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We BANKING HOUSE: OF 


GOLDMAN, SACHS & CO. NOW 
A FACTOR IN INSURANCE 


New Interests Enter Through Merg- 
er With Financial & Industrial 
Securities Corp. 


R. JONAS EXPLAINS MOVE 
Other Insurance Interests May Be 


Added to Large National 
Liberty Holdings - 








Executives of fire and casualty compa- 
nies who keep in touch with the Wall 
Street end of the insurance business 
(which is becoming more important than 
ever) are watching with keenest interest 
recent happenings at the New York in- 
vestment banking house of Goldman, 
Sachs & Co., one of the most important 
banking houses in town, because recent 
events in the financial world indicate 
that this banking concern will probably 
be a factor of considerable influence in 
the insurance business. Already another 
investment banking house of the first 
rank—Kidder, Peabody & Co.—has a 
close tie-up with half a dozen insurance 
companies. Insurance men are also fol- 
lowing with renewed interest the new 
developments in the career of Ralph 
Jonas, one of New York’s leading. finan- 
ciers. 

Recent Shifts in Financial Scene 

The recent developments in connection 
with Goldman, Sachs & Co., are: 

1. The formation of the Goldman 
Sachs ‘Trading Corporation, a holding 
company of the investment trust type 
with a capital in excess of $100,000,000. 

2. The merger of the Financial & In- 
dustrial Securities Corporation—which 


owns an important block of stock in the - 


National Liberty group of companies— 


with the Goldman Sachs Trading Cor- 
poration. 


3. Affiliation of the National Liberty 
8toup with the Home group through a 
Management control. 


4. Slating of Ralph Jonas to become | 


chairman of Goldman, Sachs & Co., the 
banking house which controls the trad- 
ing company. 
= Probability that the insurance in- 
‘rests of the new combination will be 
extended, 
Pg Minority interest headed by J. J. 
arber, of the J. J. Farber Co, New 
‘ork insurance brokers, raised an ob- 
amg to the merger on the grounds 
= the terms of the transaction were 
; te favorable to the Goldman, Sachs 
interests than to the F. & I., and he 
oo" to the ag be rise in the price 
ps . Goldman | achs Trading shares 
lows ¢ Curb during the three days fol- 
Pome 3 the announcement of the pro- 
ada merger. This, Mr, Farber con- 
Gera reflected the opinion of traders 
the Goldman, Sachs people were se- 


(Continued on Page 30) 
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PHOENIX 





Assurance Company, Ltd. 
of London 


150 William Street, New York 


A Corporation which has stood the test 
of time! 147 years of successful business 





operation. World-wide interests. Abso- 
lute security. 








DEPENDASLE Excellent Service and Facilities 


Established s7hz 


INSURANCE 


Indemnity Company 


150 William Street, New York 






















































_ Jos. A. Eckenrode 
General Agent 


26 Court Street 
Brooklyn, N. Y. 


Phones: TRlangle | 0179 


Mr. Eckenrode has for many years directed our busy and 
important Brooklyn Agency. Constantly handling surplus 
lines, and has strong brokerage patronage. This service is 
backed to the limit by push-the-button Home Office coopera- 
tion. We are proud of the efficiency of our Brooklyn Office. 
Phone or call and learn of the special advantages of this 
PENN MUTUAL connection. 





Wm. A. Law, President 
Wa. H. Kingsley, Vice-Pres. Hugh D. Hart, Vice-Pres. 





The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 


Independence Square Founded a7 


CONFLICTING VIEWS ON 
POLICY TAX QUESTIONS 
CONFUSING 10 AGENTS 


Proceeds and Payments Under “‘In- 
vestment”” Forms Among Points 
Not Understood 


BULLITT ON CHASE CASE 


Explains How Recent Supreme 
Court Decision Affects Inheri- 


tance Tax on Proceeds 





Conflicting rulings on tax matters af- 
fecting life insurance and the lack of ad- 
judication of some important questions 
involved in such taxes has created a 
state of confusion among agents and 
managers in the field as to what stand 
to take in advising clients and how far 
to go in claiming exemptions from the 
application of the Federal Revenue Acts 
to life insurance. For some time past 
The Eastern Underwriter has been re- 
ceiving letters asking what the status 
now is as to two such matters. 

One of these is the exemption of policy 
proceeds in excess of $40,000 with refer- 
ence to whether the insurance antedated 
the several Revenue Acts and as to 
whether the right to change the benefi- 
ciary was reserved or not. The other is 
the question whether payments under 
any form of “investment annuity” con- 
tract must be included in the gross in- 
come of the recipient. 

William Marshall Bullitt on Chase Bank 
Case 

The Eastern Underwriter asked Wil- 
liam Marshall Bullitt of Louisville who 
appeared for the Chase Bank before the 
United States Supreme Court, just what 


. was settled by that decision and his re- 


ply follows: fries 

“Answering your inguiry I am of the 
opinion that the Chase Bank case does 
not expose to tax the $40,000 exempted 
by statute. But it does clearly subject 
to tax all life insurance above $40,000 
payable to beneficiaries other than the 
estate where the right to change the 
beneficiary was reserved and where the 


policies were taken out after the passage ” 


of the taxation act. 

“T am of the opinion that if there is 
no right reserved to change the bene- 
ficiary then the life insurance payable to 
beneficiaries other than the estate is en- 
tirely free from Federal inheritance tax.” 

Previous to this decision there were 
these factors affecting the taxability of 
life insurance proceeds in excess of $40,- 
000. In November 6, 1928, the Treasury 
Department issued decision No. 4242 
modifying a previous decision of Decem- 
ber 21, 1926, the modified decision read- 


ng: 

TAN insurance in excess of $40,000 re- 
ceivable by beneficiaries other than the 
estate must be included in the gross es- 
tate of any decedent dying after the en- 


(Continued on Page 15) 
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What Leading Life Underwriters Say of}> 
NATIONAL CITY TRUST SERVICE..NO.1 





F. Ellsworth Baker, 


President of Bakerand Shaw, Inc., Life Underwriters 
_of New York City, and General Agents of The 
National Life of Vermont, says: 


“The intelligent and painstaking service rend- | . 
ered to myself and other members of this agency Sere ee ee 
by the Trust Department of The National City 

Bank of New York has been most helpful. In one recent case it was 
the means of Mr. Shaw’s writing an additional $100,000 on one client.” 











The same sort of service is available to you. We 
will be glad to analyze the estates of your clients 
and make constructive recommendations without 
charge or obligation. Additionl information and 
a copy of our Life Insurance Estate Survey will be 
sent on request. 
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Call or write. WILLIAM 2. SHAW 


THE NATIONAL CITY BANK 
OF NEW YORK 


TRUST DEPARTMENT tional 








chair; 
e FB 
52 Wall Street New York City 9 
AN 
42nd Street-at Madison’ Avenue 181. Montague Street, Brooklyn : . The 


Fifth Avenue at 28th Street 







27 additional branches in Greater New York 
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Six Months’ Probation For New 


Men In Morgan Agency, Cleveland 


Description Of Binding Agreement; Must Save 10% Of Monthly 
Salary; Class Attendance Compulsory; Details Of Joint Work; 
Article Discusses Financing 


How the Cleveland agency of the 
Provident Mutual Life meets the com- 
plicated problem of financing agents, es- 
pecially the new agent, is discussed by 
Robert E. Morgan, Cleveland general 
agent of the company, in a current num- 
ber of the “Manager’s Magazine” of the 
Bureau of Life Insurance Sales Re- 
search. More than 20% of the paid- 
for business of the agency in 1928 was 
produced by men who entered the 
agency during that year. “Despite the 
new agents and the financial problems 
involved, the agency holds but one note 
in the amount of $140 which, if not col- 
lected, would be the entire loss for the 
year in financing men,” said Mr. Morgan. 

The Morgan agency picks men care- 
fully and must first be satisfied that they 
will be an asset to the agency. After 
the company, the agency, and life insur- 
ance institutions are sold the next step 
is to enter into a part-time contract with 
the new agent for a period of six months. 

The Agreement with Newcomers 

Along with the contract he signs an 
agreement binding him to do the follow- 
ing: 

1. To continue six months in his pres- 
ent position. 

2. To sign a part time contract for 
six months. 

3. To sign a full time contract at the 
end of six months, providing both the 
general agent and he are satisfied he can 
make a success in the business. 

4. To save 10% of his monthly sal- 
ary for six months, to be used in get- 
ting started in the life insurance busi- 
ness. This also trains him to be more 
economical in his living in order that he 
may weather the storm that may arise 
during his first few months as a full time 
man. 

5. To attend the agency classes each 
Tuesday night from seven until nine for 
six months, at which time we give him 
a thorough schooling in the fundamen- 
tals of the business. 

6. To submit five names each Tues- 
day night. These names are people 





whom he knows fairly well and the fol- 
lowing data should accompany each 
name: address, date of birth, if married, 
number of dependents, ages of children, 
boys or girls, approximate assets, ap- 
proximate liabilities, present income, 
amount of present life insurance and 
companies, miscellaneous. This informa- 
tion is studied by the general agent and 
discussed with the agent at a later date. 


7. To work jointly with full time 
agents during the six months. | The 
names he submits are turned over to a 
full time agent and both men work joint- 
ly on the case, splitting the commis- 
sions. 

8. To accept one-half of the regular 
commissions received on cases written 
jointly. Such commissions, as well as 
any others received on cases he may 
close alone, where he gets full commis- 
sion, are to be left in trust with the 
general agent until the end of six months 
for the purpose of building up capital 
to start on. 

9. To waive all rights to such com- 
missions and renewals in trust should 
he fail to enter the business as a full 
time agent at the end of six months. 
This is to reimburse the general agent 
for the money and time he has spent 
in training him. 

10. To co-operate in every way and 
to study such books and courses as may 
be designated by the general agent. 

“The plan as outlined herein enables 
the general agent to handpick his men 
and to determine over a period of six 
months if they would make a pleasant 
and profitable addition to the agency. In 
a like manner, it enables the prospective 
agent to determine whether or not he 
likes the work and has the makings of 
a life insurance man,” says Mr. Morgan. 

“He enters the agency as a full time 
man at the end of six months and we 
agree to sell five cases jointly with him 
using his prospect list and giving him 
all the commissions. After that all cases 
closed jointly are on split commission 
basis.” 








NEW MARYLAND COMMISSIONER 


Harrison Rider, Baltimore Business Man, 
Fills Unexpired Term of Late 

C. D. Benson 
Governor Ritchie of Maryland has ap- 
pointed Harrison Rider, State Insurance 
Commissioner succeeding Carville D. 

Benson who died recently. 
Mr. Rider is president of the Board of 
County Commissioners of Baltimore 
= County. He is a Democrat, is interested 
M several business enterprises, and is a 
director in several banks. He ‘1as served 
several terms as one of the Baltimore 
County Commissioners. The unexpired 


a he is appointed ends in 





ENLARGE COMMITTEE 

mene committee of the Bureau of Life 
nsurance Research having to do with a 
consideration of the question of institu- 
tional advertising has been increased to 
che; members. They are M. A. Linton, 
Pan K. A. Luther, W. W. Jaeger, 
tank L. Jones and Philip Burnet. 





A NEWSY ANNUAL STATEMENT 

ante Connecticut Mutual Life is send- 

>. to its policyholders a novel form of 

: nual statement which looks like a 
Cwspaper and presents the facts about 

inte any s business in attractive and 
Testing form. The leading feature is 
€ annual report of President James 
¢ Loomis to the policyholders. 


STOCK EXCHANGE SEATS" 


Insurance of $1,000,000 Taken Out to 
Protect Two of Them; Joseph Minden 
the Agent 

The price of seats on the Wall Street 
Stock Exchange has been in excess of 
$600,000. Now the membership of the 
Exchange is to be considerably increased, 
but the value of a seat will be about 
$500,000. In New York this week two 
members of a young firm of Stock Ex- 
change brokers took out $1,000,000 to 
protect their Stock Exchange seats. The 
policies were for $500,000 apiece. The 
agent in the transaction is Joseph Min- 
den. He placed the insurance through 
the R. G. Engelsman agency of the 
Penn Mutual. 








N. J. INVESTMENT BILL 


A bill that would. permit a radical de- 
parture from New Jersey’s policy on in- 
vestments by insurance companies is be- 
ing scrutinized by those interested in the 
preservation of the present standards. 
The bill is Assembly 195, introduced re- 
cently by Assemblyman Pierson of Es- 
sex County. The measure would permit 
any insurance company authorized to 
transact business under the state law “to 
invest in an amount not exceeding 25% 
of its undivided profits and surplus in 
the common stock of any other non- 
dividend insurance company organized in 
and authorized to transact business in 
this state.” 


Keane-Patterson Pay 
For $2,600,000 In Feb’y. 


SET NEW RECORD FOR COMPANY 





Massachusetts Mutual Agency Only 3% 
Years Old 80% Ahead of Last 
Year’s Production 





The Keane-Patterson General Agency 
of the Massachusetts Mutual Life in 
New York City has just informed The 
Eastern Underwriter that its production 
during February (a short month with 
four Sundays and two holidays) exceeded 
the production of any general agency of 
that company in any one month in its 
entire history, the total paid-for being 
more than $2,600,000. 

They also report that the agency’s 
business for the first two months of 
1929 shows an 80% gain over the same 
two months of 1928. This showing by a 
general agency just 3% years old is note- 
worthy. 

At the present time the Keane-Patter- 
son Agency has its headquarters in the 
Pennsylvania building on West Thirty- 
fourth street, and has the Leyendecker 
branch in the Transportation building on 
lower Broadway, and has also opened an 
office in the Bronx, which is just begin- 
ning to function. 

- The Keane-Patterson Agency has 
about 45 full time men. 





A. I. U. BECOMES OLD LINE 





American Insurance Union of Columbus 
Takes Steps to Go On Legal 


Reserve Basis 
Reorganization of the American Insur- 
ance Union through the formation of an 
old line company, to enter the legal re- 
serve insurance field, capitalized at 
$1,000,000 with surplus certificates of like 
amount, was authorized unanimously by 


143 delegates of the national congress of 
the American Insurance Union meeting 
in Columbus, last week. 

The new company which will take over 
all the properties of the American In- 
surance Union will be incorporated with- 
in the next two weeks. The new com- 
pany will carry the same name as now 
with the exception of the probable ad- 
dition of “corporation” to the present 
name. 

At the time of incorporation, $100,000 
in the new stock will be issued. This 
will permit the immediate writing of in- 
surance. The resolution of reorganiza- 
tion orders immediate incorporation with 
the same officers and board of directors, 
and stock shares at $10 with $10 con- 
tribution to surplus for each share of 
stock. 

Stock in the new company will return 
not more than 7% until after all the 
policyholders have had a refund of the 
excess of the premiums paid by them, 
over.and above the annual mortality cost, 
and until after the policyholders have 
shared by dividend in interest earnings 
and other profits of operation. 

Following this division of profits 
among policyholders, stockholders will 
receive additional dividends out of 
earned surplus. Stock in the new com- 
pany will be first offered to fraternal 
members of the American Insurance 
Union. Any stock unsold will be offered 
to the public. In event of an over-sub- 
scription it is the tentative plan of the 
board of directors of the new company 
to pro rate the new stock. 





AVERAGE $55,000 IN JANUARY 


115 men of the Lincoln National Life 
who produced large applications during 
the month of January and an average of 
$55,000 each for the month. Vice-Presi- 
dent Shepard has been conducting an 
educational campaign for increasing the 
averaged size policy. He recently issued 
a special bulletin with many suggestions 
for attaining this en . 


General Agency View 
Of Tight Underwriting 


“HARD BOILED” HEAD OFFICES 
Say Chief Underwriters Often Frown On 
Big Cases Because They Carry In- 


adequate Insurance Themselves 








At one of those luncheons in New 
York City where competing general 
agents gather and forget about compe- 
tition as they exchange their experiences 
across the board the question came up 
recently as to the tightening of under- 
writing in the home offices of some of 
the large companies. Every general 
agent thinks that his own underwriting 
division is the most “hard boiled” and 
frequently cannot understand why the 
cases are turned down which look good 
to the general agent as well as to the 
agent. At these occasions the credit re- 


porting agencies come in for many a 
rap because of information picked up by 
the inspectors. Sometimes the informa- 
tion about the applicant’s personal hab- 
its is pretty raw and the sad part of it all 
is that it is so difficult to stage a come- 
back and confront the inspector with 
the denial of his allegations. 

The general agents maintain that it is 
thumbs down in head offices all over the 
country on many a man whose habits 
are not so loose as the inspectors have 
reported. No one is infallible in this 
world and the inspectors may slip up 
once in a while and furnish the wrong 
dope—they may have seen only the ap- 
plicant’s enemies, or have been handed 
gossip, although as a rule these inspectors 
are pretty conscientious, their job being 
not to get the goods on their subject 
but the facts. However, once they have 
damned a man he is up against it when 
it comes to trying to get a large line 
of insurance. The general agents feel 
there should be some system by which 
a man given a black eye (as he thinks 
unjustly), could stage some kind of a 
defense; have a hearing before a jury, 
as it were, with witnesses to be ex- 
amined by his representatives so that the 
truth and nothing but the truth will come 
out. Recently an inspector reported that 
a prominent man was in an unsavory 
jam. It re-acted against him later when 
it came to placing a large insurance line. 
He needed the insurance to protect his 
business and in some way learned what 
was in the report. Of course, those re- 
ports are confidential, but not every con- 
fidence is kept. Now he is on the war- 
path and wants to confront the inspec- 
tion bureau representatives in order to 
learn-the exact nature of the dope they 
have handed out and to confront with 
witnesses the alleged facts so that the 
incident can be proven to be woven out 
of whole cloth, which he insists it is. 

Don’t Carry Much Insurance 

The general agents think that one rea- 
son why they sometimes have hard sled- 
ding in putting over big cases is that the 
underwriters at the home offices as a 
rule do not carry much insurance on 
their own lives, and, accordingly, are 
frightened when they see what they be- 
lieve to be large policies on persons not 
having very large incomes. The gener- 
al agents do not think $100,000 is a very 
large line for a man getting $15,000 or 
$20,000 a year. If the underwriting chief, 
who is a first class executive (or he would 
not be holding down the job), carries 
more than $25,000 on his own life he 
does not appreciate that other men _get- 
ting about his salary are perfectly willing 
to carry a much larger line than that. 

Another grievance of the general 
agents is that they think the under- 
writing executives regard most applicants 
for large lines as crazy to get the in- 
surance, whereas, often the man has been 
sold a large line through the ability of 
the agent and his comprehension of the 
insured’s needs, and, therefore, is not 
nearly so keen to have all that insurance 
as the underwriting chiefs think he is. 


\ 

















‘i 
4 


Pe crease eraaL OO 


A a a NEI 


ue seontenmome 6 


Tes EYL ES 


Lh dpe nates meee ne ae eine 


Legh Feces heed 








March 1, 1920 Mz 











Gquitable Life Assurance Society 
Promotes Five Head Office Men 


Frank L. Jones, William J. Graham, Leon O. Fisher and Robert 
Henderson Now Have Title of Vice-President; Arthur H. 
Reddall Made Assistant Secretary; Society Passes Billion 


Asset Mark 


At the annual meeting of the board of 
directors of the Equitable Life Assur- 
ance Society the following appointments 
were confirmed by the board: 

Frank L. Jones promoted from agency 
vice-president to vice-president; William 





FRANK L. JONES 


J. Graham, from second vice-president to 
vice-president; Leon Fisher, from 
second vice-president to vice-president; 
Robert Henderson, from second vice- 
president and actuary to vice-president 
and actuary; Arthur H. Reddall from 
advertising manager to assistant secre- 
tary. 

Mr. Jones came here from Indiana, 
where he was state manager at Indian- 





WILLIAM J. GRAHAM 


apolis for the Society, and succeeded 
Frank H. Davis as head of the agency 
division. He quickly made good in his 
new office. Mr. Graham has for some 
years been in charge of the group divi- 
sion and is also one of the great insur- 
ance producers of the country: Mr. 
Fisher is in charge of the Society’s ac- 
counting and also of the head office 
building, and is generally regarded as 
one of the fraternity’s greatest efficiency 
men. Mr. Henderson has won many 
honors in the actuarial field. Mr. Red- 
dall, who will continue his duties as ad- 
vertising manager, has been for years 
the right hand man of Secretary Wil- 
liam Alexander, who is head of the So- 
ciety’s publication division. Recently a 
valuable and informative book of Mr. 
Reddall’s was published under the title, 


“Publicity Methods for Life Under- 
writers.” 

President Parkinson in his annual re- 
port to the board said that during the 
year the assets of the Society had passed 
the billion mark in assets, which item at 


the close of the year totalled $1,076,123,- 





LEON O. FISHER 


000, an increase of $109,300,000 over the 
preceding year. 

During the year the total outstanding 
insurance passed the six billion mark, ag- 


gregating $6,187,158,000 on December 31. 
New Ordinary insurance paid for during 
the year totaled $779,000,000 with new 
Group insurance of $180,000,000, making 


a total of $959,000,000 in new issues. Pay- 


ments to policyholders in the year to- 
taled $129,377,000, of which amount $50,- 
000,000 was disbursed in death claims and 
$79,000,000 to living policyholders. 

Of the 16,602 domestic death claims 





ROBERT HENDERSON 


paid during. the year, 16,414 or 98.9% 
were paid within one day after receipt 
of due proofs of death, the company thus 
maintaining its remarkable record for the 
prompt payment of claims. 





L. G. SIMON TALKS IN BOSTON 

Leon Gilbert Simon, Equitable Society, 
New York, spoke before the February 
meeting of the Boston Life Underwrit- 
ers’ Association, his topic being “Mod- 
ern Underwriting.” 











. SIXTY-SIXTH ANNUAL 






45 Millions Increase in Assets. 


tional dividends in 


$457,503,922.71. 


payable 


ance is built. 


4,200,000 policyholders. 





figure of $650,731,723. 





day $187,543. 






tnt 
LiFE INSURANCE COMPANY 


oF BOSTON. MASSACHUSETTS 


SUMMARY AS OF DECEMBER 31, 1928 


This is growth in policyholders’ property, 
which now has a total value of $496,171,706.51. 


Liabilities to be deducted (policy reserve required by law to mature poli- 
cies; reserve to pay all accrued dividends held for policyholders and addi- 
i 1929, with all other liabilities) 


This leaves Surplus Funds of $38,667,783.80. 


38% Millions Surplus adds to the security of the reserves, is an additional 
assurance of safety, and makes the policies so much more secure. 
questionable strength of resources is the rock upon which all real insur- 


3 Billion Dollars Outstanding Insurance. 6,500,000 contracts covering over 
Ten years ago the Company had approximately 
One Billion of outstanding insurance. The new 3 Billion record for 1928 
shows the great growth of the last decade. 


844% Gain in Additional Insurance. New paid-for insurance written in 
1928, together with revived and increased insurance, attained a new high 


540 Millions Paid Out on Policies. This is the enormous sum paid out in 
66 years by this. Company to beneficiaries and policyholders: in 1928 
alone the sum so paid was $56,262,949.93; average payment per working 


Total of such payments in 66 years—over $540,000,000. 


Reduction in Cost. There has been a reduction in general annual cost to 
policyholders during the past seven years, while in the same period the 
Company has doubled in size and financial resources. 
























STATEMENT BY THE 


total 


Un- 


—_ 
=—— 


Ho 





Wm. Sohmer; Politician 
And Insurance Man, Dies 
TAMMANY SOCIETY TREASURER 





CAR! 
Once County Clerk, State Controller anj Was 
Sheriff; With Equitable For Mi 


Years 





William Sohmer, president. of Wm M. 
Sohmer & Co., No. 85 John strect (life 


a 
insurance), and No. 12 Gold street (gen. pam 
eral insurance), died in Brooklyn a fey H derw: 
days ago at the age of 76 years. He en- MM to Ne 
tered the insurance business while young HM Ensig 
and for many years was one of the MMM Life 


Equitable Society’s general agents. The 
life insurance office for about a decad 
has been managed by N. A. Harris 
whose brother is also an Equitable man. 
ager. 

At the time of his death Mr. Sohmer 
was treasurer of the Tammany Society, 
At the end of the nineteenth century he 
was one of the most prominent Demo. 
crats in town. He was born in German 
and brought here by his parents in 188 
He was a brother of Hugo Sohmer, 
manufacturer of the Sohmer piano. 

Mr. Sohmer’s first venture in_ polities 
resulted in his election as Assemblyman 
for the Tenth Assembly District in 188) 
He served three terms in this office. In 
1895 he was elected sheriff of New York 
County and in the following year was 
elected register. At the end of his term 
as register he was elected county cletk 
In 1906, 1907 and 1908 he served in the 
State Senate, and in 1910 he attained the 
office of State Controller. He held this 
position for two terms. He was elected 
treasurer of the Tammany Society in 
1909, succeeding Joseph P. Day, the real 
estate auctioneer. 

Mr. Sohmer leaves three daughters, 
Mrs. Shaughnessy, Mrs. Arthur Currati 
of California, and Miss Lillian Sohmer 
of Brooklyn; two sons, William Sohmer, 





















Jr., of Jersey City, and Edward W. Soh- i edge « 
mer of Forest Hills, Queens. derwr 
backg 

JOHN WAY DIES IN FLORIDA a 
egan 

Vice-President of Provident Mutual Life & ling C 
Passes Away Suddenly While NIJ, 

On Vacation solida 

While on vacation in Florida, John tion y 
Way, vice-president of the Provident Ma cor 
Mutual Life, of Philadelphia, died sud- J nace 
denly last week at Orlando. Accompa- JM the p 
nied by his wife and daughter, Mr. Way MR eight 
left Philadelphia a week ago for a va IM aging 
cation in Florida. He was taken ill the I derwr 
day after his arrival while playing golf The 
and was taken, to the hospital. local | 
Mr. Way had been ill the early patt & count; 
of last year and was in the hospital for mana; 
some sixteen weeks, recovering in time & oytct, 


to attend the house-warming of the new 
Provident home office. Mr. Way was 
born October 21, 1871, in Bedford Coun- I 
ty, Pa, and had been with the Prov 








dent for thirty-six years, starting in] Build 
as a clerk. In 1910 he was made a Fit 
sistant treasurer. He was elected vice 

president in 1916 and a director in 939) The 
He was also a director of the Lumber: § York 
men’s Insurance Co. and its running @ the a 
mate, the Philadelphia National; the JM Fifth 
Central National Bank, the Mine Hill § award 
and Schuylkill Haven Railroad, a mem-§ the a; 
ber of the board of managers of the Mat the 
Pennsylvania Hospital, and an overset’@ A 
of the Penn Charter School, which hee given 
started by William Penn. He is survived buildi 
by his widow, a daughter, two sisteS#was g 





and a brother. i 


“PI” WAY TALKS IN ROCHESTER 
Eighteen new applications for member 
ship were received and approved by the 
Rochester Life Underwriters’ _Assocla 
tion at its February meeting. ‘!’ Way, 
special agent of the Canada Lie, New 
York City, spoke at the luncheon meet 
ing, held in the Rochester Chamber () 
Commerce on “Income Insurauice. 


E. A. L. Golder who was in the ba 
ing and loan deépartment of ! he his 
dential for thirty-five years, dicd at 


home in Newark last week. 
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Hoffman Has Had Wide 


Business Experience 


CAREER OF NAT’L. ASS’N. MAN 


Was Officer of Corporation Operating 


Mines, Blast Furnaces and Trans- 
portation Lines 





M. L. Hoffman, who has resigned as 
managing director of Cleveland Life Un- 
derwriters, Inc., (the Cleveland life un- 
derwriters’ association) so as to come 
to New York as successor of Everett M. 
Ensign, of the National Association of 
Life Underwriters, has a broad knowl- 





M. L. HOFFMAN 


edge of the problems which confront un- 
derwriters’ organizations, as well as a 
background of administrative experience. 

Mr. Hoffman is a native of Ohio and 
began his business career with the Ster- 
ling Consolidated Boiler Co., at Bayonne, 
N. J., when those companies were con- 
solidated. In 1909 he accepted a posi- 
tion with the Cleveland-Cliffs Iron Co., 
a corporation operating mines, blast fur- 
maces and transportation lines, and held 
the position of assistant treasurer for 
eight years previous to becoming man- 
aging director of the Cleveland Life Un- 
derwriters, Inc., in 1927. 

The Cleveland association was ‘the first 
local life underwriters’ association in the 
country to employ a full time executive 
Manager, and is recognized as one of the 
outstanding associations in the country. 





N. Y. LIFE GETS AWARD 


Building Is Judged Best of Year By 

Fifth Avenue Association; Medal 

Given Company 
The home office building of the New 
York Life in New York City has won 
. annual architectural award of the 
ifth Avenue Association for 1928. The 
pm to ihe company was announced at 
€ anniversary dinner of the association 
at the*Waldorf-Astoria Hotel this week. 
A gold medal and a certificate were 
ed to the company as owners of the 
lilding. The architect, Cass Gilbert, 
was Siven a certificate of merit. — 
€ judges who made the award were 

prominent architects and laymen, who 
“spected all commercial buildings in the 
ifth avenue district during the year. 








WOMAN METROPOLITAN OFFICER 

iss Emma F. Thiele has been elected 
p assistant secretary of the Metropoli- 
a Life. For some years she has been 
“cretary of Frederick H. Ecker, vice- 
President of the company. 


emis A. Warren, director of the Lin- 
{ n Historical Research Foundation of 


bes Incoln National Life has recently 
ted from a speaking tour of North- 
ttn Ohio, 





























A True Measure 


of 
Greatness 


Think this over. 


“No community can rise higher 
than the standard of its homes.” 


Mrs. L. V. Hubbard, President of the 
New Jersey State Federation of 
Women’s Clubs, says this. 


And she adds: 


“There is no better method of 
protecting the home than by 
life insurance.” 


~ It would appear, then to be 
worth while to carry the 
message to the wives and 
mothers of the community. 


| The Prudential 


Insurance Company of America 
Home Office: Newark, New Jersey 
Epwarp D. Durrietp, President 








Alfred Hurrell Now On 
Board of Prudential 


ONE OF COUNTRY’S LEGAL STARS 





He First Attracted Attention When 
Counsel of Insurance Department 
of New York State 





Alfred Hurrell, vice-president and gen- 
eral counsel of The Prudential, is now 
a member of the board of directors of 
that company, having been elected at the 
February meeting of the board. 

Probably no general counsel in the 
business is better known to the life in- 





ALFRED HURRELL 


surance fraternity than Mr. Hurrell. He 
is one of the most able speakers in the 
business and his advice is sought by 
many. He first came to the attention 
of insurance men when he came here 
from Buffalo to become counsel to the 
New York State Insurance Department 
during the second term of Governor 
Charles E. Hughes. Following his ser- 
vice at Albany he was for five years 
attorney to the Association of Life In- 
surance Presidents in New York. His 
connection with The Prudential dates 
from May 1, 1915, when he became as- 
sociate general solicitor. He was made 
a vice-president in 1918 and succeeded 
the late Richard V. Lindabury as gen- 
eral counsel on September 24, 1925. 

In addition to his life insurance ac- 
tivities he has always evidenced a deep 
interest in civic affairs and is at the 
present time mayor of his home town, 
Glen Ridge, N. J. 





ILLINOIS LIFE LOW COST FORM 





One Half Cash Paid If Insured Is Liv- 
ing At Age 75 When Insur- 
ance Ceases 


The Illinois Life is issuing a new low 
cost policy in amounts from $1,000 to 
$2,000, among the features of which in 
addition to the low cost are that insur- 
ance ceases at age 75 and the payment 


of one-half of the amount insured at 
that age if the insured is still living. The 
policy will be issued within the ages of 
21 to 55 inclusive. Here are the premi- 
um rates basis of $1,000 insurance: 


Annual Total 
Age Premium Premiums Net Cost 
21 $14.09 $760.86 $260.86 
25 15.57 778.50 278.50 
30 17.91 805.95 305.95 
35 20.98 839.20 339.20 
40 25.11 878.85 378.85 
45 30.81 924.30 424.30 
50 38.54 963.50 463.50 
55 49.71 994.20 494,20 
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J. A. Whitmore Made 

Manager At Buffalo 
GUARDIAN’S NEW APPOINTMENT 
Succeeds David J. Beck, Who Continues 


With Agency as Special 
Representative 








The Guardian Life of New York has 
appointed as its manager at Buffalo 
James A. Whitmore, to succeed David J. 





JAMES A. WHITMORE 


Beck. Mr. Whitmore’s headquarters 
will be in Ellicott Square building. 

The Guardian Life’s new manager at 
Buffalo has had a long and successful 
experience in life insurance field work 


f 


1 ¥ 






STRONG CLOSER WANTED 


Who is sold on the program of placing life insurance trusts with banks vested 


with trust powers. 


Prospects furnished through contact men who obtain 
preliminary information and arrange appointments. 


Program includes several 


of principal cities in State of New York. State age, furnish productio 


record and give references. 


‘ 


Box 1105 


The Eastern Underwriter 
110 Fulton Street, New York, N. Y. 





as agent, general agent and home office 
agency manager. 

David J. Beck, the Guardian’s former 
manager at Buffalo, was released from 
his managerial duties at his own request 
in order that he might devote his full 
time to the personal service of his cli- 
entele. He will remain in the service of 
the Guardian as special representative 
with the Buffalo agency. 





RECORD JANUARY BUSINESS 
Reports From All Sections of Country 
Show Increases, Says Research 
Bureau 
Record volumes of life insurance sales 
in all sections of the country in January 
are a remarkable reflection of good con- 
ditions throughout the country. All sec- 
tions showed an increase of at least 4% 


and the average increase was 16%, ac- . 


cording to the Life Insurance Sales Re- 
search Bureau. This indicates that the 
tremendous growth in speculation in 
stocks has not decreased the care that 
people are taking to provide for old age 
and for losses which may be caused to 
the family by the death of the bread- 
winner, or to business by the death of an 
important executive. It may be, sug- 
gests the Research Bureau, that the 
large sales of life insurance are partly 
due to the wave of speculation which has 
been sweeping the country. Many per- 
sons have been buying stocks on a mar- 
gin and insuring themselves for a suffi- 


cient amount to pay off their borrow- 
ings and leave their families with a free 
estate in case of their death. 


Very large increases were recorded in 
those sections of the country where most 
insurance is already in force and where 
business and manufacturing, rather than 
agriculture, predominates, The Middle 


which pay for more than half of the 
insurance sold in the country both mate- 
rially increased their production. Large 
increases in these states show that where 
people already have a lot of life insur- 
ance they are convinced of its value and 
eagerly buy more. New York state and 
Pennsylvania, the two leading states in 
the amount of new business sold, re- 
corded sales of $159,329,000 and $63,743,- 
000 and showed increases of 13% and 
24%, respectively. 

These figures issued by the Life In- 
surance Sales Research Bureau are based 
on the experience of 78 companies hav- 
ing in force 88% of the total legal re- 
serve ordinary life insurance outstand- 
ing in the United States. 





TOOMBS CASE UP IN APRIL 





Former President of International Life 
Puts Up Bond Pending Trial Under 
Fraud Charges 

Roy C. Toombs, former president of 
the International Life of St. Louis, ap- 
peared at the St. Louis Federal building 
February 23 with his attorney, Ernest 
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E. Oakley, and submitted a $7,500 bon 
to answer to an indictment whic 
charges him with using the mails to . 
fraud. The indictment against Toom) 
was returned by the Federal grand jury 
for the Eastern District of Missouri jy 
its final report to United States Judy 
Faris in St. Louis on February 20. Then 
are six counts to the true bills, all 
which charge use of the mails in further. 
ance of schemes to defraud. 

The state charges against Toombs j 
St. Louis have been continued to th 
April term of the Circuit Court. Th 
local grand jury last October return 
indictments against Toombs charging 
him with grand larceny of $538,000 in 
bonds of the International Life and foy 
charges of alleged over-issuance of stoc 
certificates. 

Toombs is also under Federal indi¢. 
















Atlantic and East North Central sections ) ™¢&"t 1m Chicago in connection with the 


operations of the investment house of 
Toombs & Daily, of which he was pres- 
dent, while the DuPage County grand 
jury at Wheaton, Ill, on November 
last indicted him for alleged embezzk. 
ment of $120,000 in improvement bonés 
issued by the Village of Lansing, lll, 
from the Downers Grove, IIl., Bank and 
Trust Co., of which he was also preg. 
dent. These bonds were the property 
of a sewer contractor who had deposited 
them with the bank. 

The latest Federal indictment against 
Toombs in St. Louis is believed to have 
been based largely on testimony fur- 
nished by W. G. Darst, secretary of the 
International Life. Darst under dire: 
tions by Toombs, it is alleged, mailed to 
him 10,000 shares of stock issued in ex 
cess of the company’s capitalization and 
this stock was later used as collateral for 
a loan from Bruce at the National Park 
Bank in New York. Shortly after the 
crash of the International Life last 
August Darst was arrested on state 
charges, but it is believed all crimind 
charges against him will be dropped and 
that he will appear as a state witness 
against Toombs. 
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ERNEST J. McSORLEY came to us with a background particularly 
suited to the type of work he is now doing— Supervisor for this 
agency in the Maiden Lane District. 


McSorley has traveled a great deal, knows many people, has had 
many interesting experiences and knows a great deal about “Life”. 


To be an interesting talker and a man who knows “Life” as “Mac” 
does, is a tremendous asset to a solicitor of any kind of business. 
Backing this up with an excellent knowledge of life insurance 
problems explains why all the Insurance Brokers in the Maiden Lane 
territory are so well satisfied with the way he handles their business. 


J. ELLIOTT HALL AGENCY 


THE PENN MUTUAL LIFE INSURANCE CO. 
50 Church Street, New York 


ERNEST J. McSORLEY 
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Guardian Life Has 


Its Biggest Year 


DOUBLES SIZE IN SIX YEARS 





Both Annual Business and Total in 
Force Now Twice What They 
Were Few Years Ago 





Additional details of the Guardian 
Life’s business in 1928 are now available 
and the financial statement shows that 
new paid business in 1928 was the great- 
est in the company’s history, totalling 
$75,781,421. A gain of $43,073,256 was 
effected in the amount of insurance in 
force, bringing the total up to $416,973,- 
300. In respect to both the annual pro- 
duction of new business and the total of 
insurance in force, the Guardian has 
more than doubled its figures of six 
years ago. During the same period the 
companys’ assets have grown from $42,- 
778,214 to $69,907,684, and the dividends 
set aside for policyholders for the en- 
suing calendar vear have increased from 
$1,023,000 to $2,950,000. 

The Guardian’s mortality experience 
was again favorable in 1928. being but 
48% of the expected according to the 
mortality tables used, and resulting in a 
saving to policyholders of $1,851,363— 
$165,205 in excess of that for the previ- 
ous year. % 

An increase to 5.89% was effected dur- 
ing the vear in the rate of interest real- 
ized ‘on the mean amount of invested 
assets. Of the new investments, those in 
mortgages, aggregating $13,452,375, were 
made with an average interest yield in 
excess of 6% per annum. 

President Carl Heye, in his.letter to 
Guardian policyholders, points out that: 
“The combination of the continuance of 
high interest earnings, of a favorable un- 
derwriting experience and of a substan- 
tial reduction in the rate of expense 
made the company’s surplus earnings for 

the year $3,331,476, by far the largest in 
its history.” The company’s general sur- 
plus increased to $3,959,151, in addition 
to which the special reserve voluntarily 
set aside for contingencies was increased 
to $650,000. 

Interest on funds remaining with the 
company on deposit under options of set- 
tlement under the company’s policies, or 
as dividends left at interest, has again 
been fixed by the board of directors at 
the rate of 5% yearly, payable either 
annually or for shorter periods. 


MRS. ALICE HOBBS PEAK DEAD 








Widow of Founder of Central Life of 
De Moines Aided in Establishing 
Company 
Mrs. Alice Hobbs Peak, widow of the 
late George B. Peak, founder of the 
Central Life Assurance Society, with 
home oflices in Des Moines, died on 
Monday at a Des Moines hospital. Mrs. 
eak suffered a fractured hip January 
10, when she slipped and fell on a pol- 
ished floor in her home in Des Moines. 
For mary years Mrs. Peak has been 
affectionately known ‘to home office em- 
Ployes of Central Life and to many of 
the field representatives as “the mother 

of Central Life.” 
uring the time when Mr. Peak was 
Perfecting the organization of Central 
Life during 1895 and 1926, Mrs. Peak 
a him by attending to the many of- 
= details. After the Society had been 
Chartered and started business in Febru- 
pf 18%, Mrs. Peak became “the home 
i ce. lor several years she assumed 
\ arge of all the home office detail and 
rn her death was keenly interested in 
atairs of Central Life. 
Urviving her are a son, George A. 
0g an attorney of Des Moines, and 
se daughter, Mrs, Vesta Peak Denny, 
Life of the present president of Central 


Th ATLAS LIFE BEGINS 
a € Atlas Life & Accident has been 
ane! at Campbellsville, Ky., with a 
000 of $100,000 and a surplus of 


“IT’S A GOOD POLICY” 
MORE NEW POLICIES 


Retirement Income Policies 
(income to the insu 


red) 
LOW COST PREFERRED RISK POLICY 
NEW OWNERSHIP, BENEFICIARY and 


ASSIGNMENT PROVISIONS 


early define contractual rights of all parties intereste 


cl d 
COMPLETELY REVISED PLAIN -ENGLISH POLICY FORMS 


that will echt 


eal to the conscientious life underwriter. 
FOR INFORMATION 


Philadelphia Life Insurance Co. 
111 North Broad Street, Philadelphia 














GOOD TERRITORY OPEN 


for men capable of establishing and maintaining Agencies in 
localities previously not represented—Midwest and Eastern States, 
Union Mutual’s sales increased 
22 Per cent in 1927 
23 Per cent in 1928 
Grow with this progressive Company favorably known for 80 years. 


Union Mutual Life Insurance Company 
Portland, Maine 














BANKERS LIFE PAYMENTS 

The Bankers Life of Des Moines paid 
more than $1,000,000 to beneficiaries of 
Bankers Life policies in January, and 
paid, at the same time, more than $500,- 
000 to living policyholders. 

All payments to living policyholders 
totalled $627,440. -Of this amount, $368,- 
831 was paid in dividends, and $258,608 
was paid in the form of annuities, dis- 


ability payments, income to insured pay- 
ments, surrender values, etc. The pay- 


ment of $1,022,000 to beneficiaries cov- 
ered 366 death claims. 


MANAGERS’ SCHOOL, HARTFORD 

Fifteen managers, general agents and 
supervisors are in Hartford on a two 
weeks’ trip. They are studying technique 
of problems of management, the school 
being conducted by the Bureau of Life 
Insurance Research. 





J. J. MAHONEY MAY RECOVER 


Reports from the bedside of John J. 
Mahoney, assistant office manager of the 
Metropolitan Life, Denver, who was shot 
by a discharged agent, are that he was 
on the way to recovery. 





52 >) 8%” the new business paid 
2 for in The Northwest- 
ern Mutual Life Insurance Company of 


Milwaukee, Wisconsin, in 1928 was upon 
applications of members previously insured 


in the Company. 





Once a Policyholder— 


Always a Prospect 
THE POLICYHOLDERS COMPANY 








The Northwestern Mutual Life Insurance Co. 


Milwaukee, Wisconsin 
W. D. Van Dyke, President 





L. B. Hendershot Joins 


Sales Research Bureau 
IS WELL KNOWN AS EDUCATOR 


Educational Director of Connecticut 
General Will Conduct Managers’ 
Schools in Field 





L. B. Hendershot, formerly educa- 
tional director of the Connecticut Gen- 
eral Life, has joined the staff of the 
Life Insurance Sales Research Bureau. 
Because of his special training, Mr. Hen- 
dershot is well qualified to assist with 
the educational activities of the Field 
Service Department of the Bureau. 

Mr. Hendershot received the degree 
of B.S. from Cornell University in 1914, 
continued his training in the Graduate 





L. B. HENDERSHOT 


School of that university during 1916- 
1917, and was graduated from the Uni- 
versity of Pittsburgh School of Life In- 
surance Salesmanship in 1924. While he 
was security salesman for E. H. Rollins 
& Sons in 1920-1922, he published his 
book, “Compilation of Estates Showing 
Shrinkage of Such Estates Through 
Costs of Settlement.” 

In 1923 he was appointed educational 
director for the Connecticut General 
Life. From 1923-1928, he organized the 
educational department of that company, 
was in charge of field schools, corre- 
spondence courses, special educational 
literature, and was active in the field in 
organizing and directing agency meet- 
ings. During -this affiliation, he was 
given leave of absence during three sum- 
mers to serve as instructor in the Uni- 
versity of Pittsburgh and the Rockwell 
School of Life Insurance Salesmanship 
in courses given at Dallas, Kansas City, 
and Washington, D. C. Beginning his 
duties at once, Mr. Hendershot will as- 
sist H. G. Kenagy, head of the field serv- 
ice department, with the bureau’s School 
of Agency Management, which will be 
held in Hartford. During the early 
spring, he will take an active part with 
Mr. Kenagy in the educational program 
of managers’ schools to be held in west- 
ern and coast cities. 

Mr. Hendershot has already made a 
study of slide films in the education of 
life insurance men and he will direct the 
bureau’s study and development of films 
for education and training. This project 
has already had the enthusiastic support 
of a large number of member companies. 
During his affiliation with the Connecti- 
cut General Life, Mr. Hendershot was in 
charge of the slide films which that com- 
pany uses in its own work. It proved 
highly successful in attaining its purpose 
of establishing a spirit of co-operation 
and understanding between the home of- 
fice and the field. 
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Interesting Cases of 
Penn Mutual Life 


GIVEN TO AGENTS AS DIFFERENT 





Three of Them Take Care of Educa- 
tional Problems; Interest Option 
Also Featured 





The Penn Mutual Life in its “News 
Letter” advises agents of four “cases 
which are different” and which were re- 
cently written by that company. Three 
of them cover educational problems. 
They illustrate the flexibility of life in- 
surance. The cases follow: 

No. 1 

The following form of settlement was 
used by a man for the benefit of his two 
children. He applied for and received a 
policy in which the double indemnity fea- 
ture was incorporated. The regular pro- 
ceeds (exclusive of any double indemnity 
benefit) were divided equally, and each 
share was arranged so that one-tenth of 
such share was applied under Option “A,” 
and paid in eight equal semi-annual in- 
stalments certain, beginning on the Sep- 
tember Ist following the beneficiary’s 
eighteenth birthday. These payments 
were to take care of the tuition and oth- 
er fees required at the beginning of a 
college semester. Two-tenths of the 
share were applied under Option “A,” 
and paid in forty-eight equal monthly 
instalments certain, beginning on the 
same date as the first one-tenth. These 
payments were to be used to defray the 
general expenses of the _ beneficiary 
throughout the entire college period. An- 
other two-tenths were to be payable in 
cash on the June Ist of the year of grad- 
uation, and the balance in cash at the 
age of thirty years to establish the bene- 
ficiary in business. If the maturity of the 
policy occurred prior to the September 
Ist following the beneficiary’s eighteenth 
birthday, the entire share was to be re- 
tained by the company and a monthly 
interest income paid to the wife of the 
insured until that time. The wife was 
also named as trustee to receive the 
payments for the children during minor- 
ity. Upon the death of either of the 
children, that child’s share, or the un- 
paid portion thereof, was to be payable 
in cash to the wife. 

In event that the policy became oper- 
ative under the double indemnity feature, 
the extra amount payable under the dou- 
ble indemnity feature was to be distri- 
buted under Option “E,” at the rate of 
$50 per month to the wife, and in event 
of her death equally to the children or 
the survivor. 

No. 2 


This policy was on the endowment 
plan and was made payable either as an 
endowment or as a death claim in the 
following manner: If at the maturity 
of the policy, either as an endowment 
or as a death claim, the son was under 
the age of twenty-two years, the net 
proceeds were to be payable to the son 
at the rate of $100 per month, beginning 
on the October Ist following his seven- 
teenth birthday. These payments, how- 
ever, were not to be made in the months 
of February, July, August, and Septem- 
ber, In the months of February and 
September, beginning with the Septem- 
ber Ist following the son’s seventeenth 
birthday, the son was to receive a pay- 
ment. of $250. Any balance of the net 
proceeds was to be payable to the son 
in cash upon attaining the age of twen- 
ty-two years. If at the maturity of the 
policy the son had attained the age of 
twenty-two years, or upon his attaining 
that age while receiving the above pay- 
ments, he was then to be paid the entire 
net proceeds, or the unpaid portion there- 
of, in one sum. The insured was to 
receive any balance in the hands of the 
company in event of the death of the 
son, but if the insured was not living, 
then to the insured’s estate. 

No. 3 

The following settlement was arranged 
-for an insured whose primary purpose 
was to provide a fund for the education 
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of his son, and, if possible, to give his 
wife a cash payment at his death. The 
dividends of surplus were to be allowed 
to accumulate, and at the death of the 
insured to be payable in one sum to the 
wife, if living, otherwise to the son; but 
if neither were living, then to the in- 
sured’s estate. The balance of the net 
proceeds was divided so that three-fifths 
were to be applied under Option “A,” 
and payable to the son in forty-eight 
equal monthly instalments certain, be- 
ginning on the September Ist nearest his 
eighteenth birthday. A monthly income 
was to be provided in case the death 
of the insured should occur prior to that 
time.’ The remaining two-fifths were to 
be applied under Option “A,” and paid 
in eight equal semi-annual instalments 
certain beginning on the same date as 
provided for the payment of the three- 
fifths. In event of the death of the son, 
any balance in the hands of the com- 
pany was to be payable in cash to the 


wife who was also appointed to act in 
the capacity of trustee for the son. 

The double indemnity feature was in- 
corporated in the policy, and if this fea- 
ture became operative, the extra amount 
was to paid to the wife in cash. If the 
wife was not living, such extra amount 
was to be paid to the son upon attain- 
ing the age of twenty-five years, to be 
used as a fund for establishing him in 
business. 

No. 4 


The net proceeds are attained under 
the interest option, and a monthly in- 
come payable to the insured’s wife dur- 
ing her lifetime. If the wife is not liv- 
ing at the maturity of the policy, or upon 
her death while receiving interest pay- 
ments, the net proceeds are payable 
equally to such children of the insured 
by the wife as may be living at the death 
of the survivor of the insured and wife, 
or as may then be deceased but shall 
have lawful children then living. The 











his life-earning capacity. 


booklet: 


the nearest Agency of 








$33.00 a Day in High School 
$70.00 a Day in College! 


Such are the wages earned by the average student who 
“carries through” with his training, in the ultimate gain to 


The cash and intangible values of higher education, and 
the part played by modern Life Insurance in making avail- 
able its benefits, are fully discussed in an attractive new 
“Why Boys (and Girls!) Leave Home.” A 
copy may be had on application to the Home Office, or at 
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THE GUARDIAN LirE INSURANCE COMPANY 
of AMERICA 
“The Company that Guards and Serves” 


50 UNION SQUARE 





NEW YORK CITY 


share of any such deceased child is pay. 
able equally to the lawful children of 
such deceased child; and the share of 
any living child is payable as follows: 

One-fourth is retained under the inter. 
est option, and a monthly income pay. 
able to such child, during his or her life. 
time. The remaining three-fourths of 
such child’s share are payable one-fourth 
at age twenty-five, one-fourth at age 
thirty, and the remaining fourth at age 
thirty-five. In event of the death of any 
of the children while receiving inierest 
payments, such deceased child’s share, or 
the unpaid portion thereof, is payable 
in equal shares to such of the lawful 
children of such deceased child’s share 
is payable in equal shares to such of the 
surviving children of the insured by said 
wife as may be then living, or as may 
be then deceased with lawful children 
then living. The share of any such de- 
ceased child is payable in cash to the 
lawful children of such deceased child, 
and the share of any such living child 
is added to the unpaid portion of such 
child’s original share and payable in the 
same manner as provided for the ori- 
ginal share. The final reversion is made 
to the insured’s estate. 


CONNECTICUT GENERAL’S GAINS 





Company Had Paid For Last Year Ex. 
ceeding $238,000,000; Has Over Bil- 
lion In Force 
The Connecticut General Life’s paid 
for business last year amounted to $238- 
442,986, an increase of 7.4% over 192). 
During the year the company passed the 
billion dollar mark in insurance in force 
ending the year with $1,046,235,710 paid 
for life insurance on the books. The 
premium income of the accident depart- 
ment during 1928 was $2,452,199, an in- 
crease of 10.3% over 1927. The assets 
of the company as a whole as of Decem- 
ber 31, 1928, were $115,916,951, an in- 

crease of 14.9% during the year. 

The group department’s paid new busi- 
ness for the year totaled $72,104,125 and 
included a policy issued to Yale Uni:- 
versity covering the lives of over 1,30 
faculty members and employes for a to- 
tal of more than $4,000,000 of insurance. 

Recently the company extended its 
non-medical program. It now offers in- 
surance without examination in amounts 
up to $10,000 and will consider an ap- 
plication for an additional $10,000 after 
an interval of two years. Non-medical 
insurance is issued only through author- 
ized agents, 

The comptroller’s department has 
worked out during the year improve- 
ments in the agency accounting and rec- 
ord systems which will save much time 
and trouble both in the field and in the 
home office and are expected to reduce 
expenses considerably. 

A program has also been inaugurated 
for controlling the number of small col- 
lection items and increasing the size 0 
premiums. Another recent development 
has been a marked increase in the new 
business issued with trust settlements 
prepared by the company’s legal! depart: 
ment. 





RECEIVERSHIP ASKED 

Receivership is asked for the Income 
Guaranty Co. of South Bend, Ind. and 
Niles, Mich, in a petition filed by 
Charles D. Livingston, insurance commis 
sioner of Michigan. The company * 
charged with being insolvent; with vio 
lating state insurance laws by represent 
ing the Income Securities Corpo:ation, 4 
Delaware company unlicensed in Michr 
gan; with issuing a false financial state: 
ment representing assets in excess ° 
fact and with operating contrary to law 
in that each director does not hold tet 
shares of capital stock within his ow 
right. 


MADE AGENCY DIRECTOR 
R. R. Rutledge, associated with the 
Richmond, Va., branch of the New Yo 
Life for the past fourteen years, 
been made agency director. Since I 
he had been agency organizer. Previ 
ously he was cashier for a timc. 
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Methods of Grading 


Extra Premium Charge 
FACTORS AFFECTING PROBLEM 





Robert Henderson, of Equitable Society, 
Explains Rating of Hazards and 
Impairments 





In the case of certain impairments and 
especially in connection with occupation- 
al hazards, the Equitable Society departs 
from its regular scale of extra premi- 
ums and in explanation of this variation 
Robert Henderson, second vice-president 
and actuary of the society, says in the 
Prosser & Homans agency paper, “The 
Line-Up,” that what the society has to 
decide, with regard to any particular im- 
pairment in the case of an applicant for 
a given form of policy at a given age 
is the amount of extra premium neces- 
sary for it to charge on that form of 
policy at that particular age. A special 
scale of extra premiums for the different 
policy plans and age at entry for every 
different impairment would be prohibitive 
because expensive and out of all pro- 
portion to the volume of business con- 
cerned. : 

Continuing, Mr. Henderson says: “We 
have the choice of two options, viz., that 
of grouping together all impairments of 
every kind, graded only as to degree 
and applying a single scale of extra 
premiums to all or of dividing the class- 
es of impairments into two or more sub- 
divisions in which it was considered that 
the relative scale of extra premiums re- 
quired at the different ages and on the 
different policy plans differs radically 
from one another. 


Different Methods Used 


“If we leave out of account a few 
medical impairments in which a tempo- 
rary extra is considered as required for 
a temporary extra hazard the Equitable 
in the treatment of the remaining im- 
pairments has elected to divide them into 
two distinct classes in one. of which a 
at extra premium is charged which is 
the same amount for young ages as for 
old and in the other a graded scale of 
extra premiums is used which increases 
with the age. As an approximation to 
the average of the group of impairments 
to which this latter scale is applied the 
extra premiums required at the different 
ages 1s calculated on the assumption of 
a uniform percentage addition to the ex- 
pected mortality. Some companies use 
a third method which is simpler as a 
tule of thumb method and consists of 
adding a definite number of years to the 
age of the applicant in order to deter- 
mine the additional premium required. 

a uniform addition to the age is used 
or a given occupation this results in a 
scale of extra premiums increasing more 
tapidly with the age than does ours. 

5 . comparison of the relative results 
obtained under the three methods of 
—_ extra premiums charges may be 
gs ained by comparing a flat extra of 
without “R” rating which at age thir- 
Y-five on the ordinary life plan gives 
an extra premium of $4.95 and also with 
a lve years’ addition to the age which 


‘ = Equitable’s scale of premium rates 
“x Aa an extra premium of $4.90. 
ree ‘ 
for that are thus roughly equivalent 


: particular age and policy plan. 
aon twenty on the ordinary life plan, 
Given. the respective extra premiums 
siace y the three scales would be re- 
Ke atts. hi $3.16 ig $2.28, whereas, at 
ey w 
so, 4 and sae eé respectively $5, 
at is brings us to the reason why the 
Nt method is selected for certain 
- vat ten .This is that the extra haz- 
this nvolved in the occupations to which 
mor is applied is largely in the 
liable °F occupational accident ‘which is 
a.” be fully as high in absolute 
theref on young ages as on the old and, 
of th ore, much higher as a percentage 
€ standard expected mortality.” 
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TO LIBERALIZE STATE LAWS 

Matthew Woll, president of the Union 
Labor Life, has announced the undertak- 
ing of a broad legislative program for the 
rectification of insurance laws in a num- 
ber of states. In Wisconsin, Indiana and 
Iowa the company is attempting to se- 
cure legislation that will permit writing 
group insurance for unions not now per- 
mitted in those states. In Massachu- 
setts and New York an effort is being 
made to secure a law that will permit 
the inclusion in insured union groups of 
union members no longer employed ‘at 
their trade. 


CONNECTICUT MUTUAL RECORD 

The Connecticut Mutual Life during 
the month of January issued and paid for 
a larger volume of insurance than in any 
other January in its history. The qual- 
ity of business is evidenced by a record 
of $13,122,002 paid for, or an increase of 
38.3% over the same period in 1928, 
while the gain in issued business was 
38.8% over the previous year. 





VISITING COLORADO AGENCIES 

Ralph D. Holt, superintendent of 
agencies for the Lincoln National Life 
for the Missouri Valley division has been 
spending some time at Denver, Colorado. 
He plans to visit a number of agencies 
in his division before attending the sec- 
tional meetings at Amarillo and’ Kansas 
City. The Amarillo meeting will be held 
at the Herring Hotel in that city March 
4, 5, and 6, and the Kansas City meet- 
ing will be held at the Kansas City 
Athletic Club, March 11, 12 and 13. 


HEADS WOMEN AGENTS 
Miss Mary L. Lewis, St. Louis special 
agent of the Lincoln National Life is 
listed this month as being its leading 
woman agent. This is the first time that 
Miss Lewis has been among the ten 
leading women of the company. 


W. W. RUSSELL DEAD 
William W. Russell, treasurer of the 
National Life of Vermont, died recent- 
ly while en-route to Bermuda. 


























FRIENDS! 


THE HOME LIFE OF NEW YORK has 

rapidly gained many new friends among 
brokers and surplus writers by the adoption of 
its new preferred plan of life underwriting which 
is both modern and progressive. 


The business of the Home Life increased 
73% in New York City during 1928. 


This agency offers unusual cooperation on 
your business through its brokerage department 
which is personally supervised by Mr. Simons. °* 


Use our facilities once and we 
believe you will use them regularly. 


Remember that we are right in the 


Home Office Building at 
256 Broadway, New York 


Phone BARclay 6860 to reach 


ROBBINS & SIMONS 


The General Agents 








Would Put Borrowers 
Under Group Life Law 

UP TO $10,000 ON ONE LIFE 

Departmental Bill Before New York 


Legislature Brings Installment Pur- 
chasers Into Groups 





A departmental bill amending the New 
York insurance law so as to permit bor- 
rowers from one financial institution to 
be insured under a group life policy, was 
introduced this week in the legislature 
by Horace M. Stone, chairman ot the in- 
surance committee. 

This bill would permit the purchasers 
of securities, merchandise, or other prop- 
erty from one vendor under instalment 
payment plans, to secure group life in- 
surance in amount not to exceed $10,000 
on one life. 

The proposed new clause is as follows: 

Section 101, paragraph 2—“The follow- 
ing forms of life insurance are hereby 
declared to be group life insurance with- 
in the meaning of this chapter: * * * 
(d) life insurance covering only the lives 
of all members of a group of persons 
for not more than ten thousand dollars 
on any one life, numbering not less than 
one hundred new entrants to the group 
yearly, who become borrowers from one 
financial institution including subsidiary 
or affiliated companies or who become 
purchasers of securities, merchandise or 
other property from ane vendor under 
agreement to repay the sum borrowed 
or to pay the balance of the price of the 
securities, merchandise or other prop- 
erty purchased in instalments over a 
period of not more than ten years, to 
the extent of their indebtedness to said 
financial institution or vendor but not to 
exceed ten thousand dollars on any one 
life, written under a policy which may 
be issued upon the application of and 
made payable to the financial institution 
or vendor or other creditor to whom 
such vendor may have transferred title 
to the indebtedness, as beneficiary, the 
premium on such policy to be payable 
by the financial institution, vendor or 
other creditor.” 

Under section 101, paragraph 1 (a), to 
the definition of group life insurance is 
added the following: 

“Such group policy may provide that 
the term ‘employes’ shall include the of- 
ficers, managers and employes of subsidi- 
ary or affiliated corporations and indi- 
vidual proprietors, partners and employes 
of affiliated individuals and firms, when 
the business of such subsidiary or affili- 
ated corporations, firms or individuals is 
controlled by the common employer 
through stock ownership, contract or 
otherwise.” 





TRI-STATE LIFE CONGRESS 
Will Be Held in Philadelphia March 22; 
Program of Speakers Being 
Arranged 

Amplifying on the keynote of “Today’s 
Life Underwriting Problems,” commit- 
tee chairmen of the Tri-State Life meet- 
ing this week at the Poor Richard Club, 
Philadelphia, decided to limit the num- 
ber of speakers at the congress to be 
held on March 22 but to have the speak- 
ers of outstanding national importance 
in their particular subject. 

The number of speakers will not ex- 
ceed seven and each one will discuss a 
separate phase of “Today’s Life Under- 
writing Problems.” General plans for the 
congress were perfected at the meeting 
and it is expected that the end of the 
week will find Dr. John A. Stevenson, 
chairman of the speakers’ committee, 
having the list of speakers completed. 





PERIODIC EXAMINATIONS 


The Nordstern Life Insurance Co., of 
Berlin, follows the example of the Am- 
erican companies and has introduced pe- 
riodic examination. of its insured. who 
carry 6,000 marks or more. Examination 
is provided every three years. 
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Quality Of Assets 
As Talking Point 


PUBLIC IS INVESTMENT WISE 





Great Public Interest in Investments m 
Recent Years Makes Assets 
of Interest 





In the past few years the general pub- 
lic has become interested in investments 
and are correspondingly “wise” in scan- 
ning the financial statements of corpora- 
tions; the list of assets means more than 
merely a column of figures. According- 
ly, the prospect for life insurance is able 
to understand the assets that stand back 
of a life insurance policy. As the Pacific 
Mutual Life’“News” says on this sub- 
ject: 

“Your public, with its new-found sense 
of values, its new grasp of the funda- 
mentals of finance—is in a frame of mind 
to appreciate more keenly than ever be- 
fore the true merits of insurance. But 
—it is ready to consider this matter of 
insurance in an entirely new and differ- 
ent light. No longer does the purchase 
of protection for dependents appear sim- 
ply as a burdensome duty. Instead, it 
takes its place as a definite part of the 
investment program and, as such, is 
subject to the same keen scrutiny as any 
market security. 

“No longer is the average man con- 
tent to purchase insurance simply be- 
cause a soliciting agent describes a con- 
tract which seems to fit his needs. The 
modern purchaser demands definite in- 
formation as to what stands behind the 
contract—definite evidence as to the in- 
tegrity and stability of the company 
guaranteeing the policy. He appreciates 
the legal safeguards which govern the 
disposition of a life insurance company’s 
assets—but he also welcomes an oppor- 
tunity to weigh in his own mind the 
facts developed by its financial state- 
ments. 

“Study the rates of interest earned on 
the various classes of the company’s as- 
sets. Consider, too, that the rate of earn- 
ings on our total assets during the year 
averaged 6.51%. Compare these showings 
with corresponding figures of other in- 
stitutions of similar magnitude—even 
other life insurance organizations. You 
can discuss that factor which, with a life 
insurance company, is so vitally impor- 
tant—the quality of the assets that stand 
back of every contract issued. You will 
find it well worth while to memorize 
these peints. Stress them in your inter- 
views. They will prove surprisingly help- 
ful in competition. You will find in them 
a refreshing stimulant to your own in- 
dividua! methods of solicitation. Above 
all, they will hold the attention and in- 
terest of your prospect, appealing, as 
they do, to his own sense of values—his 
new-found financial acumen.” 





J. P. KELLEHER MADE SUP’T 

On Monday, February 4, John P. Kel- 
Ieher assumed charge of the Baltimore 
District No. 2 of The Prudential, as su- 
perintendent. Mr. Kelleher has been a 
member of the field organization since 
April, 1926. He goes to the new terri- 
tory from the Columbia, Pa., assistancy, 
detached from the Lancaster district. 





NEW AGENCY FORMED 


Stanley K. Coffman, who has been 
general agent at Columbus, Ohio, for the 
Connecticut Mutual for the past three 
years, has entered into a co-partnership 
with E. Robert Shannon, under the firm 
name of Coffman & Shannon. The firm 
will also open a branch office at Day- 
ton. 





The Union Central Brokers, Inc., of 
225 Broadway, New York City, has been 
chartered at Albany with $10,000 capi- 
tal. Jacob Friedeld, Sigmund Wiltschek 
and Jacob H. Golden are directors and 
subscribers. 








SUN LIFE ASSURANCE 


COMPANY OF CANADA 





A TOWER OF STRENGTH 





1928 


Assurances in force (net - $1,896,915,000 
An Increase of — $ OF INTEREST TO 
i . POLICYHOLDERS IN 
New Assurances Paid for. - 441,244,000 THE UNITED STATES 
An Increase of $112,836,000 
All policies payable in 
Total Income.- - + « 144,747,000 . 
An Increase of $41,972,000 United States funds * 
forty-one branches in 
Surplus earned during the ‘ twenty-seven States. 
Year - : 2 ator oy 40,264,000 The company maintains 
Payments to Policyholders on deposit with United 
and Beneficiaries - ~- 49,920,000 States Trustees, approved 
securities in excess of the 
Surplus and Contingency net liability to American 
Reserve - - - - 66,938,000 policyholders. 
An Increase of $9,157,000 . 4 
i ai Total investments in 
Total Liabilities "on Gee 422,020,000 United States securities 
(Including Paid up Capital) exceed $225,000,000. 
Assets, at December 31st, 1928 488,958,000 ; 
An Increase of $87,652,000 The Company has also inaugurat- 
ed the practice of paying a special 
Rate of Interest earned on sone ats somes: mowaiteen 
mean invested assets (net) 6.58% terminating by death or maturity. 


DIVIDENDS TO POLICYHOLDERS INCREASED 


FOR NINTH SUCCESSIVE YEAR 

















EXTRACTS FROM DIRECTORS’ REPORT 


. . . After deducting amounts re-assured, the total 
assurances in force now amount to $1,896,915,934.57, 
an increase of $408,925,254.48. Policies in force 
number 633,240, and in addition 136,293 certificates 
of assurance are held by employees of corporations 
and firms under the group plan. 

While every field of operation contributed its full 
share to these impressive advances, the rapid devel- 
opment of our business in Great Britain and the 
United States is especially noteworthy. The generous 
reception of our Company in countries served b 
powerful domestic institutions is particularly grati- 
fying, as testifying to widespread appreciation of 
our record and services. 

... The amount paid to policyholders since organiza- 
tion, together with the amount at present held for 
their security or benefit, exceeds the total amount 
received from them in premiums by $111,370,229.10. 

The strength and resources of the Company have 
been still further enhanced. 

The net rate of interest earned on the mean in- 
vested assets, after making provision for investment 
expenses, has risen to 6.58 per cent. Dividend in- 
creases, bonuses and stock privileges, accruing on 
many of the Company’s holdings, contributed sub- 
stantially to this gratifying result. 

A net profit of $11,028,854.59 has been realized 
from the redemption or sale of securities which had 
risen to high premiums. 

The securities listed in the assets have been valued 
at figures substantially below the valued placed on 
them by the Government. This under-valuation of 
our securities represents an important safeguard 


against possible adverse market fluctuations, addi-- 


tional to the reserves specifically provided against 
that contingency. 

We are again able to report that on the bonds and 
preferred stocks listed in the assets, not one dollar, 


due either as interest or as dividend, is in arrear for 
a single day; while the dividends accruing to common 
stocks exceed by several million dollars those pay- 
able on the same stocks at the time of purchase. 


The surplus earned during the year, based on the 
pres given in the accounts, amounted to $40,264,- 
88.52. 


$10,000,000. has been deducted from the already 
heavily marked-down value of securities, as addi- 
tional provision against possible fluctuations, in- 
creasing the amount so set aside to $20,000,000. 

The special amount set aside as a liability to 
provide for unforeseen contingencies has been main- 
tained at $12,500,000. 

$15,822,339.65 has been paid or allotted as profits 
to policyholders during the year. 

After making all deductions and allocations, 

_ $9,157,966.34 has been added to the undivided sur- 
plus, bringing the total over liabilities, contingency 
accounts, and capital stock, to $54,438,862.48. 

The continued prosperity of the Company enables 
your Directors to announce, for the ninth successive 

ear, a substantial increase in the scale of profits to 
distributed to participating policyholders during 
the ensuing year. 

In addition, your Directors have inaugurated the 
principle of granting a Special Dividend on partici- 
pating policies maturing after having been in force 
ten years or longer. This new bonus will enable 
policyholders or beneficiaries whose withdrawal is 
occasioned by the maturity of policy contracts, to 
participate in the accumulated surplus which it has 
not as yet been considered prudent to divide. 

The effort to provide life assurance at the lowest 
net cost obtainable has been - pore a appreci- 
ated. Our policyholders will be gratified by this 
further evidence of our desire that the Company’s 
prosperity shall be fully shared by its members. 








SUN LIFE ASSURANCE 
COMPANY OF CANADA 

















anit 





PTE ARE TT 




































March 1, 1929 











S— 








Page 11 





Penn Mutual Life 
Shifts Agency Heads; 
Davis Seeks Rest 


PATTERSON BACK TO CHICAGO 

John A. Stevenson To Manage New 
York Agency As Well As Philadel- 
phia; F. H. Davis Goes to Denver 





Because his health .has not been of the 
best for some time past and finally ac- 
ceding to his physician’s advice that he 
go to his ranch in the West and take a 
complete rest, Frank H. Davis, general 
agent for the Penn Mutual Life in Chi- 
cago has arranged with Vice-President 
Hugh D. Hart of the Penn Mutual that 





JOHN A, STEVENSON 


he shall surrender the Chicago general 
agency and he has signed a contract as 
general agent for the states of Colorado, 
Arizona and New Mexico with headquar- 
ters at Denver to assume his active du- 
ties upon completion of his rest. 

Mr. Davis has active property holdings 
within a short distance of Denver, and a 
wide acquaintance in the states embraced 
within his new territory. Grover D. 

















ALEXANDER E, PATTERSON 


Davis, brother of Frank H. Davis, will 
» work as assistant general agent in 
s prestern district immediately. 

of poe A. Stevenson will assume charge: 

€ new Patterson agency in New 


bo in addition to his duties as head 






Five months ago, in order that the 


Penn Mutual might avail itself of Mr. 
Davis’ unusual organizing ability, Mr. 
Patterson proposed that his position as 





FRANK H. DAVIS 
Underwood & Underwood 


general agent in Chicago be offered to 
Mr. Davis and that: he himself would un- 
dertake the building of a similar agency 


in New York City. Mr. Davis took 
charge in Chicago, October 1, 1928. 


Under Mr. Davis’ leadership, the busi- 
ness of the Chicago agency has been 
doubled. When he assumed charge last 
October it was producing at the rate of 
$500,000 per month; today it is on a 
paid-for basis of $1,000,000 per month. 
This phenomenal growth attests to his 
genius as an agency organizer. 

Mr. Patterson’s new agency was 
opened in New York, January 1, 1929. 
Since then he has laid the foundation for 
a great agency structure. With fifteen 
whole-time agents and other connections 
he has forwarded over $3,000,000 of new 
business. Only the emergency thus cre- 
ated by the company’s Chicago situa- 
tion could have justified the withdrawal 
of Mr. Patterson from carrying forward 
this splendid project. 

The Penn Mutual will spare no effort 
to continue the upbuilding of this agency 
in New York, as evidenced by its ap- 
pointment of John A. Stevenson. 

Mr. Stevenson’s ability as an agency 
organizer has been. demonstrated in the 
five months of his incumbency as head 
of the home office agency; which is now 
showing a 50% iricrease inf new paid-for 
business over the similar périod of last 
year. The New York City agency, under 
Mr. Stevenson, wilf be operated as a sep- 
arate and distinct unit. 


R. J. LATHROP PROMOTED 





Made Sup’t of Agencies, Travelers, at 
Home Office; Formerly Located 
in Brooklyn 

Ralph J. Lathrop, manager of agency 
development, life, accident and group de- 
partments in the Brooklyn branch office 
of the Travelers since February 15, last 
year, has been promoted to the home 
office of the company at Hartford, as as- 
sistant superintendent of agencies. Mr. 
Lathrop’s successor has not yet been 
named, and until such appointment is 
made he will remain in Brooklyn and in- 
clude among his new duties the super- 
vision of life, accident and group depart- 
ments in the Brooklyn office. 

Mr. Lathrop first became connected 
with the Travelers as a special agent, 
life, accident and group departments, in 
the Milwaukee branch office May 1, 
1919. Early in the following year he be- 
came assistant manager in the Milwau- 
kee office and on March 1, 1922, was 
appointed manager at Peoria, Ill. He 
continued to sérve the company in that 
capacity until his appointment as man- 
ager in Brooklyn last year. 





The paid business of the Lincoln Na- 
tional Life for the month of January, 
1929 was $13,111,800.00. 











A Record — 


OF SOUND, SUBSTANTIAL PROGRESS— 





a  ccrrcegrm iene nese simemnafemenssi 


ohig © home office agency in -Philadel- - 








MISSOURI STATE LIFE INSURANCE COMPANY 
BALANCE SHEET, DECEMBER 31, 1928 
ADMITTED ASSETS LIABILITIES 
Beds: oes icccxas Bocce dilubepecsieecaacde 729,059.45 Policy Reserves ...........cecececeecees $117,615,814.08 
First Mortgage Loans on Real Estate... 49,272,860.87 Policy Claims in Process of Adjustment 
Mee Hetmte SE he carck voactcs 405,014.50 RNR is tar cise adn citaa cae énnace «ud ,078,929.98 
Real Estate Sales Contracts............. 765.56 Premiums and Interest Paid in Advance  1,021,144.69 
eT OPal LOWE oo 8 vecsic nan ke's dsescds ss 3,030,380.27 Dividends Left on Deposit with Company _1,430,075.66 
Loans to Policyholders.................. 27,927,473.80 Reserved for Taxes ..............0e.c0ee 90,734.64 
WUOGED ccccnccclacacsisseucsa PP Shen ee See 149,660.00 Contingency Reserve for Investments... 300,000.00 
Presi (NOS 4 oodsc coos cnccaescccxes 564,950.26 All Other Liabilities .................... 1,076,371.25 
Cash in Banks on Interest.............. 4,649,972.48 Apportioned for Policy Divi- 
Cash in Banks and Home Office not on Oc cic tes cued oo cascades $1,367,369.65 
TRUEIIEE cbc rides dendsas Vaedudvadceses 231,011.53' Capital Stock ...:.......600- 4,000, 
Accrued Interest on-Investments........ SEE TURIN oo cect ce céecinciecss 3,228,391.79 
Outstanding and Deferred Premiums.... 3,942,893.65 ~-- me 
Pill Oct Fem Oh 8 a. ocis vicis.cin tian Sacciew 268,854.91 Surplus for Protection of Policyholders..  8,595,761.44 
- $131,608,831.74 $131,608,831.74 








Insurance in Force, December 31, 1928... . 
Insurance in Force, December 31, 1927.... 


HILLSMAN TAYLOR, President 
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ee Re eR ee RS aS = $ 438,306,327.00 

Asscts, December 31, 1928... 2. .:%...:........ $ 131,608,831.74 

Assets, December 31, 1927...................... 80,262,887.84 

TOMO 5 5 as oN ase oo Rh eRe OF $ 51,345,943.90 

New Business Paid for, 1928. ...........-..-..-... $ 341,919,878.00 
"--e New Business Paid for, 1927.... 0.22 ............. 204,763,512.00 
incrense 2). tke adr: “Se ada: $ 137,156,366.00 


‘Missouri State Life Insurance Company 


Pee $1,195,675,940.00 


757,369,613.00 











HOME OFFICE: St. Louis 
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View Of New York Life’s New Home 
Jn Madison Square From he Air 


This new view of the Madison Square 
section of New York from the air shows 
the New York Life Building in its his- 
toric setting on the site of the old Madi- 


son Square Garden. The New York 
Life Building is the white turreted and 



































NEW VICE-PRESIDENTS 





Stanley Watson Advanced by National 
Fidelity; Four New Directors 
Elected by Company 
Stanley Watson has been elected vice- 
president of the National Fidelity Life 
of Kansas City. He is connected with 
the company’s Kansas City agency, and 
will continue to spend most of his time 

selling corporation insurance. 

The following have been elected direc- 
tors of the company: Brice B. Smith, 
vice-president, General Baking Co. of 
America, with offices in Kansas City and 
New York. Herbert V. Jones, president 
of H. V. Jones & Co.; also director of 
the Fidelity National Bank & Trust Co. 
of Kansas City. George A. LaRue, pres- 
ident of the La Rue Printing Co. of 
Kansas City. D. C. Shull, of Shull & 
Stilwill, attorneys, Sioux City, Iowa. Mr. 
Shull is also director of the First Na- 
tional Bank of Sioux City, and trustee 
of the University of Chicago. 





APP-A-DAY FOR MONTH 


L. E. Malone of the Newark office of 
the Sun Life of Canada, paid for $85,000 
for January, averaging one application 
a day for the month. The paid-for pro- 
duction for the agency totaled $615,000, 
the second largest month in the history 
of the agency which has been established 
for five years. 





— 
— 
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BUSINESS OF 1928 


New Insurance. . . $143,573,589 
Increase over 1927 . . . 6,083,386 
Insurance in Force. $1,113,810,563 
An Increase of . . . . 90,547,161 


Representing over 63% of the New Business 


New England Mutual Life Insurance (Cy, 
BOSTON, MASS. 
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HONOR SUP’T WITH LUNCHEON 

In a drive for new business. during 
January -held in honor of H. O. Leach, 
superintendent of American agencies of 
the Sun Life of Canada, the members 
of the Newark agency tendered a lunch- 
eon to him recently in the Robert Treat 
Hotel, Newark. Mr. Leach reviewed the 
work of the American agencies of the 


New Jersey agents., Among those who 
attended the luncheon included E ( 
Hoy and C. W. Gray, managers of the 
Newark agency, L. E. Malone, L. A 
Campbell, J. G.. Ham, M. A. O’Callaghan, 
E. W. Fortnier, L. B. Roberts, F. V. s 
Anslie, C. A. Lewis, J. M. Cooper, John 
Blum, L. A. Compton, James Compton, 
A. A. Fenn, E. G. Ferreira, S. Van Vliet, 













































































company and paid a high tribute to the B. F. Faltner and Henry Watts. prog 
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Life’s 
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quest 
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Fairchild Aerial Survey, Inc. and 1 
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terraced structure in the center. In the to pe 

left foreground aepenrs. the Segrene When the Mutual Benefit was organized in will 

tan Tower. At the upper left is the futur 

Pennsylvania Station and the Times 1845 there were only a few Life Insurance a cit 

Square section is in the upper right. * : p ier { 
The Equitable Society Building is just Companies in the United States. Through than 

to the right of the Pennsylvania Station. z x i Salter 

the Wars, Panics and Epidemics of all these at a 

e apse: 

‘ ay price egg i years, it has always stood safe and secure as Af 

ears smond, with office f a , 

John street, New York, and at 45 Clin- a foremost disciple of Pure Life Insurance. fen 
ton street, Newark, have been appointed 

general agents for Essex County, New : ae 

Jersey, for the National Reserve. They 

have represented the a in has e ase 

Jersey for nine years. The Newark of- Th M al Be fi Lif In C : 

OE enicr he conapenar er CW. e Mutual benenit Lite Insurance Lo. |. 

Dean. . 

Newark, New Jersey hy 

R. M. SWEET APPOINTMENT durin 
Ralph M. Sweet of Seattle has been a their 
appointed agency director for western Organized 1845 their 

Washington for the Northwestern Na- servic 

tional Life of Minneapolis, succeeding infort 

U. K. Swift, who has resigned. lie 

Men of The Liucoly National lite 
have policies to offer that open the door to an} fathers heart Way: 
or y 









































agent, 


happiness of its representatives. 


Pittshield, Mascachusetts 


has a well-earned reputation for a co-operative spirit between the Home 
Office and the Field Force that is of inestimable value to the success and 


Ask Berkshire 
BERKSHIRE LIFE. DR NCE COMPANY 
Incorporated 1851 


















FRED. H. RHODES, President 






The Colonial Life Insurance Company of America 
| Over ONE Ferocine cmaaee DOLLARS 


A strong and progressive Company, affording agents unusual money-making 
opportunities through a wide variety of Industrial and Ordinary policies acspte 
to the insurance needs of the whole family. 
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135 In following up a 
F. V. Sell Those prospect Henry 

, John Able Files, of Davenport, 
mpton, To Buy la, says that he 
1 Viiet, makes sure that the 


program is one that the client can main- 
tain permanently. He says in the cur- 
rent number of the Connecticut Mutual 
Life’s paper, “ConMuTopics” : 

“Selection of prospects is the first 
question which must be considered. 

“There isn’t any use in spending time 
and thought on any one who isn’t able 
to pay for what you have to offer. And 
by that I mean anyone who isn’t able 
to permanently (so far as observation 
will indicate at the time) keep up the 
future premium payments. Operating in 
a city of 60,000 people, it is perhaps eas- 
ier for me to obtain this information 
than if I were in a larger city. But I 
believe the information must be obtained 
at any cost and in any community if 
lapses are to be prevented. 

After the selection has been made, the 
next step is to obtain the prospect’s con- 
fidence. This cannot be done by high 
pressure or one-interview methods. Men 
and women today accept life insurance 
as a vital part of their program and 
ate using a substantial portion of their 
mcome to buy its benefits and privi- 
leges. They want to know what they 
are getting and they want to know the 
plan suggested is workable, safe and en- 
during in the interest of themselves and 
their families. Underwriters must have 

w their confidence to even render such 
Service, because it is based on intimate 
information only obtainable if the client 

lieves in you.” 


* * * 





The Connecticut 


Selling General Life presents 
a Term its twenty year term 
dea contract in the fol- 


lowing attractive 
way: Suppose your children are young, 
or your business needs nearly all the 
money you can spare. Very likely you 
Peay ge inaaeeere & proves now 
2 fami 
vill later sat y an usiness than you 
ae Want insurance at the lowest pos- 
€ rate. You want all the insurance 
ibe money will buy regardless of the 
avings feature in the ordinary insurance 
: . (Ou want the lowest cost insur- 
NCE it is possible to obtain. 
e. oo" of temporary insurance costs 
Bi nane, €ss than the least expetisive per- 
; : €nt insurance and you can change 
rica oanent insurance later. 
Ma any time within seven years of the 
wed . your contract you can convert 


€mporary insurance into perma- 
lent insuran 
ton, 


















. ce without medical examina- 
making 


adapted The Possession of this low cost tem- 


1) 

rd insurance establishes your right 

of ag Permanent insurance in spite 

develo, physical impairment which may 

“pd efore you are in a position to 

Shout an adequate amount of it. 

mote to become totally disabled for 
than three months during the 
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Practical Suggestions fo Help the Man With the Rate 
Book Increase His Income and General Efficiency 


twenty years term and before age 60, the 
company will waive premiums. Your in- 
surance will remain in force for the full 
amount, without deduction on account of 
premiums waived. In addition, if disa- 
bility exists at the end of the first seven 
years of the policy, your contract will be 
converted automatically to an ordinary 
life policy. Thus in this case, your in- 
surance will be continued not only for 
the remainder of the twenty years term, 
but for the rest of your life. 

When you are in a position to convert 
your term contract, you have your choice 
of a variety of plans, which includes any 
regular form of insurance obtainable at 
the time you make the change. 

Whether it’s a question of some tem- 
porary extra hazard or of getting im- 
mediate protection, the safest and least 
expensive course for you to follow is to 
take out a twenty year term contract. 


Try to anticipate 


Raise The the objection in your 
Objection prospect’s mind, says 
Yourself the National Life 


(Vt.) “ Messenger.” 
If you will do this and bring it into the 
conversation before he does, and make a 
selling point out of it, you will disarm 
him completely. In this way you can 
turn a disadvantage into an advantage, 
which is what all good generals do. For 
instance, the principal reason for not buy- 
ing insurance is the cost. Insurance is 
expensive; you acknowledge that—but it 
is more expensive not to have it. It is 
expensive, but it is saving. Your money 
all comes back. And the poorer a man 
is, the less he can afford to do without 





PAlent, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 


INDIANAPOLIS 
Kansas City 














TO BROKERS 


We would like to tell you 
about our unique Budget 
Policy-Protection at a Mini- 
imum Cost—Only Company 
writing this policy. 


For Particulars Phone 


CANADA LIFE ASSURANCE 
COMPANY 


H. W. JONES, Mgr. 
110 William Street 


New York City 
Beckmen 5068-2601 











Gains in Millions of Dollars Mark 


Bankers Life Company’s Best Year 
1928 Gains 


Gain in Income, nearly 
Gain in Assets, over 


Ee Spee $ 14,800,000 


Gain in Legal Reserve Life Insurance 


ee BESO ELUS Ore Crea T ee $ 52,000,000 
1928 Totals 
Rae wees GO cc $ 37,500,000 
Total Assets, over .................... $118,400,000 
Total Life Insurance in Force, over... ... $886,000,000 
1928 Business 
Total Life Insurance Paid-For, over. ..... $140,000,000 


Gerard S. Nollen, President 





BANKERS LIFE COMPANY 


Established 1879 








Des Moines, Iowa 











insurance. If he has nothing else to 
leave his family, he must leave them in- 
surance. 

Take the bull by the horns—bring the 
Objection out into the daylight, and you 
will have the hard part of the argument 
over early in the interview. 


GOES WITH JOHNSON & HIGGINS 

H. Max Ellinwood has gone with 
Johnson & Higgins to devote his time 
to the development of brokerage busi- 
ness on behalf of The Prudential and 
the Home Life. He is twenty-seven 
years old; and studied civil engineering 
at Tri-State College, Indiana. Before 
going into life insurance he had sales 
training and experience with the Proctor 
& Gamble Co., Cincinnati. His first in- 
surance selling was with the Mutual Life 
in Buffalo. Then he went with the 
Aetna Life organization here. 








VAN EPPS NOW A SUPERVISOR 

It has been announced that Merle E. 
Van Epps, of the Karl E. Madden gen- 
eral agency, Penn Mutual, at Davenport, 
Iowa, has been appointed supervisor. He 
has been associated with the agency 
since 1927, having come direct from the 
Iowa State College upon his graduation. 
He will have charge of a portion of a 
territory outside of the Tri-Cities and 
will build up a man-power unit. 





W. J. CARDWELL DIES 


William J. Cardwell, 62, of Lexington, 
Ky., who had been spending the winter 
in Los Angeles, is dead. Cardwell was 
for years district manager for the Mu- 
tual Benefit Life and at the time of his 
death was holding the same position in 
— district for the Provident Mutual 

ife. 











THE EUREKA-MARYLAND ASSURANCE CORPORATION 


BALTIMORE, MARYLAND 
Incorporated 1882 


Issues all modern forms of Life Insurance, ineluding Industrial, Ordinary 
and Group 


| J. N. WARFIELD, President 
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degree of its service. 
its service broadens. 


34 Nassau Street 


DAVID F. HOUSTON 
President 


“In This Way We Measure” 


LIFE INSURANCE COMPANY may well measure its 
success by the good it performs rather than by great 
size. Through eighty-six years THE MUTUAL LIFE 
INSURANCE COMPANY OF NEW YORK, the “first American Com- 
pany,” has measured its success by the scope, manner and 
In such a way it is measuring now as 


Issuance of contracts of all standard forms, substantial 
dividends, income settlement provisions, Disability and Double 
Indemnity Benefits, and prompt payments and practices for 
convenience of members are embraced in its present service. 


It welcomes as field representatives those who know that 
success is according to the natural law of compensation—that 
the best comes to those who give out the best of themselves. 


~The Mutual Life Insurance Company 
of New York 


New York, N. Y. 


GEORGE K. SARGENT 
2nd Vice-President 


and 
Manager of Agencies 















































aR te ace ith At 


Liisi lace aie Di ehgAlst BRE 


pomp 


re nh ge mene oe 


Pr he 


weal BENE ih bbs Si UREA SIONS 


np daihones 





THE EASTERN 
UNDERWRITER 








ie 












“March 1, 19% 








Poster With Insurance “Gie“Up 
Displayed By National City Bank 


During the first two weeks of March 
the National City Bank of New York 
City, the largest bank in this city, will 
display the accompanying poster in the 
windows and lobbies of all of its 
branches. The original poster is in three 








subjects prepared by the National City 
Bank of New York and displayed by it 
in windows or on the floors of the bank’s 
branches in Greater New York of which 
there are thirty. A campaign to educate 
the public in the uses of life insurance, 








When a Life Insurance 
Underwriter Calls on You 


See Him 


ir: may have a message 
of great importance 


Ask a Trust 


Officer about the 


advantages of an Insurance Trust 


THE NATIONAL CITY BANK OF NEW YORK 
TRUST DEPARTMENT 


colors and measures about 30 by 40 
inches. 

This poster has a news value to the 
insurance fraternity because of its nov- 
elty and its real helpfulness to agents 
and brokers. ee 

The poster is one of several on similar 


the importance of sound insurance coun- 
sel and the value of insurance trusts is 
a part of the bank’s plan of co-operation 
with life underwriters. 

The insurance trust division of the 
bank is large and well equipped, with 
an able personnel. 








CELEBRATE SERVICE PERIODS 

During December, 1928, Superintendent 
George M. Storm and Agent William H. 
Dowd, of the Philadelphia No. 3 district 
of The Prudential, celebrated thirty and 
thirty-five years, respectively, of contin- 
uous service with the company. In Jan- 
uary, Superintendent Frederick L. Fair, 
of Philadelphia No. 1 district, celebrated 
his thirty-fifth anniversary. 


DEAN JOINS PENN MUTUAL 

The Penn Mutual Life has appointed 
as its general agent in Wichita, Kan., 
Cecil K. Dean who succeeds H. I. House 
who will devote his time to personal pro- 
duction. Mr. Dean first entered the 
business with the Central States Life of 
Oklahoma City, for which company he 
was successively agent, supervisor, gen- 
eral agent and regional supervisor. 











Pennsylvania 
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Provident Mutual 


Life Insurance Company of Philadelphia 





Agents entering the business find Provident “tools” 
exceedingly effective—New Disability Feature—Acci- 
dental Death Benefit—New Retirememt Life Income 
Features—Special Class Policies—Low Premiums — 
Low Net Cost—Prompt and Friendly Home Office 
Service—National Advertising—Direct Mail— Educat- 
ional Course—Health Preservation Service — Sixty- 
three Years’ Accumulation of Policyholders’ Good Will. 


Write for Information 


Founded 1865 








PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent ccnnection with an old 
well established company with a progressive management and an un- 


equalled dividend record, it will be to your interest to investigate our 


proposition. 
Address, 


PERMANENT, 


Care of The Eastern Underwriter, 110 Fulton Street, New York City 


TO ENTERTAIN J. B. CANNON 

John B. Cannon, of the New York 
Life, Spartanburg, S. C., who is to be 
one of the features at the banquet of 
the Life Underwriters’ Association ‘of 
New York on March 14, following the 
All Day Sales Congress, will be guest 
of honor at a dinner to be given by 
Mr. and Mrs. Lawrence Priddy at their 
home in Montclair, N. J., on the night 
of March 13th. 





PEOPLES NAT’L DIVIDEND 


The Peoples National has declared its 
regular semi-annual dividend of 25 cents 
a share, plus an extra of 50 cents, pay- 
able February 1 to stock of record Janu- 
ary 21. 


FORGING AHEAD 
GAINS FOR 1928 
Increase in Paid - for Business 


over 1927 . . 20.38% 


Increase in Gain in Insurance 
in Force over 1927. 42.21% 


Gain in Total Insurance in 


7.8% 
ANOTHER BIG YEAR AHEAD 
Manhattan Life Insurance Company 


Madison Ave. at 60th Street 


New York, N. Y. 
Founded 1850 


Thomas E. Lovejoy, President 


Force. j : 

















George Washington Life 
Insurance Company 
Charleston, W. Va. 
Presents opportunity for liberal 
contracts covering definite territo 
with Home Office registry and wi 
power of appointment of sub 

agents. 
The State of West Mg sem Vir- 
ginia, Ohio, Kentucky, Tennessee, 
South Carolina, North Carolina, 
Georgia, and Michigan. 

dress: 


Vice-President and Secretary 
























STRONG 
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GreatAmeriem 
Indemnity Company 


New Pork | 


F idelity @ 
Sure Bon: 





























Casualty 
Insurance 


















GUARDIAN LIFE 





Established 1860 Under the Laws of the State of New York 





17-23 John Street, New York 
CORtlandt 8300 | 











MANAGERS 


INSURANCE CO. 








Home Office, 50 Union Square, New York City 








Uptown 








420 Lexington Ave. 
245 Fifth Ave.—ASHland 1772 








-LEXington 6718 
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Use of Optional 
Income Settlements 
FOR DIFFERENT COVERAGES 





Stewart J. Allen Illustrates Use of Vari- 
ous Settlements to Fit Client’s 
s 





The use of optional settlements in 


S planning various kinds of insurance pro- 


tection is illustrated in a sales presen- 

tation given by Stewart J. Allen, of the 

Mutual Life of Canada, appearing in the 

Toronto Life Underwriters’ bulletin. The 

sales presentation follows; 

Illustration: Family consists of husband 
age forty, wife age forty, two boys 
aged ten and sixteen and husband’s 
mother aged sixty-seven. Total in- 
surance carried $60,000. Wishes to 
arrange insurance estate in light of 
present requirements. Has other es- 
tate sufficient to take care of death 
duties and for clean-up of estate. 

Your first need, Mr. Policyholder, will 
be to provide an adequate income for 
your wife so long as she may live. An 
income that cannot be lost or stolen and 
which will be paid in continuous month- 
ly cheques. This income to be for her- 
self and she through it will be relieved 
of all investment worries. To give her 
say $100 a month for life will* require 
about $23,000 of your insurance. 

Limited Instalments For Sons 

To raise and educate those two bovs 
of yours will cost money, and it will 
be eleven years before the younger boy 
is of age. If your wife is enabled to 
give them a sound education they will 
be in excellent position to step into bus- 
iness, perhaps yours. Suppose we pro- 
vide a separate income for your wife to 
look after these boys, and whether your 
wife lives or dies this income will be 
paid for eleven years certain, thus guar- 
anteeing them all that you have plan- 
ned for them. You think an income of 
$100 a month will be sufficient? This 
will use up $12,000 more of your insur- 
ance. 

Interest Income 

It is true that you have always plan- 
ned great things for your boys and to 
give them a better start in business than 
you had. That amount of $10,000 you 
would like to divide between them and 
payable on their twenty-fifth birthday 

I would suggest that you leave with the 

company on deposit. The interest on 

this amount will materially help your 
wife to meet the unexpected expenses 
that always turn up. Or, if your wife 
finds that she does not need this income, 
leave it with us, and it will substantially 
Increase the amount you would like to 
leave them. 
Annuity For Mother 

To make sute that your mother will 
always receive the care and attention 
to which she is entitled, I would sug- 
gest that you purchase for her an an- 
nuity. We hope that she-will have many 
years ahead of her and you will know 
that she will not be a burden to your 

family or all that penniless old age im- 

Plies in family connections. If she has 

4 steady income and is able to pay her 


Way you may rest assured that she will. 


always be well looked after. An annuity 
for her of $100 a month will cost ap- 
Proximately $12,000. 

he balance of $3.000 of your insur- 
ance [| would set aside as an emergency 

d. Your wife or family will probably 
never need call upon it but the knowl- 
edge that it is there will be a great 
comfort to them and its income could 


eed to increase the family income in 
the meanwhile, 





D DR. HUEBNER IN WEST 
ss) t. S. S. Huebner will be the princi- 
th Speaker at the annual meeting of 
€ Colorado Association of Life Un- 
enters today. It is understood that 
te while in Colorado, confer with 
; © college heads relative to establish- 
ng life insurance departments. 
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NYLIC INCENTIVES and AIDS TO SUCCESS 


Nylic Friends 


National advertising grows because retail 
merchants have learned that it is much easier 
to sell goods that are well known to the public. 
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Nylic Agents do not find it necessary to 

“introduce”. their Company, which now has 
Two Million Policyholders insured for nearly 7 
Billion Dollars. 
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Since organization, Nylic has paid to living 
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S| Policyholders and to beneficiaries over 2 < 
| Billion 600 Million Dollars. It isnowdistribut- |= 
S| ing over 50 Millions a year in dividends. 4 
2 Through 84 years of investing, New Y ork Life 2 
s has been of incalculable service to the nation, |S 
| — to business and to individuals. Today its assets 3 
3 of over 1?Billion 400 Million Dollars are largely iE 
Z used to finance public works, railroads, public 3 
S utilities, business buildings, homes and farms. ‘ 
©, = 
3 So, wherever the Nylic agent « 





















> goes, he finds Nylic friends e 
5 —policyholders, benefici- ¢ 
e. aries and borrowers S 
=) —who are grateful S 
Z to the Company = 
for its service > 

to them. > 










NEW YORK 
LIFE INSURANCE 
COMPANY 


MADISON SQUARE, NEW YORK 
DARWIN P. KINGSLEY 


President 





New Home Office Building 
on the site of the famous old 
Madison Square Garden. 


WT Vue Vue Woe We \0d WW \ue \we Vv 











9\:/ BBV Bi DIANA IVD AVDA AVA A AV/NIAViAV78) (0) 089 





Policy Tax Questions 
(Continued from Page 1) 


actment of the revenue act of 1924, 
where such insurance was aken out, or 
the beneficiary receiving the proceeds 
was named, after the enactment of the 
revenue act of 1918. Insurance in excess 
of $40,000 receivable by beneficiaries 
other than the estate need not be in- 
cluded in the gross estate of any de- 
cedent dying after the passage of the 
revenue act of 1918 but before the effec- 
tice date of Title III of the revenue act 
of 1924 unless such insurance was taken 
out, or the beneficiary receiving the pro- 
ceeds was named, after the enactment of 
the particular revenue act in force and 
effect at the time of such a decedent’s 
death, in which case the amount in ex- 
cess of $40,000 so receivable should be 
included in the gross estate of the de- 
cedent.” 

Payments Under “Investment” Forms 

As to the liability of tax under the in- 
come section of the Revenue Acts of 
the payments received through “invest- 
ment annuities,” in illustration of the 
confusion that has prevailed, the attitude 
of two life companies mav be cited. The 
general agents of a Philadelphia com- 
pany have been selling such contracts 
with the claim that the contracts were 
annuities and that according to the 
Treasury Deparment rulings such pay- 
ments were not to be included in gross 
income. A Canadian company which has 
issued a large number of these contracts 
made no claim of exemption. 

Up to the latter part of last vear two 
definitely conflicting rulings had been 
made by the Treasury Department and 
at that time the general counsel of the 
Treasury Department gave an opinion to 
the Internal Revenue Bureau which held 
that all forms of policies of the character 
of “investment annuities” were neither 
endowments nor annuities as compre- 
hended under the Revenue Acts but were 
deposit investment contracts for the pur- 
chase of a certain amount of income or 
periodical payment and that such pay- 
ments must be included in the gross in- 
come of the recipient. The matter of 
the “death benefit” seems to be left in 
uncertainty as to treatment of it for in- 
come tax purposes. This opinion of the 
general counsel of the Treasury Depart- 
ment may be nullified by a court de- 
cision or qualified by rulings in specific 
cases before the Revenue Bureau. The 
insurance business appears to have ac- 
cepted this opinion for guidance as to 
these forms of policies subject to any 
such changes. 

As to Policies Antedating Revenue Acts 

Charlies Hommeyer, vice-president of 
the Union Central Life. has told the 
agents of his company that he believes 
that the foregoing ruling in effect re- 
lieves from taxation the proceeds of poli- 
cies taken out prior to 1919. 

The Chase Bank decision handed 
down by the United States Supreme 
Court in January, held, as stated, life in- 
surance proceeds subject to the property 
transfer tax as well as succession taxes 
where the right to change the beneficiary 
is reserved. Justice Stone who wrote 
the opinion used the following language: 

“A power in the decedent to surrender 
and cancel the policies, to pledge them 
as security for loans and the power to 
dispose of them and their proceeds for 
his own benefit during his life which sub- 
jects them to the control of a bankruptcy 
court for the benefit of his creditors, and” 
which may, under local law applicable to 
the parties here. subject them in part to 
the payment of his debts, is by no means 
the least substantial of the legal inci- 
dents of ownership, and its termination 
at his death so as to free the beneficia- 
ries of the policy from the possibility 
of its exercise would seem to be no 
less a transfer within the reach of the 
taxing power than a transfer effected in 
other ways through death.” 


The Pacific National Life of Salt 
Lake City has started business. It has 
already written more than a million in 
business. ‘ 
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N. Y. Sales Congress 
To Feature Big Case 


AT HOTEL ASTOR MARCH 14 





Star Speakers Secured For Event; En- 
tertainment And Banquet In 
Evening 





A feature of the all-day Sales Con- 
gress of the Life Underwriters Asso- 
ciation of New York, which will be held 
at the Hotel Astor March 14 will be “A 
Day in the Field.” A $6,500,000 case 
will be presented with interviews cov- 
ering all forms of protection. 

At the morning session Dr. Charles 
B. Piper, medical director of the Guard- 
ian Life, will talk on “The Day and Its 
Task,” and a business man, William 
Pidgeon, Jjr., will speak on “How Life 
Insurance Saved My Business.” 

The trust companies will have a dis- 
play in the lobby. 

The day’s program will close with the 
banquet in the evening. About sixty 
company executives and many trust com- 
pany officers will be present. 

The entertainer and story teller will 
be John B. Cannon, of the New York 
Life from Spartanburg, S. C., who has 
gained a great reputation as a speaker 
and gave one of the best talks at the 
convention of the New York Life on 
the Pacific Coast. 

The Right Quintet, formerly with 
Ziegfeld’s Midnight Frolic, will furnish 
the music during the banquet and Wal- 
lace Cox, of the insurance firm of Cox 
& Cox, will render two or three solos 
after the dinner. 


The Program 
The program follows: 
9:30 Invocation. 
9:35 A few songs. 
Wade Kimsey. 
9:45 “To Be or Not To Be,” G. C. 
Wuerth, president. 
:55 Some more songs—Mr. Kimsey. 
10:00 “Taking Care of Your Clients” 
—Charles G. Gilman, special agent, Na- 
tional of Vermont. 


Leader, Howard 


10:30 “Watchful Waiting, Orders 
Taking."—Earnest H. Early, — special 
agent, Northwestern. 


11:00 Announcements. 

11:19 “The Day and Its 
Charles B. Piper, 
Guardian Life. 

11:40 “How Life Insurance Saved My 
Business.”—William Pidgeon, Jr., busi- 
ness man. 


Task.”—Dr. 
medical director, 


Afternoon 

Presiding, Ralph G. Engelsman, Penn 
Mutual. 

2:00 Singing. 

2:10 The Life Underwriters’ Associ- 
ation Stock Company Presents: 

“A DAY IN THE FIELD,” a $6,500,- 
000 case. 


The Cast 
(in order of appearance, 
General Agent........ Clance D. Connell 
Phone Canvasser......... Glenn B. Dorr 
Early Agent........ Edward C. Stradley 
ee Ee eS ee eee ees Felix U. Levy 
Later Agent...... Charles J. Zimmerman 
a Bae oS Se ree Horace H. Wilson 
Phone Prospect...... J. Douglass Galvin 
Young Un-married Man. .J. S. Ogilvie, Jr. 
Young Married Man...... Hubert Davis 
Trust Prospect.......... Cari H. Hoover 
Trust Representative..... “Bob” Roberts 
Mollie, the wife.......... G. C. Wuerth 


4:00 Announcements. 





J. M. POWELL MADE DIRECTOR 

The Columbian National Life, of Bos- 
ton, has elected John M. Powell a direc- 
tor of the company and also a member 
of the executive committee. Mr. Powell 
has been actuary of the company for 
eight years. He is a member of the 
Actuarial Society of America, the Amer- 
ican Institute of Actuaries, and the Cas- 
ualty Actuarial Society, and before go- 
ing to the Columbian National had sev- 
eral years’ experience in the actuarial de- 
partment of another company. 


PRUDENTIAL PROMOTIONS 
Six Employes Advance to Ass’t Super- 
intendency; B. F. Sampsell Completes 
Thirty-Five Years of Service 


Assistant Superintendent Benjamin F. 
Sampsell, of Jamestown, N. Y., district, 
has completed thirty-five years of con- 
tinuous service with The Prudential. In 
celebration of this occasion the James- 
town district staff recently held a dinner 
in the Hotel Jamestown. All the mem- 
bers of the Jamestown organization were 
present and Assistant Secretary E. J. 
Maclvier and Manager T. H. Lindher, 
of the home office. 

Agent J. F. Munighan has been ap- 
pointed assistant superintendent in Los 
Angeles No. 4 district, while similar ap- 
pointments have been given to Agents 
R. Burch, of Los Angeles No. 5 district, 
and E. R. Powers, of Huntington Park, 


al 

Ralph Miller, agent at McKeesport, 
Pa., was the Division E leader in inter- 
mediate net increase for 1928. He av- 
eraged 3.6 new business policies per week 
and had an exceptionally low net lapse 
rate. ‘Thus far during the current year 
he is maitaining the same average, and 
in addition has been so successful in the 
industrial branch that he has already ex- 
ceeded the increase of the entire year 
1928. The Ordinary net increase also 
is unusually high. 

Frank W. Schott, superintendent of the 
Bethlehem, Pa., district, recently com- 
pleted twenty years of continuous serv- 
ice. The occasion was celebrated with 
a business meeting, and a dinner held at 
the Bethlehem Masonic Temple. Mr. 
Schott was host to his entire staff. There 
were several officials present from the 
home office. Agent John F. Noon, of the 
Olyphant, Pa., detached assistant super- 
intendency of the Scranton No. 2 dis- 
trict, has also completed twenty years 
of continuous service. 

William Schuman, agent at Pittston, 
Pa., detached of the Wilkes-Barre No. 2 
district, also has rounded out a fifth of 
a century of service. Jack Fasullo, Dom- 
inick A. Barone and Martin J. Russell 
have been made assistant superintend- 
ents in the Brooklyn Nos. 3, 4 and 5 
districts. respectively. Agent Maximil- 
lian C. Lewis has been promoted to be 
an assistant superintendent in the Roch- 
ester, N. Y., No. 2 district. 





ST. LOUIS “THEATRE GUILD” 


James A. McVoy, president of the 
Central States Life, is one of the promi- 
nent men and women of St. Louis, Mo., 
who are identified with the Theatre So- 
ciety of St. Louis recently formed with 
the object of doing for St. Louis what 
the Theatre Guild has accomplished for 
New York. Bee: 

The new organization is negotiating 
for a downtown theatre to present twen- 
ty-five weeks of good dramatic produc- 
tions in the winter months while ten 
weeks of musical comedy will be pre- 
sented at the Garden Theatre in St. 
Louis County this summer. 

Frank P. Crunden, chairman of the 
board for the Central States Life, and 
president of the Crunden-Martin Manu- 
facturing Co. of St. Louis, is another of 
the backers for the new venture. The 
others include E. M. Grossman, general 
counsel for the Central States Life, and 
his wife. 


MADE ASS’T SUPERINTENDENT 


At a recent meeting of the board of 
directors of the New England Mutual, 
Earle W. Brailey was promoted assist- 
ant superintendent of agencies. Mr. 
Brailey has been in the agency depart- 
ment of the company at the home office 
since April, 1927, and his work in the 
field has been of constructive value. 





The Associate Estate Counselors, Inc., 
Buffalo, N. Y., insurance of all kinds, has 
been chartered at Albany with a capital 
of 500 shares preferred stock, $100, and 
1,000 common npv. Glen F. Gaskill and 
Jacob A. Stauch, Buffalo, and Louis C. 
Roth, Snyder, N. Y., are directors and 
subscribers, 





——_, 
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EASIER SELLING 


Competition for Mr. Average Man’s dollar grows constantly 


keener. Hence any program is interesting which gives promise of 
easier insurance selling. 


Fidelity offers a New Low Rate Life policy and New Low Rate 
Term policies at exceedingly attractive figures. 


It offers a very productive lead service, close Head Office cooper- 
ation, and a live-and-let-live contract, available in forty states. 


PHILADELPHIA 


WALTER LEMAR TALBOT. President | 




















he FIDELITY MUTUAL LIFE 
INSURANCE COMPANY > 
THE UNITED STATES LIFE INSURANCE COMPANY 


Non-Participating Policies Only 
Over 76 Years of Service to Policyholders 


Good territory for personal producers, under direct 
contract 


HOME OFFICE 


105-107 Fifth Avenue New York City 














“T see Joe Jenks has been nominated as president of the Business Men’s 
Club. Are you going to vote for him?” 


“Sure thing. Any man who knows enough to contract with Reliance 
Life and sell Perfect Protection shows initiative and good judgment, «nd 
he’ll make a success of the club, too’’. 
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Provident Mutual Life 
Gains For Last Year 

INCREASED 

New Paid for Business Was $126,852,180; 


In Force Amounts to 
$923,345,000 


AVERAGE POLICY 








In the annual report of the business 
of the Provident Mutual Life for 1928 
President Asa S. Wing points out that 
the average amount of the new policies 
for the year was $4,996 as against $4,601 
the previous year. The company has 
new paid for business in 1928 amounting 
to $126,852,180, a gain of $13,143,489. The 
total insurance in force at the close of 
the year was $923,345,000. The assets, 
reaching a total of more than $219,661,- 
000, were distributed as follows: 

Real: Estates. eccd ots cee $ 5,403,927.27 


Mortgages and Ground 

Rents .. ccosety aos 90,407,655.15 

Advances on Policies of 

this Company: t's. cc. 26 28,561,500.76 

U. S. Government and 

other Bonds at amort- 

ized value computed on 

basis of State laws...... 85,859,902.39 

Stock at Market Value i 

prescribed by Insurance 

Commissioners ......... 280,620.00 

CORK... .. os shaeee male 446,761.52 

Interest due and accrued, 

deferred and uncollected 

premiums, etc. ......... 8,700,956.35 
$219,661,375.44 


Death Claims Higher 


Death claims amounted to $6,227,576. 
The gross amount of insurance thus can- 
celled by death is $661,909.21 more than 
reported for the previous year. 

The gross death loss for 1928 is 52.0% 
of that expected by the American Table, 
as compared with 48.9% for 1927. The 
net death loss for 1928 was 47.0% of the 
amount expected by the mortality table, 
as compared with 43.2% for 1927. 

For the sixty-four years of the com- 
pany’s experience the corresponding ra- 
tio on the gross amount terminated by 
death has been 58.5%. 

During the year disabled policyholders 
received monthly income payments to- 
taling $74,262.50, and premium payments 
of $24,394.57 were waived because of the 
policyholders’ disability. The. corre- 
sponding figures for 1927 were $39,095 
and $14,110.97 respectively. 

Concerning surplus distribution Presi- 
dent Wing said: ‘ 

“A basis for distribution of surplus 
during 1928 was adopted by which the 
distribution for the year was more than 
10% above what it would have been upon 
the basis used for the previous year. The 
total amount distributed in 1928 was $6,- 
558,401.69 as compared with $5,761,351.10 
for 1927. The same basis used in 1928 
has been adopted by the directors for 
the year 1920, under which the company 
has set aside $7,173,000 as a liability to 
Provide for the distribution of surplus 
for the coming year.” 


OLD POLICY LOCATED 





In Force Fifty-one Years in The Pru- 
dential; Oldest Outstanding 
in Company 
Charles W. Mink of Union Township, 
J., in looking through the effects of 
his father, Frederick Mink, who died 
recently, found an insurance policy taken 
out by his father in 1877, two years after 
the formation of The Prudential. The 
policy was turned over to Agent Joseph 
Behr, who, after checking up, informed 
Mr. Mink that his father’s policy was 
the oldest outstanding policy in the com- 
pany. It was in force fifty-one years. 
The policy was signed by J. W. Bas- 
sett, the first president of the company, 
and John R. Dryden, secretary, and was 
paid up in 1903 to the amount of $487. 
The accumulated interest increased the 
total to $650. Mr. Mink was seventy- 
nine years old when he died. 


PROMOTION FOR SKILLINGS 


Made Assistant to Robbins and Simons, 
Home Life General Agents; Ralph 
Lowe Office Manager 

In keeping with its expansion program 
the Robbins & Simons Agency of the 
Home Life of New York has appointed 
Robert B. Skillings as assistant to the 
general agents and he will co-operate in 
the supervision and education of agents 








as well as in the brokerage department. * 


Ralph Lowe is the newly appointed of- 
fice manager and cashier of the agency. 
He was formerly with the Travelers in 
its New York auditing department. 


NEW YORK LIFE LOANS 


New York Life in January made 365 
separate mortgage loan investments for 
a total of $6,372,833, which accommodated 
1,150 families. These loans were distri- 
buted throughout ninety-one cities within 
twenty-seven states and the Dominion of 
Canada. 

Of the total of $6,372,833 loaned during 
January, $1,032,000, accommodating 112 
families, was loaned in the Greater New 
York area. 

The total outstanding mortgage loan 
investments of the company on Febru- 
ary 1, 1929, were 29,741 loans for $536,- 
159,070. 


SUES COMMUNITY MUTUAL 


Damages of $50,000 for alleged non- 
performance of a contract to take over 
insurance policies aggregating $206,000 
were asked in a suit filed in superior 
court in Indianapolis by the officers of 
the Community Mutual Life Insurance 
Co., of Indiana. The Mammoth Life & 
Accident Insurance Co. was named de- 
fendant. Allegations that after purchase 
of the Community company the defen- 
dant made no effort to obtain legal re- 
lease from the 1,095 policyholders, which 
would transfer their policies to the buy- 
ing company, were made in the suit. 


F. L. Wilkinson and Frank J. Bor- 
oughs, operating as Wilkinson & Bor- 
oughs, have been licensed as general 
agents in eastern Tennessee for the 
Northwestern National Life of Minneap- 
olis. 














company. 





ACACIA MUTUAL LIFE ASSOCIATION 


Rey eves $300,000,000 


Insurance in Force Over....... 
Dette OOGe oo. cscs Sevedevs 


THE IDEAL POLICY 


The low initial premiums of the stock company, combined with the divi- 
dends of the mutual. A privilege a Master Mason cannot find elsewhere. 


ACACIA agents place more insurance per capita than agents of any other 


RENEWALS BASED ON VOLUME OF BUSINESS— 
NOT ON PREMIUMS COLLECTED 


If you care to better your position, write to 
WM. MONTGOMERY, President, Washington, D. C. 
101 Indiana Avenue 


REMAINS HEAD UNDERWRITER 


W. H. Dallas, Elected to Assistant Vice- 
Presidency of Aetna Life; Once With 
Wharton School of Finance 

W. H. Dallas, who has been elected 
assistant vice-president, Aetna Life, will 
continue in charge of the company’s life 
underwriting. 

Born in Philadelphia, Mr. Dallas was 
educated in that city and was graduated 
from the University of Pennsylvania in 
1912. During the two years following he 
was instructor of finance at the Whar- 
ton School of Finance and Commerce, 
University of Pennsylvania. The field 
of life insurance drew his interest, and 
he joined the Northwestern Mutual, 
spending three years at the Philadelphia 
Agency. He was called to that com- 
pany’s home office and made a member 
of the agency organization there. 

In 1919 Mr. Dallas became assistant 
superintendent of agencies for the 
Northwestern Mutual. He became con- 





nected, in 1923, with the Atlantic Life of 
Richmond in a similar capacity. In May, 
1925, he assumed his duties with the 
Aetna Life as superintendent of agen- 
cies. In July, 1928, he was placed in 
charge of the company’s underwriting, a 
please of the insurance business which 
he had given long and interested study. 


Cc. N. BRUMFIELD DROWNED 

The accidental death of C. N. Brum- 
field, general agent of the Lincoln Na- 
tional Life for western Tenn., came as 
a shock to his many friends both in 
Tennessee and at the Home Office. Mr. 
Brumfield was drowned when the car 
which he was driving plunged into the 
Mississippi after failing to make a sharp 
curve near the town of Heloise, Tennes- 
see. Mr. Brumfield had made many 
friends, not only in the field, but also 
among the managers of the company 
and other home Office representatives. 
He has been with the company since 
last October when he took his general 
agents contract for western Tennessee. 











back of every door bell. 


Independence Square 


THE HOME LIFE INSURANCE COMPANY OF AMERICA 


INCORPORATED 1899 


PROTECTS THE ENTIRE FAMILY 


Home Life Agents have a whole family of potential policyholders 
Policies are issued on both the ordinary 
and industrial plans from birth to sixty years next birthday. 


“THERE IS NO PLACE LIKE THE HOME” 
THERE IS NO COMPANY LIKE THE HOME 


Interested in Replies from Pennsylvania and Delaware. 








Philadelphia, Penna. 


19299 AGENCY PLANS 


HE Continental Life Insurance Company, St. Louis, Mo., is now 
making its agency plans for the New Year and has openings in key 
cities of highly productive territory for high-class Life Insurance sales 


men—men who can produce business. 


If open for a new contract you are invited to join our successful organ- 
ization, now entering upon the biggest drive in Continental history. 


Make your arrangements now for 1929, or start’ to work at once, as 
you please. 


Write today to the 
CONTINENTAL LIFE INSURANCE CoO. 


Continental Life Building 


ST. LOUIS # 





a .. . MISSOURI 














STATE MUTUAL LIFE 


ASSURANCE COMPANY 
OF 
WORCESTER, MASSACHUSETTS 








Announces as of January 1, 1929 
l New and Increased Limits 
Affecting Age Groups 
and 
Amount of Insurance Carried 











Incorporated 1844 


And now in its 


Eighty-Fifth Year of Service 
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AIDING HOME BUILDERS 


A news story in the Hartford “Cour- 
ant” of Sunday, coming from the Na- 
tional Association of Real Estate Boards’ 
publicity division, will interest the life 
insurance fraternity. It is to the effect 
that fifty-six life insurance companies 
in this country loaned in 1928 $374,011,- 
647 on American homes. ‘The associa- 
tion points out that the man who really 
wants to own his own home can call 
upon the greatest financial institutions 
in the world to aid him realize his dream. 
The National Association of Real Estate 
Boards compiled its figures by going 
to the life companies direct for the in- 
formation. ° 

The association points out that the rea- 
son for the release of these vast amounts 
to the home buyer lies in the fact that 
the home buyer is such a good risk. Ex- 
perience has shown financial institutions 
that the man buying his home under a 
mortgage or instalment payments rarely 
defaults. Life insurance company funds 
are trust funds, they represent the en- 
tire capital of hundreds of thousands of 
people, and the men who invest them 
must be certain of their security. 

Thus an insurance company that is 
carrying more than a million dollars in 
loans on homes says: “It is our judgment 
that there is no form of security for 
trust funds over a long term offering 
less trouble or liability or depreciation 
or expense of collection than owner oc- 
cupied residence loans made on conser- 
vative appraisments with proper equity 
remaining in the borrower.” 

Insurance company home loans may be 
secured for periods running from five to 
fifteen years and this time element is of 
the greatest importance to the home 
buyer. The “life” of such loans is usual- 
ly long enough to permit the borrower 
to pay the principal in full by the time 
the term expires, thus avoiding the ex- 
pense and inconvenience of having his 
loan renewed from time to time. 

The final approval of all loans made 
by insurance companies is always made 
by the home office of the company but 
every important life insurance company 
has representatives in all parts of the 
country through whom these loans are 
negotiated. These representatives in- 
clude banks, trust companies, mortgage 
companies and individuals. : 

Applications for life insurance com- 
pany loans usually call for such infor- 
mation as would be necessary to secure 
a fair picture of the property offered as 
security, together with information about 
the borrower that would indicate his fi- 


nancial standing and integrity. The life 
insurance company representative then 
inspects the property in order to be sure 
that the security is adequate. 

Insurance company loans are usually 
limited to completed property in built- 
up areas. Where a loan is desired for 
construction purposes sometimes build- 
ing operations are financed by tempor- 
ary loans, usually for one year during 
construction and new papers are drawn 
later for the permanent mortgage. But 
in most cities the usual practice, in mak- 
ing construction toans, is to draw the 
permanent loan papers in the first in- 
stance; the insurance company represen- 
tative uses these papers as collateral for 
cash advances during construction and 
delivers the papers to the insurance com- 
pany on completion of the building. 

Local representatives of insurance 
companies are instructed as a rule to 
charge the local rate of interest on first 
mortgages. In addition to the interest 
charge, most insurance companies permit 
their correspondents to charge a com- 
mission or service fee which covers their 
appraisal of the property offered as a 
security for the loan as well as the ad- 
ministrative work of approving the loan, 
advancing the funds, and collecting in- 
terest payments which are generally re- 
quired semi-annually. This service 
charge usually amounts to about 2% or 
3% of the loan and since insurance com- 
pany loans run from five to fifteen years 
this is a comparatively small item. Such 
service charges are made by correspond- 
ents for their services and on their own 
responsibility and such charges yield no 
return to the insurance companies. 

The only additional charge in securing 
an insurance company loan is the charge 
for title examination. As a rule insur- 
ance companies require a title guaranty 
policy or Torrens certificate though some 
of them will accept an abstract or attor- 
ney’s opinion of title. 

Few insurance companies make 
straight mortgages but require instal- 
ment payments on the principal, averag- 
ing from 3 to 6% a year. Many compa- 
nies defer these instalment periods for a 
period of two or three years after the 
loan is placed. This practice affords an 
opportunity for the borrower, who may 
have to place a second mortgage against 
his property, to pay this off before he 
is required to make principal payments 
on his first mortgage. 

And one of the hundred largest life 
insurance companies queried by the asso- 
ciation has a plan whereby home loans 
are amortized over a ten or twelve year 
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WILLIAM ALEXANDER 


William Alexander, secretary of the 
Equitable Life Assurance Society, and 
author of many books and innumerable 
articles which have helped young men 
and older ones, too, in their salesman- 
ship work as well as in comprehension 
of life insurance problems, is on his way 
to italy. Before he sailed he was guest 
of honor at a dinner given by Albert G. 
Borden, second vice-president of the so- 
ciety, and attended by a number of its 
officers. 

ae ae. 


Du Bose Heyward, the Charleston 
(S. C.) insurance man who wrote the 
successful negro novel, “Porgy,” which 
was produced _ successfully by the 
Theatre Guild, and is now playing in 
England as well as in this country, has 
written another successful novel, called 
“Mamba’s Daughters.” Heyward started 
writing “Porgy” in Atlantic City; con- 
tinued it in Cornwall, England, and fin- 
ished it on a farm in South Carolina. 
Before writing the novel he had spent 
two summers in the artists’ MacDowell 
Colony in Peterboro, N. H. 


* * * 


Miss Elsie Ullrich, of the home office 
of the Fidelity Mutual Life, and who is 
generally regarded as having one of the 
best “insurance heads” in the inner cir- 
cles of the life companies, is being con- 
gratulated upon an award of the C. L. 
U. (Certified Life Underwriter) degree 
of the American College of Life Under- 
writing. This is no easy achievement, as 
it is necessary to pass five difficult ex- 
aminations covering such subjects as eco- 
nomics, psychology, trusts and estates, 
wills and law pertaining to life insurance 
salesmanship and business finance. Miss 
Ullrich has been secretary to Vice-Presi- 
dent F. H. Sykes for some years. 

Pay eee 


Gerald A. Mathews of the “Underwrit- 
ers Review” and “The Insurance Maga- 
zine,’ and Donald H. Clark of “Life 
Insurance Sellingg,” two well-known 
Western insurance newspaper men, were 
visitors to New York this week. Both 
had been vacationing in Bermuda. 








period, with a life insurance policy to 
protect the family against loss of the 
home through death of the bread-win- 
ner, at a cost of 6% net. This com- 
pany has loaned $5,000,000 in this way 
during the past five years. 

. Part of the large sum paid every year 
by American people who die insured goes 
into the construction of homes for other 
people they never knew. 








Charles P. Rogge, leading writer of 
the Aetna Life, and whose office is ip 
this city, received a neat tribute recent. 
ly when Ad-Man Davison, a New York 
City publicist, wrote a book entitled “The 
Ten Great Secrets of a Successful Letter 
Writer,” and dedicated it to Mr. Rogge. 
A picture of Rogge appears as the front. 
ispiece, and under the picture is this 
caption: “Charles P. Rogge, to whose let- 
ter writing genius the author of this book 
pays tribute as the originator of the 
most productive sales letters in insurance 
history.” The ten secrets of letter writ- 
ing, according to Davison, follow: Put 
yourself in the other man’s place; make 
him like the way you start out; get to 
the ado; do not let his attention go 
astray; cultivate the habit of mentioning 
“other kinds,” as mention creates inter- 
est; make him want the article to be 
sold; educate him not so much on the 
goodness of your product as on its ad- 


> vantages to him; do not exaggerate as 


exaggeration saps your letter of its sell- 
ing strength; avoid worditis; endeavor 
to make his decision for him by taking 
command. 

ae 

Lucius Henry Fuller, local agent of the 
Home of New York, at Putnam, Conn, 
is the subject of an interesting personal- 
ity story in the February issue of “News 
from Home.” Mr. Fuller is now eighty 
years old, has been in insurance for six- 
ty-one years and has represented the 
Home for fifty-eight years. As a boy 
of fifteen he entered West Point, but 
preferring business to a military career, 
secured his release a year later. He en- 
tered insurance and since then has been 
prominent in the business, political and 
military history of Windham County. Mr. 
Fuller has been associated with the Con- 
necticut National Guard for years and 
has served as a judge of the city court 
of Putnam as a member of the house 
of representatives of the Connecticut 
General Assembly. 

ie eee 

J. P. Licklider, director of publicity 
and sales research for the Missouri State 
Life of St. Louis, is vice-president of the 
Advertising Club of St. Louis and was 
one of a party of officers of the club 
who journeyed to Jefferson City recent- 
ly to induct Governor Henry S. Caul- 
field into honorary membership in_ the 
club. Others of the party were Vice- 
President C. O. Shepard of the Missouri 
State Life and Edmund Burke, manager 
of the St. Louis branch. The ceremony 
took place at a banquet held at the 
Missouri Hotel, Jefferson City. 

F. A. Stuckey, for the past seven yeats 
Chief Adjuster at the Head Office for 
the Pacific Coast automobile department 
of the Fireman’s Fund group, has been 
transferred to a similar position with 
the indemnity company and has been 
succeeded by Howard W. Armstrong, 
formerly automobile loss adjuster wit 
the North British & Mercantile. 

Ernest J. Kubeck, formerly Claims 
auditor of the United States Casualty 
Co., has been appointed claims attorney 
for the Occidental Indemnity Co. and 


for the Pacific Coast automobile depart 


ment of the Fireman’s Fund ficet. 
* * * 


M. C. Edwards, until recently with the 
United States Casualty Co., becomes an 
investigator and adjuster in the ‘laims 
Department of the Occidental !ndem- 
nity, under Mr. Stuckey. 


Charles L. Tyner, president of the 
Home Insurance Co., has been cleeted 
a trustee of the Title Guaranice & 
Trust Co. 


* ok * 


Charles R. Page, vice-president of the 
Fireman’s Fund in charge of the marine 
department in New York, is now at the 
home office in San Francisco upon 4 
short business trip. 
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Instalment Automobile Premium 
Comments 


I asked the president of one of the 
largest casualty companies if his com- 
pany is going in for instalment automo- 
bile premiums, 

“How can we prevent it?” he asked. 
“We will have to do it.” y 

Another company, in discussing this 
exciting subject, said: 

“Weil, haven’t we had instalment pre- 
miums for some years in the business? 
Agents have been slow in paying and we 
have had to carry the bag. What is that 
but paying premiums on the instalment 
plan?” 

ee 9 


An A. F. Dean Anecdote 


Harold Hess, manager of the New 
York Fire Insurance Exchange, once had 
the privilege of tutoring in algebra one 
of the great scientific figures of the busi- 
ness—A, F, Dean, of the Western, rat- 
ing genius, now living in retirement at 
Evanston, Ill. Hess was just out of 
Dartmouth and Dean was ever seeking to 
extend the scope of his knowledge. 

* 


Lunch Club Ethics 


I have been asked what is the eti- 
quette of the occasion when one man 
walks up to another who is having lunch 
at a downtown club and engages him 
i conversation. Is he supposed to in- 
troduce the talking visitor to his guests 
at the table? No, he is not. The ques- 
tion is also asked if the host is guilty 
of bad form if he does not introduce 
his guests to the visitor. That also is 
not obligatory. The third question is 
whether the visitor is within his social 
rights in butting in, thus interrupting the 
Conversation at the table. The answer 
to that is yes. 

* * 


Another Los Angeles Booster 

The iatest Los Angeles booster is H. 
Jackson, recently returned from the 
Coast. _Mr. Jackson, who is resident 
of the Norwich Union Indemnity, gave 
me the surprising information that Los 
Angeles is fifty miles wide and fifty miles 
ong. it is growing industrially among 
other things, 

.Asked if the rumors that the commis- 
sions and rates situation in Los Angeles 
are as terrible as reported, Mr. Jackson 
Said that he was not acquainted with all 
these reports but they would have to be 


father wild not to measure up to the 
Situation. 


* * * 


George Holden’s Versatile Daughters 
I found out the other day that George 

olden, well known as an insurance 
hewspaper man in years past and now 
ue insurance manager for Lewis & Gen- 
po Agency, New York, is the father of 
© daughters dramatically talented. One 
th them, Ena, fourteen years old, played 
€ lead the other night in a one act 
Dlay before the College Club of Essex 
nty and gave an excellent account 














of her ability. Her sister, Charlotte, now 
in the New Jersey College for Women, 
took the lead part in her high school 
senior play last year. 

ee ee 


Unearthed by Correspondent Dillon 


The editor of The Eastern Underwrit- 
er has turned over to me a freak story 
from the Denver correspondent of The 
Eastern Underwriter and asks me if I 
care to run it in my page. Here it is: 

“A. W. Emery, 22, and Fred Heiser, 
59, farmers living near Greenley, Colo., 
took out insurance policies December 4, 
1928, the beneficiary to be the one who 
survived the other, but the policjes were 
not paid for, the men being granted sixty 
days’ grace to pay the yearly premium. 

“Heiser was killed at about 8 o’clock 
at night while hunting rabbits in com- 
pany with Emery. Emery says that Hei- 
ser shot himself accidentally when he 
jerked at Emery’s gun to fire upon a rab- 
bit they had scared from under a brush. 
This version was accepted by the au- 
thorities until they learned of the insur- 
ance and some further investigation is to 
be made. Even though there was an 
eye-witness to corroborate Emery, he 
still loses the insurance because the last 
day of grace was midnight February 3.” 

* * * 


Who and What Are Stone & Cox 


The story of the firm of Stone & Cox, 
Ltd., of London, England, and Toronto, 


_Canada, starts with the Mutual Life of 


New York. W. E. Stone was in the 
agency department of the London 
(Eng.) office of the Mutual when Rich- 
ard A. McCurdy was president, and D. 
C. Haldeman of New York was the 
British manager. Charles Cox was in 
the actuarial department of the same 
company under William, now Sir William 
Schooling. Sir William is a famous 
writer on insurance topics, by the way. 
They joined forces as insurance brokers 
and wrote a good deal of first class fire 
and life business for the companies and 
for Lloyd’s. 

Their ventures into journalism came 
incidentally. Several of the London 
dailies sought articles from the pair up- 


- on insurance and financial matters, and 


which branch of their activities devel- 
oped so fast that they soon began to 
issue statistical books and papers of their 
own upon insurance matters. The cir- 
culation of these papers rapidly grew. 

One of their insurance papers used 
to sell more than 20,000 copies per week. 
They were also for some time managers 
of the late Lord Astor’s publications, 
the “Pall Mall Gazette” and the “Pall 
Mall Magazine”. 

The creation of the Canadian branch 
came at the request of several com- 
panies. It covers the insurance field 
pretty completely in Canada. But the 
insurance publication part is not the big 
end of the business, either in London 
or Toronto. Stone & Cox, Ltd., pub- 
lish papers and books on many other 
subjects and have a large general print- 
ing business in both countries. 

The insurance newspaper which Stone 


& Cox, Ltd., publish in the Dominion is 
called “Canadian Insurance.” 

They have an excellent printing plant 
in delightful surroundings, adjoining a 
golf course, twenty miles north of Lon- 
don (Eng.) and a completely up-to-date 
plant in Toronto. They do business in 
the Far East, including India, far Africa 
and Australia and thus cover the whole 
of the British Empire. Their interests 
in mining publications extend into 
Rhodesia and East Africa, so that their 
representatives travel almost the whole 
world, 

a ee 
One New Coolidge Tie-up 

My friends in the newspaper business 
tell me that President Coolidge has fallen 
for one of the many literary offers with 
which he is swamped, and this one has 
received no publicity yet. He has fallen 
for Hearst. The newspaper gossip is 
to the effect that Ray Long, editor of 
“The Cosmopolitan,” a Hearst magazine, 
and the largest salaried magazine editor 
in the United States, has an agreement 
with Coolidge by which the latter will 
write an article for “The Cosmo- 
politan”, for a figure which is simply 
stupendous. The gossip also is that the 
article may be divided into several sec- 
tions, thus running for more than a 
month. 

It will be recalled that when President 
Roosevelt quit the White House and 
went to Africa on his hunting trip he 
signed up with Scribner’s for a dollar a 
word or some such figure. That is a 
piker sum, the newspaper publishers 
say, compared with what Coolidge will 
get from Hearst. Among other literary 
tie-ups of President Roosevelt after he 
stopped holding office was one as con- 
tributory editor of “The Outlook” and 
also writer of periodic articles for his 
old friend, Colonel Nelson of the Kan- 
sas City “Star.” 

* * 
Received; Read; Rejected 

Philosopher John McGinley stopped a 
representative of The Eastern Under- 
writer on William street the other day 
and cheerfully offered this suggestion: 

“Why don’t you fellows cash in on 
that ‘offering Coolidge a job’ publicity 
by wiring him an offer to write a 500 
word article on casualty insurance, agree- 
ing to pay him space at $5 a word? 
The proceedure is to send him a tele- 
gram with the offer; then hand out copy 
of the telegram to the United Press; 
then sit back comfortably in your edi- 
torial chairs and read the story on the 
front page of hundreds of papers. The 
entire cost of the publicity is thirty 
cents to the Western Union or Postal 
for night letter and two cents to Uncle 
Sam for the letter to the news agency 
enclosing the offer.” 

: gh s 
Fireman’s New Educational Talks 

The Head Office Employes Association 
of the Fireman’s Fund has instituted a 
series of informal educational talks 
which will be given twice a month dur- 
ing the winter. Various angles of the 
insurance business will be discussed. 

The first talk was given in January 
by Vice-President Cairns, who com- 
pared present conditions with those ex- 
isting fifteen or twenty years ago, mak- 
ing the point that a much better 
training along insurance lines is more es- 
sential now than in the past and that the 
prizes of the future will go to the young 
man who prepares himself for advance- 
ment. - 

The second talk given on February 
5th, was inspirational in its nature and 
was delivered by John H. Schively, sec- 
retary of the Insurance Federation of 
California. 

The educational committee of the Em- 
ployes’ Association is in charge of the 
course. 

£8 
New Branches of Insurance in Germany 


The following are new branches of in- 
surance which have been introduced in 
Germany recently: . 

1. Insurance for professional education : 
A new insurance policy is issued under 
this name by a German insurance con- 


cern. The insured amount becomes due 
not earlier than age 19 and not iater 
than age 25, if the insured attends a 
trade school, university, opens his own 
business or gets married. An orphan an- 
nuity is connected with this policy pro- 
viding for the insured child in case the 
supporter (person who pays the pre- 
miums) dies before the insured reaches 
the age of 19 years. 

lf both the insured and the supporter 
live until the insured reaches the age of 
25 and the face amount is drawn at that 
time, a special remuneration is granted. 

2. Insurance for travelling in foreign 
countries: This policy covers disability, 
invalidity and life insurance of travellers 
in foreign countries. No restrictions are 
made as to foreign countries. This is 
virtually whole world insurance. 

3. Fire insurance on household furni- 
ture for duration of life of the policy- 
holder: A West German insurance con- 
cern intends to issue such a policy. The 
policyholder secures a whole life annuity 
with a life insurance company which be- 
longs to the above mentioned insurance 
concern: The amount of the annuity 
is computed in a way to be sufficient to 
cover the premiums of the fire insurance 
and is turned over directly to the fire 
insurance company. In a way, this plan 
resembles deposit fire insurance as prac- 
ticed by the Philadelphia Contribution- 
ship in the United States. 

The total amount to secure the annuity 
can be paid in instalments. If the policy- 
holder discontinues the paying of instal- 
ments the life insurance company is en- 
titled to reduce either the amount or the 
period of fire insurance. This depends 
on the amount which has been already 
paid by the policyholder on account of 
the annuity. The fire insurance remains 
in force for the length of life of the 
policyholder, if husband and: wife are 
the policyholders the contract expires 
with the death of the survivor. The first 
contract is meant to run for a period of 
ten years and after that it can be re- 
newed annually without any additional 
investment of capital. After the death 
of the policyholder or policyholders the 
contract remains in force for a further 
half-year to the benefit of the heirs of 
the deceased. : 

If for any reason a contract 1s can- 
celled, the surrender value of the annu- 
ity minus the fire insurance premium for 
the current year is paid back. 

4. Insurance for automobile license 
plates and other visible signs which 
show that certain taxes, exercises, etc., 
were paid: An insurance company in Vi- 
enna issues an insurance covering the 
replacement of these signs which may be 
stolen, lost, etc. The annual premium 
for a contract for a period of 10 years 
is 2% of the annual duties, the vehicle 
is taxed with, and 2.5% for a contract 
running for one year. This plan of in- 
surance resembles the old Austrian in- 
surances against theft or loss of valuable 
advertising posters, metal signs, etc. 

pee Neat 


Allegheny County Fire Rates 
It will not be surprising if there is a 
reduction in Allegheny County, (Pitts- 
burgh) fire rates before long. Some of 
the companies are miffed at the large 
number of agents some companies have 
there and also are irritated by some of 
the high commissions alleged to be paid. 
a eae 
Big Victory for Conway 
It is reported that Albert Conway, 
New York insurance superintendent, 
handled the Section 97 matter so clev- 
erly that all opposition of life insurance 
companies to the amended bill has been 
withdrawn. This is the section which 
with affiliated sections, has to do with 
the question of expenses of operation. 
4 2 8 
Harry Green, president of the Motor- 
ists Casualty of Newark, has been made 
vice-president and general counsel of the 
American Bankers’ Investment Co. of 
New Jersey. 
et a 
William Y. Wemple, New York re-in- 
surance man, has joined the Interna- 
tional Benjamin Franklin Society. 
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FIRE INSURANCE 








Dooley Vice-Pres. of 
America Fore Group 


G. F. HAYDEN MADE SECRETARY 
Dooley Will Have Charge of Agency 
Production Work; Quaid To De- 
velop Public Relations 





William F. Dooley, formerly secretary 
of the America Fore Group of fire in- 


surance companies in charge of the New 
York-New England department, has been 





WILLIAM F. DOOLEY 


promoted to vice-president in charge of 
agency production development. George 
F. Hayden has been made a secretary 
of the four companies in the group with 
supervision over the railroad and public 
utilities departments. William Quaid, 
vice-president, will hereafter devote his 
attention to the public contact and pub- 
lic relations activities of the companies. 
He was formerly in charge of agency 
production, 

While Mr. Dooley will continue for the 
present the general supervision of New 
York and New England, his activities will 
largely be in connection with the direc- 


tion of the development of the com- 
panies’ countrywide agency plan. He 
started his instrance career in 1899 with 
George O. Carpenter & Sons in Boston, 
general agents for the St. Paul Fire & 
Marine. He successively became loss 
clerk, general agency manager and 
special agent for the entire New Eng- 
land field for that company. 

In March, 1913, Mr. Dooley joined the 
American Eagle staff as special agent, 
covering at various times the whole New 
England field and for a while supervis- 
ing in’addition the Continental’s business 
in Boston. In November, 1921, he was 





GEORGE F, HAYDEN 


placed in charge of the New York and 
New England business of the Conti- 
nental as agency superintendent, and a 
year later made assistant secretary. He 
became secretary of the company in 
November, 1923 

Mr. Hayden, a graduate of Armour 
Institute of Technology, prior to his as- 
sociation with the America Fore Group, 
was identified with the Chicago Board 
of Fire Underwriters, the Insurance 
Survey Bureau and Frank & DuBois. 
Before taking over his present post ‘Mr. 
Hayden was chief engineer for the com- 
panies. 








NATIONAL UNION COURSES 

The National Union Fire of Pitts- 
burgh is offering to the employes at the 
home office a nine weeks’, course of 
eighteen lectures for those who want to 
become better acquainted with the his- 
tory and principles of fire insurance. 
Lectures are to be given in the directors’ 
room each Tuesday and Thursday dur- 
ing the course immediately after the 
closing hours. Examinations will be held 
on April 8. Six lectures were given in 
February, eight will be given this month 
and four in April. 


N. Y. FIELD CLUB MEETING 

The New York Suburban Field Club 
will hold a big meeting on next Mon- 
day evening, March 4, at which time H. 
P. Smith, manager of the Factory In- 
surance Association, of Hartford, will 
give a talk on general insurance matters. 
Many special risk department heads of 
the companies will be present at this 
meeting. 








PENN. FIRE ENTERTAINMENT 

The Pennsylvania Fire will entertain 
its friends in the insurance district of 
Philadelphia on March 4 by the instal- 
lation of a radio receiver to broadcast 
details of the inauguration of President 
Herbert Hoover. 


E. U. A. MEETING DATES 

The executive committee of the East- 
ern Underwriters’ Association, at its 
meeting last week, said that the next 
meeting of the committee would be on 
March 12 and that the association itself 
will meet March 25. The committee will 
recommend the following companies as 
new members of the association: Fidelity 
& Guaranty Fire of Baltimore, British 
General of London and the Seaboard 

Fire & Marine of New York. 
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Principal of Insuranshares Trust Funds 
Market value—all series—as of January 
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Full information regarding these activities on request 
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BOSTON SPECIAL AGENTS 


Francis X. McNally and John A. 
White have been appointed special 
agents in New England for the Boston, 
Old Colony and Camden insurance com- 
panies, succeeding H. G. Braithwaite, 
who resigned the special agency of these 
companies to enter the local agency field. 
Mr. McNally will cover Massachusetts 
and Rhode Island. He has been with 
the home office of the Boston and Old 
Colony since 1910 and recently was chief 
examiner for the New England depart- 
ment. His headquarters will be in Bos- 
ton. Mr. White, who will have Maine, 
New Hampshire and Vermont, started 
with the New Hampshire Fire and came 
to the Boston in 1920. He has been 
connected with the loss department. 





RENOMINATION FOR MAYOR 


Roy R. Brockett, operating a general 
fire and casualty agency at Buffalo, has 
received the Republican nomination for 
mayor of Kenmore, the Buffalo suburb in 
which he resides. He holds that office at 

the present time. 
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CAPITAL 
PREMIUM RESERVE 
OTHER LIABILITIES 


$1,000,000.00 
1,098,796.26 
196,660.00 
1,786,197.15 
4,081,653.41 








IMPORTERS & EXPORTERS 


Thomas F. Allen today takes charge 
of fire agency underwriting with the title 
of agency superintendent for the impor 
ters & Exporters and the Mohawk Fire. 
John R. Waldman succeeds him as mat- 
ager of the fire brokerage department. 
Mr. Allen will be assisted by George 
Hesse, for many years with the North 
British & Mercantile, who joins the or- 
ganization as chief examiner of the 
Western department. John Qwen, who 
recently resigned from Fred S. James & 
Co., will be chief examiner of the East- 
ern and Southern department. 


N. Y. STATE PUDDLES FORMED 


Puddles of the Empire State pond of 
the Blue Goose have been formed at 
Buffalo and Rochester, N. Y. — Ralph 
Eiser is head of the Buffalo puddle and 
other officers are Richard Jacobson, Don- 
ald Maclay, Hugh Russ and John W. 
Frey. Officers of the Rochester puddle 
are Arthur J. Hughes, president; Gram! 
Bulkeley, vice-president and Kenneth |. 
Cole, secretary-treasurer. 


NORTHWEST ASS’N. OFFICERS 


John F. Stafford, manager of the Sut 
of London, was last week elected pres 
dent of the Underwriters’ Association 0 
the Northwest at the fifty-seventh annt 
meeting, held at Chicago. Other officers 
are Walter B. Erfert, Crum & Forsteh 
vice-president; Carl E. Ingram, assistatl 
manager of the Westchester, secretaty 
and T. M. Hogan, Dubuque Fire & M* 
rine, treasurer. 


JOKER BILL ON BROKER AW 
Under the provisions of a bil! intro 
duced in the N. Y. Senate by William J. 
Hickey, Republican, of Buffalo, sectio 












































143 of the insurance law is amen led bY BM ¢, 
striking out the provision that a1 appl Re 
cant for a broker’s certificate must SU ; 
mit to a personal written examinatiol Re 
submission of proof of good mora! chat Ry 











acter only being required. 






929 March 1, 1929 

















The National Fire of Hartford, one of 
the leading fire insurance companies not 
only in New England but in the United 
States as well, has reorganized its official 
staff following the death of President 
Harry A. Smith and at the annual meet- 
ing last week of the stockholders pro- 
moted a large number of officers to posi- 
tions of high executive standing. Frank 
D. Layton, who became president short- 
ly after the death of President Smith 
last year, continues in that position. Sid- 
ney T. Maxwell, formerly vice-president 
and secretary, has been elected the se- 
nior vice-president and is the next rank- 
ing officer to President Layton. 

The five secretaries of the company, 
R. M. Anderson, G. F. Cowee, C. C. 
Hewitt, C. L. Miller and C. B. Roulet, 
are now vice-presidents with equal rank 
as to seniority. Three assistant secre- 
taries, R. C. Alton, L. C. Breed and H. B. 
Collamore, have become secretaries with 
equal rank as to seniority. Six agency 
superintendents, W. C. Browne, W. W. 
Corry, W. H. Hinsdale, W. O. Minter, 
'V.1.G. Petersen and S. W. Prince, were 
last week clected assistant secretaries 
with equal rank as to seniority. 

F. N. Belding a Director 


At the annual meeting of the National 
the present board of directors was re- 
, elected without change, except to fill the 

vacancy caused by the death of H. A. 

Smith, Frederick N. Belding of Rock- 

ville, Conn., having been elected to fill 

this vacancy. He is a prominent busi- 

ness man of Connecticut and is connect- 
med with the following institutions: vice- 
14 president People’s Savings Bank; presi- 
ic dent and director of the Belding Land & 
_ a Improvement Co.; vice-president and di- 
RS rector of the Belding Savings Bank of 
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Belding, Mich.; trustee of the Milo M. 
charge JM Belding Library and Maxwell Memorial 
the title Library, and director of the Avery Rock 
- impor Salt Mining Co., the Connecticut Cham- 
wk Fire. SM ber of Commerce, Detroit Rock Salt Co., 
as man- Genesee & Wyoming Railroad. Interna- 
artment. tional Pulp Co., of New York, Interna- 
George HM tional Salt Co. of New Jersey, Interna- 
e North tional Sait Co. of New York, Oswe- 
the or- gatchie Licht & Power Co., Retsot Min- 
of the Hing Co., Kockville National Bank, Rock- 
‘en, who MB ville Water & Aqueduct Co. 
James & HM The board is composed of the follow- 
he East ing members: Francis T. Maxwell, G. H. 
Burt, F. F. Small, E. Y. Judd, J. H. Buck, 
M. H. Holcomb, A. G. Woolley, F. D. 
RMED Layton, Sidney T. Maxwell, J. H. Rora- 
pond of back, S. Z. Mitchell and F. N. Belding. 
rmed at & Increase in Assets and Surplus 
Ralph The statement of the National’s af- 
de and fairs rendered at last week’s meeting in- 
on, Dot- MiB dicated that it had enjoyed a profitable 
John a year. The important changes shown in 
r pu . the 1928 statement as compared with the 
ty ry 1927 statment were as follows: 
nneth ) Mie Increase in ‘agsetesecuck.d vise $2,327,020 
€crease in unearned premium eS 
BMENVE seh Rand cohids bienatets 41, 
“— €crease in loss reserve........ 152,865 
ine a Rerease reserve for taxes 
ed pres and other expenses.......... 150,000 
ciation Ncrease in contingent reserve 
th ann ae: c Qimmn ges Sea 500,000 
T os Increase in net SUMplUss si 665 vas 2,071,782 
; Fors t € assets were listed as follows: 
assistat Bonds and stocks......... ,704,687 
secret Mortgage loans ..........- 1,323,527 
ae Mterest accrued ....;.... 331,291 
eal estate unencumbered. 921,973 
LAW oe on hand and in banks 6,244,157 
sit! intro” ash in hands of agents.. 2,877,077 
otc ? REEL A 
—— Total assets ........- $46,402,714 
>, re by and the liabilities as follows: 
ended OB apital stock ........ eee. ,000,000 
an app fserve for unearned pre- 
nust ce Re ae 21,449,558 
hat Reserve for losses........ 2,505,556 
-~ ‘serve for taxes and 
Other expenses ......... 1,350,000 


" Naisonal OF Ha 


Sidney T. Maxwell Now Senior Vice-President; Careers Of Secretaries 
Promoted To Vice-Presidencies; New Secretaries And Ass’t. 
Secretaries; Company’s Assets Now $46,402,714 And 
Net Surplus, $16,597,599 


Contingent reserve fund.. 1,500,000 
Net.surplag-233..c206. Sri 16,597,599 
$46,402,714 


The surplus available for protection of 
policyholders was $21,097,599. 

The net premium income was $21,123,- 
522, being $645,298 or 2.96% less than the 
preceding year. The incurred loss ratio 
was 47.00%; loss adjustment expense ra- 
tio 3.21%; general expense ratio 44.74%. 
Income from investments amounted to 
$1,573,059. Total gain from appreciation 
of investments (including net profits of 
$42,765 on sales) during year amounted 
to $682,205. The underwriting profit for 
the year amounted to $1,145,620 (5.42%) 
less $91,025 which has been deducted 





Photo by Blank & Stoller 
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against the contingency of an adverse 
decision in respect of certain impounded 
premiums which are the subject of liti- 
gation in the state of Kansas, leaving a 
clear underwriting gain of $1,054,595 
(4.99%). 
Careers of Officers Promoted 

Following are the careers of the new 
vice-presidents and secretaries: 

Senior Vice-President S. T. Maxwell 
was born on April 29, 1879, in Alexander 
City, Ala. After finishing his education 


in Oregon and with several years’ expe-, 


rience in the insurance business, he en- 
tered the fire insurance business as a 
special agent for Trezevant & Cochran, 
handling south Texas, later being moved 
to Dallas as an executive special agent 
supervising the five states under the ju- 
risdiction of these general agents. In 
1911 he joined the National as executive 
special agent; was elected assistant sec- 
retary in 1912, made secretary in 1921, 
vice-president and secretary in February, 
1926, and now elected senior vice-presi- 
dent. Mr. Maxwell is a director of the 
National and also vice-president and di- 
rector of its affiliated companies. He is 
a director of the Phoenix State Bank & 
Trust Co. in Hartford and a trustee of 
the Mechanics Savings Bank. 
Vice-President R. M. Anderson was 
born in Houston, Tex., on September 16, 
1881. He entered the fire insurance 
business as a member of the firm of 
Pawkett-Anderson Co., local agents at 
Fort Worth, Tex., after an experience of 
fourteen years with the old International 
& Great Northern Railroad as operator 
and chief train dispatcher. On January 
1, 1910, he became: special agent for 
Trezevant & Cochran, general agents at 
Dallas, supervising their business in 


southwest Texas, being transferred in 
1914 to the Dallas office as executive 
special agent supervising five states. He 
entered the employ of the National in 
1916 as a special agent in Texas, was 
transferred to the Virginia and Mary- 
land field in 1918 and two years later 
was taken into the home office to be 
elected assistant secretary in February, 
1921, secretary in February, 1926, and 
now vice-president. 


Vice-President G. F. Cowee 


Vice-President G. F: Cowee was born 
in Gardner, Maine, entered the insur- 
ance business as a boy in the employ of 


*the Boston local agency of Scull & Field 


(now Field & Cowles). He remained 
with Field & Cowles until 1910 when he 
became special agent of the National for 
eastern New England with headquarters 
in Boston. In 1914 he was transferred 
to Hartford as the fieldman in charge 
of western New England, holding this 
position until he was elected assistant 
secretary of the company in 1921. In 
1926 he was promoted to secretary. 

Vice-President:C. C. Hewitt was born 
in Chicago on November 3, 1889. On 
March 1, 1910, he entered business with 
the Chicago Board of Fire Underwriters 
as an inspector and rater applying the 
analytic system to District No. 1. Sub- 
sequently he served in various rating and 
stamping office capacities with the West- 
ern Canada Fire Underwriters, the In- 
diana Inspection Bureau, the Insurance 
Department of the State of Missouri and 
the Western Actuarial Bureau. During 
the World War he was an ensign in the 
navy, joining the National as state agent 
in West Virginia on January 1, 1919. In 
1920 he was transferred to eastern New 
England where he served until Novem- 
ber, 1924, being then moved to the home 
office as agency superintendent. He was 
elected assistant secretary in February, 
1926, and secretary in May, 1927 

Vice-President C. L. Miller was born 
in Arkansas in 1882, starting his insur- 
ance career as a local agent at Helena 
in 1900 and in 1901 joined a general 
agency in Little Rock. He traveled as a 
special agent for the general agency for 
a number of years, later becoming ex- 
ecutive special agent and subsequently 
assistant general agent. Joining the Na- 
tional in 1916 as special agent in Arkan- 
sas and Oklahoma he was transferred in 
1920 to the Texas field as state agent. 
In 1923 he was made general agent at 
the home office and in 1926 elected an 
assistant secretary; advanced to secre- 
tary in May, 1927, becoming vice-presi- 
dent in February, 1929. Mr. Miller is a 
graduate of the law department of the 
University of Arkansas. 

Vice-President C. B. Roulet was born 
in Newark Valley, New York, April 9, 
1872. After finishing his education in 
the grade-and high schools he was em- 
ployed by the electrical department of 
the National Board:-of Fire Underwrit- 
ers, being sent to Texas in 1903 as chief 
inspector. He became secretary of the 
Texas Fire Prevention Association, later 
being appointed fire insurance actuary 
under the Texas State Fire Insurance 
Board law. He entered the service of 
the National in 1913 as general agent at 
the home office; was elected assistant 
secretary in 1920 and secretary in Feb- 
ruary, 1926. 


Lives of Four Secretaries 


Secretary-Treasurer F. B. Seymour 
has devoted practically all of his work- 
ing life to the business of the National. 
He entered the company’s employ as an 
assistant bookkeeper in 1882. At that 
time the founders of the company were 
actively employed in the office; the 
working force was composed of ten per- 
sons including the president and office 
boy. Mr. Seymour has seen the em- 
ployes grow to over 600 in number. In 
1889 he became cashier and chief clerk 
serving in those capacities until 1912 
when he was elected treasurer. Mr. Sey- 
mour has watched the assets of the 
company grow from $1,750,000 to $46,- 

,000. He has observed the progress 
of a large number of those now in ex- 
ecutive positions in the company, ‘en- 
couraging them in their advancement. 

Secretary R. C. Alton was born in 


East Hartford, Conn., on December 19, 
1889, educated in the grade and: high 
schools of that city and joined the Na- 
tional on January 7, 1907. On July 1, 
1914, he was appointed special agent for 
the New York Suburban field; later was 
transferred to New Jersey as state agent 
and on April 1, 1923, was brought into 
the home office as agency superintend- 
ent. He was elected assistant secretary 
in February, 1926. 

Secretary Louis C. Breed was born 
at Jamestown, N. Y., on January 8, 1880, 
entering the insurance business in 1900 
as a local agent in Jamestown with the 
firm of Breed & Armstrong. In 1909 
he became special agent of the National 
with headquarters at Utica and during 
later years was in charge of the work 
in New York Suburban, Western New 
York, New York City, and finally became 
state agent with headquarters at Al- 
bany in 1916. In 1923 he was made gen- 
eral agent of the automobile department 
at the home office, being elected assist- 
ant secretary in February, 192 

Secretary H. B. Collamore was born 
in Middletown, Conn., in 1891. After 
graduating from the Middletown High 
School he entered the employ of the Na- 
tional in 1912. He was in the aviation 
branch of the Army during the late war, 
returning to the National as_ special 
agent in Texas in January, 1919. In 
1921 he was transferred to Philadelphia 
and in 1922 was moved to Pittsburgh as 
special agent. He became agency su- 
perintendent at the home office in 1925, 


and was elected assistant secretary in 
1926. 





TRAVELERS FIRE BRANCH 





Underwriting Division Established in 
New York Under Frank H. Gibson; 
To Aid Local Business 


The Travelers Fire of Hartford, Conn., 
announces the establishment of an un- 
derwriting division at the 55 John street 
branch office for handling the business 
in the greater New York and New York 
suburban fields. ‘This division will be 
under the direction of Frank H. Gibson 
as superintendent of underwriting. The 
newly-organized division will permit the 
company to give prompt service to its 
many brokers and agents in the field and 
will greatly facilitate the handling of its 
rapidly growing business in the greater 
New York. area. 

Mr. Gibson has been associated with 
the Travelers Fire since early in 1926, 
serving as an assistant manager in the 
New York branch office. His accomplish- 
ments during this period merit this pro- 
motion, and his wide experience in the 
fire insurance business, acquaintance 
with the brokers and agents and knowl- 
edge of local conditions particularly fit 
him for this important position. 

Mr. Gibson will be the home office 
representative of the Eastern depart- 
ment under the supervision of Frank 
W. Young, secretary. He will work in 
close co-operation with F. W. Kentner, 
manager of the New York branch office 
for the Travelers Fire. 





KNAPP SUCCEEDS GREENHALGH 


Announcement is made from the offi- 
ces of C. L. Purdin, manager of the 
Liverpool & London & Globe, of the ap- 
pointment of Mathew G. Knapp as spe- 
cial agent for the territory of Northeast- 
ern New York. Mr. Knapp succeeds E. 
A. Greenhalgh whose resignation is as 
of March 1. Mr. Knapp is widely known 
in the insurance field, having completed 
twelve years with the Liverpool & Lon- 
don & Globe and is thoroughly familiar 
with agency duties. His headquarters 
will be at 11 North Pearl street, Al- 
bany, N. Y. 





S. R. KENNEDY TO SPEAK 

Sidney R. Kennedy, president of the 
Buffalo, will be one of the speakers at 
the dinner which the Insurance Society 
of New York will tender to Insurance 
Superintendent Albert Conway at the 
Hotel Astor on the evening of March 15. 
Mr. Kennedy will welcome Mr. Conway 
on behalf of those engaged in the insur- 
ance business. 
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lage Sacareue Gn Britain 


Thirty-Six Companies and Lloyd’s Write Coverage But Demand Is 
Small; Lack of Public Demand for Planes and High Costs 
of Pioneering Have Retarded Development So Far 


aviation insurance in 
Great Britain have not started to make 
the progress they the United 
States and Germany, the two countries 
realized more than 
any others the extent to which air ser- 
vices can benefit trade. The principal 
reason for the lack of development in 
the British Isies especially is the short 
distances between large cities and the 
consequent lack of public demand for air 
transportation. Only the creation of such 
a demand can remove the difficulties un- 
der which commercial aviation there is 
laboring and today the British Air Min- 
istry is seeking the co-operation of the 
insurance companies and other business 
interests to stimulate interest in air 
travel. : 

Insurance wise, there are now thirty- 
six British companies and Lloyd’s which 
schedule aviation insurance in their state- 
ment of risks underwritten, but as a mat- 
ter of fact very little of such insurance 
is written. The aviation insurance mar- 
ket there is led by the British Aviation 
Insurance Group, which embodies a 
working alliance of the White Cross Avi- 
ation Insurance Association, a Lloyd’s 
organization consisting entirely of under- 
writing members of Lloyd’s and the 
Union Insurance Society of Canton.° 

The Union of Canton was the first 
3ritish company to write aviation risks, 
starting in 1919 and carrying through 
to the present day. Its association with 
Lloyd's in the British Aviation Insurance 
Group is largely for the purpose of work- 
ing out as far as practicable a sound 
basis for the underwriting of aviation 
risks. This group will underwrite all 
the common forms of air hazards, but 
always as an assessment of the individual 
risk and not in the nature of applying 
a schedule rate for any class of hazard. 

Pioneering in Air Expensive 

Aviation insurance in Great Britain: is 
growing but the pioneering is called ex- 
pensive and the whole business is still 
in an experimental stage. Nothing is 
standardized and there is not even a set 
form of policy, but the protection does 
exist for those who desire it and war- 
rant it. 

Colonel I. A. E. Edwards, late chief 
technical advisor to the Board of Civil 
Aviation of the British Air Ministry, 
gave a talk recently on commercial avi- 
ation and insurance before the Insur- 
ance Institute of London, saying that 
the future course for British aviation lies 
in developing greater contact with the 
colonies of the empire. So far the trips 
made from England to India, Egypt and 
Australia have been in the nature of 
stunt flights and these will have to be 
followed up with the establishment of 
regular air routes. The high cost of 
flying and the dangers involved have mil- 
itated against intensive development. 

Colonel Edwards, in his talk, spoke of 
closer co-operation now between the avi- 
ation industry and the government and 
between the latter and insurance inter- 
ests in the efforts to reduce many of 
the high costs accompanying aviation 
expansion. He told of inspections of 
aircraft by representatives of the Aero- 
nautical Inspection Department and the 
issuance of certificates of airworthiness. 

“The aircraft is thus started in its ca- 
reer with a clean bill of health, so to 
speak. Now it is obvious that, if an air- 
craft of the most perfect design and con- 
struction is not properly maintained in 
service, it will deteriorate, maybe, to a 
point where it is no longer safe. To 
guard against this, every aircraft which 
is being used for hire or reward has to 
be certified daily by a licensed ground 
engineer, who, though licensed. by the 
Air Ministry, is the employe of the op- 
erating company. To ensure that these 
men maintain an efficient standard of 


Aviation and 
have in 


which to date have 


workmanship and inspection procedure, 
they themselves come under the super- 
vision of an Air Ministry Inspector of 
the Aeronautical Inspection Department, 
vho not only keeps the ground engineers 
up to mark, but also frequently examines 
the aircraft on which these men are em- 
ployed. The certificate of airworthiness 
which is issued on the birth of an air- 
craft must be renewed each year, and 
for this purpose the aircraft has to go 
through a thorough examination and 
overhaul, if necessary. 

“Such, briefly, is the procedure which 
is followed. This sounds perfectly sim- 
ple, but, from the underwriter’s point of 
view, it does not fill all requirements. 
He wants a complete history of the air- 
craft he is insuring. 


Companies Must Have Own Surveyors 


“Since the underwriter is the man who 
stands to lose money, he is the man who 
has got to assure himself definitely of 
the condition of the aircraft he is in- 
suring. Everything points, then, to the 
desirability, or even the necessity, of the 
underwriters and companies appointing 
their own surveyors, whose reports would 
be accepted by the Air Ministry for the 
purpose of issuing the annual. renewal 
of the certificate of airworthiness. Clear- 
ly individual underwriters or companies 
cannot each appoint their own surveyors, 
consequently it appears that the solu- 
tion of. the difficulty lies in the under- 
writers and companies grouping them- 
selves together, as they already do in 
other directions, and appointing survey- 
ors who will represent all their interests. 

“An obvious difficulty immediately pre- 
sents itself here, due to the fact that 


aircraft construction is still in its in- 


er and a long road must be traveled 


efore anything approaching standardiza- 

tion can be reached. How is a surveyor 
who is sent overseas to keep hithself 
abreast of development, and how is: he 
to be kept up to the mark till there 
is enough work to keep his time fully 
occupied? These are some of the prob- 
lems which must be solved, but of which, 
so far, no satisfactory solution has been 
found. 

“A start has been made by the Brit- 
ish Register of Shipping, which has tak- 
en powers to include aircraft in its op- 
erations. A register of aircraft has been 
prepared, and I understand that a start 
has been made in the surveying of air- 
craft. I believe I am right in saying 
that Lloyd’s also have under considera- 
tion the formation of a somewhat simi- 
lar organization. The difficulty at the 
moment, both from the point of view of 
the Air Ministry and the underwriter, is 
one of expense as the volume of work 
is insufficient to allow for the appoint- 
ment of a number of surveyors, togeth- 
er with the administrative staff, without 
either incurring heavy loss or making 
charges against the insured which would 
be so heavy as to form a crippling bur- 
en which he would be quite unable to 

ear.” 





PROMOTE A. S. ROBINSON 


A. S. Robinson, special agent in New 
York State of the Northern Assurance 
of London, has been promoted to the 
position of assistant to General Agent 
E. A. Clark in the home office in New 
York. He was born in Malone, N. Y., 
and was graduated from Hamilton Col- 
lege in 1914. From 1915 to 1920 he 
served as inspector and rater of the 
Underwriters’ Association of New York 
State and left that job for field work. 
He became special agent of the North- 
ern in 1922, holding that position until 
his present promotion. 
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Foreign Companies 
May Write in Russi 


SOVIETS EASE BAN SLIGHTLy 





Treaty With Germany Provides Lat 
May Cover Shipments to Russis and 
For Six Weeks Afterwards 





Whereas so far the Soviet Governmey 
has strictly maintained the standpoin 
that any insurance written by any for 
eign insurance company on any property 
located on Russian territory was ille 
void and of no effect (and violations ¢ 
this statute have even led to reprisals 
the Soviets have now modified this Jay 
Although the changes are as yet not fg 
going, their importance should not 
underestimated as they represent th 
first step—toward equal treatment of for 
eign insurance companies in the Soyid 
Republic. 

The German-Russian Commer 
Treaty signed on December 21, 1928, 
which negotiations had been going 
since 1925, and which was published » 
cently, provides as follows: 

“Article 2 of the supplement is to} 
interpreted that German firms, giving 
shipments in consignation to Russia sh 
have the right to insure these goods mij 
only for the transportation on territon 
of the Union of Soviet Republics, by 
also for storage following transportati 
for a period limited to six weeks, wil 
German insurance companies, as long 
the German firm has an insurable inte 
est in the merchandise.” 

Provisions For Claim Agents 

Another important point has been s 
tled in the Maritime Convention a 
signed on December 21, 1928, and whid 
provides: 

“Addition to article No. 12 of the Mr 
time Convention: claim agents shall k 
entitled to look after the interests of th 
underwriters of their counries. Thy 
have to identify themselves by pow 
of attorney. A general power of attr 
ney shall be deemed to be sufficient” 

The regulation regarding claim agen 
provides that these may work for (et 
man insurance companies, but not, ha 
ever, for German assureds insured wi 
foreign insurance companies. They m 
also represent shipowners. 





U. S. MERCHANTS & SHIPPERS 


The United States Merchants & Shij 
pers closed last year with assets 
$6,871,180, a gain of $836,198. over IM 
The net surplus is $1,876,215 a gain 
over $500,000 and the capital is $1, 
000. The marine interests of the col 
pany are handled by the well-knoW 
underwriting office of Appleton & (@ 
Inc., and Crum & Forster take care 
the fire risks. The metropolitan fq 
agents are Ogden & Fay. 





COL. ROBERT MORROW DIES 


Col. Robert B. Morrow of Louisvll 
Ky,., state agent in Kentucky for 
National Liberty, died last week follo 
ing an attack of meningitis. He 1 
highly regarded as an insurance 
and had had a good deal of active m 
tary service. During the World 
he served with the Canadian Army # 
later the American forces, being woutl 
ed and receiving the Distingui: hed & 
vice Cross for heroic work. 





HENRY CLAY CUTS CAPITAL 
The Henry Clay of Lexington, 
which quit writing business at the 
of last year when its reinsurance ® 
tract .with the Hartford Fire expitt 

has reduced its capital from $450; 
$225,000 and cut the number of outstani 
ing shares from 45,000 to 22,500. 
company recently paid a dividend 
$7.50 a share to stockholders. 








ADMITTED TO KENTUCKY 
The British General of London? 
the Seaboard Fire &- Marine of 
York have been admitted to Kent 
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Smack! 


And then the argument begins as to 
whose fault it was. Forty-nine out of 
every fifty motorists are depending on 


the other fellow—-for only about one 


out of every fifty car owners carry 


collision insurance. 


With increasing speed and conges- 


tion multiplying the chances of 


accidents every day it would seem 
that some who do not carry collision 
insurance could be convinced that 


7 


they should. 


Have you tried it with your clients? 


Whe CONTINENTAL ° 


INSURANCE COMPANY 
EIGHTY MAIDEN LANE, NEW YORK, ACY. 


ERNEST STURM. Chairman of the Board 
PAUL L HAID, President 


CASH CAPITAL: FIFTEEN MILLION DOLLARS 


NEW YORK CHICAGO MONTREAL DALLAS SAN FRANCISCO 


“The Continental Commands Confidence” 
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COOL “AGENCY INCOR PORATES 





Prominent Glens Falls Office Becomes 
A Company; Charles W. Cool Well 
Known in Agency Circles 
The Cool Insurance Agency, of Glens 
Falls, has been incorporated with a cap- 
ital stock of $25,000 to take over the 
business of Charles W. Cool, one of the 
agencies in that city. Mr. Cool himself, 
who becomes a director of the incor- 
porated agency, is one of the best known 
insurance men in upper New York state 
and has been in insurance for the last 

forty years. 

Aside from Mr. Cool the directors of 
the agency will include Mrs. C. W. Cool 
and Willard C. Miller. All lines of in- 
surance will continue to be written, and 
the corporation will continue at its pres- 
ent address, 11 Ridge street. Mr. Cool, 
who owns a majority of the stock, will 
be elected president at the first meeting 
of the directors. He was the first may- 
or of the city of Glens Falls and also 
served as president under the old vil- 
lage government. He was village presi- 
dent in 1905 and 1906, mayor in 1908 and 
1909 and served a second time as mayor 
in 1922 and 1923. 





AUTOMOBILE DEFENDS SUIT 





Denies Liability to Policy Writing 
Agents for Covers Not Written By 
Latter With Company 


In defending the suit brought against 
it by Alexander & Alexander, Inc., in- 
surance brokers of Baltimore, Md., for 
alleged damages of $350,000 on account 
of broken contract, W..Calvin Chesnut, 
counsel for the Automobile of Hartford, 
says that the case has grown out of a 
general cover auto fire and theft con- 
tract between the Automobile and the 
Commercial Credit Co., written through 
Alexander & Alexander as policy writ- 
ing agents for the Automobile. The 
contract was written for three years and 
provided that all fire and theft covers 
placed by the Commercial Credit Co. 
should be placed exclusively with the 
Automobile. 

After the contract had been in oper- 
ation for about a year the Automobile 
learned that the condition of the con- 
tract, according to Mr. Chesnut, had 
not been compiled with by the Commer- 
cial Credit Co. and therefore the Auto- 
mobile terminated the contract. 

“Alexander & Alexander as_ policy 
writing agents received all commissions 
on business written under the contract 
while in force. This firm, however, 
claims that it was entitled to commis- 
sions on policies which would have been 
written during the whole period of the 
contract except for the termination. 

“In accordance with the well known 
insurance custom affecting such matters, 
the Automobile Insurance Co. denies any 
liability to its policy writing agents for 
policies not in fact written by them un- 
der the contract.” 





PUBLIC FIRE DIRECTOR 


Andrew L. Johnson, vice-president 
and general manager of the Public In- 
demnity now in the process of organiza- 
tion, has been elected a director of the 
Public Fire, the parent company. 


JOINS GLOBE & RUTGERS 
F. M. Highfill has resigned as speciai 
agent of the North British & Mercan- 
tile group in southern Louisiana and will 
join the field force of the Globe & Rut- 
gers for service later in Texas. 


EARNINGS OF ROSSIA 





Company Had Profit of $2350 A Share 
Last Year; Net Surplus Now 
$5,462,338 
Earnings of the Rossia, of America, 
last year amounted to $1, '872,957, being 
approximately $23.50 a share and ‘market 
appreciation on securities amounted to 
$826,891, or $13.35 a share additional, if 
appreciation on securities can be regarded 
as profit. Rossia has 80,000 shares of 
$25 par value stock outstanding. Going 
to make up to earnings are underwriting 
profits of $942,394; net interest and rents 
of $650,591 and net profits on securities 

amounting to $279,972. 

The net surplus was increased $1,630,- 
030 to $5,462,338.- A reserve of $160,000 
for dividends was included in the 1928 
statement, being the dividend payable 
January 2. The contingency reserve was 
increased $215,000 to $1,040,000. Net as- 
sets increased $1,228,835 to $17,367,926. 
Unearned — decreased about $1,- 
000,000 to $7,274,586. 

The net premium ‘income for the year 
was $7,774,016, compared with $10,611,- 
706. The decrease in the net premiums 
is largely accounted for by the return 
of several portfolios. 


R. M. PETERSON 





IN DETROIT 





Manager There For the Underwriters 
Adjusting Co. Succeeding 
Clyde W. Seanor 
General Manager Pettigrew of the 
Underwriters Adjusting Co. announces 
the transfer of Kansas City Manager 
R. M. Peterson to be the Detroit man- 
ager succeeding Clyde W. Seanor who 


has been appointed assistant general 
manager at Chicago. Mr. Peterson 
started in the adjusting business im 


Chicago some 18 years ago; has had a 
broad and general experience in all types 
of adjustments, is recognized as one of 
the oustanding figures in the adjustment 
field in the middle west. The last seven 
years he has been associated with the 
Underwriters Adjusting Co. was the 
first manager at the Youngstown, Ohio 
office, then later manager at Columbus, 
Ohio, from which point he was trans- 
ferred to be manager at Kansas City 
succeeding Paul C. Lang, who was trans- 
ferred to Chicago as assistant general 
manager of the Cook County Loss Ad- 
justment Bureau. 

To succeed Mr. Peterson at Kansas 
City, Frank N. Jacks, manager at St. 
Joseph, Missouri, is to be transferred to 
Kansas City. Mr. Jacks has had a gen- 
eral experience having been admitted to 
the bar and practiced law, has had local 
agency experience, has handled lumber 
and is familiar with construction costs. 





A. N. BRUERTON’S NEW POST 

A. N. Bruerton has become special 
agent for the Boston, Old Colony and 
the Camden in Boston and the metro- 
politan area. He has been with the Bos- 
ton firm of Russell & Fairfield since 
1927. A native of Boston, Br. Bruerton 
has been in fire insurance for many 
years. In 1920 he left the Hartford to 
go with the Great American as asso- 
ciate manager of the Boston department, 
then managed by Rogers & Howes. Up- 
on the consolidation of that firm with 
Russell & Fairfield in 1927, Mr. Bruerton 
became associated with the latter organi- 
zation. 





CAPITAL INCREASED 
The Germania General, of Stettin, 
Germany, has increased its capital by 
one million marks, fully paid up. 
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January 
ASSETS 
Cash in Banks & Offices... ... $ 495,302.35 
CONE bie Voge eeldecd be nity ican 6,621,565.00 
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CAP EVA | 5c, Some ae 
SURPLUS 








118TH ANNUAL STATEMENT 
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L. & L. & G. RESULTS 





Company Showed An Underwriting Prof- 
it Of 744% Last Year; Star And 
Federal Union Did Well 


The Liverpool & London & Globe and 
the associated companies, the Star of 
America and the Federal Union, have is- 
sued their statements for 1928 business. 
The combined results show net premiums 
of $13,687,638; incurred losses, $6,070,- 
845; adjustment expenses, $299,772; gen- 
eral expenses, $6,535,900; trade profit, 
$781,119; decrease in premium reserve, 
$241,550; and underwriting profit, $1,022,- 
669. 

The Liverpool & London & Globe it- 
self did the following, excluding ocean 
marine: net premiums, $10,956,191; in- 
curred losses, $4,857,696; adjustment ex- 
penses, $238,978; general expenses, $5,- 


253,614 ; trade profit, $605,902; decrease 
in premium reserve, $197,727 ; underwrit- 


ing profit, $803,629. 


ENTHUSIASTIC 





Great American 
Indemnity Company 


Now Pork 


Fidelity and 
Surety Bonds 








Casualty 


Insurance 
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REINSURANCE 
FIRE AND CASUALTY 


ROSSIA INSURANCE COMPANY 
of Ame 


THE FIRE REASSURANCE COMPANY 


of New York 


AMERICAN RESERVE INSURANCE COMPANY 
| of New York 


LINCOLN FIRE INSURANCE COMPANY 
of New York 


THE FIRST REINSURANCE COMPANY 
of Hartford 




















Hartford, Cen. 
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GUARDIAN LIFE INSURANCE CO. sicics 
» Established 1860 Under the Laws of the State of New York Home Office, 50 Union Square, New York City y 
17-23 John Street, New York Uptown 429 Lexington Ave.— on 6715 


CORtlandt 8300 





MANAGERS 





245 Fifth Ave.—ASHland 1772 
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LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 





JANUARY 1, 1929, STATEMENTS 


NEAL mamas ty” President _ JOHN KAY, Vice-President and Treasure 
A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President _ ARCHIBALD KEMP, 2d Vice-President 


ORGANIZED 1855 
FIREMEN’S INSURANCE COMPANY 


OF NEWARK, N. J. 





SURPLUS 
ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 


$56,065,676.33  $19,562,549.89 $13,500,000.00  $23,003,126.44 $36,503,126.44 





HENRY M. GRATZ, President EAL BASSETT, be ea 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V. ae Laas 2.8 BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d V.- 


THE GIRARD F. & M. INSURANCE CO. 


OF PHILADELPHIA, PA. 


$ 6,036,606.06 $ 2,834,467.72  $ 1,000,000.00 $ 2,202,138.34 $ 3,202,138.34 





NEAL BASSETT, President JOHN KAY, Vice-Pres’t and Treasurer 
A. H. HASSINGER, Vice-Pres’t WELLS T. BASSETT, Vice-Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 


MECHANICS INSURANCE CO. 


OF PHILADELPHIA, PA. 


$ 4,881,357.40 $ 2,770,413.44  $ 600,000.00 $ 1,510,943.96 $ 2,110,943.96 





NEAL — President JOHN KAY, Vice-Pres’t and Treasur 
. HASSIN GER, Vice-Pres’t WELLS % ent. vie -Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 


NATIONAL-BEN FRANKLIN FIRE INS. CO. 
OF PITTSBURGH, PA. 


$ 5,021,040.53 $ 2,502,743.59 $ 1,000,000.00 $ 1,518,296.84 $ 2,518,296.84 





A. H. TRIMBLE, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V. “—s AY eee SAREESS, V.-Pres’t. ARCHIBALD KEMP, 2d V. “Pres’t 


SUPERIOR 1 FIRE INSURANCE CO. 


ITTSBURGH, PA. 


$ 4,837,239.59 $ 2,492,228.84 ‘$ 1 000,000.00 $ 1,345,010.75 $ 2,345,010.75 





W. E. WOLLAEGER, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V. eee a ee BMNOSTE, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


CONCORDIA F FIRE : INSURAN CE CO. 
$ 5,359,804.52 $ 2,486,092.08 “$1 1,000,000.00 $ 1,873,712.44 $ 2,873,712.44 





CHARLES L. JACKMAN, President NEAL BASSETT, Vice-Pres’t 


JOHN KAY, V.-Pres’t. A. H. HASSINGER, V. oe = WELLS T_ BA BASSETT, V.-Pres’t. ARCHIBALD KEMP, 2d V.-Pres’t 
CAPITAL FIRE. INSURANCE CO. 
ONCORD, N. H 


$ 666,598.88 $ 196.08 $ "300, 000.00 $ 366,402.80 $ 666,402.80 





NEAL BASSETT, Chairman of Board 
fF as gg ROWE, President Ss. WM. ge 3 Aa “pipe 
E. J. DONEGAN, 1st V.-Pres’t & Gen’l Counsel J. C. HEYER, Vice-Pres’t WM. P. STANTON, Vic 


ORGANIZED 1874 


METROPOLITAN CASUALTY INSURANCE CO. 
$15,452,308.70 $10,173,698.43  $ 1,500,000.00 $ 3,778,610.27 $ 5,278,610.27 


EASTERN DEPARTMENT 
10 Park Place 
Newark, New Jersey: 
WESTERN DEPARTMENT CANADIAN DEPARTMENT ..- PACIFIC DEPARTMENT 
844 Rush Street, 461-467 Bay Street, 60 Sansome Street 
Chicago, Illinois Toronto, Canada San Francisco, California 
sepia Po oa MASSIE & RENWICK, Limited, W. W. & E. G. POTTER, Managers 


SMITH : Managers Ass’t Manager 
H.R. Me. . Ww. JOHN R. COONEY 
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Canadian Companies 
Expansion Movement 


FINANCIAL SUPPORT GIVEN 
Canadian Insurance Shares, Ltd., Formed 
to Aid Competition With U. S. 


and British Companies 





For the purpose of acquiring a share 
interest in Canadian fire and casualty in- 
surance companies and financing and su- 
pervising their expansion in competition 
with United States and British compa- 
nies, Canadian Insurance Shares, Ltd., 
was formed recently under the auspices: 
of the W,. W. Evans-Arthur Meighen 
group. This group not long ago financed 
the Canadian General Investment Trust. 
The feeling exists among many Cana- 
dians that the American and British in- 
surers are getting too large a proportion 
of Canadian business and that now is 
the time for Canadian insurance to place 
itself upon a better basis. 

A public offering has been made of 
Canadian Insurance Shares, Ltd. One 
hundred shares have been issued as man- 
agement shares to assure Canadian con- 
trol. The new organization has already 
purchased control of three Canadian in- 
surance companies with an aggregate 
premium income of about $1,500,000 and 
is negotiating for more companies. In 
addition, it is forming the Canadian Re- 
Insurance Co. to reinsure risks of other 
companies. 

Canadian Insurance Shares proposes a 
determined campaign to capture an im- 
portant share of the Canadian fire and 
casualty insurance business. At the pres- 
ent time less than 5% of the total pre- 
miums in the fire and casualty insurance 
field are received by purely Canadian 
companies, while most of the established 
British and United States insurance com- 
panies operating in Canada have been 
doing well. The explanation appears to 
be that large capital is required for ex- 
pansion, that the insurance companies 
depend largely upon the return from 
their investments, and that successful op- 
eration is conditional upon having large 
sums to invest. 





PENNA. STATE FUND PLAN 
Taggart and Dr. Keith Recommend 
State Fund to Cover Fire Risks on 
Public School Property 


Insuring public school property in 
Pennsylvania, which has been for years 
a problem for stock companies and mu- 
tuals, has now come before the state 
legislature at Harrisburg, Pa., in the 
form of a recommendation from Com- 
missioner Matthew H. Taggart and Dr. 
John A. H. Keith, superintendent of 
public instruction in Pennsylvania, that 
a state fund be created to underwrite 
the fire and windstorm risks on public 
school property in the state. It is sug- 
gested that such a state fund be placed 
under the control of the insurance de- 
partment and not under the department 
of public instruction. 

Commissioner Taggart and Dr. Keith 
have been studying this problem for two 
years and endorse a plan whereby a 
board of seven members should adminis- 
ter the fund, with the aid of a salaried 
manager. The board would fix rates 
and classifications and to make adjust- 
ments of fire losses. Experience on 
school risks in Pennsylvania has not 
been over profitable and to lower the 
present rates, as contemplated by a state 
fund, would be to assure the covering 
of this property at a loss to the taxpay- 
ers of the state, many believe. 





WITH FULLER & KERN 


The Virginia Fire & Marine has ap- 
pointed the Fuller & Kern underwriting 
office of New York City to represent it 
for the writing of fire and allied lines 
locally. The Fuller & Kern office already 
represents the Fire Association, Boston, 
Georgia’ Home, Merchants of Provi- 
dence. Old Colony, and the American 
Constitution. 
































WELCOME 
Nota Peddler... An 


Insurance Advisor 


F the two types of agents, policy peddlers and 
insurance advisors, those belonging to the lat 

ter class are always welcomed by clients and prospects 
They believe in studying the individual problems of 
each customer and mastering the exact details of every 


coverage. r r r ’ r rf r # 


Wherever there is a need for protection they 
point it out and show just how some form of insurance 


can be applied. 1 1 ’ 1 1 1 1 


They present the facts and let the policies sell 
themselves. ’ 7 r r ’ r r r 


The success of these insurance “advisors” is due in 
great part to their willingness to seek in turn the ad- 
vice and cooperation of the company. This organiza- 
tion takes pride in its affiliation with such a body of 


men and its ability to work with them at all times. 


Executive Offices: 1 Pershing Square 
Park Ave. at 42nd St., New York, N. Y. 


Western Dept. 


Pacific Coast Dept. 
CHICAGO 


SAN FRANCISCO 





THE COMPANY WITH THE L. & L. & G. SERVICE 
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New Auto Collision 
Company In New Jersey 


DOES ITS OWN REPAIR WorRK 








Hundreds of Circulars Sent To Insur. 
ance Men; Agents’ Association 
Watching Elizabeth Concern 





Hundreds of insurance agents and 
brokers in Northern New Jersey have 
been circularized during the past fort- 
night by the New Jersey Guaranteed 
Service, Inc., Elizabeth, N. J. which is 
offering collision .insurance, repairs and 
other “service” at so-called bargain 
rates, but does not cover against fire 
or theft. This literature is now being 
closely studied by the insurance agents 
associations. 

The circular letter in part states that 
“The company’s contract of coverage not 
only covers the body of the car in case 
of collision, but also adds the best parts 
of the service offered by several of the 
automobile associations in New Jersey, 
The reason that the new organization js 
placed in a position to offer this excep- 
tional value for from one-half to ope- 
quarter the cost of ordinary full cover- 
age automobile collision insurance is that 
we do all of our own repair work in our 
body factory in Elizabeth.” 

Coverage Contract Issued 

Along with the letter is enclosed a 
sample copy of the contract which in 
part reads as follows: “To maintain 
repairs in a workmanlike manner on all 
fenders, running boards, steps, hood, 
cowl, slide splashers, tire racks and gas- 
oline tank. To repair all dents or dan- 
ages in metal body. To repair all meta 
parts on head lights, rear lights, side 
lights, step lights and stop lights (wheth- 
er single or combination). 

“Also to repair damages to top (either 
metal or material) and radiator. To fin 
ish all repaired parts to match car. To 
maintain a twenty-four hour towing ser: 
vice, free of charge, within a ten mile 
radius of the nearest service station 
maintained by the company. To guar 
antee a 20% discount from dealers’ list 
price on all tires sold by the service ste 
tions maintained by the New Jersey 
Guaranteed Service, Inc.” 

It further states that the contract shall 
cover only repairs and services mate 
necessary by collision or other simila 
accidental external violence, but shall not 
cover repairs and services made neces 
sary by inherent defects in the above 
named parts, nor parts made _ necessaly 
by or resulting from fire, flood or freer 
ing. 

The cost of coverage is divided into 
two classifications, based on the selling 
price of the car when new. Fors 
Chevrolets, Whippets and Durant fot 
cylinder models will cost $35 per yea 
All other cars of American  standat 
makes seling for not over $6,000, fa 
tory price, will cost $45 per year. 

The capital of the organization, whit 
recently started in business, is not givél 
but the officers are as follows: Pres 
dent, J. B. Covi; vice-president, J. 
Graceley, Jr.; secretary and treasuttl 
Therese Covi. 


_ SARGENT SUCCEEDS WILLIAMS 

Robert Sargent of the Philadelphid 
suburban underwriting department of tit 
Alliance, has been appointed spe 
agent of the Alliance for the suburbl 
territory, succeeding T. Morgan 
ams, who has resigned. 


VIRGINIA F. & M. DIRECTOR 

Walter Scott, vice-president of 
Virginia Trust Co. of Richmond, Va 
was. last week elected a director of ™ 
Virginia Fire & Marine. He succett) 
the late Edwin A. Palmer on the bo 


R. E. MacCRACKEN DIES 
Robert E. MacCracken, sixty, sv 
ance broker of Denver, Colorado, 
last month. He was head of the ™ 
Cracken Insurance & Real Estate 5 
and a member of many local clubs. 
widow and one son survive him. 
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Price Fluctuations 
Of British Stocks 


MANY PROSPERED IN YEAR 1928 





Heavy Investment Buying of Insurance 
Stocks by Those Getting Out of 
Speculations 
So much has been written of the sub- 
stantial advances made in the security 
markets of the stock of American fire 
and casualty insurance companies that it 
is interesting to know how the investors 
in shares of British insurance companies 
have fared in the last year or two. Most 
of the leading British companies have 
large organizations in this country and 
they, too, have shared in the prosperity 
of the United States, as well as in the 
financial recovery of other countries hit 

by the last war. 

In England the insurance shares mar- 
ket advanced last year upon the invest- 
ment buying of many who took their 
profits in other ventures and wished to 
safeguard these in stocks that had not 
risen to fantastic prices. What the in- 
surance stocks did in 1928 is the subject 
of an article written recently in the Liv- 
erpool “Journal of Commerce” by “As- 
modeus.” Here is what he writes about 
some of the companjes well known on 
this side of the Atlantic: 

Atlas:—The low price of 1928 was 
11% against high 16 3-16, a variation of 
40.8%, a rise for which readers of my 
monthly “Hints on the Market” were pre- 
pared, and from which many have ad- 
vantaged. 

Commercial Union 

Commercial Union:—The range is be- 
tween 26% and 31%, representing a rise 
upon the low price of 18.5%. The low 
price of 1927 was 24%, the difference 2, 
between low price 1927 and low price 
1928 is 8.2% of the 2434 of 1927, a varia- 
tion which compares with 6.3% for the 
difference between the high prices of the 
two years. 

If we apply the same percentage to the 
high and low prices of 1928 we obtain an 
indication of the high price for 1929 of 
33%. 


Eagle Star:—From a low price of 10 


35.6%. 

Employers Liability:—From 70s to 92s 
6d is a range of 32.1%. They are now 
below their highest of last year, and the 
prospects of that being exceeded in 1929 
are good. 

General Accident 

General Accident:—This is a share, 
the variations of which have been very 
closely followed throughout the year. 
Between the low price of 83% and the 
high price of 157% there. is a difference 
of 7% points, or 8914%. Those who 
imagine that the movements in insurance 
shares are unattractive need to revise 
their opinion. 

London and Lancashire:—Here the 
fluctuation in 1928 has been from 26% 
to 4%, or 7% points, although the Com- 
mercial Union, with a higher dividend, 
has advanced to only 31%, the two 
shares marking practically the same low 
price. The 7% points is 282%, or 265%, 
contrasting with 18%% for the Commer- 
cial Union. In the light of this, and if 
consideration is taken of the effect of 
realization of certain Commercial Union 
shares, the prospects of a 1929 rise for 
Commercial Union are. more favorable 
than previously suggested above, but 
much depends on the dividend announce- 
ment when made. 

London Assurance has both ordinary 
and 6% cumulative preference shares, the 
latter being repayable at or after 1943 
up to 1953. The ordinarv shares varied 
in 1928 between 10 11-16 and 135%, a 
range of 27.5%. 

North British and Mercantile ordinary 
shares ranged in 1928 from a low price 
of 30 to the highest of 40%, the percent- 
age of this variation being 3334. Com- 
paring 1927 high and low prices in the 
same way as these are compared above 
for Commercial Union, the low nrice of 
1927 is 22, contrasting with 30. The dif- 


ference is 8 points, which is 36.3% of 22; 
the corresponding figure for the Com- 


mercial Union being 82%. The two 
years’ high prices compares as 30 for 
1927, against 4054 for 1928—this is the 
same comparison as between high and 
low prices. The percentage is, therefore, 
3334, contrasting with 6.3% for the Com- 
mercial Union. The 1928 variation was, 
as already stated, 3334%, for 1927 36.3%, 
for 1926 27.9%, 1925, 15.3%, and for 1924 
39.3%. 
Northern of London 


Northern:—Another case of a large 
variation and one which does credit to 
the advice given in the monthly “Mar- 
ket Hints,” and the special article writ- 
ten to draw particular attenion to he 
cheapness of this and Phoenix shares. 
The price fluctuated between 14% and 
20 3-16, that is between 232 and 323 
(stating prices in sixteenths), and the 
percentake is 39.2. The participating 
preference shares ranged between 15 and 
185%, the percentage being 24.2. 

Norwich Union 4% redeemable deben- 
tures, of which there are £446,186 out- 
standing, moved on a narrow range be- 
tween 77% and 80%. 

Phoenix :—Fully paid rose from 12% 
to no higher than 1634. They have been 
strongly recommended in various quar- 
ters at the end of last year and since. 
The variation is one of 33.7%. The 
monthly hints served readers a good 
turn—in short, the hints served their 
purpose. The debentures afforded oppor- 
tunities of buying to obtain a high yield. 

Royal Exchange:—The range in this 
case was between 6 19-32 an 75%, or 
15.6%, but the price closed the year at 
6%. 


Royal in Narrow Range 


Royal:—Varying between 85% and 93% 
a willingness on the part of buyers to 
pay up to £10 for so favorite a share, but 
as pointed out, early after the changes 
were made this exceeds value until a fur- 
ther report is presented. The range has 
been 13.1%. 

Yorkshire :—There are 174,368 shares 
of £5, with 10s paid, and 45,226 shares of 
£1 each fully paid. In view of the prom- 
ised reorganization of capital, the inter- 
est in this share has surpassed that of 
former vears. The 10s shares have ad- 
vanced from 11% to 18%, or 59.3%. The 
£1 shares, rising from 23 to 35%, have 
risen by only 54.4%, although in any re- 
arrangement of capital it appears that 
they must have an advantage, a point 
which has been made in these columns, 
although apparently the market has not 
yet appreciated the fact. 





E. A. GREENHALGH CHANGES 

E. A. Greenhalgh, special agent of the 
Liverpool & London & Globe in New 
York State, is resigning to take the 
eastern New York field for the Provi- 
dence Washington, with headquarters at 
Albany. He started with the Start- 
weather & Shepley office at Providence, 
remaining with the office until the Great 
War when he joined the artillery and 
served overseas. After demobilization he 
went with the United States branch of 
the Svea and two years later joined the 
L. & L. & G.. first at New York and in 
1922 as special agent for New Hamp- 
shire and Vermont. In 1927 he was 
transferred to New York State where 
he has been since. He has an excellent 
knowledge of field work. 





NORWICH UNION CHANGES 


R. L. Countryman and M. C. Godfrey 
are now assistant managers for the Pa- 
cific Coast department of the Norwich 
Union Fire at San Francisco. These 
appointments follow the resignation of 
W. L. Wallace, who last month left the 
company to become vice-president and 
general manager of the Associated Fire 
& Marine. Both of the newly appointed 
assistant managers have been with the 
Norwich Union at San Francisco for a 
number of years, Mr. Godfrey as mana- 
ger of the city department and Mr. 
Countryman as superintendent of agen- 
cies. 
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Through the ages man has striven for greater 
and greater faith in his fellow man. First came 
fealty to his family, gradually expanding through 
centuries of progress in the human race until 
today CONFIDENCE is the foundation for the 
friendly relationship of nations — the heart of 
business itself. 


What greater proof of confidence than 
INSURANCE? 


Here is the necessity for faith in the policy. 


When you offer your prospects Homestead 
olicies you know their confidence will be justi- 
fied. You can hold out to them the years of 
service and the present capability of this Com- 
pany to stand behind each and every — 
eeping its contracts, proving its right to 
Confidence. 
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FIRE INSURANCE COMPANY 





NEW YORK OFFICE, 59 MAIDEN LANE 
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Fairness 


A company’s reputation for consider- 
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iit ate treatment of policy holders works 
\ ib mightily in the agent’s behalf. 
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The P. F. & M. agent is certain that 
only favorable reports have reached 
his present and prospective clients — 
reports of equitable and prompt ad- 
justment of claims. 


PHILADELPHIA 
FiRE and MARINE 
INSURANCE COMPANY 


HEAD OFFICE 
1600 Arch Street, Fhiladelphia 
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An cAnalysis Of Dean Schedule 


By JEAN C. HIESTAND, Ohio Farmers 


In the Senior Course of Insurance, 
published under the auspices of the In- 
surance Institute of America, Inc., the 
main sub-division of fire insurance rat- 
ing—principles and practices embraces 
in detail the method of figuring fire in- 
surance rates by the use of the Dean 
Analytic or the Universal Mercantile 
Schedules. After finishing this sub-di- 
vision of the course the student should 
be able to intelligently compare the two 
rating systems, give the advantages or 
disadvantages of each and show that he 
can rate an ordinary risk under either 
system. 

The student should also have a fair 
conception of the basic principles of eith- 
er the Dean Analytic System or the Uni- 
versal Mercantile Schedule. 

The object of this paper, therefore, is 
to compare the two schedules, describe 
the advantages or disadvantages of each 
and outline the basic principles involved 
in the theories of ratings advanced un- 
der each schedule. 

To more clearly compare the two 
schedules I shall talk about the different 
divisions of the two schedules together 


rather than first one schedule and then 
the other. 


The Starting Point 


Of course, everything has a starting 
point, and this is true in a rate making 
schedule. In the Universal schedule this 
starting point is known as the key rate 
and in the Dean schedule it is known as 
the basis rate. 

I understand that the key rate for the 
Universal schedule is determined for a 
certain territory from the statistics com- 
piled by the National Board of Fire Un- 
derwriters and this key rate is arbitrarily 
chosen for a given territory by the rate 
making bureau having jurisdiction over 
such territory. 

Under the Dean schedule the basis 
tate for a given territory is chosen by 
the rating bureau having jurisdiction in a 
similar manner and the compiling of the 
different basis rates is of course based 
upon the statistics of the National Board 
of Fire Underwriters, but A. F. Dean, 
author of the Dean Analytic Schedule, 
goes further into the subject and de- 
scribes the makeup of the basis rate as 
cing composed of three elements. (1) 
The element of the risk itself, which. con- 
sists of structure, occupancy, protection 
(public and private) and exposure. (2) 
The element of place, which briefly con- 
siders the fact that there is a great di- 
version of experience in the various 
States. and the inequality of loss ratios 
on different classes of risks in different 
localities clearly indicates that the ele- 
ment of place is one of prime importance. 


The Element of Time 


The third element is that of time. We 
have available Statistics on classes of 
risks for almost a half century, and these 
Statistics show the ratio of loss cost in 
any given state or territory, to be great- 
ef or less f. 


Ss for any one year when com- 
‘Pared with the loss cost for any other 
year. This also is true in regard to a 
rd of years. Of course, the basis 
eg cannot be changed every year, but 
pe — ‘nt of time must be taken into 
th Sideration in compiling a schedule for 
‘making of fire insurance rates. 
wae will next take up the subject of 
ndards in the two schedules. 
Bs standard building under the Uni- 
; al schedule is a building of 2,500 sq. 
Sable floor area, not over four stor- 
ely with an approved roof, double 
brick “aes three inches thick, rough 
tick nish, heated and lighted, with 
me Walls of approved thickness and 
‘perly protected piers, columns, etc., 


situated in a city classed the same as 
New York City, which you know is the 
utmost in fire protection. 

To amplify the above standard further 
the walls of brick or stone must be not 
less than twelve inches thick at the top 
story extending through and thirty-six 
inches above roof with parapet properly 
coped, and increasing four inches in 
thickness of each story to be utilized for 
beam ledges. Ground floor area must 
not be over 2,500 square feet, heights not 
over four stories, or fifty feet, floors of 
two-inch plank covered by seven eighth- 
inch or one-inch flooring crossed diagon- 
ally with waterproof paper or approved 
fire resisting material between. Wooden 
beams, girders and wooden story posts 
or pillars twelve inches thick or pro- 
tected iron columns, elevators, stairways, 
etc., cut off by brick walls or by plaster 
on metallic struts and lathing, commu- 
nications at each floor protected with 
approved tin-covered doors and fire-proof 
sills; windows and doors on exposed sides 
protected by approved tin-covered doors 
and shutters; walls of flues not less than 
eight inches in thickness, to be lined with 
fire brick, well burned clay or cast iron, 
and throat capacity not less than sixty- 
four square inches if steam boilers are 


used. 
The Dean Standard 

The standard for the Dean Analytical 
Schedule is vastly different and its stand- 
ard is really the type of building most 
generally found, that is, an ordinary one- 
story approved roof, brick building, with 
twelve-inch walls and 1,000 square foot 
ground floor area, with approved founda- 
tion and basement and walls without 
openings or with the openings protected 
by fire doors or wire glass windows ex- 
tending through the roof, located in a 
town without fire protection. The build- 
ing to be free from exterior attachments 
such as wooden cornices, awnings, porch- 
es, monitors, or frame additions. The 
ceilings to be of ordinary lathe and 
plaster or metal; skylights over open- 
ings through roof must be of approved 
construction. Chimneys and flues of ap- 
proved type built from the ground or 
properly supported in walls of approved 
construction. Partitions between ground 
floor or basement occupancies to be brick, 
tile, plaster or metal or other materials 
of equal value. Parapets and fender 
walls to be not less than twelve inches 
in thickness and not less than eighteen 
inches in height, with proper coping for 
a one-story building. 

Both schedules are, of course, divided 
into sections: the Universal schedule sec- 
tions are as follows: 

Brick structural section occupancy 
charges, frame structural section, fire- 
proof structural section, exposure table, 
and occupancy table. 

Five Sections 

The Dean schedule contains five sec- 
tions or general divisions: 

(1) for brick construction (not fire- 
proof) embracing brick, concrete, stone, 
hollow concrete block, tile, hollow block, 
skeleton steel, and metallic lathe and 
plaster buildings, and their contents. (2) 
fire-proof construction. (3) occupancy ta- 
ble. (4) frame construction, embracing 
frame, iron sheathed frame, skeleton iron 
clad, plaster sheathed frame and brick 
veneered buildings and their contents. 
(5) exposure formulas. 

As far as the working or rather the 
application of either schedule is con- 
cerned, the same general plan is followed. 
Charges and credits are made for height, 
area, roof, exterior attachments, ceilings, 
skylights, chimneys and flues, partitions, 
parapets, fender walls, wall thicknesses, 
floorways, etc. ; 

To the structural charges and credits 
are added charges for occupancy and fi- 
nally the exposure charges. | ; 

Before going further in this discus- 
sion I believe here is the place to men- 
tion what is generally conceded as the 
greatest fundamental difference between 


the Universal Mercantile Schedule and 
the Dean Analytical Schedule. Under 
the Universal schedule the charges are 
flat charges of so many cents, whereas, 
under the Dean Analytical Schedule the 
charges are percentage charges applied 
to the basis rate, and in explanation of 
these charges it is well to consider brief- 
ly A. F. Dean’s theory of “Relativity.” 
The Universal schedule, using flat 
charges, it clearly follows that where the 
charge is three cents for a certain de- 
ficiency this three cents is added to the 
rate on a building situated in a city 
rated as Class 1 and for the same de- 
ficiency the same charge of three cents 
is added to the rate on a building lo- 
cated absolutely without protection. 

Percentage Charges For Deficiencies 

Where percentage charges are made 
for deficiencies, however, if a charge of 
10% is correct, the 10% is a percentage 
of the basis rate, and therefore the 
charge in cents will be greater where 
the risk is located in an unprotected town 
than it will be in the case of a risk lo- 
cated in a first class town. This brings 
in Mr. Dean’s theory of “relativity.” 

Fundamentally the purpose of measure- 
ment is to establish the relations which 
exist among things, therefore “relativity” 
is a state of relation. Mr. Dean says 
“The sum of fire hazards in every risk 
is made up by its parts and its environ- 
ments and the ‘relativity’ of its parts 
as well as its ‘relativity’ as a whole to 
other risks, is shown by the fact that its 
hazard can be demonstrated quantitative- 
ly only by the laws of average, through 
which it is made a sharer with an in- 
definite number of other risks. There 
is, perhaps, nothing amenable to measure- 
ments in which ‘relativity’ is more in 
evidence than in what we term fire haz- 
ards, for this ‘relativity’ literally con- 
fronts us at every turn. The fact can- 
not be too strongly emphasized that in 
fire hazards we are dealing with rela- 
tions.” The fire hazard is a compound 
cf related parts and each part is related 
to the other part, making a whole. I 
quote from Mr. Dean again: “If, under 
the law of averages, a thousand buildings 
of given construction, occupancy and pro- 
tection will show a given ratio of loss to 
value during a given period, under the 
same law a thousand flues, hatchways, 
skylights, wellholes, wooden ceilings, or 
other parts of the buildings of given con- 
struction will each contribute its unvary- 
ing quota of this ratio, hence the sev- 
eral parts stand in a position of un- 
changing ‘relativity,’ not only to the 
whole but each to the others.” 

Under the above, therefore, you will 
see that in connection with the Dean An- 
alytical Schedule the theory is that the 
charge for any non-standard part of a 
building should be higher in an unpro- 
tected town than in a first class city. 

‘ Deductions 

Right here I wish to call your atten- 
tion to the fact that although the charges 
under the Universal schedule are flat cent 
charges, yet the deduction for fire appli- 
ances, etc., are percentage deduction and 
on the face of it it seems to me that if 
the theory of percentage reductions is 
correct for credits, then percentage 
charges should be correct for increases. 

We will now further consider the ap- 
plication of the two schedules. Under 
the Universal schedule after all structur- 
al deficiency charges have been made, 
deduction for approved construction (on 
a percentage basis) are taken and then 
a charge is added to this rate for the 
occupancy. Then deductions are made 
for fire appliances, etc. and the rate 
thus figured is ready for the addition of 
the exposure charge, in other words, 
the figure at that point is the net oc- 
cupied unexposed building rate. 

The Dean schedule follows much the 
same system. Structural charges and 
credits are made, then protective credits 
are taken off and you have the net oc- 
cupied unexposed building estimate ready 
for the addition of the exposure charges. 

Exposure Charges. 

The next division we will consider is 
the division in each schedule referring to 
exposure charges. At this point I wish 
to show what I believe to be quite a 


difference between the two schedules. 
This point is that under the Universal 
schedule the total rate of the exposing 
buildings is used, whereas under the Dean 
schedule the unexposed individual build- 
ing rate of the exposing building is used. 
In other words, under the Universal 
schedule an exposed building is charged 
back a percentage of an exposure figured 
from the rate on the exposing building, 
part of which rate is a radiated expos- 
ure from the risk itself. 

The Universal schedule contains a ta- 
ble of percentages.of the exposing risk 
to be used and charged but there are 
several procedures, such as the squaring 
of the difference between the rate on 
the exposed and the exposing building 
before figuring this percentage, which 
cannot be scientifically explained. Both 
schedules consider the radiated exposure, 
the abnormal exposure, the falling wall 
exposure, but as near as I can tell only 
the Dean schedule considers the trans- 


‘mitted exposure and the wall damage 


charge. 

I cannot explain the underlying the- 
ories of the Universal method of figur- 
ing exposures, but I can briefly discuss 
the Dean schedule method and theories. 

As stated above, a percentage of the 
individual rate of the exposing risk is 
used because the individual rate of the 
exposing risk really determines how much 
of a fire hazard would emanate from 
the exposing risk. 

Second, the clear space hetween the 
exposing and the exposed risk is consid- 
ered. Third, the construction of the ex- 
posing and the exposed risk. Fourth, ab- 
normality of hazard in the exposing risk. 
Fifth, irregularity of exposal channels; 
and, sixth, value of municipal protection. 

Three Kinds of Exposures 

There are three kinds of exposures: 
(1) Radiated exposure, consisting of the 
proportion of its own hazard a risk radi- 
ates to the exposed risk. (2) Absorbed 
exposure, consisting of the proportion of 
radiated exposure hazard absorbed by 
an exposed risk. (3) Transmitted expos- 
ure, consisting of the proportion of the 
hazard of the risk absorbed on one side 
and transmitted to a risk on the other 
side. 

Another important item which has been 
taken into consideration by the Dean 
schedule and not by the Universal sched- 
ule is the item of removability. The haz- 
ard of exposure arises in a course out- 
side of the exposed risk. As a rule, there- 
fore, there is an appreciable lapse of 
time between the occurrence of fire in 
the exposing and the exposed risks. The 
interim may be, and sometimes is, used 
in an effort to save a part of the ex- 
posed property. Therefore, while the 
endangered buildings cannot be removed 
from the danger zone, it is quite often 
possible to preserve a portion at least 
of the contents of a building by re- 
moval to a place of safety. This prob- 
ability of removal is recognized in the 
analytic system by applying to certaip 
classes of contents a smaller exposure 
load than that of the building itself. 

Here I wish to mention two more dif- 
ferences in the two schedules; one is, 
that co-insurance is mandatory under 
the Universal schedule, and all rates, I 
understand, published thereunder are 
published with the 80% co-insurance 
clause mandatory. Where the Dean 
schedule is used, and on ordinary build- 
ings, a symbol for co-insurance is given 
but the rate quoted is without co-insur- 
ance. There are, however, some particu- 
lar classes of risks rated under the Dean 
schedule where the published rate is a 
co-insurance rate. 

(To be continued) 





SURVIVE SINCE LONDON FIRE 


Lecturing on the great fire of London, 
which wrought such havoc in four Sep- 
tember days of the year 1666, Walter 
Bell, of London, said that few people 
realized there were still standing in the 
city a number of houses dating from the 
rebuilding of London. In Crane Court, 
Fleet street, is one bearing the date 
1671; others are in Racquet Court and 
Red Lion Court, both by-ways of Iicet 
street. 
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General Agency Offers 
Partial Payment Plan 


ACTS AS THE FINANCE COMPANY 





Cravens, Dargan & Co., Offers Agents 
Plan Whereby It Relieves Latter 
of Collections and Financmg 


Dargan & Co., prominent 
general agents at Houston, Texas, for 
a number of fire and casualty companies, 
are submitting to their local agents a 
comprehensive plan for the payments by 
assureds of premiums on the installment 

The plan is proposed to increase 
agents’ automobile business, to re- 
duce their work of collecting premiums 
and to be safe financially. Cravens, 
Dargan & Co. hold that installment sell- 
ing of insurance is not new, having been 
used successfully for many years in con- 
nection with farm insurance. 

On the basis that farmers carry more 
complete insurance because of their abil- 
ity to finance premium payments, so 
Cravens, Dargan & Co. believe that in- 
stallment automobile premiums will in- 
duce many car owners who now carry 
no protection to take some insurance, 
and those who have carried coverage 
against a couple of risks will buy policies 
against all hazards. 

Explaining their 
Dargan & Co. say: 

“Collection of premiums takes a good 
part of any local agent’s time. To re- 
duce the work of the local agent in 
collecting his automobile premiums, we 
have taken on ourselves the burden of 
financing the notes and collecting them, 
just as we have done for many years 
in our farm department. The local agent 
need only to collect a small instalment of 





Cravens, 


plan. 
the 


system Cravens, 


the premium, without charge to the 
agent. 

Automatic Cancellation Provision 

“Safety of our method is assured by 
an automatic cancellation provision, 
which our lawyers have approved. It is 
not necessary to serve notices of cancel- 
lation on the assured or on any one else 
interested in the car or the policy. 

“This unusual facility can be offered 
our agents because we are financing the 
notes ourselves, because we collect the 
note ourselves, and because we repre- 
sent a number of fire companies and a 
number of casualty companies. 

“The system of collecting instalment 
premiums will be substantially the same 
as that followed by our farm depart- 
ment, which has been so successful for 
a period of more than twenty years. 

“1—The cash payment shall be for not 
less than 25% of the premium. Agent 
may deduct one-half commission from 
the cash payment, and the agent’s check 
for balance of cash payment must ac- 
company application or daily report. 

“2—-Add 10% brokerage charge to the 
deferred payment and divide into not 
more than eight equal instalments, due 
monthly. 

“3—No instalment payment shall be for 
less than $5.00. 

“4Instalments are payable directly to 
Cravens, Dargan & Co., Houston, Texas, 
and will-be collected by Cravens, Dargan 
& Co. If any instalment is collected by 
the local agent, it must be forwarded 
promptly in full to Cravens, Dargan & 
Co. 

How Agent Gets His Commission 


“S—One-half agent’s commission may 
be deducted from the cash payment, and 
the other one-half of agent’s commission 
will be sent to the agent when 50% of 
the dpm has been paid by the in- 
sured 

“6—Sale of car shall make all deferred 
payments immediately due and payable. 


Cravens, Dargan & Co. may continue 
efforts to collect such past due instal- 
ment). Cravens, Dargan & Co. will as 
a matter of courtesy mail to assured at 
last known address a notice of approach- 
ing maturity of instalment payment, but 
failure to mail notice or failure of as- 
sured to receive notice will not serve 
to keep the policy in force. 

“8—Cravens, Dargan & Co. will also 
as a matter of courtesy mail notice to 
the person or concern named in the 
policy as holding the mortgage on car, 
in case policy becomes void on account 
of non-payment of any premium instal- 
ment. but failure to mail notice or fail- 
ure of mortgagee to receive notice will 
not serve to keep the policy in force. 

“9—In case policy becomes void for 
non-payment of premium instalment for 
any other cause, local agent will be 
charged with return commission on 
amount of unearned premium. 

“10—Loss under policy matures all out- 
standing instalments.” 


Goldman, Sachs & Co. 


(Continued from Page 1) 


curing a highly advantageous connection 
in the merger with the F. & I 


Ralph Jonas Explains Merger 


The minority interests withdrew oppo- 
sition when Ralph Jonas explained that 
he felt that the F. & I. was too much 
of a one-man concern because the bur- 
den of administration fell almost solely 
upon him. Through the merger the 
F. & I. would secure, he said, a group of 
able men to handle its enterprises. In 
further explanation Mr. Jonas said: 

“All our officers and directors and a 
considerable number of our large stock- 
holders who were consulted, after the 
fullest consideration, felt that our stock- 
holders would get the greatest possible 
measure of protection in the stability of 





tion. We believe also that the Gol: di 
Sachs organization could materially aij 
the growth and profits of the Manufac. 
turers Trust Company and the National 
Liberty group of insurance companies, 
and that this in turn would likewise re. 
sult in direct benefit to the stockholders 
of the investment company owning large 
blocks of these securities. Also that with 
a combination of our resources and our 
working together we could do things 
which would not be possible to either 
of us separately. That this arrangement 
would relieve me and my associates of q 
tremendous amount of detail and alloy 
us to spend more time in the larger in. 
terest of the company. And finally, that 
the important protection against my pos- 
sible ill health or death or that of my 
immediate associates was of partic ularly 
great moment to our stockholders.” 


Career of Ralph Jonas 


The victory of Mr. Jonas in this mat 
ter was only one of a long series of 
achievements which have brought him 
into prominence in the world of finance, 
business and law. Among other distine. 
tions was his administration as president 
of the Brooklyn Chamber of Commerce 
for two terms, the membership being 
considerably increased. 

Ralph Jonas is a lawyer and for year 
has been working in close co-operation 
with his brother, Nathan S. Jonas, who 
is president of the Manufacturers’ Trust 
Co. They first came into financial no 
tice when the Citizens Trust Co. wa 
started in Brooklyn and Nathan S. Jona 
was made president. This was the be 
ginning of a large number of bank merg- 
ers. Among other institutions purchased 
was the Manufacturers’ Trust Co., and 
that name was adopted as the name upon 
which to center the consolidated bank 
ing activities. The Manufacturers’ Trust 
eventually became one of the leading in- 
stitutions of the town. Ralph Jonas car 
ries $4,500,000 insurance and this wa 


the premium when he writes the policy “7__Policy is automatically void if any their earnings, in broader and better taken out largely to protect his grea 
or sends us the application. We look premium or instalment payments be not market conditions and greater apprecia- activities. His brother, Nathan S., als 
after the collection of the remainder of met promptly when due (even the tion in value by reason of the consolida- carries heavy insurance. 























Admitted Assets 
Liabilities 
Capital 
Net Surplus 
Surplus to Policy Holders 


INSURANCE COMPANY 


8 South William Street, New York 
44 Beaver Street, New York 





Financial Condition, January 1, 1929 
Fraapes <oaeee _---$6,871,180 46 


Marine and Automobile Departments: 
APPLETON & COX, Inc., Attorney 
8 South William Street 


New York 











UNITED STATES MERCHANTS & SHIPPERS 


3,994,964.79 
1,000,000.00 
1,876,215.67 
2,876,215.67 


Fire Department: 
CRUM & FORSTER, General Agents 
110 William Street _ 


New York 
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Twenty-Two Companies 
In Big German Fleet 

KNOWN AS ELBERFELD CONCERN 

One of Its Members Changes Its Name 


To Intercontinental General of Zurich 
And Increases Its Capital 





Increasing its capital’ from 3,000,000 
Swiss francs to 6,000,000 (4,000,000 is- 
sued), the Intercontinental Swiss Bag- 
gage, Transport & Re-insurance Co., of 
Zurich, has changed its name to Inter- 
continental General Insurance Co., Zur- 
ich, and correspondingly is going to ex- 
tend the scope of its underwriting activi- 
ties. Dr. C. Britt, general manager of 
the Vaterlaendische & Rhenania, United 
Insurance Companies of Elberfeld, was 
elected to the board of directors. ; 

The company is a member of the well 
known “Vaterlaendische,” or “Elberfeld 
Concern,” which is one of the largest 
fleets in Germany and on the continent. 

The Vaterlaendische controls a large 
number of companies through its holding 
company, the Rueckverischerungs Ve- 
reinigung, Berlin. The holdings are re- 
ported to be as follows: 

Rueckverischerungs Vereinigung, Ber- 
lin, 100% of stock. a 

Vaderlanderische Assurantie Mij., Hol- 
land, 100% of stock. 

Duesseldorf General, Duesseldorf, 
9.65% of stock. 

Forsikrings A. S. “Norden,” Copen- 
hagen, 90.89% of stock. ok i 

Intercontinental General, Zurich, -80.45% 
of stock. 

Schlesische (Silesian) Fire, 
76.22% of stock. 

' Oldenbourger Fire, Oldenbourg, 75.39% 
of stock. 

Hamburger Allgemeine 
General), 62.47% of: stock. 

Berlin-Hamburger Transport Ins. Co., 
Berlin, 60.39% of stock. 


Breslau, 


(Hamburg 


®  Universale Ins. Co., Vienna, 51.05% of 


stock. : 

Vaterlaendische Credit. Ins. Co,, Ber- 
lin, 50% of stock. 

Vorsorge Ins. Co,, Cologne, 50% of 
Stock. 
: Rheinisch Westfaelischer Lloyd, M.- 
Gladbach, 50% of stock. 

Perleberger Ins. Co., Perleberg, 47.62% 
of stock. C 

0., 


Concordia Life 
38.80% of stock, 

Colonia Fire & Accident Ins. Co., Co- 
logne, 25.18% of stock. 
, Gladbacher Fire Ins. Co., M.-Gladbach, 
23% of stock. ~~ 

Berliner Hagel (Berlin Hail) Ins. Co., 
Berlin, 30.55% of stock. 

Daugawa Ins. Co. Riga, 20.88% of 
Stock. 

Unitas Re-insurance Co., -Elberfeld, 
18% of stock. 

Nordstern General Ins. Co., Berlin, 
17.70% of stock. 

Allba-Nordstern Life Ins.-Co., Berlin, 
5% of stock. 

_ Of less importance, of course, and only 
indicating friendly business relations is 
the last holding of stock in. the lead- 
ing company of another fleet: 

Aachner & Muenchner (Aachen-Mu- 


Ins. Cologne, 


nich Ins Co.), Aix-la-Chapelle, Germany, ~ 


5% of stock. 





FORMING ZURICH FIRE 


Notice of intention to incorporate the 
urich Fire Insurance Co. of ‘New York 
Under Sec. 110 of the New York Insur- 
ance law is being published. The com- 
Pany will transact fire insurance and al- 
lied lines. The list of incorporators is as 
follows: Alfred W. Andrews, C. A. Bar- 
hett, John S. Breckenridge, Arthur H. 
Town, Lawrence M. Cathles, Arthur W. 
follins, Wilfred H.-Egli, Harry H. Ful- 
‘t, William H, Hotchkiss, William G. 

imner, R. M. Naef, Bernon S. Prentice 
ad A. Sprecher. The list of incorpora- 
ors indicates that the new company is 
‘to be closely allied with the Zurich Gen- 
tral Accident & Liability. R. M. Naef 
& 8eneral manager of the Zurich and. A. 
gece is submanager at the head of- 


TO CONTINUE HYDE POLICIES 


New Missouri Commissioner Expected 
to Carry Out 10% Rate Cut 
Program 

The announcement by Governor Caul- 
field of Missouri that he will appoint as 
successor to Superintendent of Insurance 
Ben C. Hyde, Joseph B. Thompson of 
Kansas City, will, it is believed, mark 
the end of the long-drawn-out fight be- 
tween reciprocal and stock insurance in- 
terests in Missouri. 

It is also generally accepted in well in- 
formed political and business circles that 
Thompson and Governor Caulfield will 
press the 10% rate cases now pending in 
the Federal Courts which resulted from 
an order of Ben C. Hyde issued in Octo- 
ber, 1922, to make the rate-cut effective 
in November of that year. The Missouri 
Supreme Court has already sustained 
that order and the United States Su- 
preme Court declined to:entertain the 
controversy because the insurance com- 
panies had gone ino the Federal courts 
collectively. Later the companies ap- 
plied for individual Federal restraining 
orders to present the insurance depart- 
ment from enforcing the reduction and it 
is anticipated that a decision will be an- 
nounced by the’ Federal judges that 
heard the’ cases early in March: 

However, while it will be the policy 
of the department to carry out the poli- 
cies of Ben C. Hyde regarding the 10% 
rate cut it is believed that neither 
Thompson nor Governor Caulfield would 
insist on insurance rates in Missouri that 
were confiscatory and under which no 
properly conducted company could make 
money. Both are considered honest’ and 
fair-minded. 


FRATERNITY HOUSE LOSS 

Loss through the destruction of the 
Alpha Delta Phi fraternity house at Cor- 
nell, at Ithaca, N. Y., recently is es- 
timated at $150,000, only partly covered 
by insurance. Other buildings on the 
Cornell campus were for a time threat- 
ened with destruction. 











Hatschek-Millner, Inc., New York 
City, general insurance business, has 
been chartered at Albany with a capital 
of 200 shares no par value. Eugene Hats- 
chek, Samuel Millner and Harold L. 
Berkson, New: York City, are directors 
and subscribers. 
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MAY LIQUIDATE VULCAN 


The Liquidation Bureau of the New 
York State Insurance Department has 
made application to the State Supreme 
Court for an order to liquidate the Vul- 
ean Insurance Co. of New York. The 
action was brought on the grounds that 
the company has practically ceased to 
do business as an insurance company 
and that “its affairs are completely dom- 
inated by its president, Isador Kahn, and 
are carried through by him in utter dis- 
regard of the insurance law:’ The re- 
port of an examination of the company 
finds assets of. $735,039; liabilities; $181,- 
295; net surplus, $353,743, and capital, 
$200,000. The hearing on the liquidation 
order has been set for next ‘Tuesday, 
March 5. 





JERSEY SOCIETY TO MEET 


A special meeting has been called by 
the New Jersey Society of. Insurance 
which will be held on Thursday, March 
7th, in the auditorium of ‘the American 
of Newark building, for the purpose of 
voting on amendments to the by-laws. 
The new amendments relate to the 
quarterly meetings of the organization 
which will be held on the third Friday 
in August, November, February and 
May, the latter meeting to be the an- 
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nual meeting of society. The fiscal year 
of the society will also be from and to 








GENERAL FIRE 
ASSURANCE CO. 


This is the oldest fire insurance company of France, having been 
continuously in business for more than one hundred years. The 


OF PARIS 


Organized 1819 


United States Branch was established in 1910. 


FRED S. JAMES & CO. 
149: William Street New York, N. Y. 
Underwriting Service Throughout The United States 
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the third Friday in May. 
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General Agency Offers 
Partial Payment Plan 


ACTS AS THE FINANCE COMPANY 





Cravens, Dargan & Co., Offers Agents 
Plan Whereby It Relieves Latter 
of Collections and Financmg 





Cravens, 


Dargan & Co.,, 


general agents at Houston, 


prominent 
Texas, for 
a number of fire and casualty companies, 
are submitting to their local agents a 
comprehensive plan for the payments by 
assureds of premiums on the installment 
plan. The plan is proposed to increase 
the agents’ automobile business, to re- 
duce their work of collecting premiums 


and to be safe financially. Cravens, 
Dargan & Co. hold that installment sell- 
ing of insurance is not new, having been 


used successfully for many years in con- 
nection with farm insurance. 

On the basis that farmers carry more 
complete insurance because of their abil- 
ity to finance premium payments, so 
Cravens, Dargan & Co. believe that in- 
stallment automobile premiums will in- 
duce many car Owners who now carry 
no protection to take some insurance, 
and those who have carried coverage 
against a couple of risks will buy policies 
against all hazards. 

Explaining their 
Dargan & Co. say: 

“Collection of premiums takes a good 
part of any local agent’s time. To re- 
duce the work of the local agent in 
collecting his automobile premiums, we 
have taken on ourselves the burden of 
financing the notes and collecting them, 
just as we have done for many years 
in our farm department. The local agent 
need only to collect a small instalment of 
the premium when he writes the policy 
or sends us the application. We look 


system Cravens, 


the premium, without charge to the 
agent. 
Automatic Cancellation Provision 

“Safety of our method is assured by 
an automatic cancellation provision, 
which our lawyers have approved. It is 
not necessary to serve notices of cancel- 
lation on the assured or on any one else 
interested in the car or the policy. 

“This unusual facility can be offered 
our agents because we are financing the 
notes ourselves, because we collect the 
note ourselves, and because we repre- 
sent a number of fire companies and a 
number of casualty companies. 

“The system of collecting instalment 
premiums will be substantially the same 
as that followed by our farm depart- 
ment, which has been so successful for 
a period of more than twenty years. 

“1—The cash payment shall be for not 
less than 25% of the premium. Agent 
may deduct one-half commission from 
the cash payment, and the agent’s check 
for balance of cash payment must ac- 
company application or daily report. 

“2—-Add 10% brokerage charge to the 
deferred payment and divide into not 
more than eight equal instalments, due 
monthly. 

“3—No instalment payment shall be for 
less than $5.00. 

“4—Instalments are payable directly to 
Cravens, Dargan & Co., Houston, Texas, 
and will-be collected by Cravens, Dargan 
& Co. If any instalment is collected by 
the local agent, it must be forwarded 
promptly in full to Cravens, Dargan & 
Co. 

How Agent Gets His Commission 

“S—One-half agent’s commission may 
be deducted from the cash payment, and 
the other one-half of agent’s commission 
will be sent to the agent when 50% of 
the premium has been paid by the in- 
sured. 

“6—Sale of car shall make all deferred 
payments immediately due and payable. 

“7—Policy is automatically void if any 
premium or instalment payments be not 


Cravens, Dargan & Co. may continue 
efforts to collect such past due instal- 
ment). Cravens, Dargan & Co. will as 
a matter of courtesy mail to assured at 
last known address a notice of approach- 
ing maturity of instalment payment, but 
failure to mail notice or failure of as- 
sured to receive notice will not serve 
to keep the policy in force. 
“8—Cravens, Dargan & Co. will also 
as a matter of courtesy mail notice to 
the person or concern named in the 
policy as holding the mortgage on car, 
in case policy becomes void on account 
of non-payment of any premium instal- 
ment. but failure to mail notice or fail- 


ure of mortgagee to receive notice will . 


not serve to keep the policy in force. 

“Q9—In case policy becomes void for 
non-payment of premium instalment for 
any other cause, local agent will be 
charged with return commission on 
amount of unearned premium. 

“10—Loss under policy matures all out- 
standing instalments.” 


Goldman, Sachs & Co. 


(Continued from Page 1) 


curing a highly advantageous connection 
in the merger with the F. & I. 
Ralph Jonas Explains Merger 

The minority interests withdrew oppo- 
sition when Ralph Jonas explained that 
he felt that the F. & I. was too much 
of a one-man concern because the bur- 
den of administration fell almost solely 
upon him. Through the merger the 
F. & I. would secure, he said, a group of 
able men to handle its enterprises. In 
further explanation Mr. Jonas said: 

“All our officers and directors and a 
considerable number of our large stock- 
holders who were consulted, after the 
fullest consideration, felt that our stock- 
holders would get the greatest possible 
measure of protection in the stability of 
their earnings, in broader and better 
market conditions and greater apprecia- 





tion. We believe also that the Go! 
Sachs organization could materia! aij 
the growth and profits of the Ma 

turers Trust Company and the Nai 
Liberty group of insurance comp, nies 
and that this in turn would likewise re- 
sult in direct benefit to the stockh. iders 
of the investment company owning arge 
blocks of these securities. Also tha: with 
a combination of our resources ani our 
working together we could do things 
which would not be possible to ~ither 
of us separately. That this arrang: ment 
would relieve me and my associate: of a 
tremendous amount of detail and allow 
us to spend more time in the lareor jn- 
terest of the company. And finally. that 
the important protection against m» pos- 
sible ill health or death or that .{ 
immediate associates was of particularly 
great moment to our stockholde:;.” 

Career of Ralph Jonas 

The victory of Mr. Jonas in this mat- 
ter was only one of a long series of 
achievements which have brought him 
into prominence in the world of finance, 
business and law. Among other distinc- 
tions was his administration as president 
of the Brooklyn Chamber of Commerce 
for two terms, the membership being 
considerably increased. 

Ralph Jonas is a lawyer and for years 
has been working in close co-operation 
with his brother, Nathan S. Jonas, who 
is president of the Manufacturers’ Trust 
Co. They first came into financial no- 
tice when the Citizens Trust Co. was 
started in Brooklyn and Nathan S. Jonas 
was made president. This was the be- 
ginning of a large number of bank merg- 
ers. Among other institutions purchased 
was the Manufacturers’ Trust Co., and 
that name was adopted as the name upon 
which to center the consolidated bank- 
ing activities. The Manufacturers’ Trust 
eventually became one of the leading in- 
stitutions of the town. Ralph Jonas car- 
ries $4,500,000 insurance and this was 
taken out largely to protect his great 
activities. His brother, Nathan S., also 

















after the collection of the remainder of met promptly when due (even the tion in value by reason of the consolida- carries heavy insurance. J 
UNITED STATES MERCHANTS & SHIPPERS 
INSURANCE COMPANY 
8 South William Street, New York 
44 Beaver Street, New York 
: Financial Condition, January 1, 1929 
Admitted Assets ___....------------- ___ $6,871,180 46 
IR onc acnn use sees cesses 3,994,964.79 
I nd rendndbacncsutxcdotanneas 1,000,000.00 
| ee eee ne 1,876,215.67 
Surplus to Policy Holders ---------------- 2,876,215.67 
Marine and Automobile Departments: Fire Department: | 
APPLETON & COX, Inc., Attorney CRUM & FORSTER, General Agents 
8 South William Street 110 William Street 
New York New York 
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Twenty-Two Companies 
In Big German Fleet 

KNOWN AS ELBERFELD CONCERN 

One of Its Members C Changes Its Name 


To intercontinental General of Zurich 
And Increases Its Capital 





Increasing its capital from 3,000,000 


Swiss francs to 6,000,000 (4,000,000 is- 
sued), the Intercontinental Swiss Bag- 
gage, Transport & Re-insurance Co., of 
Zurich, has changed its name to Inter- 
contiiental General Insurance Co., Zur- 


ich, 2nd correspondingly is going to ex- 
tend -he scope of its underwriting activi- 
ties. Dr. C. Britt, general manager of 
the \aterlaendische & Rhenania, United 


Insur:nce Companies of Elberfeld, was 
elected to the board of directors. P 
h company is a member of the well 
known “Vaterlaendische,” or “Elberfeld 
Cone a which is one of the largest 


fleets in Germany and on the continent. 

The Vaterlaendische controls a large 
numberof companies through its holding 
company, the Rueckverischerungs Ve- 
reinigung, Berlin. The holdings are re- 
ported to be as follows: 

Rueckverischerungs Vereinigung, Ber- 
~ Nae of stock. 

erlanderische Assurantie Mij., Hol- 

dy 100% of stock. 


Duesseldorf General, Duesseldorf, 
96.65% of stock. 
Forsikrings A. S. “Norden,” Cogen: 


hagen, 90.89% of stock. 

Intercontinental General, Zurich, 80.45% 
of stock. 

Schlesische (Silesian) Fire, 
76.22% of stock. 

Oldenbourger Fire, Oldenbourg, 75.39% 
of stock. 

Hamburger Allgemeine 
General), 62.47% of: stock. 

Berlin-Hamburger Transport Ins. Co., 
Berlin, 60.39% of stock. 

Universale Ins. Co., Vienna, 51.05% of 
stock. 

Vaterlaendische Credit. Ins. Co,, Ber- 
lin. 50% of stock. 

Vorsorge Ins. Co., Cologne, 50% of 
stock. 

Rheinisch Westfaelischer Lloyd, M.- 
Gladbach, 50% of stock. 

Perleberger Ins. Co., Perleberg, 47.62% 

stock. 

Concordia Life Ins. Co. Cologne, 
38.80% of stock. 

Colonia Fire & Accident Ins. Co., Co- 
logne, 25.18% of stock. 

Gladbacher Fire Ins. Co., M.-Gladbach, 
25% of stock. 

Berliner ragga (Berlin Hail) Ins. Co., 
Berlin, 30.55% of stock. 


Breslau, 


(Hamburg 


Daugawa Ins. Co. Riga, 20.88% of 
ae 

litas Re-insurance Co., -Elberfeld, 
189, of stock. ; 
N rdstern General Ins. Co., Berlin, 


17.7% of stock. 

A\!ba-Nordstern Life Ins. Co., 
5% of stock. 
_ Of less importance, of course, and only 
indicating friendly business relations is 
the last holding of stock in the lead- 
ing company of another fleet: 

Aachner & Muenchner (Aachen-Mu- 
nich: Ins. Co.), Aix-la-Chapelle, Germany, 
9% of stock. 


Berlin, 





FORMING ZURICH FIRE 


‘tice of intention to incorporate the 
Zurich Fire Insurance Co. of ‘New York 
under Sec. 110 of the New York Insur- 
ance law is being published. The com- 
pay will transact fire insurance and al- 
lie’ lines. The list of incorporators is as 
follows: Alfred W. Andrews, C. A. Bar- 
net:, John S. Breckenridge, Arthur H. 
orown, Lawrence M. Cathles, Arthur W. 
Collins, Wilfred H.-Egli, Harry H. Ful- 
ler, William H. Hotchkiss, William G. 
Miner, R. M. Naef, Bernon S. Prentice 
anc A. Sprecher. The list of incorpora- 


tors indicates that the new company is 
to be closely allied with the Zurich Gen- 
era! Accident & Liability. R. M. Naef 
's general manager of the Zurich and. A. 
Sprecher is submanager at the head of- 


TO CONTINUE HYDE POLICIES 





New Missouri Commissioner Expected 
to Carry Out 10% Rate Cut 
Program 
The announcement by Governor Caul- 
field of Missouri that he will appoint as 
successor to Superintendent of Insurance 
Ben C. Hyde, Joseph B. Thompson of 
Kansas City, will, it is believed, mark 
the end of the long- drawn-out fight be- 
tween reciprocal and stock insurance in- 

terests in Missouri. 

It is also generally accepted in well in- 
formed political and business circles that 
Thompson and Governor Caulfield will 
press the 10% rate cases now pending in 
the Federal Courts which resulted from 
an order of Ben C. Hyde issued in Octo- 
ber, 1922, to make the rate-cut effective 
in November of that year. The Missouri 
Supreme Court has already sustained 
that order and the United States Su- 
preme Court declined to’ entertain the 
controversy because the insurance com- 
panies had gone ino the Federal courts 
collectively. Later the companies ap- 
plied for individual Federal restraining 
orders to present the insurance depart- 
ment from enforcing the reduction and it 
is anticipated that a decision will be an- 
nounced by the Federal judges that 
heard the cases early in March. 

However, while it will be the policy 
of the department to carry out the poli- 
cies of Ben C. Hyde regarding the 10% 
rate cut it is believed that neither 
Thompson nor Governor Caulfield would 
insist on insurance rates in Missouri that 
were confiscatory and under which no 
properly conducted company could make 
money. Both are considered honest and 
fair-minded. 





FRATERNITY HOUSE LOSS 

Loss through the destruction of the 
Alpha Delta Phi fraternity house at Cor- 
nell, at Ithaca, N. Y., recently is es- 
timated at $150,000, only partly covered 
by insurance. Other buildings on the 
Cornell campus were for a time threat- 
ened with destruction. 





Hatschek-Millner, Inc, New York 
City, general insurance business, has 
been chartered at Albany with a capital 
of 200 shares no par value. Eugene Hats- 
chek, Samuel Millner and Harold L. 
Berkson, New York City, are directors 
and subscribers. 
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MAY LIQUIDATE VULCAN 


The Liquidation Bureau of the New 
York State Insurance Department has 
made application to the State Supreme 
Court for an order to liquidate the Vul- 
ean Insurance Co. of New York. The 
action was brought on the grounds that 
the company has practically ceased to 
do business as an insurance company 
and that “its affairs are completely dom- 
inated by its president, Isador Kahn, and 
are carried through by him in utter dis- 
regard of the insurance law.” The re- 
port of an examination of the company 
finds assets of $735,039; liabilities, $181,- 
295; net surplus, $353,743, and capital, 
$200,000. The hearing on the liquidation 
order has been set for next ‘Tuesday, 
March 5. 





JERSEY SOCIETY TO MEET 


A special meeting has been called by 
the New Jersey Society of Insurance 
which will be held on Thursday, March 
7th, in the auditorium of ‘the American 
of Newark building, for the purpose of 
voting on amendments to the by-laws. 
The new amendments relate to the 
quarterly meetings of the organization 
which will be held on the third Friday 
in August, November, February and 
May, the latter meeting to be the an- 
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nual meeting of society. The fiscal year 
of the society will also be from and to 
the third Friday in May. 
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Discussion Features 
For Agents’ Meeting 


DEVAN ON OIL CONFERENCE 








Dodge of New York Wili Lead Talk 
On Fimancing Premiums; Reduced 
Fares Offered to Members 





One of the outstanding features of the 
mid-year conference of the National As- 
sociation of Insurance Agents to be held 
at Birmingham, Ala., on March 13 and 
14 will be the report of President R. P. 
DeVan on the meeting held in Chicago 
with a committee of the Oil Insurance 
Association with reference to reductions 
in agents’ commissions. It is likely also 
that President DeVan will review other 
leading events of interest to agents since 
he took office last fall. 

The pro and con of instalment pay- 
ment of automobile premiums will be 
presented, and members will be called 
upon to express their opinions both as 
to whether or not there is a public de- 
mand for such payments, and what effect 
the system inaugurated by the Travelers 
will have on the agency system. Presi- 
dent Albert Dodge of the New York 
State Association will be called upon to 
explain the service corporation organ- 
ized to handle instalment payments for 
his association and agents who operate 
such companies individually will talk 
about how they operate them. The New 
York State experiment is attracting 
widespread interest. 

In addition to numerous local boards 
which have gone on record as opposed 
to the Travelers plan, the National ex- 
ecutive committee in January issued a 
statement of its opinion that the Travel- 
ers plan is not in the public interest, 
and that it brings the branch office into 
direct competition with the local agent 
on his business. As this is the first 
meeting of the association since the 
Travelers plan was put into operation, 
the whole subject of instalment premium 
payments is sure to occupy a position of 
paramount importance. 

Five Year Development Plan 

The five year development program 
will play a leading part in the confer- 
ence discussions, with particular stress 
laid on coextensive membership. Since 
the idea was broached a year ago at the 
Memphis meeting there has been par- 
ticularly gratifying development along 
this line, and there are now approx- 
imately two hundred boards on record 
as one hundred per cent coextensive. 

The American Automobile Associa- 
tion’s safety responsibility bill will come 
up for review in connection with dis- 
cussion on compulsory automobile insur- 
ance bills now pending before several 
state legislatures. Past-President Thomas 
C. Moffatt of Newark will explain the 
salient points of the A.A.A. bill. 

Members of the National Association 
attending this convention will be grant- 
ed reduced railroad fares according to 
the Southeastern Passenger Association 
and the Trunk Line Association, cover- 
ing the territory south of the Ohio River 
and east of the Mississippi and includ- 
ing also New England, New York, New 
Jersey, Pennsylvania, Delaware, Mary- 
land and the District of Columbia. 

The plan is somewhat different from 
the old certificate arrangement general- 
ly used. The new scheme requires a per- 
son to buy a one-way ticket to Birming- 
ham and to secure a certificate from the 
ticket agent, later to be signed by Sec- 
retary Walter H. Bennett. If 150 of 
such certificates are presented the hold- 
ers of each will be entitled to half- 
fare back over the same line. Tickets 
to Birmingham may be purchased not 
earlier than March 7 and not later than 
March 153. 





Treaties between the carrying compa- 
nies and the federal German government 
which provide for reinsurance of the ex- 
port credit risks written by the compa- 
nies have been renewed to 1930. 


Companies Defend 
Virginia Fire Rates 


NEXT HEARING MARCH = 28-29 








Contend Present Profit Formula Does 
Not Yield Excess Income; State 
Denies This Stand 





There will be at least one more hear- 
ing before the Virginia fire rate inves- 
tigation is concluded. March 28-29 was 
fixed this week for the next hearing. At 
this time, the companies hope to be able 
to wind up their side of the case present- 
ing some additional evidence which they 
were unable to present at the last hear- 
ing which extended over a period of 
three days. At that hearing, E. G. Mc- 
Gee, special examiner for the Missouri 
department, was cross-examined at 
length by R. J. Folonie, Chicago attor- 
ney, who represented the companies in 
both the Missouri and Kansas rate cases. 
Mr. McGee has been the principal wit- 
ness for the state in the Virginia probe. 

As was anticipated, the inquiry has 
narrowed down largely to a question of 
whether investment gains should be con- 
sidered in the computation of company 
profits, the state insisting that they 
should. Each side may appeal as a mat- 
ter of right from whatever decision the 
state corporation commission gives in the 
case. Several witnesses testified for the 
companies at the most recent hearing. 
These were Russell Hobbs, assistant 
manager of the Western Actuarial Bu- 
reau at Chicago; George W. Wells, Jr., 
former Minnesota commissioner, now 
secretary of the Northwestern National 
Life of Minneapolis; and John R. Du- 
mont, former Nebraska commissioner, 
now manager of the Interstate Under- 
writers Board at New York. 

All three gave it as their opinion that 
the formula adopted by the convention 
of insurance commissioners and now em- 
ployed by the companies is the proper 
method of determining underwriting 
profits. 

The state has been trying to show 
that the total profits of the companies 
for the test period, 1923-1927, have aver- 
aged between 22 and 24% per year. It 
also contends that the companies have 
been averaging an operating profit of 
9.01% a year during that period. Ac- 
cording to the companies’ method of fig- 
—e this profit, they have earned only 

6.99% a year from their fire business. 
For all classes of business written by 
them, the companies figure their average 
profit at 7.3% compared with 10.3% fig- 
ured by the state’s statisticians. 


LEIPZIG FIRE RESULTS 
The Leipzig Fire, of Leipzig, Germany, 
pays 14% for the business year 1927, as 
against 12% for 1926. 
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FIRE SCHOLARSHIP DINNER 





Columbia University Host At Gathering 
of Company Men and Teachers; Sat- 
isfactory Progress Noted 

Columbia University was host at a 
dinner last week at the Faculty Club 
on Morningside Heights to the execu- 
tives of fire insurance companies co- 
operating with the university in the fire 
insurance scholarship courses. The din- 
ner was followed by a conference on 
the progress and problems of the course. 
Reports were presented by the following: 
E. R. Hardy, application for scholarships 
and selection of students; Prentiss B. 
Reed, second year class; J. D. Erskine, 
first year class; Frederick Hoadley, work 
in company offices; F. H. Sabin, expe- 
rience with the largest group in a sin- 
gle office; J. A. Northcott, the scholar- 
ship course and the university, and Ralph 
H. Blanchard, work of the students at 
the university. 

Both the university authorities and the 
company men expressed themselves as 
gratified with the progress which the 
course has made and indicated their in- 
terest in contributing to its further de- 
velopment. In addition to those men- 
tioned the following were present: 

Richard T. Butler, assistant manager, 
Atlas Assurance; R. Cholmeley-Jones, 
secretary, Pacific Fire; Bennett Ellison, 
Hoey & Ellison; Gayle T. Forbush, U. 
S. manager, Royal Exchange; James 5: 
King, Niagara Fire; A. J. Makins, _~ 
tant manager, Commercial Union; W. E 
Mallalieu, general manager, National 
Board of Fire Underwriters; C. A. Not- 
tingham, manager, Liverpool & London 
& Globe; John H. Packard, U. S. man- 
ager, London Assurance; T. L. Power, 
assistant to Professor Blanchard, Col- 
umbia University; Sumner Rhoades, 
manager, Eastern Underwriters’ Associ- 
ation; A. S. Robinson, Northern Assur- 
ance; F. R. Scott, assistant secretary, 
New York Underwriters; Jay Zorn, sec- 
retary, Home Insurance Co. 





CLEVELAND BOARD MEETS 


Walter E. Flickinger was last week re- 
elected president of the Insurance Board 
of Cleveland, Charles W. Davis was 
elected vice- -president and S. J. Horton 
was re-elected secretary-treasurer. Mr. 
Davis was also re-elected president of 
the Fire Insurance Clearing Association 
and S. J. Horton was re-elected secre- 
tary-treasurer. 


J. Campbell Haywood 
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Points cAgents Should Know About 
cAmerican Railway Express Receipts 


The inland transportation department the foregoing condition No. 2. The re- 
of the America Fore companies is calling lease clause commonly used by many 
the attention of its agents to an explan- companies appeared in the assured’s 
ation of American Railway Express re- policy: 
ceipts telling of the limitation of lia- “It is hereby understood and agreed that on 
bility of the express company in the ——— mn American Railway, Express 
event of damage to shipments. The de- sesmred to. aasept the receipts “ened by_ the 
partment Says that local agents will prof- carrier, whereby their liability is limited to 
it by being able to explain these points fifty cents per pound, but not less than $50 
to their clients and thus have them avoid °", @"¥ one shipping package, 
loss ‘hrough ignorance of the clauses The company denied liability on the 
of express bills of lading and of the grounds that a $50 valuation was not de- 
claus.s Of insurance policies covering clared to the express carriers on each 
such shipments. The “Auto-Graph,” of Package. The underwriters were, of 
the \merica Fore inland marine and Course, justified in taking this stand in 
auto:obile departments, says in this con- V1IeW of the release condition in the pol- 
nection: ee icy but the insured who had been sold 

There appears to be a general misun- the insurance protection on the repre- 
derstanding as to whether the ordinary -sentation by his broker that shipments 
$50 receipt issued by the American Raii- could be made under the ordinary $50 
way Express applies to each shipping ¢XPress receipt naturally felt he had not 
package or to any number of shipping been given a square deal. 
packages constituting one shipment to . It would be well for agents to see to 
any one consignee at any one time. To 't that the release privilege in transit 
eliminate any doubt which may exist in Policies effected for their clients is drawn 
the minds of agents in this respect we UP to conform to the actual warranty 
are (uioting section No. 2 in the Uniform appearing in the bill of lading under 





Express Receipt which reads: which shipment is made. 
“2. In consideration of the rate charged for 
carrying said property, which is dependent upon DRY DOCK CO’S UNITE 
the value thereof and is based upon an agreed : 
valuation of not exceeding $50 for any ship- At the close of business yesterday, 
ment of 100 pounds or less, and not exceeding February 28, six of the principal ship 


fifty-cents per pound, actual weight, for any . ° 
shipment in excess of 100 pounds unless a [¢Pair companies at the Port of New 


greater value is declared at the time of ship- York wete brought under unified man- 
og * its agrees =, the veered ae agement when the recently-organized 
not be liable in any event for more than $50 ini ) i 
for any one shipment of 100 pounds or less or United | Dry gee: Inc., —_ — 
for more than fifty cents per pound, actual Possession O their properties. 
at ~ = shipment weighing more then plants involved were those of the Morse 
pounds, unless a greater value is _ state i 
heel "Unien¢ prtut aie Indteured’and Dry, Dock, & Repair Co» James Shewan 
stated herein the shipper agrees that the value ‘$ ons, inc., Staten isian Pp 
of the shipment is as last above set out and ing Co. W. & A. Fletcher Co, New 
that the ——. of a. company shall in no York Harbor Dry Dock Co., Inc., and 
eed ae be ay ., the Theodore Crane’s Sons Co. The 
7 — this before you for you will properties acquired comprise a total of 
see have occasion to refer to it twenty-seven dry docks, located at the 
rom Te se tae. most accessible points around New York 
Recent Instance of Assured Losing Harbor, and have a lifting yn corn | of 
We heard of a case recently where a 160,000 tons. Combined, these yards ‘ly. 
policyholder of another company suf- ile ot ¢ i tons gg y- 
ferel a partial damage loss on a parcel hac is Penny iene te Dock 
of merchandise which happened to be Pigg oh Co, is president of the new 
shit 2 a —_—— se alia a sete pen i and George H. Bates, of the 
shipment to one consignee made at one he teks Ea : 
time under one express receipt containing Staten Island Shipbuilding Co., is asso- 
= ciated in the management. 











MORE SUPPORT FOR LUDLUM 
_ Further indorsements are coming in ATLAS AND ALBANY FIGURES 
favoring the nomination of Vice-Presi- The United States branch of the Atlas 
dent C. A, Ludlum of the Home for elec- Assurance closed 1928 with a policyhold- 
tion as a director of the Chamber of ers’ surplus of $2,389,908, a gain of $104,- 
Commerce of the United States. The 300. The total assets were $7,141,015. 
additional organizations backing him in- The Albany, owned and operated by the 
clude the Association of Fire Insurance Atlas, has assets of $2,263,800, an increase 
General Agents, American Association of of over $86,000. The surplus to policy- 
Advertising Agencies, National Associa- holders is $1,343,898, of which $250,000 
tion of Life Underwriters, American Life is capital and $1,093,898 net surplus. The 
Convention and two associations in Ar- increase in net surplus last year was 
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FOUNDED 1805 


Caledonian Insurance Co. of Scotland 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 
United States Head Office 
555 Asylum Street, Hartford, Conn. 
New York City Office 
1 Liberty Street, New York 


Robert R. Clark William L. Brown 
U. S. Mor. Asst. Mar. 














National Fire Insurance Company 
OF HARTFORD, CONN. 


Statement, January 1, 1929 


CAPITAL PAID IN ..... Er Ee eer ore ore $ 3,000,000.00 
RESERVE FOR ALL LIABILITIES................... ... 26,805,114.51 
Re NN Ee ec eek én oka e se oni K hee new as ee 16,597,595.55 
CONTINGEI: RESERVE FUND... .. 222i Coes cei iewees 1,500,000.00 
Mo ef CRIT Spe eae eae eee . 46,402,714.06 
TOTAL SURPLUS TO POLICYHOLDERS................ 21,097,599.55 


F, D. Layton, President S. T. Maxwell, Vice-President 
Vice-Presidents 
R. M. Anderson, G. F. Cowee, C. C. Hewitt, C. L. Miller, C. B. Roulet 
F. B. Seymour, Secretary and Treasurer 
Secretaries 
R. C. Alton, L. C. Breed, H. B. Collamore 
Assistant Secretaries 
W. C. Browne, W. W. Corry, W. H, Hinsdale, W. O. Minter, V. I. G. Petersen 

S. W. Prince 

















Fire Reinsurance Treaties 


Eagle Fire Insurance Company (New Jersey) 
Baltica Insurance Co., Ltd. (Denmark) 


Franklin W. Fort Thomas B. Donaldson 
18 Washington Place, Newark, N. J. 











SCOTTISH UNION & NATIONAL INSURANCE CO. 
United States Main Office: Hartford, Conn. 
J. H. Vreeland, Manager 
Assets $9,411,332.56 Liabilities $5,700,632.72 
Policyholders’ Surplus $3,710,699.84 
A Nine Million Dollar Company, Fifty Per Cent of Whose Assets Will Cover All Liabilities 


HALL & HENSHAW, AGENTS 
John, Gold & Platt Streets _ New York City 


Eee 






























































 aaeiaineanaaiene 


2 eenseenae 


























Pape 34 






THE EASTERN 
UNDERWRITER 





March 1, 








Jersey Underwriters 
Hold Mid-Year Meet 


ABOUT 106 MEMBERS PRESENT 





Discuss Problems at Trenton; Favor 
Financial Responsibility Act Before 
N. J. Legislature; Oppose State Fund 





The members of the New Jersey Asso- 
ciation of Underwriters went on record 
as favoring Senate Bill 81, better known 
as the “Financial Responsibility Act” for 
automobilists, which is now before the 
New Jersey Senate, providing the Senate 
cannot be induced to substitute the 
“Triple A Bill,” which in the estimation 
of the New Jersey agents is a betier bill, 
at their mid-year meeting held Wednes- 
day in Trenton. 

The former bill is similar to the one 
now in operation in the state of Connec- 
ticut. Some of the members present ob- 
jected to the fact that it “allowed an 
automobilist to have one accident before 
he would lose his license if he did not 
satisfy the judgment, if any, against him 
as the result of the first accident,” but 
their objections were overruled. 

Oppose State Fund 

The State Compensation Fund Bill now 
before the New Jersey Senate came in 
for considerable criticism on the ground 
that the state had no right to engage in 
the insurance business, and it was re- 
solved that the association go on record 
as being strongly opposed to the bill and 
use every effort to defeat the measure. 

There was considerable discussion as 
to the adviszbility of having the New 
Jersey insurance department separated 
from the banking department, as it was 
contended that the insurance interests 
had grown to such an extent in New Jer- 
sey, that it was necessary to have a com- 
missioner who knew something about in- 
surance, and place the department second 
to none in the country, although there 
was no criticism to be made of the past 
commissioners. The matter was laid 
over for further consideration. 

It was also suggested that the associa- 
tion take a more active interest in look- 
ing into the appointing of various em- 
ployes in large establishments as agents. 
It was stated that there were in one city 
in the state over 400 of these non-policy- 
writing agents and that the situation was 
getting worse and worse every day. The 
suggestion was referred to the executive 
committee for further consideration. 

After a lengthy discussion as to wheth- 
er the various local boards should pass 
resolutions limitine the agents in their 
counties after the association had passed 
favorably upon them, it was put to a 
vote, and the motion was lost. 

The meeting was opened by Fred 
Hickman, president of the organization, 
who made a few remarks of welcome. 
His remarks were followed by the read- 
ing of the various committees’ reports. 
The membership committee reported that 
the total membership was now 667, a loss 
of five members since the annual meet- 
ing which was held last Septeber at At- 

_lantic City. The morning session was 
followed by a luncheon on the roof gar- 
den of the hotel. 

Charles Varney Speaks 

The first speaker of the afternoon ses- 
Sion was Charles Varney, former presi- 
dent of the Agents’ State Association of 
New Hampshire, and at present chair- 
man of the executive committee, who 
spoke on “The Automobile Responsibil- 
ity Law” in New Hampshire. He said in 
1925 for each 10,000 persons, there was 
1.3 fatalities by autos, but since the law 
went into effect in 1926 the fatalities for 
each 10,000 persons has been seven- 
tenths of 1 per cent. The bill, he said, 
has not alone made the people more 
careful but has made the roads much 
safer. He also stated that there was 
at the present time a bill before the 
legislature in New Hampshire which 
would make rates standard for all auto- 
mobile insurance and that every com- 
pany would have to abide by the rates, 
including the mutuals. 

A. S. Galland, president of the Penn- 


sylvania Association of Insurance 
Agents, spoke on “Reorganization,” and 
told of the work of the association since 
its organization. He said that the asso- 
ciation had succeeded in organizing some 
twenty-nine local boards and the total 
membership of the organization now 
numbered 635. 

The meeting was brought to a close 
with a few remarks made by Charles H. 
Crowe, of East Stroudsberg, Pa., who 
urged the members to be loyal to the 
association and the Milwaukee resolu- 
tion. He said that there were some 
agents playing with fire in having cer- 
tain companies who were not members 
of the E. U. A. in their office. He also 
warned the members of the association 
against the fleet system of companies 
and the havoc that was in store for them. 

There was about 100 members present 
at the meeting but it was particularly 
noticeable that there were no represen- 
tatives from Essex County present. 
Among the guests there were Walter 
Bennett, secretary of the National Asso- 
ciation of Insurance Agents; Leon A. 
Watson, expert, Rating Bureau of New 
Jersey, and Chris A. Gough, deputy in- 
surance commissioner of New Jersey. It 
was announced that the annual meeting 
would be held in Atlantic City. 


NEW PENN. 





LOCAL BOARDS 





Associations of Fire and Casualty Agents 
Formed at New Castle and 
Tamaqua, Pa. 

Two more local boards of fire and 
casualty agents have been formed in 
Pennsylvania at New Castle and Tama- 
qua. The members of both these boards 
have become members of the National 
and Pennsylvania Association of Insur- 
ance Agents. 

The New Castle Association of Insur- 
ance Agents has elected the following 
officers: President, Edward F. Connelly; 
first vice-president, Ivor M. Richards; 
second vice-president, Thomas Thorn- 
ton; secretary, James K. Rugh; treas- 
urer, James Rocks. Executive commit- 
tee: W. M. Nunn, Loy H. Patterson of 
the Knox & Moorhead Agency, John M. 
Bevan, Fred Brown of McBryde-Shan- 
non Agency, C. A. Cleveland of Willi- 
ams-Cleveland Agency. 

The local board at Tamaqua purposes 
meeting the third Wednesday evening of 
each month. A committee is now draft- 
ing by-laws for it. Its officers are: 
President, George Kolb; vice-president, 
Samuel R. Beard; secretary-treasurer, 
Eugene F. Sowers. 


BOSTON AND OLD COLONY 


The Boston centers Co. made a gain 
in assets last year of $4,260,000 or from 
$20,430,536 to $24,697,125. During 1928 the 
company increased its capital to $3,- 
000,000 by a stock dividend, but not- 
withstanding this the net surplus of the 
company inereased from $9,075,809 to 
$12,246,831. The Old Colony of the Bos- 
ton group now has assets of $8,824,885, 
an increase of about $1,030,000. The 
capital remains at $1,000,000 and the net 
surplus shows an increase over 1927 of 
$1,054,000, totalling $5,216,343. 


PRIEST SUCCEEDS THEOPHILE 
The Underwriters Adjusting Co. an- 
nounces the retirement of A. P. Theo- 
phile as manager of the Grand Rapids 
branch and the promotion from the 
ranks of D. I. Priest, who will become 
manager on March 1. Mr. Priest has 
been associated with the Underwriters 
Adjusting Co. for six years, having been 
attached to the Chicago office, has as- 
sisted in various other branches, becom- 
ing staff adjuster at Grand Rapids under 
former Manager Paul C. Lang. 


G. T. MUNROE’S NEW POST 

Gordon T. Munroe, special agent of the 
Hartford Fire in the office of Henry 
W. Brown & Co., will today become as- 
sociated with Eugene C. McColley, the 
recently appointed manager of the new 
branch office of the Hartford in Phila- 
delphia, as special agent in the °Phil- 
adelphia suburban field. 











Accuses Agents Of 
Withholding Premiums 


NATIONAL GUARANTY’S ACTION 





Newark Company Writes to Commis- 
sioners of Serious Inability to Force 
Agents to Send in Money 





The National Guaranty Fire of New- 
ark, N. J., has addressed a letter to the 
insurance superintendent of every state 
in which the company is entered com- 
plaining vigorously against the custom of 
many of its agents to refuse to pay their 
balances to the company after the pre- 
miums have been collected from the as- 
sureds. The company is seeking the ad- 
vice of the state insurance departments, 
on ways and means for handling this se- 
rious problem. A curious feature of the 
experience of the National Guaranty is 
that it finds that the agent who is poor- 
est in paying the company is generally 
the best collector of balances due him. 

Charges are made by the National 
Guaranty that a number of local agents 
mulct the company for considerable sums 
by retaining earned premiums for periods 
up to four months and cancelling the 
covers when the company demands bal- 
ances from these agents. Although the 
problem of agency balances has always 
been one with which the fire companies 
have contended, it is rare:to find a com- 
pany considering the situation so serious 
that it is carrying the fight publicly to 
the doors of the state insurance depart- 
ments. 

J. J. Shields, secretary of the National 
Guaranty, in his letter to the insurance 
commissioners, says in part: 

“I would greatly appreciate an expres- 
sion of opinion from your good office as 
to the attitude of your department in 
respect of insurance agents who become 
delinquent in their remittances to any 
particular insurance company. I am im- 
pelled to address you on this subject, 
as well as the commissioners of every 
state in which we are doing business, for 
the reason that the matter of delinquent 
balances is becoming a problem for all 
companies. 

Department Reactions Differ 


“In our relations with insurance de- 
partments concerning agents and their 
licenses we have found every variety of 
treatment of the delinquent agent by the 
insurance departments, ranging from the 
immediate revocation of the agent’s li- 
cense to perfunctory recognition of the 
matter by the department. 

“Our special agents report that the 
agent who is poorest in paying us is 
usually the best collector of balances due 
him. Therefore, when an agency be- 
comes delinquent there is the usual pros- 
pect of finding ourselves liable for a 
great many policies paid by the policy- 
holder to our agent; and we are faced 
with the alternative of taking a loss and 
letting the matter drop, or prosecuting 
an action for embezzlement, never a 
pleasant thing for a company to do. 

“We find furthermore that the follow- 
ing method of bilking companies is in 
wide use by agents who become delin- 
quent in their balances, at a time when 
company representatives become insist- 
ent for the payment of the premiums: 
Suppose an agent is four months back 
in his balances. The company demands 
immediate payment. The agent usually 
states that he has not been able to col- 
lect a large, part of the money and will 
reduce the company’s indebtedness by 
cancellation of the policies. He then 
goes to his policyholders with various 
excuses, substitutes another company, 
and picks up the policies. Net result: 
The original company loses a consider- 
able amount in earned premiums, the 
new company will probably undergo the 
same experience 90 to 180 days.later, and 
the delinquent agent will probably make 
some premium adjustment with his cus- 
tomers, by which none of thé companies 
benefits. 


“Another practice which should be 


broken up is the flat cancellation of poli- 
cies which have run 60, 90, 120 days or 


longer with no earned premium |» the 
company. I have heard agents boas: that 
they paid their office rent out of 
premiums charged the assured a: not 
remitted to the companies. 
Hesitates to Take Court Action 

“With the idea of doing our sh 
ending these practices and putti: +: the 
agency system on a better basis 


! am 
writing to ask what your attitude «. with 
reference to delinquent agents (f 
course, no company will file a corm»laint 
against an agent unless a defalcation js 
deliberate and avoidable. At leas: this 
company would not. But delinqueiicy js 
growing and sooner or later your (| «part- 
ment will be compelled to take official 
cognizance of it, if you have not a!ready 


done so. 

“Will you also advise me definitely as 
to whether you will allow an agent to 
continue in business as an_ insirance 
agent when complaint has been filed 
with you and well established that he 
has failed to make remittances to com- 
panies he represents, or who has been 
guilty of the above mentioned practices? 
I do not believe that assistance to com- 
panies in the collection of balances is 
within the purview of the activities of an 
insurance department. Most companies 
use due diligence to secure the proper 
sort of agent and occasionally make mis- 
takes, which they cheerfully assume. My 
point is that I do not think these mis- 
takes should be continued with the con- 
sent of the insurance department by al- 
lowing such agents to hold licenses while 
they have withheld remittances rightfully 
due another company.” 


SOUTHERN FIRE ORGANIZED 


The Southern, Fire Insurance Co. of 
New York is being organized under the 
laws of this State with authority to 
transact fire and allied lines as provided 
for under Section 110 and marine lines 
as provided for under Section 150. The 
new company will be closely allied with 
the Southern Surety of New York and 
will be financially backed by the same 
banking interests as are identified in the 
control of the Southern Surety Co. 

The incorporators are Norman R. 
Moray, Rogers Caldwell, Charles S. Sar- 
gent, Frank A. Ungles, Edgar A. Lodge, 
George R. McCartney, Edward W. Dav- 
enport, Courtlandt D. Moss, Henry M. 
Lyons, Edward W. Clark, James E. Cald- 
well, James De Witt Carter and John A. 
Diemand. The Southern Fire will be 
started with an initial capital of $1,000,000 
and a paid-in surplus of $2,000,000 


FORMING NEW FIRE CO. 


Officers and members of the General 
Insurors, Inc., of St. Louis, Mo., are in- 
terested in the organization of a new fire 
insurance company to be known as the 
St. Louis Fire & Marine Insurance Co. 
It will be organized under the laws of 
Missouri with $200,000 capital and ii the 
present plans mature is to commence 
operations about June 1. It will have 
$200,000 surplus. The General Insurors 
was formerly known as Muckerman & 
Cushman Insurance Agency. It is prob- 
able Chris J. Muckerman wil be presi- 
dent of the new company and Lew ‘rout 
secretary. Both are officers of General 
Insurors, Inc. The new company pro- 
poses to write only preferred classe» on 
fire and allied lines. 


TRANSCONTINENTAL OFFICERS 


At the meeting Wednesday of direc- 
tors of the Transcontinental and Frank- 
lin National of New York, following the 
meetings of the stockholders, the fol!ow- 
ing officers were elected: F. D. Layton, 
president, succeeding the late H. A. 
Smith. S. T. Maxwell was elected se:ior 
vice-president of the company and was 
made the next ranking officer to Presi- 
dent Layton. The following were elected 
vice-presidents of equal rank: R. M. 
Anderson, G. F. Cowee, C. C. Hevitt, 
C. L. Miller and C. B. Roulet. 














Arkansas is the first state this yea to 
enact a model arson law in 1929. Similar 
bills are before several other state lesis- 
latures. 
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House Passes Bill 
For Load Lines 


CERTAIN VESSELS EXEMPTED 





Lumber Schooners on Certain Limes and 
Great Ships Do Not Come Under 


the Provisions 





Th House of Representatives passed 
February 27 the bill to provide load-line 
regulations for American ships of 250 
tons or more loading at or proceeding 
to sca from any port of the United 
States or its possessions or any other 
port. 

Two amendments, incorporated into the 
bill by the House Committee, would ex- 
empt certain vessels and fix the time at 
which the act would take effect. The 
first amendment would exclude from ap- 
plication of the bill (1) vessels operating 
exclusively on the Great Lakes, (2) 
barges which might otherwise be effected 
by the legislation, and lumber 
schooners engaged in traffic to and from 
territory contiguous to the United States. 
The second would direct the act to take 
effect 18 months after approval. 

The committee explained that two 
compelling reasons existed for enactment 
of the legislation: (1) The safety of the 
vessel and crew, and (2) the fact that 
leading maritime nations, except _the 
United States, have load-line regulations 
and their laws require foreign ships load- 
ing in their ports to comply with their 
several detailed requirements unless the 
nation concerned has its own load-line 
regulations. 

Why Legislation Is Necessary 

“It is especially urgent,” the commit- 
tee stated, “that a law of this nature be 
enacted by Congress for this country, be- 
cause of the discrimination which is al- 
realy practiced against our vessels in 
foreign ports through their being com- 
pelled to comply with foreign require- 
ments in the absence of a law in this 
country under which reciprocal treat- 
ment should be insisted upon. The han- 
dicap placed on merchant ships of this 
country by reason of interference, delays, 
and annoyances in being forced to com- 
ply with load-line requirements of other 
countries in foreign ports can only be 
removed by the adoption of a load-line 
law by this country. 

“In Great Britain, Japan and some 
other maritime countries the waiver of 
penalties for the failure of our vessels to 
carry these load lines and the temporary 
recognition of load lines placed on our 
vessels under British rules are based on 
the expectation that pending legislation 
will become law. ‘ 

“American vessels should not be in the 
position of trading with foreign countries 
unde the shadow of penalties which 
may at any time be imposed and which 
would result in serious delay and annoy- 
ance. We should have our own load 
lines, placed under our own regulations, 
and supervised by our own authorities.” 


Extensions Eliminated 

Reoresentative LaGuardia, of New 
Yor! City, objected to the exemptions. 
He pointed out that, since the purpose 
of the legislation is the protection of life 
and property, no one should be exempt- 
ed. Trucks and freight cars, Mr. La- 
Guardia further pointed out, are not 
loaded over capacity and the owners 
wou'd not think of so doing. 

Mr. LaGuardia offered an amendment 
to reject the proviso that the Secretary 
of Commerce may appoint, “at the re- 
quest of the shipowner,” an agency 
which “the shipowner may select,” to de- 
termine whether the load lines would be 
in accordance with the provisions of the 
act. He contended that shipowners 


should not have the right to select such 
a board. 

The House accepted a_ substitute 
amendment, offered by Representative 
Dempsey, of Lockport, N. Y., which 
would provide that the phaseology giving 
the shipowners power to select the board 
be stricken out. The clause was further 
amended by phrasing the proviso to read 
that the Secretary of Commerce may ap- 
prove the board. 

Representative: Lehlbach of Newark, 
N. J., offered an amendment which was 
accepted, to reject the House Merchant 
Marine Committee amendment that 
would provide that the fine for failure 
to comply with the act should not ex- 
ceed $500. Mr. Lehlbach explained that 
a sliding fine would cause difficulties. 
The House framed the section by re- 
placing the Senate phraseology, “a pen- 
alty of $500.” 





ARGENTINE MARINE VIEWS 





Underwriters Extending Coverage To 
Non-Marine Lines; Complaints Of 
General Average Abuse 
In a review of marine insurance con- 
ditions in Argentina, a correspondent of 
a Liverpool newspaper states that the 
business has suffered from the over keen 
competition of post-war conditions, 
which, it is stated, are skilfully exploited 
by brokers. Rates have fallen, and the 
policy conditions have been made more 
and more generous, while in many cases 
the underwriters have assumed the most 
elementary obligations, which properly 

should be borne by the carriers. 

Underwriters in the Argentine find that 
in these circumstances they cover the 
risk of damage by rain-water. They are 
frequently called upon to pay claims on 
cargo carried by some of the biggest and 
best steamers from Europe, and since it 
is inconceivable that the damage was in- 
curred while on board these vessels, it 
must be concluded that it is due to in- 
sufficient protection while awaiting load- 
ing, and during transshipment from 
wharves to the carrying vessel. On this 
point is is suggested that underwriters 
might co-operate in the creation of a 
register of lighters.and other port and 
river craft. 

Another matter which has been inter- 
esting underwriters in the Argentine is 
the abuse of general average. It is point- 
ed out that some shipowners attempt to 
make underwriters pay for expenses or 
damages resulting from pure accidents of 
navigation as general average and in 
many cases underwriters have been fool- 
ish enough to have waived their right 
to have any say in the settlement or su- 
pervision of general average adjustments. 
Inevitably enormous costs have arisen in 
connection with these adjustments. 





Companies Asked To Submit Statements 
By March 5 To Furnish Data For 
Quiz Commissioner 





The Insurance Department of Ontario, 
Canada, has requested all companies li- 
censed to transact automobile insurance 
in Ontario to file their annual statement 
blanks at Toronto not later than March 
5, although the companies were first told 
they had until the end of March, be- 
cause there is now being conducted an 
investigation into the reasonableness of 
automobile rates and data from company 
statements is necessary now. 

Frank E. Hodgins, justice of the ap- 
pellate division of the Supreme Court 
of Ontario, has been appointed a com- 
missioner to investigate the insurance 
rates fixed by the Canadian Automobile 
Underwriters’ Association, the rules and 
practices of the association and the laws 
of the Province governing automobile 
insurance. 

The first hearing held by the commis- 
sioner took place last week in Toronto 
at which time representatives of the 
Canadian Automobile Underwriters’ As- 
sociation stated that the increase in rates 
for 1929 were justified by past experi- 
ence. The association intends to prepare 
for the investigation material upon which 
it justified rate boosts. There has been 
considerable objection by automobile 
owners to the rate changes and this 
opposition has led to the provincial gov- 
ernment taking a hand in the game. 
The next hearing will be held at Toron- 
to on the morning of Monday, March 18. 

Among those at the recent hearing 
were: R. Leighton Foster, insurance su- 
perintendent of Ontario; Arthur Fisher, 
superintendent of insurance, Saskatche- 
wan; C. W. I. Woodland, Employers’ 
Liability; John B. Laidlaw, Norwich 
Union; H. Churchill-Smith, Liverpool & 
London & Globe; V. Evan Gray, counsel, 
Canadian Automobile Underwriters’ As- 
sociation; Lyman Root, Sun; F. C. Lu- 
cas, Northern Assurance; Mr. Bastedo, 
London Guarantee & Accident; Charles 
Priestman, Ontario Fire & Casualty 
Agents’ Association; Dr. Frank Sander- 
son, consulting actuary, Ontario Depart- 
ment of Insurance; Neville Pilling, Zur- 
ich General Accident & Liability; C. S. 
Wainwright, Western & British Ameri- 
can Group; Col. A. E. Kirkpatrick, 
United States Fidelity & Guaranty Co.; 
J. H. King, secretary-treasurer, Canadian 
Automobile Underwriters’ Association; 
Colin E. Sword, British Traders and 
Union of Canton; C. M. Horswell, Mer- 
chants Fire; H. B. Armstrong, Deputy 
Superintendent of Insuran¢e of Ontario; 
Erichsen Brown. representing the C. U. 
F. A.; Wm. Riley, secretary, Toronto 
Insurance Conference; W. R. Houghton, 
London & Lancashire; C. A. Withers, 
Dominion of Canada Guarantee & Ac- 
cident Insurance Co. 





APPLETON 


& COX, Inc. 


8 South William Street, New York 





AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Ce., New York 
Admited Assets, $6,034,982.98 
Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $9,771,118.88 
Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,363,929.39 
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MARINE & AUTOMOBILE DEPARTMENT NEXT HEARING MARCH 18 YORK-ANTWERP RULES CASE 


Underwriters and Shipping Interests 
Take Steps to Counteract Recent Le- 
gal Opinion on Rules 





It is now possible to state that an 
agreement has been made between the 
Institute of London Underwriters, Lloyd’s 
Underwriters’ Association, the Liverpool 
Underwriters’ Association, the Chamber 
of Shipping, and the Liverpool Steam 
Ship Owners’ Association, that the York- 
Antwerp Rules, 1924, shall be construed 
as if they contained the following pro- 
vision: 

“Except as provided in the numbered 
rules I to XXIII, inclusive, the adjust- 
ment shall be drawn up in accordance 
with the lettered rules, A to G, inclusive.” 

The Association of Average Adjusters 
of the United Kingdom has been notified 
of this agreement, with a request that all 
its members and associates shall act 
upon it. 

This agreement is the course which 
underwriters have taken to counteract 
the decision of Mr. Justice Roche in the 
case of Vlassopoulos v. British & Foreign. 
By that case it was held that the York- 
Antwerp Rules, 1924, were a complete 
code in which the lettered rules laid 
down principles, and the numbered rules 
provided rules of practice to be applied 
when, under the lettered rules, it was 
found a general average had occurred. 
This was contrary to the intention with 
which the rules were framed at the 
Stockholm Conference of the Interna- 
tional Law Association, when it was ex- 
pressly agreed that the numbered rules 
should govern adjustments, and that the 
lettered rules should provide principles 
to be observed when no specific ruling 
was given by the numbered rules. The 
effect of the Vlassopoulos case was to 
exclude from general average certain 
items which previously had been includ- 
ed, and since it was never the intention 
of underwriters that the rules should op- 
erate against the interests of shipown- 
ers, they have now made the agreement 
announced. 





WOULD CURB GARAGE HAZARDS 





Steps Being Taken to Safeguard Hotels 
and Houses Built Over Auto and 
Cleanmg Shops 
Prompted by several tragedies that ex- 
acted a costly toll in life and property, 
it is understood that a bill will be in- 
troduced in at least one state legislature 
making it illegal to operate a hotel, room- 
ing or apartment house over an automo- 
bile garage, repair shop, storage room, 
filling station or clothes cleaning estab- 
lishment, according to “Safeguarding 
America Against Fire,’ of the National 
Board of Fire Underwriters. The views 
of the National Board are summed up in 

the following tentative requirements: 

“Each basement garage should be cut 
off from upper stories by unpierced fire- 
resistive walls and floors. This, however, 
should not be construed to prohibit an 
exit from the garage section through a 
fire door onto a balcony open to the out- 
side on at least one side, and from the 
balcony through a fire door to the first 
floor; this arrangement is similar to that 
of a smoke-proof stair tower. 

“The garage section should be ade- 
quately ventilated and thoroughly pro- 
tected by a standard system of auto- 
matic sprinklers. No repairs of any kind 
should be made in such garages and an 
adequate number of exits should be pro- 
vided. ; 

“In the matter of dry-cleaning and dry- 
dyeing plants, it is recommended that 
they be located preferably in outlying, 
sparsely-built section, in buildings not 
over one story high and of fire-resistive 


. construction.” 
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Seek to Standardize 
Self-Insurers Cover 


FOR EXCESS COMPENSATION 





Superintendent Conway Conducts Hear- 
ings on Monday; Committee of 9 
Named by Him to Meet Senior 





A hearing on excess compensation in- 
surance for self insurers was held on 
Monday before Albert Conway, New 
York state superintendent of insurance, 
which was followed up on Wednesday 
by a meeting of a committee of nine, 
appointed at the earlier conference by 
the superintendent to go further into the 


problem of standardizing forms and 
rates. 

This committee, representing all 
shades of opinion and all interests in- 
volved, is composed of Leon S. Senior, 


manager, Compensation Inspection Rat- 
ing Board of New York; G. F. Michel- 
bacher, vice-president, Great American 
Indemnity; C. G. Smith, manager, New 
York State Fund; Roy A. Wheeler, actu- 
ary, Liberty Mutual; John A. Diemand, 
executive vice-president, Southern Sure- 
ty of New York; O. G. Browne, secre- 
tary, Self-Insurers’ Association; Harry 
J. Aldrich, secretary, Spencer, Kellogg & 
Sons, Inc., of Buffalo, a self-insurer; H. 
F. Witzel, secretary-treasurer, General 
Reinsurance Corporation, and Fred L. 
Shove, secretary, Metropolitan Casualty. 
Background of Situation 

The background of the situation is 
briefly that the membership of the Com- 
pensation Inspection Rating Board at its 
annual meeting recently approved in 
principle a plan for excess compensation 
for self-insurers. Previously, the New 
York State Insurance Department had 
been upheld by the attorney general of 
the state in the opinion that excess in- 
surance should be considered direct in- 
surance and not reinsurance, such poli- 
cies being subject to the rating provi- 
sions of the insurance law. The ruling 
specified that a self-insurer was an in- 
surance carrier only with reference to 
the compensation act and that an excess 
cover policy might be legally issued to 
a self-insurer by an authorized insurance 
company. 

Conway Upholds Ruling 

When the conference with Superin- 
tendent Conway got under way on Mon- 
day it was evident at the outset that he 
would uphold the department’s previous 
ruling. At the same time his purpose 
was to get the various views of those 
present and then to form a committee of 
nine to go further into the subject and 
reconcile among themselves the various 
viewpoints. 

Three questions were uppermost (1) 
whether there should be one standard 
form of coverage as proposed by the 
Compensation Board which would pro- 
vide the needed uniformity or whether 
more than one form was necessary. (2) 
What should be the desirable form or 
forms of policy to draw up in case of a 
standardized coverage or coverages, and 
what provision should be made as to re- 
insurance carriers, also underwriting 
rules. (3) What should be the adequate 


rate or rates to pay for the determined 
coverage or coverages. 

It was pointed out that in the past 
self- insurers have been loathe to take the 
“shock” hazards and as a general propo- 
sition have preferred to insure their 
losses in excess of a certain amount. The 
obvious defect in this procedure has been 
the lack of standardization of rates. 

The Board’s Plan 


In presenting the plan of the Compen- 
sation Board Mr. Senior pointed out that 
he was more interested at. the present 
time in settling on a standard form of 
coverage rather than in working up rates 
for excess coverage. The board’s plan 
is to be available for duly authorized 
self-insurers in the following form: 

1. The cover shall provide indemnity 
for losses, including medical, in excess 
of a specified limit ($10,000, $15,000, $20,- 
000 or $25,000 as may be desired) result- 
ing from a single accident whether such 
accident involves one or more persons. 
Such indemnity shall be payable only 
when the losses actually paid out by the 
employer as the result of the accident in 
question have reached the limit specified 
in the policy. The minimum premium on 
an excess policy shall be the published 
percentage for the appropriate classifica- 
tion and limit times 10,000. 

2. All policies ‘providing excess cover 
shall be filed with the Board. Experi- 
ence incurred under such policies shall 
also be filed with the Board. 

Calls Rates Excessive 


The thought expressed by Mr. Browne 
of the Self-Insurers’ Association was 
that under the rates proposed by the 
Board the authorized companies would 
not get the business because these rates 
were excessive with the result that the 
business would go to unauthorized car- 
riers by devious methods. 

When the question was raised as to 
whether the coverage was direct or rein- 
surance, Mr. Smith of the State Fund 
insisted that the department’s previous 
ruling was sound. 

W Ostrander, assistant general 
counsel, Metropolitan Casualty, spoke in 
favor of the aggregate stop loss cover- 
age, providing that the  self-insurer 
should bear only a certain aggregate loss 
and thereafter the insurance company 
would bear the rest. Mr. Ostrander’s 
further opinion, not touched upon at the 
hearing, is that companies writing stop 
loss coverage should be permitted to pro- 
vide excess coverage on some basis other 
than provided in the Board’s plan; in 
other words, to file non-standard forms 
of coverage and rates. 

Representatives of various reinsurance 
companies present were not in favor of 
the proposed rates, holding that they 
were excessive. They were, however, in 
favor of the proposed form of coverage. 

Among those present were: G. F. 
Michelbacher, Great American Indem- 
nity; Leon S. Senior, Compensation In- 
spection Rating Board; John A. Dia- 
mond, Southern Surety of New York; 
James Gibbs, president, Excess Insur- 
ance Co.; H. F. Witzel, General Rein- 
surance Corporation; John A. Eckart, in- 
surance broker; William Leslie, National 
Council on Compensation Insurance; 
Roy A. Wheeler, Liberty Mutual; O. G. 
Browne, Self-Insurers Association; W. 
H. Ostrander, Metropolitan Casualty, 
and George E. Peterson, Travelers. 





























Stone Sides With Agent 
In Financing Premiums 


HIS MESSAGE TO FIELD FORCE 





Head of Employers’ Group Sees Exten- 
sion of Instalment Idea to Many Oth- 
er Lines Besides Auto 





With the interest running high in cas- 
ualty circles as to who should arrange 
the financing of the instalment payments 
of automobile premiums—the agent or 
the company—Edward C. Stone, United 
States manager of the Employers’ Lia- 
bility, has entered into the discussion 
with the opinion that this function right- 
ly belongs to the agent. Mr. Stone 
qualifies this statement by saying, that 
the answer to the question depends large- 
ly upon the point of view of the com- 
pany or the agent, taking into consid- 
eration the company’s viewpoint upon 
its intentions, its methods of carrying on 
its business, and the manner in which it 
regards the business which is produced 
for it by its agents. 

In a message to the Employers’ Lia- 
bility field force, appearing in the cur- 
rent issue of the “Pioneer,” the company 
house organ, Mr. Stone enlarges further 
upon the situation. He says: 

Idea Good If Wisely Used 


“There is no doubt that the instalment 
method of payment for certain articles 
is definitely established as a part of our 
economic system. The number of per- 
sons who avail themselves of this meth- 
od of paying for articles of merchan- 
dise, and who are receiving the benefit 
of many articles, both necessities and 
luxuries, which otherwise they would not 
get, is now legion. Such a method can 
well be overworked and result disastrous- 
ly for both the borrower and the lender. 
But within reasonable limits there is no 
doubt that the scheme is a good one. 
To him who will carefully budget his ex- 
penses the instalment method of paying 
for insurance premiums must be of gen- 
uine benefit, and if handled carefully 
and wisely, can only be of benefit. 

“This being so, the next important 
question arising is: by whom shall this 
instalment payment be financed? Shall 
it be financed by the company for the 
benefit of its policyholders, or by the 
agent for the benefit of his customers? 
The answer to this depends largely upon 
the point of view of the company or the 

(Continued on Page 42) 






















NEW POST FOR W. E. MAKOSKY 





Joins Standard Surety & Casualty As 
Superintendent of Its Fidelity and 
Blanket Bond Department 
Frank G. Morris, president, Standard 
Surety & Casualty, appointed Walter E, 
Makosky this week as superintendent of 
the fidelity and blanket bond department 
of the company, effective March |. Mr. 
Makosky is regarded as a capable tunder- 
writer of fidelity and blanket bond lines 
and was formerly connected with the 
Royal Indemnity at its home office as 
fidelity and blanket bond underwriter 
and representative of that company on 
the blanket bond committee of the Sure- 

ty Association of America. 

He is a graduate of the Webb Insti- 
tute of Marine Engineering and came 
directly into the surety business after 
his graduation in 1921. 





DR. R. S. WILDER DEAD 
Dr. Raymond S. Wilder, for ei past 
eighteen years with the medical « depart- 
ment of the Ocean Accident at its 
United States head office in New York, 
died last week after an extended illness. 
Dr. Wilder was a member of the Amer- 
ican Medical Association and the Mas- 
sachusetts Medical Society. He was 
graduated from Harvard Medical School 
in 1893 and practiced in Worcester, 
Mass., until in 1908 he took a post-grad- 
uate course in medical jurisprudence at 
the University of Pennsylvania. He 

joined the Ocean Accident in 1911. 





COMPULSORY ACCIDENT COVER 


The Czechoslovakian Air Traffic Co. 
has now included in its passenger fares, 
without increasing them, compulsory ac- 
cident insurance. The policy was writ- 
ten by the Riunione Adriatica of Trieste, 
the Prague Municipal and the Sekuritas 
of Prague. 





FORMING BROOKLYN CASUALTY 

The latest casualty company to be or- 
ganized in Greater New York is the 
Brooklyn Casualty. It is expected to 
start with a capital of $1,000,000  sur- 
plus of 500,000, and an equipmen! fund 
of $100,000 


LIVE STOCK COVERS 
The Imperial Live Stock & General, 
affiliated with the Commercial Union As- 
surance, has taken up live stock ‘nsur- 
ance in Germany. 
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Find Norwich Union 
Ind. in Good Shape 


EXAMINED BY N. Y. DEP’T 





Efficiet Management of Company Is 
Tribute to Ability of President 
H. P. Jackson 





The Norwich Union Indemnity has re- 
ceived irom the New York insurance de- 
partment the results of a recent exam- 
ination of the company’s affairs as of 
Septen.ber 30, 1928, which shows admit- 
ted assets Of $4,509,744. Liabilities, in- 
cudine reserves of $1,646,816 for losses 
and $!.529,432 for unearned premiums, 
reache’’ the total of $3,415,757, leaving 
anet surplus, above the $500,000 capital, 
of $592,986, or a surplus to policyholders 
of $1,093,986. 

Since the last examination the total 
admitted assets have increased from $3,- 
337,244 to $4,509,744; the liabilities have 
increased from $2,417,202 to $3,415,757; 
and surplus over liabilities has increased 
from $420,042 to $593,986, a gain of $173,- 
04 during the period under review. 

The examiners conclude their report 
by saying that books of accounts and 
records are accurately compiled and 
readily audited, adequate reserves are 
maintained and claim files contain infor- 
mation sufficient to indicate probable 
loss. Affairs of the company are effi- 
ciently managed and its treatment to 
policyholders is fair and equitable. 

A report of this satisfactory nature 
reflects creditably upon the manage- 
ment of H. P. Jackson, president and 
general manager of the company, inas- 
much as he took office on March 3, 
1926, and the last examination by the 
department was as of September 30, 1925. 


BIG PREMIUM GAIN 








Century Indemnity’s Net Volume in 1928 
Was $3,225,303; Assets Now 
Up to $4,131,334 

The Century Indemnity, casualty mem- 
ber of the Aetna (Fire) group, closed 
1928 with a net premium volume of $3,- 
255,303 as compared with $1,512,185 the 
previous year. Its statement shows an 
underwriting loss but this is a normal 
condition in every new insurance com- 
pany in a stage of development corre- 
sponding to that of the Century Indem- 
nity. The company’s incurred loss ratio 
ona written premium basis was 41.28%; 
the expense ratio on a similar basis was 
about 57.17%. 

The company’s assets of $4,131,334 
showed a gain of $706,766 for the year, 
while its net surplus showed a decrease 
of $734,566 and now stands at $503,434, 
the money being used in setting up re- 
serves due to the large increase in the 
volume of business. Bonds and stocks 
carried at $3,001,313 showed a gain of 
$92,035 and cash on hand increased $236,- 
1 to $352,508. 


GERMANY’S AUTO LAW 


The inquiry of the Federal traffic de- 
partment in Germany has brought the 
almos' unanimous reply from the various 
states that they are in favor of intro- 
duction of obligatory automobile liability 
Insurance. Consequently the. depart- 
ment has set out on the preparation of 
a law providing it. A simplification of 
liabil::y law is also under preparation. 
Denmark and Switzerland, which have 
alrealy introduced obligatory auto liabil- 
ity coverage, will arrange interstate 
agres:nents with Germany. 


P. PER CHANGES ITS NAME 


The name of the “National Insurance 
News.” of New York City, has been 
chanced to “Insurance Finance.” E. Ir- 
vine i‘laines is editor and business man- 
ager; Victor Noble is associate editor. 


TWO ENTER KENTUCKY 
Th _Alliance Casualty of Philadelphia 
and the Great American Indemnity of 


oe York have been admitted to Ken- 
ucky, 

















CASUALTY AND SURETY EXECUTIVE 


of high order personally, underwriter and producer, 25 years ex- 
perience in underwriting and executive capacities local organi- 
zations, at present connected in an official capacity controlling 
$2,000,000 premium business, seeks for very sound reasons a new 


connection. 


Box 1106 
THE EASTERN UNDERWRITER 


110 Fulton Street 


BURGLARY OR SURETY CASE? 


Louisville Man Was Held Up And 

Robbed By Fellow Employes; Lia- 

bility Questioned In Court 

Questions as to the difference between 
burglary insurance and surety are be- 
fore the Louisville Circuit Court as a re- 
sult of a suit filed by Goldstein & Mose- 
son, Louisville clothiers, against the 
Commercial Casualty. 

The history of the case shows that 
Frank Updike, credit manager for the 
company, while on his way to bank to 
make a deposit, was help up and robbed. 
A bundle of checks was later recovered 
but the sum sued for was lost. 

It later developed that Joseph T. 
Wheeler, collector for the company, who 
was driving Updike to the bank in a com- 
pany car had framed up a robbery with 
Leonard Ford. The latter stepped out 
from behind a parked car, a block from 
the store, and feigned an injury when 
scraped by the fender. The car was 
stopped and the bandit ordered it driven 
into a side street, where he took the mon- 
ey and car and drove off. When the 
abandoned car was found it contained a 
pistol which was traced to the collector, 
who was arrested and held under bond 
to the criminal court on indictments along 
with Ford, the bandit. Naturally, the 
policy contains a clause exempting the 
underwriters from liability in event of 
loss through theft by one of its own 
employes. The case has not been settled 
yet in the criminal courts. 
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WARNED ON RATE CUTTING 





Mutual Taxpayers’ Companies in N. Y. 
Told by Insurance Department That 
This Practice Must Stop 


The four mutual taxpayers’ liability 
companies in New York City were called 
“on the carpet” by the New York State 
Insurance Department this week and 
given a final warning on rate cutting, a 
practice which has been prevalent among 
them in the past. The situation has been 
that when this type of company first or- 
ganized it was the habit for each newly 
formed organization to file rates lower 
than the others. 

Last summer the department prepared 
a minimum scale of rates to guide these 
carriers and although this scale was con- 
sidered the lowest possible consistent 
with solvency, the rate competition con- 
tinued. The Department felt that such 
rate cutting might have been by acci- 
dent in some instances but more often 
it was deliberate. 

At the hearing this week it was decided 
to find out whether the National Bureau 
of Casualty & Surety Underwriters 
would provide a standard information 
service as to building areas and front- 
age as an aid to the mutual taxpayers’ 
companies. In case this does not go 
through it is probable that such a serv- 
ice will be- formed and managed by the 
companies themselves. But regardless 


of whatever happens the conference this 
week was meant to be in the nature of 
a final warning on rate cutting. 
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Casualty Men Turn 
Out for Louis Wolff 


TESTIMONIAL DINNER TO HIM 





Guest of Honor Is Secretary to State 
Senator Love, Strong Supporter of 
Stock Casualty Insurance 





There was a large turnout of casualty 
men at a dinner given a short time ago 
in Brooklyn to Deputy Sheriff Louis 
Wolff of that city. The guest of honor 
is secretary to State Senator William 
Lathrop Love, always a strong supporter 
of stock casualty insurance, and the cas- 
ualty guests present were glad of the 
opportunity to pay their tributes to both 
men. In all there were 1,000 diners. 

At the conclusion of the speechmaking 
Senator Love presented a check for 
$3,000 to Deputy Sheriff Wolff as a token 
of appreciation from those present. The 
Senator also introduced a novel system 
to keep the more than ten speeches with- 
in the three-minute limits. Green signal 
lights started off the speeches and red 
lights were the signals for the termina- 
tion of the talks. When speakers ig- 
nored the red lights, a fire department 
siren succeeded in closing their talks. 

Casualty Executives Present 

Among the company executives pres- 
ent were: Floyd N. Dull, Commercial 
Casualty; John A. Diemand, Southern 
Surety; and the following from his cf- 
fice: John S. Love, Frank Gilson, H. D. 
Watson, Charles F. McLaughlin, William 
T. Preston, A. W. Lyons and F. J. 
Kehrli. Also James R. Garrett, Nation- 
al Casualty; Thomas J. Grahame, Globe 
Indemnity; John McGinley, Travelers; 
Paul Rutherford, Hartford Accident and 
John S. Turn, Aetna Life & Affiliated 
Companies. 

Among the insurance brokers at the 
affair were: John A. Eckert, Berthold 
M. Harris, W. Douglas Owens, J. E. 
Duffy, Arthur M. Murray, John C. Grif- 
fin, Jr., and Henry E. Wood. 





SAY SAUFLEY WILL GET OUT 





Kentucky Rumor About Commissioner of 
Insurance Who Had Had Consider- 
able Notoriety of Late 
It is reported that Insurance Commis- 
sioner S. M. Saufley of Kentucky will 
resign his position March 1, and that 
Bush W. Allin of Harrodsburg, Ky., will 
be appointed by State Auditor Clell Cole- 
man of Harrodsburg to succeed him. 
Saufley was commissioner under W. H. 
Shanks from 1924 to 1928, but became 
involved in court proceedings by paying 
to State Treasurer Ed Dishman, $50 a 
month more than the statute allows for 
two years of Dishman’s administration, 
for which Dishman is being sued. Sauf- 
ley was indicted, but the court held that 
the indictment was not good as it did not 

allege a public offense. 

A certain political clique in the Demo- 
cratic party has been trying to get Sauf- 
ley’s political scalp and if the report 
turns out to be true it will be seen that 
they have been successful. Saufley has 
been successful in business. He has a 
wide newspaper acquaintance, owning 
and publishing the Richmond “Register,” 
a daily paper. “In politics, therefore, if 
it is proved that he has been unjustly 
attacked he will prove a dangerous and 
bitter foe, as he has been an able and 
helpful friend,” is a comment heard in 
the Blue Grass State. 





U. S. F. & G. APPOINTMENT 

An important agency appointment of 
the past week was the selection of 
Stokes, Packard, Haughton & Smith of 
ao by the United States 





ENTERS VERMONT AND TENN. 


The Standard Surety & Casualty has 
been entered in Tennessee and Vermont, 
making fourteen states in which the com- 
pany is qualified to do a casualty and 
surety business. 
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G. H. Brush Returns To 
F. & D. Newark Office 


HICKEY GOES TO BROOKLYN 





Is to Assist Vice-President McCooey in 
Underwriting and Technical Matters; 
His Career 
An interesting development this week 
in the Brooklyn branch office of the Fi- 
delity & Deposit is that George H. 
Brush, manager of that office, is return- 
ing to the F. & D.’s branch at Newark 
as its manager where he was located a 

few years ago. 

Herbert J. McCooey, vice-president in 
charge of the Brooklyn branch, remains 
as the head of the office as he has been 
for the past year. He is now to be as- 
sisted on underwriting and_ technical 
matters by H. R. C. Hickey. 

Mr. Hickey has been with the Fidelity 
& Deposit for his entire business career 
and prior to this appointment has been 
in the agency department at the home 
office in Baltimore. In that capacity he 
was sent out at different times to be 
manager or assistant manager in various 
branch offices of the company through- 
out the country. His most recent post 
was in Kansas City. 

His appointment to the 
branch is effective at once. 





Brooklyn 





SECTION 52 AMENDMENT 

B: Roger Wales, Republican, has intro- 
duced in the Senate at Albany a depart- 
mental measure amending subdivision 2 
of section 52 of the insurance law by 
providing that every domestic insurance 
corporation may, upon first obtaining the 
consent of the superintendent of insur- 
ance, by a vote of a majority of its di- 
rectors or trustees, amend its charter or 
certificate of incorporation by inserting 
therein any statement or matter which 
might have been originally inserted 
therein, the words, “by vote of a ma- 
jority of its directors or trustees,” be- 
ing the only added matter. The depart- 
ment advises that this amendment is in- 
serted to clarify the section and to do 
away with the necessity of satisfying 
attorneys who are sometimes inclined to 
be technical when amendments to char- 
ters or certificates of incorporation are 
sought to be amended, as to exactly 
what latitude should govern the amend- 
ments to be inserted therein, or the au- 
thority under which the amendments are 
proposed. 





CITY SUES OFFICIAL 


William S. Lail, former city clerk and 
recorder, Denver, was entitled to a sal- 
ary of $5,000 per annum, according to 
the statutes, but only received $2,500. 
The duty of public trustee was added 
and Lail, believing that he was entitled 
to the fees as trustee took them. The 
city sued him for $7,233 and the court 
ordered him to reimburse the city, nam- 
m his surety, the Federal Surety as 
iable. 


GET BIG PHILA. AGENCY 

The Eagle Indemnity has appointed 
Stokes, Packard, Haughton & Smith, 
Inc., one of Philadelphia’s largest agen- 
cies, as its general agents in that city 
for all casualty lines. This agency is 
also general agents of the Royal Indem- 
nity for all fidelity and surety lines in 
et Pennsylvania and southern New 
ersey. 


MAJOR JOHNSON MARRIED 
Weddings bells rang out a few weeks 
ago for Major Elmer E. Johnson, Jr., 
vice-president of the Great American In- 
demnity in charge of production. His 
bride is the former Miss Florence May 
Baker, daughter of Mr. and Mrs. C. D. 
Baker of Freeport, Long Island. Major 
Johnson is back at his desk after a 
combined business and wedding trip 

through the middle west and Texas. 


NO EXPERIENCE TAXING 





Virginia Industrial Commission Will Not 
Change Rating System of State 
Compensation Fund 
In an opinion handed down recently 
the Virginia industrial commission de- 
cided against the experience rating sys- 
tem of taxation which some of the large 
corporations in the state asked to be 
applied to self-insurers under the work- 
men’s compensation act. All three com- 
missioners -concurred in the ruling “that 
it is unwise at the present to apply ex- 
perience rating, either in full or in part, 
in the assessment of the: tax on the self- 
insurers.” This means that for the pres- 
ent at least the commission will con- 
tinue to apply the customary base rate 
in the assessment of the tax which is 
used to maintain and operate the depart- 
ment. . . . . . 
In its opinion, the commission said: 
“We cannot but feel that until. a sur- 
plus is accumulated in the reserve fund 
it is most unwise to tamper with it. The 
law authorizing the commission to apply 
experience rating is very broad in its 
provisions and seems to leave the matter 
entirely to. the discretion of the com- 
mission, thereby indicating clearly that it 
was not the intention of the legislature 
that such a change should be made until 
the commission was thoroughly satis- 
fied that is was advisable.” re 
It is understood that the commission 


——_ 


’ APPOINT HOWARD DYE 


To Handle Tennessee For Equitable Cas- 
ualty & Surety; Formerly With 
National Surety 
The Equitable Casualty & Surety has 
named Howard Dye as its general agent 
for Tennessee. Mr. Dye began his in- 
surance career with the Fidelity & De- 
posit Co. at Nashville, Tenn., later trans- 
ferring to the National Surety’s highway 
contract bond department, operating in 
Tennessee and the South. He was for- 
merly a daily newspaper man with one 
of the larger daily newspapers published 
at Nashville and owned by Senator Luke 
Lee. : , 





HAPPY F. & D. FATHERS 
There were three happy fathers this 
week in the home office of the Fidelity 
& Deposit. E. R. Nuttle, production 
vice-president of the company, became 
the father of twin sons and on the same 
day Claude Handy, production vice-presi- 
dent of the American Bonding, became 
the father of a baby girl. At the same 
time H. C. Nuttle of the legal depart- 
ment of the Fidelitv & Deposit an- 

nounced the arrival of a daughter. 





has a reserve fund on hand for unan- 
ticipated contingencies of about $40,000 
and that it would like the fund to reach 
at least $50,000 before doing any thing 
that might tend to cut down the amount. 


March |. 1929 
FACING RECEIVERSHI»> 

Charged by the Michigan in: trance 
department with many irregula prac. 
tices, including falsification of its \alance 
sheet, and claimed to be impaire' to ap 
extent of more than 17% of its pital, 
the Income Guaranty Company © Niles, 
Michigan, is facing receivership p: sceed- 
ings. 

Formal petition for a receiver \\ ‘5 filed 
in Ingham County circuit court lh: re last 
week by the attorney general's ivision 
in behalf of Commissioner Charles Dp, 
Livingston. Judge Leland W. Car 
granted a temporary injunction «gainst 
officials of the company and set © hear- 
ing for March 2. . 

The company while nominally ‘located 
in Michigan, is actually administ«red by 
officers living in South Bend, /Jiid,, ac. 
cording to department officials The 


business has been confined to hea th and 
accident lines. 





GRIFFIN’S FIRST ANNIVERSARY 
John A. Griffin, vice-president of the 
Fidelity & Deposit in charge of is New 
York office, celebrated his first a:niver- 
sary in this capacity one day lasi week 
and was remembered by a number of his 
friends by flowers, phone calls ani notes 
of congratulation. Mr. Griffin's admin- 
istration during the past year has been 
a successful one and the premitn vol- 
ume of the New York office increased 
about 10% over the previous year. 
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| Stocks and Bonds.......... 





The Metropolitan Casualty 
|| Insurance Co. of New York 


Chartered 1874 . 


NEAL BASSETT, Chairman of the Board 
J. SCOFIELD ROWE, President 


Financial Statement, December 31, 1928 
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ADMITTED ASSETS LIABILITIES 
eer $9,763,533.00 Reserve for Unearned Pre- | 
(Market Value) MAUUMS oo... ccsssseesseveeesese $45715,908.83 
Reserve for Losses «............... 4,337,418.63 
Mortgages and Real Estate... 2,660,051.23 Reserve for Commissions .... 374,712.97 
Interest Due and Accrued.... 93,450.68 Reserve for Taxes and 
TENE scsiritnsvinsstiliniticcsaines 245,658.00 
Cash on Hand and in Banks = 1,152,903.14 ~~ Voluntary 
Premiums in Course of Col- Reserve .......... 500,000.00 
: Capital Stock ....1,500,000.00 
lection (Not Overdue) ...... 1,662,942.64 aie... 3.778,610.27 
All Other Assets........0000008 119,428.01 Surplus to Policyholders..5,778,610.27 
$15,452,308.70 $15,452,308.70 
The Story of Metro-Surance 
Admitted Liabilities Surplus to 
Year (Dec. 31) Assets (Except Capital) Policyholders 
$2,269,766.16 $825,200.43 $1,444,565.73 
3,988,435.20 2,213,985.91 1,774,449.29 
7,222,315.95 4,539,529.09 2,682,786.86 
12,796,275.01 7,842,220.26 4,954,054.75 : 
15,295,959.36 10,084,747.43 5,211,211.93 
OID occ ssity cestaas 15,452,308.70 9,673,698.43 53778,610.27 | 


BEHIND EVERY METROPOLITAN POLICY 
STANDS THE MASTER POLICY — GOOD FAITH 
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Franklin Surety Now 
Entering New States 


FIELD FORCE OF FORTY AGENTS 





Department Managers Include Messrs. 
Carman, Cowan, Moylett, Pulis and 
Groves; Two New Directors 





The Franklin Surety, which now has 
practically an entire floor at 123 William 
street, New York, is rapidly getting into 
its stride as a fidelity and surety carrier. 
In addition it writes burglary and plate 
glass. 

Formed in May, 1928, this company 
now has a home office line-up which in- 
cludes the following personnel: 

Garrett B. Carman, manager, fidelity 
and surety department, formerly with the 
London & Lancashire Indemnity; Elmer 
B. Cowan, assistant manager, fidelity 
and surety department, formerly with 
the London & Lancashire Indemnity; 
Thomas P. Moylett, manager, burglary 
with the Fidelity & Deposit; J. A. Pulis, 
chief statistician in charge of the audit- 
ing division, and Henry C. Groves, Jr., 
production manager in charge of Brook- 
lyn and suburban territories, formerly 
with the American Surety. 

The company has recently added to its 
directorate George V. S. Williams, presi- 
dent, Macoy Publishing and Masonic 
Supply Co., and a director of the Con- 
solidated Laundries Corp., member, ad- 
visory board, Harriman National Bank, 
and a director of the Bankers Indemnity. 
Another new director is Percy J. Dono- 
van, builders’ materials and supplies. 

Out in the field there are now about 
forty agents, among whom the more 
notable are: William L. Marcy Agency, 
Inc, New York, and the Lockwood 
Agency, Inc., of Brooklyn. The company 
has completed its qualification for a li- 
cense in New Jersey and will soon be 
qualified in Massachusetts, Connecticut, 
Rhode Island and Pennsylvania. 





LACY’S 30TH ANNIVERSARY 





Assistant Secretary of Travelers Heads 
Greater: New York and Canadian 
Accident Divisions 
Joseph R, Lacy, assistant secretary, ac- 
cident department of the Travelers, re- 
ceived several baskets of flowers and oth- 
er tributes on his thirtieth anniversary 
with the company last week. 
Since 1918 Mr. Lacy has served in his 
present capacity as assistant secretary 
of the accident department. He was 


transferred to that department in 1910, 
after serving eleven years in the casu- 
alty actuarial department and later in 
charge of the accident and health re- 
serve and statistical division of that de- 
partment. 

For the last ten years the accident 
department’s business in Greater New 
‘ork and Canada has been under the 
mmediate supervision of Mr. Lacy, and 
during these years he has traveled thou- 
sands of miles between the home office 
and these offices, keeping in contact with 
the development of the Travelers’ acci- 
dent business in those branch office ter- 
itories. Just recently he completed a 
7000 mile ‘trip in which he visited among 
other branch offices, several on the Pa- 
cific Coast, 





NOW ACTING RATING CHIEF 





J. |. Magrath, one of the promising 
youne men in the New York Insurance 
€pariment who was chief assistant to 
the late Samuel Deutschberger, is now 
acting head of the rating division of the 
epartment. 

Mr. Magrath has been with the De- 
partmcnt for nearly eight years and in 
€ rating division for the past three 
years. He has had a wealth of general 
ottmental experience besides his 
‘ainine under Mr. Deutschberger. 


J. Carroll French Feted 
On 35th Anniversary 


HIS CAREER IN N. Y. CASUALTY 





In Eight Years As President Assets Of 
Company Have Jumped $5,552,000; 
Surplus $4,167,000 


Thirty-five years ago J. Carroll 
French, at that time practically unknown 
in the insurance world, secured tempo- 
rary employment with the New York 
Plate Glass Insurance Co., now known 
as the New York Casualty, assisting as 
an accountant during the absence of the 
cashier. It may be considered a stroke 





of good fortune that French was retain- 
ed permanently by the company as a 
bookkeeper, for in more than a quar- 
ter of a century he has risen to the 
presidency of the company and is rec- 





J. CARROLL FRENCH 


ognized throughout the United States 
as one of the keenest of casualty exe- 
cutives. 

One night last week some sixty asso- 
ciates and friends of President French 
honored him with a testimonial dinner 
on his thirty-fifth anniversary with the 
New York Casualty. The affair took 
place at the Hotel Ogden, New York, 
and among the guests were Albert Con- 
way, New York state superintendent of 
insurance; Charles E. Heath, vice-presi- 
dent, Standard Surety & Casualty; 
James R. Garrett, New York manager, 
National Casualty; Edgar H. Boles, pres- 
ident, General Re-insurance Corp.; Paul 
B. Sommers, vice-president, American of 
Newark; and R. R. Rasquin, comptrol- 
ler, Consolidated Indemnity. 


Toastmaster Emil L. Hoen 


With Emil L. Hoen, vice-president of 
the company, as toastmaster, the occa- 
sion gave those close to President 
French an opportunity of showing their 
visible appreciation of his leadership and 
friendly counsel. 

It was pointed out that shortly before 
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AUTOMOBILE AND CASUALTY UNDERWRITERS 
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Newark, N. J. 
Market 1116 





Manager Metropolitan Auto Dep’t. 
Inland Marine Agent 


FIREMAN’S FUND INSURANCE COMPANY 
HOME FIRE & MARINE INSURANCE COMPANY 


General Agent—All Lines 
UNION INDEMNITY COMPANY 











he was elected president of the New 
York Casualty, in 1921, the assets of 
the comipany were $1,478,000 and its sur- 
plus to policyholders was $195,000. Un- 
der his leadership for the past eight 
years the company has not only broad- 
ened into a general casualty and surety 
organization without undue drain upon 
its resources, but has increased its as- 
sets by $5,552,000 up to $7,030,000 as of 
December 31, 1928, and its surplus to 
policyholders by $4,167,000 up to $4,362,- 
000, not including a voluntary contin- 
gency reserve of $300,000. Furthermore, 
cash dividends of $865,000 and stock divi- 
dends of $250,000 have been paid to 
stockholders during this time. 

President French has often been called 
the most widely traveled chief casualty 
executive in the United States. He has 
been on the road visiting large agencies 
of his company for three months at a 
time for the past six years, covering 
about 15,000 miles annually. And for 
years before that while occupying the 
post of secretary of both the City of 
New York Insurance Co., and the New 
York Plate Glass, he traveled extensive- 
ly, believing it part of his ‘responsibility 
to his field force to keep in close per- 
sonal contact with them. 

The committee handling the dinner in 
his honor was in charge of Harry M. 
DeMott as chairman and Harvey L. 
Jones as vice-chairman. John P. Mc- 
Gowan was the chairman of the com- 
mittee on arrangements, assisted by 
George C. Josephson, A. Bertram Sam- 
uels, Frederick E. Pohle and William A. 
Winckelman. 
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F. B. Strauss Sizes Up 
Bankers Blanket Bonds 


RECALLS 1920 ARNSTEIN FIGHT 


Alliance Casualty Underwriter Speaks 
Critically of Lloyd’s Groups in Lec- 
ture Before Surety Students 


Franklin B. Strauss, assistant manager, 
New York office of the Alliance Casual- 
ty, had occasion recently in discussing 
underwriting problems in bankers’ 
brokers’ blanket bonds before the surety 
students of the New York Insurance So- 
ciety, to refer to the days of 1920 and 
1921 when conditions were so bad in 
Wall Street that surety companies found 
it necessary to withdraw from writing 
brokers’ blanket bonds. As a result two 
or three companies were standing alone 
on this business. And to make matters 
worse, these companies found themselves 
up against the famous “Nicky” Arnstein 
gang. 

“It is now history,” said Mr. Strauss, 
“that the determined fight put up by 
these companies rid Wall Street of the 
Arnstein gang, and with their leader 
safely in Atlanta Penitentiary, conditions 
began to steadily improve until 1926 
when a 10% reduction in premium was 
granted on this class of business.” 

Co-operation With Banks 

In his talk Mr. Strauss paid particular 
attention to the co-operation always ex- 
tended by the surety companies to the 
banking fraternity. He said that the en- 
tire history of the blanket bond was 
marked with evidences of liberal action 
and cited especially the time when the 
companies furnished the banks with a 
bond form to protect against loss of 
night deposits. Describing this situation, 
Mr. Strauss said: 

“Keen competition recently caused 
banks to offer to the public the facility 
of making deposits after banking hours. 
Of course, the bank in extending this 
courtesy to the public, naturally wanted 
a blanket bond, to protect them against 
loss of these deposits. It was difficult, 
at first, for the surety companies to ar- 
rive at a solution, as there were many 
facts to consider, such as equipment, 
minimizing the possibility of a dishon- 
est depositor perpetrating a fraud upon 
the bank. 

“The companies, after a thorough 
study of the situation, adopted a ‘Rider,’ 
attachable to bankers’ blanket bond, for 
an additional premium, extending the 
coverage to include such property de- 
posited in the ‘Night Depository Chutes.’ 
This coverage is predicated on the fol- 
lowing conditions: 

Four Conditions 

1. Metal chute connected with a safe 
equipped with a combination lock, 
located in the office of the bank. 
Property deposited, contained in a 
pouch furnished by the insured to 
the depositor, and marked with the 
name or identification number of 
such depositor. Such pouches must 
contain a memorandum giving the 
description of the “property.” The 
depositor shall mail immediately 
after making the deposit, or place 
into a private letter box, provided 
by the bank, a duplicate of such 
memorandum. 
Each business day the bank must 
have two employes open the safe, 
making a written record of the to- 
tal number, ownership and condition 
of the pouches in such safe and 
sign such record. They shall re- 
move all unsealed or unlocked 
pouches, which the insured is in- 
structed to open and shall check 
the contents of each pouch against 
the memorandum therein. 
Each sealed or locked pouch, which 
the insured is not instructed to open 
shall be returned to the depositor 
on the day the record of the receipt 
of such pouch is made, or the next 
day thereafter, at the time of such 
return, shall be verified by at least 
one employe. 

Scores Lloyd’s Groups 
Mr. Strauss was critical of Lloyd’s 
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groups. He said they were not incor- 
porated, as many people are led to be- 
lieve, and were not legal entities except 
insofar as the individual responsibility 
of the underwriter is concerned. He said 
further: 

“Lloyd’s are not licensed, or otherwise 
authorized either by the federal govern- 
ment or by the insurance departments of 
the various states to transact business 
in this country, and, they are not sub- 
ject to the supervision of the various in- 
surance departments. 

“Can it be reasonably supposed that a 
bank, acting within ordinary conservative 
limits, would advance a loan of say $200,- 
000 to a group of ten or twelve residents 
of a foreign country, for a period of 
twelve months, upon their unsecured 
note, without requiring a financial state- 
ment of each borrower? And further, 
would a banker make such a loan if he 
knew that in case of default he would 
have to appear before a court in a for- 
eign country and enter suits against each 
individual borrower for their proportion- 
ate lability ? 

“This situation is parallel to the ac- 
ceptance of a Lloyd’s policy. Like the 
promissory note the policy is a promise 
to pay, and it indeed presents more op- 
portunities for technical defenses. In the 
event of a serious loss, contested by 
Lloyd’s, there seems to be no question 
but what the assured and those depend- 
ing upon him for protection would feel 
far more secure if their rights lay against 
an American company, amenable to the 
laws of the United States, with deposits 
in the hands of state authorities, or oth- 
erwise available for the protection of the 
assured,” 


Underwriting 


The speaker had the following to say 
regarding underwriting points: “When 
considering any application for a bank- 
ers’ or brokers’ blanket bond, it is neces- 
sary to consider the type of personnel, 
the experience of the individuals, the lo- 
cations of the domestic and foreign 
branches, foreign neighborhoods, poorly 
lighted districts, congested banking 
rooms, alarm equipment, watchmen, in- 
dividual teller’s cages, members of ex- 


change, date of establishment, previous 
experience on losses, nature of securities 
dealt in, reputation of individual mem- 
bers. 

“It is difficult to set down a fixed rule 
for the actual determination of the clas- 
sification of stock broker as against a 
private banker. It is true the manual 
states that one having marginal accounts, 
etc. is rated as a stock broker. How- 
ever, I suggest when this question arises 
that you secure all information and sub- 
mit the facts to the rating bureau for 
their decision—find out the extent of 
their marginal account business—whether 
they have a quotation board, customers’ 
room, the average daily purchase and 
sale and what percentage in dollars and 
cents is strictly marginal business. Fur- 
thermore, ascertain whether employes 
are employed solely for the handling of 
marginal accounts.” 


“Direct Loss” and “Any Loss” Bonds 


In discussing the “direct loss” and 
“any loss” bonds, Mr. Strauss said that 
this was a question that had been under 
discussion for many years. “It is ex- 
ceedingly difficult,” he declared, “to dif- 
ferentiate between the two. However, 
it is conceivable that in ‘any loss’ bond, 
there being no words of limitation, that 
it must be susceptible of a broad con- 
struction which may include not only 
direct loss, but also indirect or conse- 
quential losses, so that any loss may in- 
clude losses which do not come from the 
act insured against, but are the result 
of a subsequent contributed cause such 
as insolvency, bad debts, or change in 
value of securities, foreign exchange or 
transactions of purchase and sale; where 
such transactions are covered by the 
language cf the bond at their inception 
and result in any loss to the insured at 
their completion. In such cases loss is 
attributable partly to the transaction and 
partly to the subsequent change of values 
or solvency. 

“In the ‘direct loss’ bonds they exclude 
indirect or consequential losses and limit 
the insured to loss sustained directly or 
immediately from the transaction itself. 
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Memorial Plaque to 
Late H. G. B. Alexander 


UNVEILED BY HIS ASSOCIATES 


Dedicates Office Once Occupied b. Him 
As Permanent Board Room of 
Continental Companies 


In the memory of the late H. 
Alexander, head of the Cont! 
Casualty and Continental Assurance, 
memorial plaque was unveiled las 
at the home offices of these comipanies 
at Chicago in the presence of the dj. 


rectors and officers. This plaque, which 
dedicates the office once occupied by Mr. 
Alexander as a permanent board room, 
is of bronze and contains a likeness of 
him in bas-relief with the inscription 
“Sagacious and upright he moulded these 
companies after his own pattern.” It 
further says: “In behalf of his co- 
workers, we stand pledged to perpetuate 
the ideals thus embodied by him,” and 
carries the names of the directors and 
officers. Emory P. Seidel, well known 
sculptor, designed the plaque. 

Russell Whitman, prominent Chicago 
attorney, a director of the two com- 
panies, and-for many years a close per- 
sonal friend of Mr. Alexander, presided 
at the ceremony of dedication. In ad- 
dition to the directors, officers and de- 
partment heads of the two companies, 
there were present Mrs. H. G. 
Alexander, widow of the late executive; 
Mrs. B. F. Hitchins, a daughter; A. W. 
Converse, vice-president of the First 
Trust & Savings Bank; H. W. Fenton, 
president of the Harris Trust & Savings 
Bank; G. Curtis, president of the 
National Casualty of Detroit, and C. M. 
Cartwright, managing editor of the Na- 
tional Underwriter. 





MAJESTIC INDEMNITY STARTS 


The Majestic Indemnity has received 
its certificate of authority from the De- 
partment of Insurance of New Jersey 
and expects to start writing business 
immediately. The company is capital- 
ized at $500,000, the greater part of the 
stock having been obtained through priv- 
ate subscription. The New Jersey state 
agency will be operated in conjunction 
with the home office in the Franklin 
Washington Trust building, 730 Broad 
street, Newark, and will be under the 
supervision of William J. Lansley, sec- 
retary of the company and G. Albert 
Schmon, who, has been appointed head 
of the agency department and W. !low- 
ard Demarest, president and general 
counsel. 





_ PREMIUM INCOME INCREASED 


The premium income of the \ater- 
laendische Credit Insurance Co., secon 
largest German credit carrier, show: d an 
increase of about 20 to 25% during 1928 
over the previous year. The loss ratio 
was higher than. in 1927 because o! the 
larger nyimber of business failures dut- 
ing the past year. 
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$15,400,000 Premiums For 
Union Indemnity Group 


BUSINESS HAS GROWN FAST 





Optimistic Tone in Pres. W. Irving Moss’ 
Annual Report; To Make Life In- 


surance Announcement Soon 





The annual report of W. Irving Moss, 
presidcnt of the Insurance Securities Co., 
which was incorporated in Louisiana in 
1925, which has an authorized capital of 
g00,000 shares, all in one class, and which 
was organized primarily to acquire the 
Union Indemnity and a controlling in- 
terest in other companies, has been sent 
to stockholders. The Union Indemnity 
group now consists of that company and 
the Northwestern Casualty & Surety, La 
Salle Fire, Bankers. & Merchants Fire, 
Union Title Guarantee Co., Inc., and ‘the 
Tropical Printing Co., Inc: The report 
in part follows: wily 

“The past year has been one of ac- 
tivity and accomplishment... A large in- 
crease in our capital last March permit- 
ted a re-adjustment of the capital struc- 
ture, climinating all capital inter-relation 
between the constitutent companies and 
providing additional resources to take 
care of their constantly growing business. 
This issie of stock was purchased and 
distributed’ by Messrs. Kissel, Kinnicutt 
& Co. and Messrs. Curtis & Sanger, 
two leading investment houses of New 
York. The shares are very widely held. 

“We are now a family of 7,244 share- 
hodlers in almost every state in the 
United States and throughout a large 
part of the Dominion of Canada. A 
broad market for the stock has been cre- 
ated and the trade name, business and 
good will of the companies have been 
promoted and appreciably enhanced 
thereby. 

“In April we re-insured the business 
and acquired the good will of Interna- 
tional Indemnity Co., of Los Angeles, 
California. In July the Bankers & Mer- 
chants Fire Insurance Co., of Jackson, 
Mississippi, entered our group of com- 
panies. 

“These important factors, together with 
increased activity in every department. 
have produced an unparalleled record of 
growth in our business. The combined 
premium income of the constituent com- 
panies has increased from $10,526,074 in 
1927 to $15,464,255 in 1928. Of this in- 
crease, about $2,500,000 came through ac- 
quisition of International Indemnity Co., 
273.835 from Bankers & Merchants Fire 
Insurance Co., and $2,164,346 through the 
direct growth of our business. 

“The expense in 1928 of acquiring this 
increase in volume, while within entirely 
justifiable bounds, will be non-recurrent. 
The addition of $5,000,000 in premium 
volume for the year has likewise necessi- 
tated the setting up of over $3,000,000 
additional reserves, in which there is 
large equity, and the increased invest- 
— income therefrom will be substan- 
tal. 

Method of Supervision 

“The southern, central and western 
business is supervised by the home office 
in New Orleans. Business in the east- 
ern and New England states is super- 
vised by our eastern department in New 
York. There are more than 5,000 agents 
and brokers regularly doing business with 


Philadelphia, San Francisco, Los Angeles, 
Oakland, Detroit, Minneapolis, Milwau- 
kee, Chicago, Charlotte, Omaha, Dallas, 
Columbus and Indianapolis. 

“The growth of the business in the 
eastern department has necessitated our 
takinc advantage of a favorable oppor- 
tunity to acquire a plot of ground facing 
on Cedar street in the rear of the com- 
pany’: main building on Maiden Lane in 
New York City. Upon this site we have 
erected a ten-story annex connecting 
tully with the main building, which pro- 
vides an imposing structure running 
throush from one street to the other, 
adequate to take care of a large growth 
in our business in that section. — 

“You have been previously advised of 
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our intention to enter the life insurance 
business. We have been very active in 
our preparations, but are deliberate in 
our conclusions as to the best way in 
which to do so. We are hopeful that we 
will be able to announce our program 
very shortly.” 

Union Indemnity Writing Steam Boiler 
_ The Union Indemnity is doing business 
in forty-six states. Net premiums writ- 
ten in 1928 were $12,959,591, compared 
to $9,158,000 in 1927. Late in 1928 the 
Union Indemnity started to write steam 
boiler and fly wheel insurance. 

The Northwestern Casualty is in forty- 
seven states, entering five of them in 
1928. Its net premiums last year were 
eo as compared with $985,147 in 


The business of the La Salle Fire has 
been conservatively expanded. It en- 
tered fifteen states last year. Net pre- 
mium volume is $780,716, as compared 
with $239,543 in 1927. 

The premium income of the Bankers 
& Merchants Fire was $273,835 last year. 
The company will enter. additional ter- 
ritory in 1929 and the capital and sur- 
plus are to be increased. 

Continuing, Mr. Moss said: “During 
1928 Insurance Securities Co., Inc., has 
invested $850,000 additional funds in its 
constituent companies to provide for their 
development as follows: 

Union) Indémintty: ..<..<ccencccss $400,000 
Northwestern Cas. & Surety.... $350, 
Union Title Guarantee Co., Inc.. $100,000 

“The total profits of Insurance Se- 
curities Co., Inc., for the current year, 
from dividends, interest, profit from sale 
of assets and increase in the value of 
investments less expenses amounted to 
$1,266,849.45 or $2.13 a share on the av- 
erage number of shares outstanding dur- 
ing the year. : 

“Regular quarterly dividends of 314% 
($1.40 a share per annum) have been 
paid by Insurance Securities Co., Inc., 
during 1928 amounting to $869,274 total. 
We believe this can be easily maintained 
in 1929.” 





E. L. RANDALL PROMOTED 
Elmer L. Randall, special assistant, 
casualty lines, of the Travelers at its 55 
John street, New York branch, has been 
promoted to the post of assistant man- 
ager, burglary, plate glass and boiler 
lines at the same office. 





WYO. COMMISSIONER RESIGNS 
Lyle Jay, insurance commissioner of 
Wyoming, has resigned, effective March 
1. Governor Emerson has not yet 
named a successor. 





The Equitable Casualty & Surety has 
been licensed in the states of Maine and 
Vermont. 


GLOBE OPENS NEW DEP’TS 





WIl Give Increased Service to Clients of 
N. Y. Office; Also Realigns Sub- 
urban Territory 

In line with its increased service to cli- 
ents the New York office of the Globe 
Indemnity has opened a new department 
which will look after the accounts of a 
limited number of the larger brokerage 
houses. It is in charge of William J. 
Thompson, who was with the Globe In- 
nemnity for ten years and more recently 
has been in business for himself. 

At the same time a special agency un- 
derwriting department has started, man- 
aged by George W. Field, who is a new- 
comer in the Globe organization, having 
formerly been with the Fidelity & Cas- 
ualty. This department will take care of 
the business coming in from the agency 
field. 

And as a further step to more thor- 
oughly servicing its territory, the New 
York office of the Globe has installed 
two men in both the New York state and 
Long Island territories whereas hereto- 
fore there has been only one. New York 


state has been divided into Westchester, 


Putnam and Fairfield counties under J. 
K. Wilson, a Globe man since 1926, while 
the counties of Orange, Dutchess, Rock- 
land and Ulster have been put in charge 
of J. N. Voorhees, recently transferred 
from home office territory. 

A. K. Barnes, heretofore in charge of 
Long Island entirely, now has Nassau 
and Suffolk counties. Mr. Barnes has 
been with the Globe since 1920. Queens 
and Richmond counties are now handled 
by J. H. Tremper, Jr. 





LIABLE FOR GANG DEATH 





Court Says Employe Was Doing Duty 
When Wild Shot Killed Him; “In 
Course Of” Phrase Applied 
The Court’ of Appeals of New York 
state decided recently that a death bene- 
fit awarded by the state workmen’s com- 
pensation commission to the heirs of 
Charles Greenberg, a New York City 
janitor, who was shot and killed by a 
marauding group of gangsters firing in- 
discriminately from a speeding automo- 

bile, should be sustained. 

Greenberg was sweeping a porch in 
front of the premises 171 Eldridge street, 
New York City, where he was employed, 
when struck by the fatal bullet. The in- 
surer and Greenberg’s employer’s resist- 
ed payment upon the ground that the 
fatality did not arise out of his employ- 
ment. But Assistant Attorney-General 
E. Clarence Aiken, on behalf of Attor- 
ney-General Ward, maintained that “the 
employe was injured in the course of 
his employment,” and that his widow and 
children were entitled to compensation, 
a contention which the highest court 
upheld. 
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J. W. Downs Opposes 
Mass. State Fund Bills 


AT PUBLIC HEARING IN BOSTON 





Presents Petition Signed by 9856 Citizens 
Protesting Any Form of 
State Insurance 





“Compulsory insurance is good and 
must be continued, but not under the 
present system,” declared both propo- 
nents and opponents of plans for state 
insurance in Massachusetts given public 
hearings at the Boston state house on 
Wednesday and Thursday of last week 
before the legislative committee on in- 
surance. “Compulsory insurance has 
been a success in Massachusetts, as a 
safety measure,” declared Frank A. 
Goodwin, whose bill calls for an exclu- 
sive state fund. Mr. Goodwin said fur- 
ther: “It has three principal faults: the 
cost, the zoning system and crooked 
claims.” 

Hays Bill for State Company 

Representative Martin Hays, who 
headed the joint judiciary committee four 
years ago, and who was one of the prime 
movers for the compulsory bill which 
that committee reported, explained the 
differences between his bill this year and 
that’ of Mr. Goodwin. 

He said he offered his bill, which pro- 
vides for a state company to write full 
coverage motor vehicle insurance with- 
out curtailing the rights of the private 
insurance companies, as a’“stop gap,” or 
“middle of the road” measure. 

He added: “Mr. Goodwin’s bill is good 
in theory and absolutely sound, but I am 
fearful of the commonwealth’s engaging 
in private business.” 

John W. Downs, counsel for the In- 
surance Federation of Massachusetts, 
filed with the committee a petition signed 
by 9,856 citizens of the commonwealth, 
protesting against any form of state in- 
surance. Referring to Mr. Goodwin's 
claim that -under his bill $12,367,000 
would be collected from car owners, Mr. 
Downs replied critically that Goodwin's 
figure would fall short of this by $1,373,- 
000, providing there were no more acci- 
dents in 1929 and 1930 than in 1927. He 
emphasized that if Mr. Goodwin’s bill 
accomplished what he said it would for 
the first year, then there would come a 
day of reckoning when the second year 
rolled around. 

The committee gave Mr. Downs about 
two hours, the same amount of time 
given on the previous morning to Mr. 
Goodwin, to oppose both state fund 
measures. 


PLATE GLASS MEN MEET 

Plate glass underwriters met at the 
offices of the National Bureau of Cas- 
ualty & Surety Underwriters this week 
to give their consideration to some of the 
problems in this class of business. The 
meeting was called by A. Duncan Reid, 
president, Globe Indemnity. 

Norman C. Stevens, secretary, Aetna 
Casualty & Surety, was the chairman and 
he appointed a committee of ten to make 
a thorough study of existing evils. No 
action was taken on the 50-50 policy com- 
petition. 


MAY MOVE HOME OFFICE? 

The Hartford “Courant” carried a 
story this week to the effect that the 
United States F. & G. may remove its 
home office from Baltimore to some 
other city because of the heavy taxa- 
tion burdens in Maryland. New York 
City and Hartford were mentioned as 
possibilities. 

HORSE INSURED FOR $10,000 

A $10,000 policy with the North 
American was obtained last week by 
Ken Maynard, the film star, for his pal 
and equine partner, “Tarran.” The pol- 
icy not only covers the death of the 
horse but any injuries that might occur 
to him at any time or place, 
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Flood of Bills in 
New York Legislature 


STATE FUND MEASURE 


UP 
Assemblymen Vie With Senators in 
Proposmg All Types of Casualty 
and Surety Proposals 


A flood of bills have made their ap- 
pearance in the assembly and senate of 
the New York State Legislature during 
the past few weeks, all of which have 
a distinct interest to casualty and surety 
men. Highlights of the various propo- 
sals follow: 

B. Roger Wales, Republican of Bing- 
hamton, has proposed a bill in the sen- 
ate amending sections 189, 326 and 346 
of the insurance law, by authorizing is- 
sue of non-assessment policies by mutual 
corporations dealing with employers’ lia- 
bility, workmen’s compensation, automo- 
bile fire and casualty insurance. 


Recommends $15,000 to Investigate Auto 
Accidents 


Milan .E. Goodrich, Republican of 
Westchester County, has introduced a 
joint resolution in the assembly creating 
a legislative committee and appropriat- 
ing $15,000 to investigate automobile ac- 
cidents and report to the legislature of 
1930 a plan for providing compensation 
for those injured. 

Frank X. Bernhardt, Republican of 
Buffalo, has introduced a resolution in 
the assembly extending until March 1, 
1930, the life of the joint legislative com- 
mittee to investigate almshouses, poor 
houses and conditions of aged poor in 
the state of New York. The committee 
would investigate the subject of old age 
relief. Twenty thousand dollars is ap- 
propriated, payable from the legislative 
_contingent fund. 

A bill amending section 153 of the gen- 
eral municipal law and section 20 of the 
workmen’s compensation law, has been 
proposed by Edmund B. Jenks in the 
assembly, authorizing grant of child wel- 
fare benefits notwithstanding the fact 
that mother or children may be entitled 
to a workmen’s compensation award, in 
which case child welfare allowance shall 
be lien on workmen’s compensation 
award. 

The object of this measure is to enable 
« board of child welfare to grant an al- 


lowance to a widowed mother while a. 


workmen’s compensation claim is in 
progress of litigation and enable the 
board of child welfare to get back any 
sum so granted during the period before 
settlement of award. ‘ 


State Fund Proposal 


A bill prepared .by Assembiyman M. 
E. Goodrich, Ossining, N. Y., would af- 
ford automatic protection to the owners 
of motor vehicles registered under New 
York state laws. It proposes to compel 
motor vehicle owners to pay an addi- 
tional sum beyond the license fee at the 
time the car is registered, which would 
go into a fund out of which losses would 
be paid. Mr. Goodrich believes that 
$2,500 personal liability and $500 prop- 
erty damage protection can be provided 
by the exaction of $3 per year for each 
automobile registered. 

The mechanics of the plan calls for 
the creation of a state fund and an ad- 
visory commission to determine the 
amount of benefits to which persons ag- 
grieved would be entitled, which would 
work out much along the same way as 
awards under the workmen’s compensa- 
tion law are made. There would be the 
exception, however, that whereas, work- 
men’s compensation awards are made on 
the basis of wages of the workingman at 
the time of his injury, ddmages would be 
awarded upon proof thereof, to an 
amount not greater than the prescribed 
limitation. 

Of interest to surety men is a meas- 
ure, presented by Mark C. Kelly, Demo- 
crat of Utica, to the assembly, which 
would have a drastic effect on construc- 


tion work. This bill would bring under 
the supervision of the Department of 
Labor all present and future installation 
of steam power and heating plants, 
whether in public or private buildings. 
The bill is sponsored by the New York 
State Association of Journeymen Plumb- 
ers and Steamfitters and Steamfitters’ 
Helpers. 

Alexander G. Hall, Republican of 
Orange County, introduced in the assem- 
bly this week a bill which would amend 
the insurance law and workmen’s com- 
pensation law by requiring approval of 
the superintendent of insurance to pre- 
mium rates, underwriting rules and clas- 
sifications in force in a state insurance 
fund, and giving the superintendent su- 
pervision over such fund and providing 
for annual reports and appropriating 
$10,000. The opinion is that $10,000 ap- 
propriation will probably kill the chances 
of the passage of the bill. 

The assembly insurance committee this 
week killed the Alterman bill, amending 
the insurance law relative to standard 
provisions for health and accident poli- 
cies by providing that a policy in force 
for three years may not be cancelled by 
an insurer if premiums are paid. 

It also killed the Cuvillier bill enacting 
the motor vehicle compensation law and 
the Berg bill, similar to the Cuvillier 
bill. No further action was taken by the 
insurance committee on the bills before 
it. 





EXPANDS IN PHILADELPHIA 


Independence Indemnity Opens Both 
Casualty and Surety Branch Offices; 
Gives Additional Facilities 
The Independence Indemnity has 
opened a Philadelphia branch office for 
all forms of casualty insurance at 325 
Walnut street, under the management of 
Arthur J. Grainger. An uptown branch 
office for fidelity and surety business has 
also been established at Broad and 
Chestnut streets, under the management 
of David E. Watson and John S. Winch, 
who are well known in Philadelphia sure- 
ty circles. The company says that these 
offices will provide additional facilities 
to those already established in the 
offices of its general agents, Stokes, 
Packard, Haughton & Smith, Inc., and 
will be branch offices in the strictest 

sense of the word. 
Mr. Grainger was in the local agency 


‘business during 1916-17; he served twen- 


ty-six months in the army, nineteen 
months of which were in France. He 
entered the Travelers training school in 
1919, and remained with the Travelers 
until 1924 with posts in Hartford, New 
Orleans and Reading. He then returned 
to Philadelphia and spent two years with 
E. R. Hunt & Co, general agents. In 
1926 he joined the Indépendence. 


COL. MILLIKIN PROMOTED 

Col. Paul M. Millikin, for the past four 
years Cincinnati branch manager for the 
Fidelity & Deposit, has won promotion 
to the post of resident vice-president 
for that territory. He is succeeded as 
manager by Franklin J. Roelle, formerly 
assistant manager. Col. Millikin was 
at one time manager of bonding lines 
for Neare, Gibbs & Co., general agents 
of the F. & D., in Cincinnati. 





DEMAND FOR A. & H. MANUAL 


Members of Bureau of Personal Accident 
and Health Underwriters 
200,000; Moorhead’ i 


During 1928 the Bureau of Personal 
Accident & Health Underwriters had 
one of its most active years, the most 
constructive accomplishment being the 
preparation of the new accident and 
health classification manual which is now 


being put into effect by the member 
companies of the bureau. It was in- 
dicated at the recent annual meeting of 
the bureau that orders for about 200,- 
000 manuals have already been received 
from the companies. The revised work 
contains 3,693 separate descriptions of 
occupation. oF ath 

Among other important activities is the 
study of occupational experience under 
health policies by the statistical commit- 
tee and the research now being made 
into the aviation coverage. . 

For the new year the chairman will 
be Donald St. C. Moorhead, secretary, 
United States Casualty, having been 
unanimously elected to this post. The 
governing committee is now composed 
of the Travelers, Continental Casualty, 
United States F. & G., Aetna Life, Con- 
necticut General, Maryland Casualty, 
Royal Indemnity and Standard Accident. 
F. Robertson Jones continues as secre- 
tary-treasurer. 


NORTHEASTERN SURETY’S YEAR 


Made Underwriting Profit in 1928 and 
Doubled Policyholders’ Surplus; Jan- 
uary, 1929, Biggest Month 


The Northeastern Surety, organized in 
1927 with capital and surplus of $375,000, 
closed 1928 with admitted assets of $1,- 
592,841. The company made an under- 
writing profit in its first year of busi- 
ness and more than doubled its surplus 
to policyholders, which item stood at 
$1,428,810 as of December 31. 

During the first quarter of 1928, the 
company wrote $89,339 in net premiums, 
whereas for January, 1929, alone, pre- 
miums aggregating $47,115 were written, 
or nearly double the amount of pre- 
miums written during January, 1928, and 
more than one-half the total premiums 
written during the first quarter of that 
vear. : 

The company is at present paying a 
dividend of 6% annually on its stock. 


HORSE BETTING BOND BILL 


A considerable bond business might 
fall to the lot of the surety companies 
were the Michigan legislature to do the 
unexpected and enact a bill, introduced 
last week, which would legalize betting 
on horse races in this state. The meas- 
ure, offered by Representative A. B. 
Green of Hillman, presumably at the be- 
hest of certain sporting interests, would 
provide that the commissioner of agri- 
culture, who is given the licensing power 
for such racing meets, could require the 
posting of $10,000 bonds by promoters of 
such meets in order to protect the state’s 
interest in the ticket receipts as the law 
provides that the state realize 20 cents 
from each admission ticket sold. 
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Stone Sides With Agent 


(Continued from Page 36) 
agent, and from the company’s 
point upon its intentions, its meth 
carrying on its business, and the 1, 
in which it regards the business. 
is Poduced for it by its agents, 

In financing sales of articles of me 
chandise, the large manufacturers zen 4 
ally form a finance company as .; in 
cidental adjunct to assist them in ie 
marketing and distribution of their prod. 
ucts. As a rule, the great manuiacty 4 
ing concerns of today that have Sumit 
companies for the purpose of helsing 
out in the instalment sales of articles 
carry on their business through en: »)|o m 
of their own, through branch dice a 
their own, and look upon the busines; 
generally as their own business. “They 
rather regard the customer for thel 
articles as their own direct customer 
chiefly because there is no interniediary 
between customer and manufacturer who 
occupies just the position that the jn- 
Surance agent under the American Agen- 
cy System of today occupies. 

; Company vs. Agent 

“If an insurance company believes that 
the future of insurance in the United 
States lies in the establishment of 3 
multitude of branch offices, and that the 
business should be carried on along the 
lines of the chain stores of today; that 
the business which is produced is its 
own business; that it owns expirations 
and may go out at any time to grab off 
as it were, the business produced by 
agents, it obviously is interested in set- 
ting up an instalment payment plan of 
its own whereby it becomes more closely 
attached to its policyholder and is in the 
position where very easily it may take 
the next step of grabbing off the busi- 
ness directly. 

“If, on the other hand, an insurance 
company believes in the American Agen- 
cy System, believes that the capable, en- 
terprising insurance agent is not mere- 
ly a premium chaser, but an insurance 
counsellor; indeed, if that company be- 
lieves that ‘wise men seek wise counsel’ 
and puts forth its efforts as respects the 
insuring public in interesting that public 
in visiting wise insurance counsellors for 
aid and assistance, and of securing poli- 
cies of insurance, obviously that company 
is not interested in having an instalment 
payment plan of its own. It is, on the 
other hand, interested in aiding its agents 
in every particular way, giving those 
agents good advice, in assisting those 
agents to arrange themselves to finance 
their customers, and as respects an in- 
stalment plan, or any other method of 
doing the business, is concerned in giving 
those agents every help it can. 

Agent’s Service To His Client 

“The up-to-date, well-informed insur- 
ance agent performs a variety of ser- 
vices for his customer. The more ser- 
vice that he can give, the more certainly 
does he earn his commission, and the 
more surely does he make it clear that 
he is in no sense, as the socialist and 
some of the mutuals would say, ecouomic 
waste. To the extent to which he ren- 
ders service to his customer, to that 
same extent he earns everything that 
comes to him by way of commissions. 
If, to the service which he is already 
rendering, he adds the service which en- 
ables his customer, who may need it, to 
arrange for the payment of insurance 
premiums on the instalment basis, he 's 
adding to that service and is making tt 
still more certain that he is not mere 
economic waste. . 

“The Employers’ group inclines to his 
latter theory of instalment payment of 
premiums and believes the matter .s ont 
which the agent himself should arrange. 
In our effort, however, to be of real as 
sistance to our agents everywhere, we 
are most eager to give advice when 
called upon, and to such extent : may 
seem reasonable and proper to giv’ ot 
er forms of assistance.” 
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Reliance Casualty has announc: the 
appointment of R. W. Goode & “0. 4% 
its general agents at Buffalo. 
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MUFER-AGENCIES LOOM 
© POSSIBILITY FOR FIRE 
COMPENIES IN NEW YORK 


Trend Visible, Developments Slow, 
But There Is Much Talk 
About It 


BROKERS SEEK MORE PROFIT 





New Companies Find Existing 
Agency Facilities Are Not So 
Plentiful Today 


News that one a ‘th leading insur- 
ance brokerage offices in New York 
City has secured a controlling interest 
ina fire insurance agency representing 
a member of a big New York fleet of 
companies has led many to ask whether 
the broker-agent will become a real fac- 
tor in fire underwriting in this city or in 
any of the large centers of the East. 
As far as can be ascertained there is 
no definite tendency toward the plant- 
ing of fire agencies with brokerage of- 
fices, although such a trend is not be- 
yond possibility in the future, and that 
in itself has been the basis for much 
of the recent street talk. 

The broker-agent is today compara- 
tively rare in the big cities of the East 
where associations and exchanges have 
strict rules and regulations on the sub- 
ject of agency appointments and limita- 
tions of agencies. Efforts have been di- 
rected right along toward keeping the 
agency and brokerage ends of the busi- 
ness as distinctly separate as possible, 
for one is the representative of his fire 
companies and the other responsible to 
the insuring public. In practically every 
instance fire executives have been able 
to plant their companies with established 
agencies and there has not been the 
shortage of talent or facilities which 
would require companies looking among 
the brokerage offices for men sufficiently 
qualified to act as metropolitan agents. 

Facts Encouraging Broker Agencies 

Two developments within the last year 
or so have, however, tended to forecast 
a change in the situation as it exists 
up to the present time. While both 
brokers and agents inform The Eastern 
Underwriter that they cannot perceive a 
definite trend toward the growth of 
brok -agencies they do claim that the 
rapid formation of new fire insurance 
companies and the apparent inability of 
brokers to secure increased commissions 
on certain lines of business and in cer- 
tain territories have brought decidedly 
nearcy at hand the day when the broker- 
agent may not be so rare. 

Wi i new fire insurance companies 
bein organized at the rate of about one 
awecl: the question of securing agency 
representation in large cities grows more 
acute. New agencies handling new com- 
Panie’ are up against the hardest type 
ot competition in cities like New York 
Where the old established offices have 
faine prestige and confidence with 
broke:s, companies and banks over a 
long eriod of time. 

Ney company heads desire to name 
as thir agents officers which control a 

(Continued on Page 42) 
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Assurance Company, Ltd. 
of London 


150 William Street, New York 





A Corporation which has stood the test 
of time! 147 years of successful business 
operation. World-wide interests. Abso- 
lute security. 
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An Announcement Concerning 
John A. Stevenson 


We recently founded another great Agency in New York, with Alexander 
E. Patterson as its master-builder. He soon had 15 full-time Agents, who 
have produced $3,000,000. Because the ill health of Frank H. Davis, General 
Agent in Chicago, has necessitated his removal to a less exacting territory, 
Mr. Patterson returns to that great Chicago Agency. The situation demanded 
the appointment in New York of the ablest successor at our command. 


We therefore selected a man of national note,—a brilliant Agency Mana- 
ger and sales engineer,—John A. Stevenson. Entrusted with our Home Office 
Agency in Philadelphia late in the Fall, he increased its production 27% in 
the last quarter of 1928, 47% in January, 1929, and 70% in February. He 
has set up four branch offices in Philadelphia, each successful. And, further 
demonstrating his ability, energy, and leadership, he has himself in the last 
two months written $800,000. 


Mr. Stevenson will give his personal attention and direction to his New 
York office, and will retain the management of our Home Office Agency. 
His Agency Manager is a man with a solid Philadelphia record—William T. 
Colborn, Jr.—highly successful personal producer and handler of a wide 
variety of important cases, and as an Agency organizer his record is equally 
strong. 


John A. Stevenson, General Agent,—William T. Colborn, Jr., Manager,— 
150 Broadway. Management and equipment adequate for surplus lines and 
brokerage service of the highest quality. Phone: Rector 2090. 





Wm. A. Law, President 
Wma. H. Kingsley, Vice-Pres. Hugh D. Hart, Vice-Pres. 





The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 


Independence Square Founded 1847 

















HALEY FISKE ACTIVE 10 
MOMENT OF HIS DEATH 
IN AUTO AFTER DRIVE 


News Flash Of His Passing Brings 
Executives To Home Office 
Sunday Afternoon 


ECKER WAS IN THE SOUTH 


How Plans Were Made To Meet 
Emergency Of Company’s Busi- 
ness Here And Abroad 











Haley Fiske, president of the Metro- 
politan Life, universally recognized as 
the dominant figure in life insurance, one 
of the country’s greatest humanitarians, 
and the man whose eloquence and logic 
in a speech delivered before the Massa- 
chusetts legislature some years ago 
saved Industrial life insurance from ex- 
tinction at the hands of demagogues, was 
stricken with heart disease while about 
to alight from a motor car in front of 
his residence, No. 898 Park avenue, New 
York City, at 1 o’clock Sunday afternoon 
and died in the car. He had been walk- 
ing in the park after attending church 
for the second time during the morn- 
ing and had been picked up by his 
When 
he got into the car he seemed as vig- 
orous as usual. 

Despite his advanced age—he was on 


chauffeur while near his home. 


the verge of his seventy-seventh birth- 
day—Mr. Fiske was one of the hardest 
In fact, he had 
been working at his office on Saturday 
until 4 o’clock. 

Some weeks ago a report was current 
that Mr. Fiske was about to retire as 
president to become chairman of the 
board. When that rumor was carried to 
the veteran president by a reporter for 
The Eastern Underwriter his response 
was characteristic: “The report is silly 
and absurd,” he declared with empha- 
sis, and no one could be more em- 
phatic. The general opinion in the fra- 
ternity was that he would die in har- 
ness. 

Scene at Metropolitan Head Office 

Sunday Afternoon 


workers in the business. 


The death of Mr. Fiske was quickly 
conveyed to executives and representa- 
tives of the publication division and 
early Sunday afternoon they began to 
gather at the home office at No. 1 Madi- 
son avenue. One of the first to receive 
the report was Luther B. Little who was 
called up bv the city editor of the New 
York “World” seven minutes after the 
news of the death had reached the West 
Forty-seventh street police station. Mr. 
Little got busy on the telephone and 
then went to No. 1 Madison avenue 
where in a short time Robert Lynn Cox, 
second vice-president; Frederic W. 
Ecker, son of Vice-President Frederick 
H. Ecker. and assistant treasurer of the 
Metropolitan; Dr. Thomas H. Willard, 
medical director; Howard I. Dohrman, 
Mr. Fiske’s secretary; H. W. McClin- 

(Continued on Page 6) 
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‘*Necessity is the 
mother of Invention’’ TE 














HE custom of creasing trousers is at- 


tributed to the circumstances of an le 
English Lord, who being unable to get le 
his trunks out of the custom-house in time |e 
to dress for the social engagements that | Hl Ee 
waited upon his arrival in New York, | | 
purchased a pair of readymade trousers lie 
and wore them with the creases they had le” 
acquired from lying in a pile in the store. i 
. . « « « The creation of the famous | 
Mass. Mutual service is attributed to the | |B 
pressing need for prompt and efficient He 
cooperation between the many depart- i 
ments of a great home office, the agency, 
and the Agent. . . . . This is now 
known in Greater New York as— 
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THE KEANE-PATTERSON AGENCY i 
MASSACHUSETTS MUTUAL LIFE INSURANCE CO. H 


225 WEST THIRTY-FOURTH STREET, NEW YORK CITY Telephone Chickering 2384 


= 




















wt LEYENDECKER BRANCH at 
22 BROADWAY, NEW YORK CITY Telephone Barclay si 








“ “ 
~-— mpm m@eymnadwd &» “Sew sO OU. 





















































—- aml 


ence neseeen | 
—— 














—— 


March 8, 1929 











Haley Fiske’s Half Century Of Achievement 


Saved Industrial Insurance From Demagogues; A Brilliant Lawyer When He Entered Insurance to 
Become John R. Hegeman’s Right Hand Man; Regarded Health, Thrift, Comfort and Education 
of Working Population As Imperative For His Company to Safeguard; A Constant 
Stimulant and Inspiration to Field Force 


The late Haley Fiske was one of 
Greater New York’s biggest men. He 
was a power in Wall Street, in the 
railroad world, in medicine, in philan- 
thropy, in the Episcopal Church and in 
numcrous other walks of life, but in- 
surance was his compelling interest and 
as in insurance where his influence 


it W 
was all powerful and where he built a 
reputation which will last for all time. 


He lived to see more than a fifth of the 
nation insured in the Metropolitan. 

A tremendous imagination and a mar- 
yelous vision enabled him to picture the 
time when every working man and his 
family would be protected by insurance. 
The great interest which he took in 
group insurance began when he saw the 
possibility of getting so many workers 
into the ring of insurance protection. In 
all of his talks to field representatives 
he insisted that they should start with 
the head of the family and go down. 
He rarely talked about big policies in 


such meetings. He wanted everybody 
covered and thus it was he always had 
an admiration for the small, conscien- 


tious agent who was always on the job 
and would come through every week 
with a consistent production and an effi- 


cient handling of his debit. The once- 
in-awhile star, the flashy insurance 
writer, did not interest him. 


High Regard For Working: Men and 
Their Families 

A real sympathy, probably affection, 
for the workingman and his family 
caused him to place the Metropolitan 
behind the welfare work, the nursing 
service, and to run those wonderful ad- 
vertisements in the big magazines about 
health and thrift; and to extend aid and 
support to the various associations and 
committees of the country which studied 
diseases, made health experiments and 
otherwise lightened the burdens of the 
poor. It was true that in improving 
health and in saving life the Metropoli- 
tan cut down death claims, but Mr. 
Fiske’s thoughts centered about saving 
health and life first. Preventing the 
claim was an after-thought. Because he 
was so keen for better citizenship and 
so horrified by poverty he was quick to 
take up pensions, annuities and similar 


Protection, A keen regret was that he 
did not see unemployment insurance 
statutes put on the books. He was anx- 


ious to see the Metropolitan write such 
insurance; and he felt sure that in the 
course of time this will be possible. 

In stature Mr. Fiske was a giant. Some 
ne once said that he looked more like 
the public’s impression of what a great 
Am trican industrial or corporation mag- 
nate looked than anybody in America. 
He was at least six feet tall, his shoul- 
were massive; power and force ra- 
diated from him. His voice was ‘pow- 
triul; his sentences crisp and decisive. 
A born orator, his annual feat of keep- 
ing the managers and their assistants 
ound for hours when they were 
gathe ered in the auditorium of the com- 
pany at Madison avenue and Twenty- 

'h street was simply an amazing tour 


de force. At these conventions it was 
_ abit to tell the audience what the 
politan had done during the year. 


‘s their first acquaintance with the 
amaring totals of the twelve months’ 


work of the field force. as well as the 
financi ial exhibit. Mr. Fisks always be- 
fan iis speech on a Thursday morning 
at about 9:45 o'clock. With a few short 
hg ruptions from other speakers—offi- 


of the company—he would continue 
1:30 o'clock or 2 o’clock. It was 
‘ in the last couple of years that loud 









speakers were installed. Even then, de- 
spite his age, the speakers were not nec- 
essary except for a few short moments 
when he would drop his voice. If inter- 
ested more than ordinarily in a topic his 
voice would make the rafters ring. 


Popularity With Field Force 
The popularity of Mr. Fiske with the 
managers and the assistants had to be 
witnessed to be believed. These field 
men not only respected him; they wor- 
shipped him. His first appearance at 
the convention was always particularly 





HALEY FISKE 


At the time of his admission to the 
New York Bar 


impressive. Going to the Assembly Hall 
in a top hat (he was one of ‘the very 
few men in the financial or insurance 
district who continued to wear one, al- 
though sometimes he alternated with a 
British loaf derby of the kind worn by 
bishops), Mr. Fiske would place his over- 
coat and hat on top of a piano in the 
outer room and then at 9:30 o’clock upon 
the exact second he would lead the other 
officers through the door to the stage of 
the auditorium. His appearance was the 
signal for a demonstration which is du- 
plicated only in a national political con- 
vention. This ovation was repeated 
when he arose to begin his address after 
the Metropolitan band played the na- 
tional airs of the United States and of 
Canada as well as the Metropolitan’s 
own song, the tune of which is, “When 
Good Fellows Get Together.” The ova- 
tion, which needed no bells or sirens 
or other forced noise ticklers to keep 
going, generally lasted for ten minutes. 

In speaking to his field force Mr. 
Fiske ran the whole gamut of emotions. 
His talks in recent years had a father- 
ly touch. He was fond of referring to 
the managers as “My boys” or as chil- 
dren of “Mother Metropolitan.” His ad- 
dresses, all of which were delivered with- 
out manuscript, contained many human 
touches. Frequently he would digress to 
pay a tribute to someone on the com- 
pany’s official staff or to a field man 
who had done something outstanding 
and upon such occasions no one could 
be more graceful or felicitous. If a 
loyal member of the Metropolitan family 
was in a hospital or could not attend 
the convention because of illness in the 


family he told the other managers about 
it, saying how much the man was missed. 
He was strong for the amenities and 
made it a point to send telegrams of 
condolence or good wishes or of con- 
gratulation. He had a marvelous mem- 
ory about the families of the field men, 
knowing how many children that they 
have or what the children have done in 
the way of distinguishing themselves. 
While his relations with the field force 
were exceedingly friendly and sympa- 
thetic he expected every man to do his 
duty and his reprimand when they didn’t 
could be stinging. He ruled with an 





HALEY FISKE 
As President of the Metropolitan Life 


iron hand; would not tolerate deception, 
short corners or indolence. No insurance 
executive in the United States talked so 
bluntly to his field force as Haley Fiske 
did. “I’m going to give you fellows hell 
about lapses,” he said at one convention, 
and he did. The more hell he gave the 
more the managers seemed to like it. 
They knew he was right and at the con- 
clusion of his talk they applauded just 
as vigorously as if he had been jollying 
them. At banquets Metropolitan men 
were told to be there at 6:30 o’clock. 
They obeyed instructions. 

Mr., Fiske made it a point to meet 
every Metropolitan agent once every 
three years. He did that by attending 
triennial conventions. Those conven- 
tions were extraordinary affairs in that 
the leading people of the town would 
come as guests of the company. A list 
of celebrities who have attended Metro- 
politan triennials would take up many 
pages of this paper. Often there were 
high church dignitaries at the dinners. 
Mr. Fiske was the leading layman of the 
Episcopal Church and one of his closest 
friends was Bishop Manning. His love 
for churchmen was as great as their 
affection for him. Mr. Fiske kept going 
to these triennials until a year or two 
ago. It required considerable persuasion 
to induce him to cut them out. 

An expression once applied to Haley 
Fiske by Darwin P. Kingsley gave the 
Metropolitan president considerable sat- 
isfaction, partly because he was a warm 
admirer and a lifelong friend of the New 
York Life’s president. Kingsley called 
him “The Jupiter of the life insurance 
heavens.” During the housewarming 


dinner at the new building of the New 
York Life Mr. Fiske referred facetious- 
ly to this title and gave Mr. Kingsley 
one of his own. He told of the pleasure 
it was for the Metropolitan to be neigh- 
bor of the New York Life and intimated 
that before many years they would be 
next door to each other. 

“When that time arrives,” he said, “I 
am going to ask the building depart- 
ment of the city to have a bridge put 
across our roofs so we can more easily 
visit each other.” 

Mr. Fiske’s Career 

For more than half a century Mr. 
Fiske was associated with the Metropoli- 
tan and a policy he has with the com- 
pany was in force longer than any other 
policyholder’s policy with the company. 
For years under John R. Hegeman he 
was the real head of the company, al- 
though he did not become president un- 
til 1919 when Mr. Hegeman died. 

Mr. Fiske was born in 1852 on March 
18, in New Brunswick, N. J. One of his 
ancestors in New Brunswick, a Holey 
Fiske, in fact, was a soldier in the War 
of 1812 and was active in affairs of the 
state and nation. The father of the 
Metropoliten’s president was William 
Henry Fiske, who studied the operations 
of the foundry trade and. with his broth- 
er Squire. took over the concern and 
operated it for several years. William 
Henry Fiske was a devout Presbyterian 
and a stanch prohibitionist. It was re- 
lated that as a young man he went ad- 
venturing to New York City and tried 
out, among other things, a position in a 
liquor store. He worked but one day, 
for his observation of the havoc caused 
by drink drove him out and made him 
thereafter a strong advocate of ab- 
stinence—in a day when abstinence was 
none tco common, being neither forced 
by law nor generally accepted by choice. 

The mother of Haley Fiske was Sarah 
Ann Fiske (nee Blakeney), keen-witted, 
independent in thourht and well in- 
formed. Instinctively Sarah Ann Fiske’s 
heart went out to the unfortunate. 

Haley Fiske Becomes a Journalist 
Stephen, William. Haley 
—and a girl, Frances, made up the fam- 
ily. Just as Haley became a pioneer 
in business, so did Stephen, twenty years 
his senior, make his mark professional- 
ly, becoming a leader in journalism and 
art. Stephen, at the age of fourteen, 
wrote Democratic editorials for the New 
Brunswick “Times.” And often the boy, 
sitting silently, heard his father, a fer- 
vid Republican, read aloud and laugh at 
the editorial opinions of his young son, 
never suspecting that the author was a 
member of his own family circle. Ste- 
phen was one of the first of the early 
journalists to realize that the public 
should have its news hot from the wire, 
and on one occasion, while reporting the 
visit of the Prince of Wales to the 
United States, he ordered the onerator 
to telegraph two books from the Bible to 
the “Herald” in New York Citv. because 
he wanted to hold the wire until his own 
report was ready and thereby assure a 
scoop for his paner. He hecame:a friend 
and intimate of Tames Gordon Bennett 
and Charles Dickens. Fllen Terrv and 
Sir Henrv Irving, Modjeska and Mary 

Anderson were in his immediate circle of 
friends. 

William. the brother nearest Halev’s 
age, also became a journalist and the 
events and problems of the dav, as thev 
were discussed around the family hearth, 
undoubtedly had a. great influence on 
youne Halev’s development. 

Haley Fiske’s father had developed 
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acute heart trouble and, what with ill- 
ness and the catastrophes that befell the 
iron trade after the Civil War, the fam- 
ily’s foundry business went under. 

At fourteen, after having attended the 
private school of Henry Walters at New 
Brunswick, Haley entered Rutgers Col- 
lege, where he was a member of Delta 
Phi fraternity and the Philoclean Lit- 
erary Society. 

After graduation from Rutgers, young 
Fiske was a reporter on the New Bruns- 
wick “Times” and the Elizabeth “Jour- 
nal” and correspondent for the New 
York “Tribune.” At the same time he 
studied law with Judge Woodbridge 
Strong and in 1873 entered the office 
of Arnoux, Ritch & Woodford, in New 
York. The firm was legal counsel for 
the Metropolitan, and in a few years, 
after young Fiske’s admission to the 
New York bar in 1879, he was detailed 
to look after the insurance company’s 
business. 

A Brilliant Young Lawyer 


In this professional connection he was 
enabled to see the company from the in- 
side and to absorb a profound knowl- 
edge of the insurance business. He 
wrestled with a variety of problems, and 
was painstaking, thorough and hard- 
working. David Butcher of Butcher, 
Tanner & Foster, a successor of Arnoux, 
Ritch & Woodford, recalls that one of 
the young lawyer’s customs was to work 
long after others had called it a day 
and left their desks. 

Sound judgment and amazing ability 
at law won him many a decision. From 
constant practice he learned to win favor 
with both judges and juries. He devel- 
oped tact necessary to handling people 
in groups, a characteristic that he was 
to use to excellent advantage when, as 
vice-president of the company, he went 
before legislatures and met the on- 
slaughts of the enemies of industrial in- 
surance. 


He became the trial lawyer of the 
firm, and success after success marked 
him as a man who would undoubtedly 
be one of the most distinguished mem- 
bers of the American bar if he chose to 
remain in the law. His skill and elo- 
quence were such that even the famous 
Colonel Bob Ingersoll met defeat from 
him. The Fairweather case, Hinman vs. 
Hare—one of the most extraordinary li- 
bel cases ever tried — and Fuller vs. 
Metropolitan, stand out as high spots 
in his professional career. 

The Fuller case proved his astuteness 
as a lawyer and also his value to the 
Metropolitan. Had the decision been 
adverse, it might have been a death blow 
to the company, for it involved a de- 
mand for payment which would have 
wiped out the capital and called for a 
new funding to meet obligations. 

Expense ratios, methods of accounting 
on semi-tontine plans of insurance, cost 
systems of special policies with divi- 
dends, lapse rates and premium pay- 
ments, the interpretation of sales litera- 
ture and contracts of the field force—all 
these intricate details were touched upon 
in the Fuller case. And the experience 
young Fiske gained as special counsel in 
such critical cases resulted in even closer 
association with the company. 


Insisted Upon Fiske as Vice-President 


President Joseph K. Knapp died in 
1891. His successor, John Rogers Hege- 
man, refused to take the presidency un- 
less Fiske was made vice-president. The 
board of directors agreed and Haley 
Fiske became vice-president October 7, 
1891. It.was a wise move. President 
Hegeman saw a stormy period ahead and 
he wanted a strong man at his right 
hand to help him meet the trouble. The 
company. had survived an infancy in 
which lack of money had almost ended 
its life. Now, its organization had 
strengthened and its financial stability 
was assured. 

Danger came from another source. 
The company faced a series of legisla- 
tive attacks which attempted to abolish 
insurance for children—attacks based 
largely on prejudice and ignorance. Op- 


ponents. of Industrial insurance contend- 
ed that it put such a value on the life 
of avchild that it encouraged child mur- 
der. 

The investigation of the Massachusetts 
Legislature in April, 1895, is typical of 
a series of attacks intended to abolish 
insurance for children, which were not 
confined to the Metropolitan. The whole 
system of Industrial insurance was as- 
sailed. It seemed wise to quiet public 
opinion, which had been inflamed by sen- 
sational newspaper reports during the 
Massachusetts trial and the vice-presi- 
dent’s address to the Massachusetts 
Legislature stating the case for Indus- 
trial insurance was printed verbatim in 
the Boston dailies and paid for at regu- 
lar advertising rates. 


Public Sentiment Changed 

A frank, earnest statement, it brought 
a decided change in public sentiment. 
The Massachusetts Legislature rejected 
the bill attacking weekly payment insur- 
ance and so ended a period of warfare 
on Industrial insurance for Pennsylvania 
had already investigated child insurance 
and refused to prohibit it; Ohio had 
looked into it and refused to prohibit 
it, and so had Connecticut, New York 
and the. Provincial. Parliament of . the 
Province of Ontario. Vice-President 
Fiske -was-a leader, in all thesé:fights 
and his victory was so complete that*‘in 
one case—just ‘after dn investigation—a 
bill originated. by..the .Government :in- 
creased the amount to be written td the 
maximum sum allowed "by. the leading iin- 
dustrial ‘company at that time.- : 

Mr: Fiske’s closer association with the 
Metropolitan’ .as its .sécond ‘officer 
crystalized his belief that: life insurance 
is a trust that *stockholders have not,the 
tight to exploit the business for their 
own profit.. He tried. to ‘operate ‘the 


company for the’ benefit’ of its policy- 


holders; He came fo believe that'the 
company should be owned by its polity- 


holders. He felt that everybody should 
have a right to buy insurance; that chil- 
dren should have insurance; and that it 
should be within the reach of people 
who, for some impairment or other, 
would not-ordinarily be considered eli- 
gible for it. He favored the establish- 
ment of the Intermediate Branch which 
opened the door to Ordinary rates for 
millions, of people. He thought the com- 
pany should meet in a scientific way an- 
other demand—insurance for sub-stand- 
ard or underaverage risks—and so spe- 
cial class policies became effective. He 
believed it was to the policyholders’ in- 
terest that the business be conducted 
with economy, and his early convention 
talks contained many references to keep- 
ing the expense ratio down. 


Mutualization 


He came to believe more and more 
in mutualization,: but there were tre- 
mendous obstacles to be overcome be- 
fore its accomplishment. The company 
was in a peculiar position. It was con- 
trolled by stockholders who in equity 
did not own the profits. To be explicit, 
the Metropolitan was a stock company, 
the dividends of which were limited by 
law. Stockholders, who elected the 
board of directors could collect 7% and 
7% only, or an ‘annual sum of $140,000 
on the capital investmént of $2,000,000. 

But. as the company grew, millions 
of dollars of surplus were piling up. The 
company hada non-participating charter 
and could not’ distribute: dividends on 
policies. But Haley.’ Fiske’s legal train- 
ing told him that: there was’ no law 
against bonuses. . So “bonuses” to the 
amount of* $49.000,000.. were: \.divided 
among policyholders; in’ nineteen years. 

The Metropolitan’s form of organiza- 
tion constituted ‘a menace ‘to the com- 
pany and.no‘one realized this bétter than 
Mr. Fiske., A’ surplus of. $40,000,000 was 
a great temptation for greedy -financiers. 
Even without this fund, the control of 


* 








Your Chance 
to Get an Early Start 


Group accident and sickness insurance 
strengthens any business organization and it 
costs the management nothing. Employees 
gladly pay for it when the management offers 
to lend them its buying power. 


Group life insurance is increasing at a faster 
rate than any other form of life insurance; 
group sickness and accident insurance faster 


still. 


Your chance to get an early start in a 


new, rapidly growing, highly profitable field. 
For prospectus, etc. call our local office or 


write to the 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 





huge assets attracted those ambitions fo, 
power. One hundred millions in 1%)3 4 


quarter of a billion in 1908, a half billion 
in 1915, and-a steady, solid growth of 
the company assured a billion do!lars— 
perhaps two or three billions—-ithiy 
twenty-five years. Long before mutual. 
ization became a fact, Haley Fisk's Je. 
gal training again was utilized 5 give 
policyholders a vote in the con'rol of 
the company. 


In 1902 the New York legislature, ac. 


.cepting a plan drawn up largely through 


the influence of the vice-president 
passed an act which permitted ali Met. 
ropolitan policyholders, Industrial anq 
Ordinary, whose insurance had been in 
force a year, to vote for the election of 
directors, on condition that two-thirds 
of the directors elected should, collec. 
tively, be owners of majority of the cap- 
ital stock. The provision was easily met, 
because the great bulk of the capital 
stock was held by three persons and 
those persons were originally organizers 
or represented the original organizers. 


This: move, Vice-President Fiske felt, 
placed a double barrier on future at- 
tempts to control:stock. Who would be 
so eager to acquire power in an organi- 
zation where the law limited stock divyi- 
dends to 7%? And who would be s0 
foolish as ‘to think, even though he con- 
trolled all the stock—80,000 votes—he 
could out-vote 10,000,000 policyholders? 


But, by‘1914, the surplus of $40,000,0m 

and assets of $500,000, attracted a horde 
of offers for the stock. Buyers from 
England, Canada and Wall Street visited 
Haley Fiske’s office. But the stockhold- 
ers resisted every offer, taking the atti- 
tide of the vice-president. that it would 
be wrong to sell the stock and put the 
company in the, hands of exploiters. 
True, the men who had furnished capital 
in the early days had guaranteed the life 
of the compariy, and. without’ their con- 
tributions the company would have gone 
to'the wall. -Their cash interests de- 
served a fair comperisation, but it was 
the 'genéral opittion, and the opinion of 
Haley Fiske in particular, that stockhold- 
ers weré a remnant of ‘old days, a left- 
over from an order that might in time 
and under certain circumstances threaten 
the structure. He said, in effect: 
“The surplus has: been built by Metro- 
politan policyholders. The assets belong 
almost entitely to them. The capital that 
laid the corner-stone of the organization 
has served its’ purpose. ‘The company 
should be mutualized. The Metropolitan 
should become truly a company of the 
people.” 


Adds Welfare’ Division 


It was mutualized in 1915 and a re- 
markable. circumstance was that the 
Metropolitan ..did not raise its premium 
rates when it became a. mutual company. 
The first company -to: become mutual 
under the Armstrong laws, it has proved 
an example that other companies have 
followed. Mr. Fiske was always willing 
to pioneer. .He saw. insurance not only 
as a business, but-..as, a.social program, 
and added. welfare work to the company 
by which free nursing and health litera- 
ture were provided for Industrial Jnter- 
mediate and Group pelicyholders. The 
tremendous development of Metropolitan 
Group insurance is another. proof of his 
willingness: to follow new trails. 

Other achievements - mainly  attribut- 
able to Mr. Fiske as executive of the 
Metropolitan were -a notable: lowerng 
of the cost of Industrial insurance : creat 
reduction in: lapse and expense ratios 
liberatization of policy: terms; relicf ex: 
tended to the nationwide’ housing short- 
age through company loan's which pro- 
vided housing for tens of thousands of 
families, erection of Metropolitan apart- 
ments, in Queens Borough, housii< 10- 
000 persons at low rentals: the erection 
and establishment of:a sanitarium +! Mt. 
McGregor. N. Y.. for tuberculon: em 
ploves which ranks among the first m 
the country; the introduction in industry 
of insured pension programs, ani the 


(Continued on Page 6) 
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Haley Fiske 


The Eastern Underwriter this week 
gathered a number of estimates of the 
late Haley Fiske as well as statements 
as to what he meant to the great insti- 
tution of life insurance. 

Frederick H. Ecker, vice-president, 
who returned from Georgia at 8 o’clock 
on Monday night, being called back by 
the death of Mr. Fiske, said that the 
satenient written by him for the sev- 
enty-filth birthday anniversary dinner to 
\r, Fiske reflected his feeling towards 
his late chief accurately. This state- 
ment was ‘headed, “My Friend,” and told 
of the half century of companionship 
between Mr. Ecker and Mr. Fiske. The 
tribute of Mr. Ecker in part was as fol- 
lows: 

“Haley Fiske did not acquire those 
happy attributes which have made him 
loved; they were born in him. Years 
merely have emphasized them as they 
have brought him new objectives to at- 
tain and have added new members to his 
great family of friends. 

“He enjoys doing good. This has al- 
ways been apparent in his generous ef- 
forts to help those who were sick or in 
trouble, in his solicitude for every one 
connected with the company and in his 
concern for the welfare of those fortu- 
nate enough to be his friends. I have 
never known him to be too busy to give 
advice or help to any one who sought 
it from him. In my own case he has 
made my personal and business problems 
his own when I have opened the way. 

“Friendship with him is enduring, and 
his confidence, once given, is never light- 
ly withdrawn. I have always found it a 
delight to work with him, for his alert 
mind and keen perception make for 
quick action and progress. In the early 
days it was said, ‘Don’t take anything 
to Mr. Fiske unless you know your 
book.’ He has an acute power of analy- 
sis and an aptness for cross examina- 
tion that quickly bring out the facts. He 
always appreciates the man who knows 
what he is talking about; yet he is tol- 


B crant of the man who does not, seeking 


for him some basis for praise rather 
than criticism. 

“His determination that a right con- 
clusion must be reached on every ques- 
tion is a characteristic of the man. He 
is always more concerned with what is 
right than with who is right. 

“He is rich in human affection—per- 
haps more so than any of us in the’great 
Metropolitan family. Years may give a 
man more birthdays, but his heart is 
never old until it no longer harbors 
sympathy, love, affection. In this respect, 
among many others, Haley Fiske will 
always be young; and no one who has 
worked with him closely and enjoyed 
the blessing of his friendship as I have, 
Haley Fiske is beloved as that priceless 
gift of God—a kindly, just and upright 
man.” ; 


lc Other estimates of Mr. Fiske fol- 


Albert Conway, New York State Super- 
intendent of Insurance: 

ve had great admiration for the 
chievements of Mr. Fiske as they 
» my attention in the newspapers 


I ha 
Many ; 
came 


during recent years. One of the first 
lunctions I attended after becoming su- 
Perintendent was the annual dinner of 
the Mctropolitan Life at the Hotel As- 
‘or. ‘There I had opportunity to grasp 
and to comprehend the amazing activities 
the company and the extraordinary 
Nersonality of its chief as well as to get 
4 firs! hand impression of the aims of 
the Metropolitan leader and what was 
oq to his heart. To a man just en- 
CTINg 


the insurance field it was all a 





cAs Seen By Gontemporaries 


stunning and stirring exhibit of power 

and of humanitarianism. His death is a 

distinct loss to the business as he was 

undoubtedly an outstanding figure. 

Edward D. Duffield, President of The 
Prudential: 

In the death of Haley Fiske the coun- 
try has lost one of its foremost citizens 
and life insurance its outstanding execu- 
tive. His pre-eminence in the business 
was conceded by all during his life and 
now that his great career is ended his 
right to the position of leadership which 
he held is but emphasized. The city of 
New York where he lived will miss him 
sadly in its community life as he ever 
gave generously of his time and his abil- 
ity to well-considered movements for the 
betterment of the lives of his fellowmen. 
This ‘characteristic and the force he put 
into his undertakings gave him a repu- 
tation for practical philanthropy which 
was nation-wide. The great contribution 
to life insurance of Mr. Fiske was the 
intelligent effort which he successfully 
made to reduce cost to the policyholders 
by increasing the production of his com- 
pany and its individual agents.. The Met- 
ropolitan will continue as an imposing 
and living memorial to his character, 
personality and genius. 

Walter L. Crocker, President of the 
John Hancock Mutual Life: 

In the death of Haley Fiske the world 
has lost one of its great men and life 
insurance its most pervasive and potent 
personality. Mr. Fiske’s accomplish- 
ments for the spread of life insurance 
have possibly not been equalled in its 
entire history, while his contribution to 
social welfare made both as a pioneer 
and as a supporter in the establishment 
of health and economic services as well 
as by his life insurance activities have 
made secure his high place among those 


who have greatly deserved honor by 
their fellowmen. 


George T. Wight, Secretary and Man- 

ager of the Association of Life 
Insurance Presidents 

Always constructive, Mr. Fiske was a 
vital factor in bringing life insurance 
to its present high status in our coun- 
try’s economic system. His far-seeing 
vision discarded yesterdays and ever 
lived in tomorrows. Back of that vision 
was a tremendous driving force which 
gave practical expression to his wonder- 
ful imagination. As a leader. he stimu- 
lated all who came in contact with him, 
whether through the medium of voice 
or pen. 

To the Association of Life Insurance 
Presidents he was always a loyal friend 
and wise counsellor. Appointed a mem- 
ber of the Association’s first executive 
committee in January of 1907, he served 
on this board continuously up to the 
time of his death. He will be sorely 
missed from our councils. 

A man deeply interested in many fields 
of public endeavor, an enthusiastic co- 
operator who gave generously of his 
time and effort that his country might 
be a better place in which to live, his 
death is a great loss to the American 
people. 

Those legions in the life insurance 
business who had the good fortune to 
come into close contact with him will 
ever remember the many occasions on 
which he helped them, for the biggest 
thing about him was his great human 
heart. 

Paul F. Clark, President of the National 
Association of Life Underwriters: 
Haley Fiske was not only one of hte 

very greatest leaders in American life 

insurance but one of the outstanding 
executives of the world. He made the 
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Metropolitan Life one of the greatest 
corporations in existence and at the 
same time blazed the trail for much of 
the recent growth of American life in- 
surance. The National Association of 
Life Underwriters loses in his death one 
of its strongest and most loyal friends. 


Thomas I. Parkinson, President of the 

Equitable Life Assurance Society: 

Mr. Fiske was a great leader and 
builder in the life insurance world. His 
energy and enthusiasm were extraordi- 
nary. His dominating and forceful per- 
sonality have made the Metropolitan a 
truly great insurance company. His 
death is a great loss, not only to the 
company he loved so well and for which 
he did so much, but to the entire com- 
munity. 


Darwin P. Kingsley, President, New 
York Life 
In the death of Haley Fiske, life in- 
surance has lost its greatest leader. I 
have lost a dear friend. His achieve- 
ments within twenty years are so great, 
his personality so dominant that first 
realization of our loss is not instantly 
possible. He was a fearless builder and 


he builded nobly. 


J. K. Voshell, Manager, Metropolitan 
Life, Baltimore 

That man does not live who can do 
as much for the welfare of the people 
of our country during the next hundred 
years as has been accomplished by 
Haley Fiske in the last quarter of a 
century. A man of great vision, wonder- 
ful mentality and a life insurance leader 
with no equal. 


Thomas A. Buckner, Vice-President 
New York Life: 

Mr. Fiske was one of the nation’s 
great business men and one of the 
greatest leaders the insurance business 
has ever known. A hard and tireless 
worker of boundless enthusiasm his ef- 
forts brought the Metropolitan to its 
present enviable position. He was a dear 
personal friend of mine and his death 
comes as a great shock. 


WRITES $1,500,000 CASE 





T. M. Riehle, Equitable Society, Gets 
Additional $1,000,000 Business Policy 
on Wool Textile Executive 

On February 9, Theodore M. Riehle, 
associate manager of the Equitable So- 
ciety, West Thirty-fourth Street, insured 
the life of an executive in the wool tex- 
tile field for $1,500,000. Mr. Riehle had 
previously insured this executive for 
$500,000 business insurance, and the com- 
pany with whom this man is associated 
increased this insurance to $1,000,000, the 
additional $500,000 being placed in the 
Equitable. 

An allied company, recently organized 
and of which this executive is president 
and general manager, insured his life for 
the other $1,000,000, this amount being 
distributed among thirteen companies for 
various amounts. 





NATIONAL LIFE U. S. A. GAINS 





Chicago Company Showed Increase m 
Paid-For Over 1927 of $4,000,000; 
Assets Increase 
A gain of $4,500,000 in assets and $2,- 
750,000 in surplus was made during 1928 
by the National Life U. S. A., Chicago, 
according to the report of President Rob- 
ert D. Lay. The company’s assets on 
December 31 stood at $57,500,000, the 
gain having been larger than in any pre- 
vious year. The surplus more than 
doubled, running up from around $2,000,- 
000 to its total of $4,750,000. The sum 
paid to policyholders in 1928 was ap- 
proximately $5,500,000, or $600,00 more 
than was paid in 1927. Insurance paid 
for was $4,000,000 more than for 1927. 





NOW A FULL TIME AGENT 
R. S. McDonald, who was formerly as- 
sistant trust officer of the Guardian 
Trust Co., of New Jersey, is now a full 
time agent in the Newark office of the 
Sun Life of Canada. 
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Death of Haley Fiske 


(Continued from Page 1) 
tock and others arrived. Frederick H. 
Ecker was reached on the telephone at 
Bon Air near Augusta, Ga., by his son, 
and immediately left for New York City. 

For a time the home office could not 
reach Francis O. Ayres, second vice- 
president, but he was located before the 
afternoon ended through Mrs. Ayres 
who is in St. Augustine, Fla. Archi- 
bald F. C. Fiske, second vice-president, 
was in Washington to attend the Hoover 
Inauguration. He left Sunday for New 
York. 

Two matters having the attention of 
Mr. Cox, F. W. Ecker and others at the 
home office on Sunday were policy and 
check signatures. The names of Haley 
Fiske and one other officer were fac- 
similied on all policies and checks. It 
was estimated that from 10,000 to 15,000 
policies would come from the policy di- 
vision Saturday to be sent out Monday. 
Arrangements had to be made for Mr. 
Ecker’s fac-simile to go on these poli- 
cies. It was also necessary to wire to 
the San Francisco, Canada and London 
offices relative to the policy and check 
signatures. Telegrams were sent to 
more than eight hundred managers ad- 
vising them of Mr. Fiske’s death, of the 
date of the funeral—Wednesday morn- 
ing at 10:30, Episcopal Church of St. 


Mary the Virgin—and many of those 
east of the Mississippi attended the 
funeral. 


A black faced box was prepared for 
the Monday bulletin of the company, 
reading simply as follows: 

“Our Beloved President, Haley Fiske, 
died suddenly yesterday, March 3rd.” 

The home office building was closed on 
Wednesday, the day of the funeral. 

How He Died 


Mr. Fiske arose early on Sunday 
morning and took Holy Communion in 
the Protestant Episcopal Church of St. 
Mary the Virgin. It had been his Sab- 
bath custom for more than fifty years in 
this city. Later he had returned to the 
church with his family for High Mass at 
11 o’clock and had signalized his last de- 
votions by helping a young woman, a 
stranger to him, who strayed into the 
church to obtain her Holy Communion. 

After strolling several blocks from the 
church, Mr. Fiske entered his automo- 
bile which had returned for him after 
taking other members of his family 
home. When he reached his Park ave- 
nue apartment his chauffeur, Fred Bau- 
man, opened the door of the car for 
Mr. Fiske to alight. 

Mr. Fiske threw a light robe back 
from his knees. He started to rise. Then 
he fell back unconscious. The chauffeur 
tried vainly a moment to arouse him. 
Then he turned to dash into the house 
for help. 

Patrolman Newman of the East Sixty- 
seventh street station came up and the 
chauffeur told him what had happened. 
The policeman summoned an ambulance 
from Reception Hospital. The chauffeur 
notified Mrs. Fiske within the home. Dr. 
W. Lawrence Whittemore of 2 East 
Sixty-sixth street, the family physician, 
was called by telephone. 

An ambulance bringing Dr. Lieber- 
man from Reception Hospital ‘arrived 
practically simultaneously with Dr. 
Whittemore. Assistant Medical Exam- 
iner Dr. Thomas Gonzales came up too. 
Mr. Fiske was dead, and permission was 
given to take the body within the build- 
ing. Several friends and business as- 
sociates who quickly reached the home 
helped carry the body into the house. 
There, besides the widow, were Mr. 
Fiske’s daughter, Katherine, and Mr. 
and Mrs. Haley Fiske, Jr. 





Christopher L. Dunnigan has_ been 
promoted from assistant in Troy, N. Y., 
to the superintendency of that district. 
for The Prudential. Mr. Dunnigan en- 
tered the service, as an agent in King- 
ston, N. Y., on April 15, 1911. He was 
advanced to assistant in 1913. In 1922 he 
was assigned to Troy and has been there 
ever since. 


STRONG CLOSER WANTED 


Who is sold on the program of placing life insurance trusts with banks vested 


with trust powers. 


preliminary information and arrange appointments. 
of principal cities in State of New York. State age, furnish production 


record and give references. 


Box 1105 


The Eastern Underwriter 
110 Fulton Street, New York, N. Y. 








a 
York Protestant Episcopal City \{ission 
Society and of the House of t! Holy 


Comforter. He was a member of the 

Prospects furnished through contact men who obtain - pote par Re Sosa Sabi ra 
pig te Rac aR indish Club of London, St. Geor..’s $ 

ciety, the France-America Socicty, the 

English Speaking Union, Acad my of 

Political Science, National  S <curit, 


League, British Great War Vete: 
America, American Ecclesiastic:! So. 








Half Century of Achievement 


(Continued from Page 4) 
extension of the company’s group insur- 
ance relations to Great Britain, and the 
Continent, Africa and South America. 

The progress of the company business- 
wise has been stupendous, the life insur- 
ance in force at the end of 1928 totalling 
$16,371,956,002, which, it is estimated, is 
held by more than 26,000,000 policyhold- 
ers, or one-fifth of the combined popu- 
lations of the United States and Canada. 
At the end of last year Metropolitan 
assets totalled $2,695,475,965, and in an- 
nouncing this total at a recent conven- 
tion of company managers, Mr. Fiske 
made the prediction that the assets 
would pass the three-billion dollar mark 


j ciety, Legal Aid Society, and th: Met. 


ropolitan i Jelta Phi 

before the end of the current year. Last dubs pr Neo York eit te = 
year’s income was nearly three-quarters a Democrat. He has written \ Pi 
of { billion dollars. brochures and pamphlets on insurance 
Director in Many Companies He was twice married. First, o Jany- 


My. Fiske was a director of the Met- ary 9, 1879, to Mary Garratena, daug 
ropolitan Life, the Metropolitan Trust of Dr. Joseph L. Mulford, of Ney 
Co., the Chatham & Phoenix National Brunswick, N. J., who died in 18° 
Bank & Trust Co. Victor Chemical he married Marione Cowles, dauch 
Works, National Surety Co., Great Am- Archibald Falconer Cushman, of New 
erican Insurance Co.; Great American York City, on April 27, 1887. 
Indemnity Co.; American Alliance In- six children: Helen, wife of Rev. |: 
surance Co., and a member of the ad- D. Evans, of England; Archibald F 
visory committee of the Metropolitan 2nd vice-president of the Metropolitan 
Branch, Chase National Bank. Life Insurance Company; Marione Vir- 

He -has served on numerous commit-  ginia, wife of Kenneth Clark |. /hnson, 
tees engaged in religious, patriotic and New Rochelle, N. Y.; Haley, divisional 
welfare work. He was a trustee of Rut- sales manager, group division, Mectropol- 
gers College, St. Stephen’s College, Ca- itan Life; Katherine Cushman Fiske and 
thedral of St. John the Divine, New Margaret Lois, wife of Martin Walker, 
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Published by the MPWATVIONAL BANK or COMMERCE in New York 





A *120,000 suggestion 
that solved a 
business tangle 








which he wanted to pass on to his boys? 
None. 


Life insurance alone somehow didn’t in- 
terest him but trusteed with his bank it in- 
terested him because it would provide not 
only the funds but the business counsel that 





Case No. 41—F. was the President of an old 
company, with a record of many years of 
It had always been a 
close corporation and F. had gone in as 
President under an agreement which gave 
him an option to buy the control at a favor- 


success behind it. 


able price. 


F. did not have the capital to buy the 
stock so he had borrowed the money. With 
reasonable success he would have it paid for 
at the end of seven years. This was all right 
if he lived but if he died, what then? Could 
a purchaser for the stock at the price he paid 
for it be found? How would his wife deal 
with the situation if it arose? And if he 
lived, what protection would he have for the 
increased value he had given the stock 


his family would need. Our representative 
accompanied the underwriter and showed 
that the program would improve the pros- 
pect’s credit standing with his bank. Re- 
sult, a $120,000 policy placed through the 
underwriter. 





Send for a copy of our book, “The Insur- 
ance Trust as a Business Proposition.” It 
contains a practical, constructive presentation 
of the ways this bank can help the life wnder- 
writers close important business with far less 
effort than is ordinarily necessary, and witi)- 
out obligation. A copy of this booklet will ic. 
sent to any life underwriter on request by ti: 
Trust Department, National Bank of Cow- 
merce in New York, 31 Nassau Street, Ne’ 
York City. 
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ier Fiske Came To 
Start Welfare Work 


GREW FROM CHANCE MEETING 





Metropolitan’s President Took Great 
Pride in Welfare Activities Which 
Attained Huge Scope 





One of the activities of the Metropoli- 
tan Life in which Haley Fiske took great 
pride and for the launching of which he 
was personally responsible was the wel- 
jare work among the company’s indus- 
trial policyholders. This activity which 
grew to such immense proportions and 
has been said to have definitely lowered 
the mortality among wage earners from, 
certaitl causes, especially in connection 
with tuberculosis, childbirth and infant 
diseases, grew out of a chance meeting 
of Mr. Fiske with Dr. Lee K. Frankel, 
then doing public welfare work for the 
Russell Sage Foundation. That was 
twenty years ago. It has often been 
said that only one of marvelous courage 
and vision could have gone into such an 
undertaking. 

Mr. Fiske had always been impatient 
with the methods of professional philan- 
thropy. At that time the professional 
philanthropists and welfare workers 
were not all enthusiastic about indus- 
trial insurance. At their gatherings 
there was usually at least one speaker 
who took a few shots at the insurance 
companies and as the outstanding pro- 
tagonist of industrial insurance, Haley 
Fiske attended many such gatherings to 
answer the critics. 

Idea Started From Talk on Train 


At one of these meetings held in New 
York more than twenty years ago both 
Mr, Fiske and Dr. Frankel were speak- 
ers. After the meeting they met for the 
frst time and it developed that both 
were scheduled to speak at a meeting in 


Philadelphia later and they made the ° 


trip on the train together. Mr. Fiske 
has said that this train trip and the re- 
tun journey to New York together 
served to crystalize some of their mu- 
tual ideas about welfare for wage earn- 
ers and resulted, shortly afterward, in 
Dr. Frankel going with the Metropolitan 
to initiate welfare activities for the com- 
pany’s policyholders. 

Prior to 1909 the Metropolitan had 
done s¢ ome welfare work among policy- 
holders in a limited way such as pub- 
lishing health information and _ facts 
about hygiene and first aid and the com- 
pany had on various occasions extended 
emergency relief to its policyholders af- 
fected by prolonged labor strikes and 
some disasters. One occasion was dur- 
ing the great anthracite coal strike in 
Pennsylvania in 1902 when the company 
paid death claims on policies lapsed be- 
cause of the strike and made contribu- 
tions to relief funds. 

Tuberculosis was rampant twenty 
years ago and the chief cause of death 
among wage earners. The first of the 
Metropolitan’s long series of health 
pamphlets was entitled, “A War On 
Consumption.” The second was, “Di- 
rections For Living and Sleeping in the 
Open Air.” Two more followed on 
health subjects bearing on tuberculosis 
and then the booklets began to expand 
into other fields of health and hygiene. 

The total distribution of publications 
y the Welfare Division last year was 
more than 48,000,000 and the number is- 
sued in the twenty years has reached 
335,000,000! 

Fre. bedside nursing was one of the 
ativiiies that was started almost at 
once. In 1914 an important step was 
taker. when a special maternity service 
Was inaugurated for industrial policy- 
holders. Then when group life insurance 


‘gai to be written the nursing service 
Was ‘further. extended to include the 
froup certificate holders. Last. year the 
“etropolitan nurses made 3,771,939 visits 
ot Which more than 107,000 were to 
Stoup policyholders. 














Introducing— 


Best’s Recommended Insurance Attorneys 


1929 — FIRST ANNUAL EDITION 





Ready for Immediate Delivery 











A nation-wide (including Canada) directory of experienced and capable 
insurance attorneys, prepared by Alfred M. Best Company, Inc. with the aid and coop- 


eration of more than 400 of its insurance company subscribers. 
Attorneys classified by lines of insurance business best equipped to handle. 


A most valuable guide for the selection of sound and capable insurance counsel. 


Price $1.00 


(including Supplements, twice a year, and service features) 


Note: This new publication, together with the special service rendered therewith, and the Supplements, is now 
included with our complete service contracts. 





SPECIAL RATES QUOTED ON Alfred M. Best Company, Inc., ] 
Best Building, 75 Fulton St., N. Y. 


QUANTITY ORDERS FOR CLAIM “Dept. E. U. 
ANDLOSSDEPARTIGQN(TS. |... ci 


Enclosed please find $1.00 for which please send 
immediately the 1929 edition of BEST’S RECOM- 
MENDED INSURANCE ATTORNEYS and the 
May and September Supplements to be issued at 
that time. 


ORDER NOW FOR 
Rees Peve,.—6™hlC<C ]Citwiti‘iwCO OC bites aa 
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Emma S. Ghiele First “Woman 
Officer Of Metropolitan Life 


Secretary To Vice-President Frederick H. Ecker Had Long Been 
Carrying Executive Duties As Clerk Of Board of Directors 
And Secretary of Board Committees; Has Been 
Twenty-five Years With Company; Thrill Of 
Big Business Dimmed Early Ambition 
To Be A Teacher 


» The traditional conservatism of finan- 
cial institutions—in which classification 
life insurance companies rank—has kept 
them from being pioneers in putting 
women in executive positions, but Haley 
Fiske, late head of the largest financial 
institution in the world, the Metropoli- 
tan Life, had often said before gather- 
ings of the home office employes and of 
the field organization of the company, 
that it was the policy of that institution 


to give recognition to merit and service - 


and that policy was again affirmed last 
week when he announced that Miss 
Emma S. Thiele, for twenty-five years in 
the employ of the Metropolitan at the 
home office had been made an assistant 
secretary. She is the first woman ex- 
ecutive of the company and one of the 
few women executives in the business. 

Miss Thiele has been secretary to 
Vice President Frederick H. Ecker for 
many years and for a number of years 
has been carrying executive duties as 
clerk of the board of directors in charge 
of the important minutes of the board, 
and secretary to various committees of 
the board including the finance commit- 
tee which passes on all the investments 
of the Metropolitan Life which average 
$2,000,000 a day throughout the year. 

Started as Stenographer 

Practically all Miss Thiele’s business 
life has been spent with the Metropoli- 
tan as she had only a short period of 
employment in two other offices before 
going with Mr. Ecker as stenographer 
in 1904 when he was manager of the 
company’s bond and mortgage division. 
She says that her ambition had been to 
become a teacher of stenography but 
the then manager of the bond and mort- 
gage division had a genius for absorb- 
ing responsibility and the expanding ac- 
tivities of this executive and her own 
increasingly important position dimmed 
this early vision in the more thrilling ca- 
reer of big business. 

She became secretary to Mr. Ecker 
and when he was elected treasurer of 
the company her responsibilities in- 
creased so that she had stenographers 
of her own and took on executive du- 
ties. When Mr. Ecker became vice- 

" president of the company and secretary 
of the board of directors, Miss Thiele’s 
responsibilities still further increased 
and she soon was made clerk of the 
board and kept the minutes of its meet- 
ings, these records being of the utmost 
importance; upon their accuracy depend- 
ing the responsibility of the board, its 
committees and the officers of the com- 
pany. Miss Thiele’s election as an offi- 
cer will not change her duties and she 
will also continue to act as secretary to 
the vice-president. 

Many years’ application to the details 
of big business affairs have not dulled 
Miss Thiele’s whimsical sense of humor 
and delight in her friendships. Although 
always a busy woman she finds time to 
keep in touch with the home office peo- 
ple and she keeps a friendly contact with 
them. At her home in Queens Village, 
L. I, she grows prize winning flowers 
and takes an interest in the work of the 
Horticultural Society of which she is a 
member. This activity she says is her 
chief hobby outside of her work. 


Her second great pleasure is travel, 
and particularly travel on this continent. 
California, the Canadian Rockies, the 
great Southwest—there isn’t any section 
she hasn’t covered in her frequent 
lengthy excursions during vacation 
times. She is not attracted, though, by 
foreign travel because she admits she 
isn’t a good sailor and she says there’s 
a lot of ocean to cross before the sights 


‘of Europe can be seen. 


Although she protests that her busi- 
ness leaves her little time for outside 
interests, Miss Thiele is a member of 
several clubs, among them being the 
Woman’s City Club, the Woman’s Club 
of Queens Village, the National Church 
Club for Women and the New York 
State Federation of Professional Wom- 
en’s Clubs. 


250 In Street Outside 
Fiske Funeral Church 


IMPRESSIVE .SERVICES HELD 
All Night Vigil At Coffin In Church by 
Company Veterans; 64 Police 


Handle Crowds 








The funeral on Wednesday morning 
of this week of Haley Fiske at the high 
Episcopal Church of St. Mary the Vir- 
gin, one of the largest churches in the 
city, was tremendously impressive. 
Many of New York’s leading citizens 
were present, including Charles M. 
Schwab. 

One large section of the church was 
completely banked by beautiful floral 
pieces, extra large in size. The church 
would have been completely filled with 
flowers if the spontaneous movement on 
the part of the clerical staffs of various 
divisions of the company to give floral 
pieces had not been checked by ithe offi- 
cers. It was finally decided that em- 
ployes could contribute ten cents apiece 
toward a floral display if they so desired 
and in a very short time $1,000 was 
raised in this manner. A large floral 
piece was purchased and the balance of 
the money was turned over to Mrs. 
Fiske to be given to a hospital. 


400 Field Managers Present 


Four hundred field managers of the 
company from East of the Mississippi 





Last Picture Taken Of Haley Fiske 





Late Metropolitan President Congratula ting Emma S. Thiele 


















































attended and many veterans we:. 


































































































































































ent. The veterans took turns |) ye Lif 
hour intervals in guarding the casket at Or 
—So on Tuesday night. 
The following is a list of the honorary 
pall-bearers: —- WAS 
Frederick H. Ecker, vice-pr:sident. 
Francis O. Ayres, second vice-president. Serve 
Robert Lynn Cox, second vice-pr: sident: Sin 
Dr. Augustus S. Knight, medica! direc. 
tor, all of the Metropolitan Life; ihn ¢ 
Milburn of Carter, Ledyard & \iilburn- - 
David F. Butcher of Butcher, Te ner & comn 
Foster; Alfred Hurrell, vice-p:csiden suran 
The Prudential; Gen. Samuel \icRob. r th 
erts, chairman of the board of (hathan vs 
Phenix National Bank & Trust (0. owtitd 
Leonor F. Loree, president of |): laware count 
& Hudson and a classmate of Mr lite 1 
Fiske’s; Henry Ollesheimer, vico-presi- tivitie 
dent of Chase National Bank an: direc. u 
tor of the Metropolitan; Edward F broac 
Albee, head of  Radio-Keith A\lbec. [ay He 
Adolph S. Ochs, publisher of New York [gg ?° 
“Times”; E. A. St. John, president Na- stan¢ 
tional Surety Co.; Sir Harry G. Arm. nom 
strong, British Consul-General; G. (. dowe 
Frelinghuysen and George W. Wicker. tual 
sham, former Attorney-General of the — 
United States. sorbi 
The following represented the Asso- iello 
ciation of Life Insurance Presidents at _ 
the funeral: tage 
Daniel F. Appel, president, New Eng- _ 
land Mutual Life. | — 
Frederick L. Allen, second vice-presi- \ 
dent and general counsel Mutul Life busit 
Louis F. Butler, president, Travelers. well 
Jesse R. Clark, Jr., president, Union - 
Central Life. Me 
Fred A. Howland, president, National = 
Life, Vt. his 
Alfred Hurrell, vice-president and sos 
general counsel, The Prudential. wae 
Thomas I. Parkinson, president, Equi- ee 
table Life Assurance Society. 0s 
Edward E.' Rhodes, vice-president, —_ 
Mutual Benefit. tion: 
George T. Wight, secretary and man- ~~ 
ager, Association of Life Insurance _— 
Presidents. - 
Crowd in the Street Ah 
People started coming into the church ver 
at 10 o’clock and by 10:30 not only was tul 
every pew taken but there were rows of and 
people in the back and at the sides of sree 
the church. Outside there was another fie 
crowd estimated at 250 people and there ae 
was a squad of sixty-four policemen un- the 
der Captain Dittmar to handle street ar- acht 
rangements. nae 
The rector of the church, Dr. Selden ‘nl 
P. Delany, officiated at a solemn high Fre 
requiem mass with many assistants. The et 
passing down the main aisle of the help 
church of the family, mourners, p”ll- oe 
bearers and the casket, which was com- “en 
pletely covered with white flowers, was a 
particularly impressive. Ke 
A number of officers of the New York a 
Life attended, including Vice-President -_ 
Thomas A. Buckner, Walker Buckner, rd 
Alfred L. Aiken and John C. McCill = 
James A. Beha, chairman, Internation’! aad 
Germanic Trust; Jesse S. Phillips, pe; qo" 
dent Great American Indemnity; Wil- na ; 
liam H. Koop, president Great American His 
Fire; T. R. Fell, Massachusetts Mutnl “= 
and a number of other insurance men mis: 
were in attendance. There were numer- I 
ous delegations present from ban's. el- 
leges, religious and philanthropic institu- Cali 
tions. Superintendent of Insurance Al M 
bert Conway and T. F. Cunneen. insut- 
ance manager of U. S. Chamber of Cont 
merce, were there. A 
The burial was attended only by mem- hol 
bers of the Fiske family and was in Old this 
Trinity Church Cemetery at Amsterdam cap) 
avenue and 155th street 81,0 
Will Carry On Mr. Fiske’: Work ISSU 
At 3:30 o’clock on Wednesday attet- $10. 
noon the managers who had come ‘o the lor 
funeral attended a memorial meei¢ will 
the Metropolitan Life’s Assembly Hall. ae 
and were addressed by Frederik H I 
Ecker, vice-president.. The h!) was the 
filled. On the stage was!every officer 0 cat 
the company. The scetie as Mr. “cker es 
paid tribute to his life-long com) amon fe 
and chief, his voice often breakin: and 9 the 
his promise on behalf of the officia! staff 4 
of the Metropolitan to carry on the a 
great work of Mr. Fiske, was solet'! and Bot 
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Life Presidents Ass’n. 
On Haley Fiske’s Death 


wAS ONE OF ITS ORGANIZERS 





Served On Its Executive Committee 
Since Its Beginning; Called “Creator, 
Builder, Administrator” 





At a special meeting of the executive 
committee of the Association of Life In- 
surance Presidents a minute on the 
death of Haley Fiske was spread upon 
the records of the Association. This re- 
counted his career and achievements in 
life insurance and his other numerous ac- 
tivities, saying in part: 

“Creator, builder, administrator of 
broad vision, leader in large affairs, 
Haley Fiske, late President of the Met- 
ropoliian Life Insurance Co., was an out- 
standiug figure in the social and eco- 
nomic development of the nation. En- 
dowed by nature with masterly intellec- 
wal power, genius for leadership, mag- 
netic personality, imbued with an ab- 
sorbing interest in the welfare of his 
fellow-man, he gave of his great quali- 
ties with generous enthusiasm and un- 
flagging zeal to a wide range of activi- 
ties in the public interest and for the 
advancement of life insurance. 

“Mr. Fiske viewed the life insurance 
business as dealing in great spiritual as 
well as material values and saw in it an 
opportunny itor broad public service. 
ins thought dominated his leadership 
of the Metropolitan and he impressed 
his vision of lite insurance upon the 
rauk and file of the vast organization of 
which he was the dynamic executive. He 
instuuied the orgamization of a nursing 
service tor the benefit of industrial pol- 
wyhoiders, periodical health examuina- 
uons tor ordinary policyholders and a 
nationwide educational campaign in. the 
terest Of improved public health. In 
punic addresses before the agents of 
ily Own company and other organiza- 
tions, he interpreted in broad and force- 
ful terms the»mission of life insurance 
and its value to the nation. He gave 
freely of his great talent and energy to 
cu-operate movements for the advance- 
ment ot the life insurance business. 
‘these are but a few of his constructive 
achievements in the field of life insur- 
ance. 

“Always a firm believer in the prin- 
ciples and practices of co-operation, Mr. 
Kiske was one of the pioneers who 
helped torm the Association of Life In- 
surance Presidents. Active in tthe early 
councils of the executives who became 
interested in that movement, he was 
made a member of the Association’s 
Executive Committee upon its organi- 
zation and served continuously in that 
capacity until his death. Thus for more 
than twenty-two years this Association 
was the beneficiary of his wise counsel 
and efiective support. He never failed 
to respond instantly and wholeheartedly 
to the many calls of the Association. 
His stimulating presence will be greatly 
missed from this circle.” 


INCREASES CAPITAL STOCK 
California State Life to Issue 50,000 


More Shares; Company in Million 
Dollar Class 








At the annual meeting of the stock- 
of the California State Life held- 
this week, it was decided to increase the - 
capital of the company from $500,000 to” 


holder 


$1,000.00. The number of shares to be 
issued will be 50,000 with a par value of 
$10. Only 25,000 shares will be’ issued 
ior the present and the remaining 25,000 
will be held as treasury stock for fu- 
lure disposition by the directors. 
President J. Roy Kruse: stated that 
the invreased capitalization was neces- 
sary de to the fact that the company’s 
business and amount Of assets was rapid- 
ly growing, The annual statement for 
the year just closed showed that the in- 
surance in force increased 35% and the 
mitted assets 32%. The total amount 
of insurance in force is over $100,000,000 


and the admitted. assets .oves.$15,000,000..... 


Talk Old Age Pensions 
At Albany Hearing 


MOST SPEAKERS AGAINST IT 





Would Cost State a Lot of Money 
Which Burden Might Be Difficult 


To 





Underlying the surface of the hearing 
on old age pension and old age relief 
measures held before finance and ways 
and means committees in Albany this 
week was the thought that the state 
should study the subject with the idea 
of ascertaining the number of people 
who would be benefited and the prob- 
able cost thereof. 

Even Mark Daly, representing Associ- 
ated Industries, Inc., who opposed the 
various bills now before the legislature, 
declared that the subject should be in- 
vestigated. Mr. Daly brought out the 
fact that it would cost the state in round 
figures $57,000,000 a year to adopt such a 
pian of social insurance as is in vogue 
in Denmark, Austria or Uruguay. ‘the 
legislature should take into account the 
industries of the state and their ability 
to stand the burden which would be im- 
posed upon them. Mr. Daly declared 
nat Associated Industries, Inc., is op- 
posed to any sort of action by the legis- 
lature until more facts are obtained. 

P. Tecumseh Sherman, a former com- 
missioner of labor of New York State, 
also opposed the pension bills, while J. 
A. Haul, vice-president of the New York 
State Real Estate Board, wondered it 
the people who are to pay the bill are 
here today. He promised to supply the 
committee with some startling figures 
regarding the number of industries 
which are leaving the state. Mr. Hall 
also declared that there should be a 
study of the subject made by the legis- 
lature. 

Rabbi Wise Favored Bill 


The principal speech in favor of the 
old age pension bills was made by Kabbi 
Wise ot New York City who declared 
that the enactment of an old age pension 
system would insure the happiness ot the 
state. 

Dr. William Lathrop Love of Brooklyn 
declared that the measures proposed 
were not only humane legislation but 
from an economic standpoint, needed 
legislation. 

john R. Andrews, chairman of the As- 
sociation for Labor Legislation; William 
E. Matthews, director of the Associa- 
tion for the Improvement of the Poor, 
New York Ctiy, and John Sullivan, presi- 
dent of the N. Y. State Federation of 
Labor, also spoke for ithe bills. Mr. 
Sullivan declared the Federation en- 
dorsed the policy of the Governor in 
this respect. 


RULES ON SINGLE PREMIUMS 








Union Central Limits Period For De- 
livery to Fifteen Days Due to 
Loss of Interest 


Because delay in paying the premium 


* under single premium policies causes a 


loss of interest to the company the Union 
Central Life has made a rule that single 
prerhium policies must be delivered with- 
in fifteen days from date of issue or re- 
turned for current dating or cancellation 
unless the premium has been paid in ad- 
vance. The company urges its agents to 
get the premium in advance if possible, 
and in any case to specify the date of 
delivery. 


PRUDENTIAL FIELD MEET 


Preparations are being made for the 
annual convention of field and home rep- 
resentatives of The Prudential, which 
will be held at the Hotel Commodore, 
New York, the latter part of April. One 
of the speakers will be Representative 
Charles A. Eaton of North Plainfield, 
N. J., who will emphasize the duties of 





_American citizenship in his address. 











A POLICY YOU CAN SELL! 


Our Company offers complete protection. 


$5,000 


Any natural death 
Any accidental death 





ALL IN ONE POLICY 


COSHH HEHEHE HEHEHE E OEE EBEEE EEE mayne 
QM”: me. OC Ee 


Accident Benefits $50. per WEEK for fifty- two weeks 


$25. per WEEK thereafter 
JNon-cancellable) 


Disability Income, Waiver of Premiums, etc. 


Also $5,000 ‘‘Preferred Risk’? Policy—high value— low premiums; age 35, $19.91 


per $1,000. 


Income—Non-Medical. 
Insures and assures your client’s future and yours 


Our Vice-President, Eugene E. Reed, will tell 
Write him direct—and directly. ros an 


UNITED LIFE 
and ACCIDENT INSURANCE COMPANY 


INQUIRE 


Are you Interested in an agency? 
you all about it. 


Concord, New Hampshire 


PAUL R. WENDT RESIGNS 





Leaves Berkshire General Agency Post 
April 1 And Will Work On Personal 
Production; Formerly Philadel- 
phia Newspaper Man 


Paul Rk. Wendt, general agent of the 
Berkshire at 225 West Thirty-fourth 
Street, New York, resigns on April 1 and 
will continue as a personal producer until 
other plans are announced. In January 
he stood second with the Berkshire in 
personal production. 

Mr. Wendt was a Philadelphia news- 
paper man who went with the Equitable 
of lowa in Philadelphia becoming a 
larger writer. He was made general 
agent in Newark and then general agent 
in New York. Later his agency was con- 
solidated with Hoey & Ellison under the 
name of Hoey, Ellison & Wendt. In 
1928 he sold his interest to Hoey & Elli- 
son and became general agent of the 
Berkshire. Mr. Wendt is now in the 
South on a trip with Phillips Russell, 
biographer of Benjamin Franklin and 
John Paul Jones. 





ASK WAIVER PREMIUM RULING 


The United States Supreme Court this 
week was asked by the Minnesota Mu- 
tual Life Insurance Co. to review a de- 
cision of the United States Court of 
Appeals for the Eighth Circuit, holding 
that waiver of premiums for disability 
run from the date of disability, although 
proof of disability may not be made until 
later and that a premium is one “there- 
after becoming due,” where disability oc- 
curs during the grace period. 





IN MILLION-A-MONTH CLASS 

The Hugh B. Keck agency, represent- 
ing the Northwestern National Life in 
Chicago, jumped into the million-a-month 
class when it produced in February 
$1,030,000 of new business. Manager 
Keck himself called it a “miracle mil- 
lion” and acknowledges that although 
the agency’s quota of $100,000 a week 
was more than fulfilled by his full-time 
organization, that brokerage business 
made possible this record. 


PRUDENTIAL PROMOTIONS 


Ernest J. Crockett has been promoted 
to be assistant superintendent at Water- 
bury, Conn., and Thomas F. Dowd has 
been made an assistant superintendent 
at Troy, N. Y. Assistant Superintendent 
John P. Kelleher, of the Columbia, Pa., 
assistancy, has been promoted to the po- 
sition of superintendent of Baltimore No. 
2 district, and Assistant Superintendent 
Abraham S. Kessler, of the Brooklyn No. 
8 district, has been promoted to the po- 
sision of special assistant superintendent. 





Endowment age 85—Juveniles age 10 years and upward— Monthly 





P. R. GARRISON MADE MANAGER 





The Prudential Names Assistant Mana- 
ger of Late C. A. Foehl’s Agency; 
Started In Home Office 
P. R. Garrison has been appointed 
manager of The Prudential’s ordinary 
agency at 217 Broadway, New York, of 
which the late Charles A. Foehl was 

manager for ten years. 

Mr. Garrison has been assistant mana- 
ger of the agency for many years having 
served in that capacity under Manager 
Mix who preceded Mr. Foehl. Mr. Gar- 
rison is well known to the insurance fra- 
ternity by reason of his long connection 
with The Prudential agency. 

In November 1926 Mr. Garrison was 
given a dinner by his associates and 
friends in the business in honor of the 
twenty-fifth anniversary of his connec- 
tion with The Prudential. He started as 
a clerk in the home office in 1901 and 
came to New York as cashier in 1907. 
He has served as special agent, agency 
superintendent of agents and assistant 
manager. 





PLANS CAPITAL INCREASE 





Pacific Mutual Life Will Issue New 
Stock Annually Over Period 
of Ten Years 

The Pacific Mutual Life of Los An- 
geles will increase its capital stock by 
the issuance of 40,000 additional shares 
of $10 par value during the current year 
and will make similar increases annually 
over a period of ten years until the pres- 
ent capital stock of 400,000 is doubled, 
according to recommendations President 
George |. Cochran will make to the 
board of directors at their March meet- 
ing. 

Shareholders will be given the right 
to subscribe for the new stock at $50 
a share on the basis of one new share for 
each ten now held. 





SECURITY MUTUAL FIGURES 

The Security Mutual Life of Bing- 
hamton gained $21,000,000 in new busi- 
ness during 1928, and insurance in force 
totals more than $110,000,000. The com- 
pany’s assets increased $1,500,000 last 
year, to a total of nearly $18,000,000. Sur- 
plus increased by $250,000. Directors and 
officers of the company were re-elected 
at the annual meeting. 


CLOSE AS MARK OF RESPECT 

As a mark of respect to the memory 
of the late Haley Fiske, president of the 
Metropolitan, the home office of the 
Colonial Life at Jersey City, N. J., were 
closed during the funeral services. 
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A $1,000,000 Policy 
Issued By Metropolitan 


NEW CLINTON DAVIDSON CASE 


Head of Estate Planning Corp. Writes 
Personal Line On Business Man; 
Had Big One Last Year 


Issuing 
life of a 
week by 
less than 


of a $1,000,000 policy 
New York business man last 
the Metropolitan Life within 
a week after the application 
had been received in the home office em- 
phasizes the great improvement in the 
facilities for writing large lines of in- 
surance’ over those of enly a few years 
ago. This $1,000,000 policy was written 
by Clinton Davidson, president of the 
Estate Planning Corporation of New 
York, on the life of a Manhattan busi- 
ness man who, it is undehstood, did not 
have a dollar of life insurance before the 
million was issued to him. The insured 
is 53 years old and the annual premium 
was $51,930, The policy was a 25 year 
Endowment, personal insurance, taken 
out in connection with a life insurance 
trust. 

It will be recalled that Mr. Davidson 
last year placed a $1,500,000 case with 
the Metropolitan Life and in that in- 
stance also one policy was issued to the 
insured within one week after the appli- 
cation was received. The premium in 
that case was a little over $70,000, the 
plan of insurance being the same, 25 
year Endowment, the insured being age 
50. This was also a personal insurance 
on the life of a New York business man. 

The speed with which the $1,000,000 
policy was put through last week was 
due in part to the fact that the insured 
was examined in the home office and all 
necessary reports were in hand with the 
application and furthermore because the 
applicant was a preferred risk in every 
respect. Two medical examinations were 
made by assistant medical examiners of 
the company. 

Could Issue $2,000,000 Under One 

Policy 

It was pointed out by the Metropoli- 
tan Life that if the case had originated 
in the field there would have been little 
more delay. A field medical examination 
would be acceptable. 

The question was raised as to what 
the maximum single policy would be if 
an application for a larger line were pre- 
sented and it was estimated that a max- 
imum line of $2,000,000 could be handled 
with equal facility if the risk was of 
high class and the insured was not al- 
ready covered for a large amount. In 
such cases the Metropolitan would re- 
tain its maximum line of $250,000 within 
the nominal ages or up to age 45 and the 
remainder would go to the companies 
with which it has ‘re-insurance arrange- 
ments. These arrangements are com- 
monly of two kinds—automatic and facu- 
lative. The automatic group of compa- 
nies would be bound on the case at once 
and the faculative group would be given 
the option of accepting or rejecting the 
line. This operation is very expeditious- 
ly handled and does not delay the case. 

The issuance of this $1,000,000 policy 
is interesting just at this time because 
there is a tendency among many of the 
companies to tighten up on large cases. 
It means that if the quality of the risk 
is high the companies will still take their 
maximum under large individual lines. 


on the 





BREAKS FEBRUARY’S RECORD 


All February records were broken last 
month by the Northwestern National 
Life when new business totalling $5,884,- 
066 was written. This was an increase 
of 35% over last year. The company’s 
records now show an unbroken sequence 
of five $5,000,000-or-over months. Every 
month since and including October, 1928, 
has exceeded this total, while November 
went to $7,046,735 and December touched 
$7,816,460. May, June, and July in 1928 
also exceeded $5,000,000. 


Fidelity Mutual Life 
Reviews Fiftieth Year 


COMPANY SETS NEW RECORDS 


President Talbot Reports New Paid-For 
Business of $57,554,000; Now Has in 
Force $391,849,000 


In discussing the operations of the 
Fidelity Mutual Life for last year Pres- 
ident Walter Le Mar Talbot points out 
that it is the fiftieth annual report of 
the company and that the new business 
exceeded any previous year in the com- 
pany’s history. Of the new business, 
59.33% was issued on life and limited 
payment plans; 28.84% on income for 
life and endowment plans; and 11.83% 
on term policies. ’ 

The average amount per policy issued 
in 1928 was $3,895. 

On December 31, 1928, the assets 
amounted to $83,161,905, a gain of $6,- 
578,586 for the year, and an increase 
of 48% over the company’s assets five 
years ago. 

The total amount of government, mu- 
nicipal, railroad, public utility, and mis- 
cellaneous bonds now held by the com- 
pany is $25,251,624 on the amortized bas- 
is, or $26,327,538 on the basis of market 
values December 31, 1928. 

Investments in first mortgage on real 
estate, December 31, 1928, amounted to 
$36,895,830.34, on property carefully val- 
ued at $87,938,861. 

Distribution of Investments 


The average interest return for the 
year on the mean invested assets was 
5.36%. The following table shows the 
well-balanced distribution of the com- 
pany’s assets: 


First Mortgages on Real Estate 

Bonds 

Loans on Fidelity Policies 

Premiums in course of collection 

Interest and Rents, due or accrued.... 

Real Estate (including Head Office and 
adjacent properties) 

Cash in Banks and in Office 

Bank and other Stocks 


Policy reserves, required by the in- 
surance laws of the various states, and 
all other liabilities, including dividends 
apportioned to policyholders, December 
31, 1928, amounted to $78,456,249. 

An increased scale of dividends has 
been authorized by the board of direc- 
tors on full participating policies. This 
new dividend scale, which will be ef- 
fective from April 1, 1929, will still fur- 
ther reduce the net cost of policies. 

Included in the company’s liabilities 
is the sum of $3,360,764, which has been 
set aside for dividends to be paid to 
policyholders during 1929. This is an 
amount greater by $206,814, than the 
apportionment for 1928, and greater by 
$1,094,830, than the dividend apportion- 
ment of five years ago. 

Surplus or reserve for contingencies, 
on December 31, 1928, amounted to #,- 
705,655, a gain of $447,991 during the 
year. The surplus five years ago was 
$2,584,699. 

The total sum of $8,490,262 was paid 
to policyholders and their beneficiaries 
during the vear 1928, on account of death 
benefits, matured endowments, dividends, 
values, etc. Of this amount $2,475,793 
was disbursed as dividends. 

During the fifty years your company 
has been in existence it has paid to its 
policyholders and their beneficiaries the 
vast sum of $113,585,754. 

Death claims were incurred during 
1928 on the lives of 829 policyholders, 
insured for $3,252,154, a decrease from 
the previous year of thirty-five lives 
and an increase of $50,359 of insurance. 

The average death claim was $3,171.04. 

The mortality experience was favor- 
able, only 59.86% of the expected mor- 
tality was experienced in 1928. 

Of the claims presented, thirty-seven 
deaths, aggregating $205,722 of insur- 
ance, occurred during the first year of 
issurance, and thirty-five deaths, aggre- 
gating $211,770, occurred during the sec- 
ond year of insurance. 


NEW FORMS OF ATLANTIC LIFE 


Preferred Risk $5,000 Policy and Endow- 
ment at Age 82; Ordinary Life to 
Be Non-Participating 

The Atlantic Life is issuing two new 
policy contracts. One is known as the 
preferred risk contract. The other is a 
new endowment at age 82. As its name 
indicates, the preferred risk contract is 
intended to be sold to preferred cases 
only. This policy must always be writ- 
ten to include one of the disability pro- 
visions. Double indemnity may be in- 
cluded. With the issuance of the pre- 
ferred risk contract, the company an- 


nounces that it becomes nece: 
withdraw its present ordinary lif. 
dividend contract, including the 
ordinary life, monthly income pi 
business plan.. Hereafter, the « 
life contract will be written only 
non-participating plan. 
policy contracts are written on 
nual dividend plan exclusively. 

ferred risk will be issued only 
lives of males from ages 20 to ° 
sive, and the contract must b: 


least $5,000. The company will < 
to issue its present limited payr 


and endowment annual dividend < 
as well as all non-participating ‘ 
contracts. 


Both the 
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BANKING 


Plaza Office: 
Fifth Avenue 
at 60th St. 





HAT steps do you 
take to protect the 


interests of the underwriter? 


—an inquiry. 


HE information re- 

ceived from an under- 
writer who asks for advice 
or brings us his business is 
treated as absolutely confi- 
dential and we guard his 
interests as we would those of 


“8 
one of our trust customers. 


CENTRAL UNION 


TRUST COMPANY OF NEW YORK 


TRUSTS 


42nd Street Office : 


80 BROADWAY Madison Avenue 


at 42nd St. 


NO SECURITIES FOR SALE 


Capital, Surplus and Undivided Profits Over 55 Million Dollars 
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- INTERESTING FACTS ABO 








THE PHOENIX MUTUAL: 





This is the first 
of a new series of 
advertisements 








ne 


Did You Know That 


The total payments to policyholders, 
made by the Phoenix Mutual Life Insur- 
ance Company since its organization 


in 1851, now amounts to more than 
$191,500,000. 


The total amount PAID to policyhold- 
ers plus the assets being held for their 
benefit now exceed the total RECEIVED 
from them by more than $26,800,000. 


Payments of claims, endowments, divi- 
dends, annuities, etc., are now being made 
to policyholders at a rate exceeding 
$1,000,000 a month, while the assets held 
for their benefit are growing even faster. 


In 20 years, the insurance in force has 
increased from a hundred million dollars 
to more than a HALF BILLION — 
$544,790,819 to be exact. The annual 
income has grown from $5,484,494 to 
$30,947,331. 


_ The Phoenix Mutual was the first life 
insurance company to insist that its repre- 
sentatives devote their full time to the 


business and to qualify as insurance coun- 
selors at the Service School maintained 
at the Home Office. 


_ Public confidence in the Phoenix Mutual 
is being demonstrated in a very significant 
manner: 


(1) In 1928, the public deposited more 
than $4,500,000 paid in single premiums 
for life annuities — an increase of $850,000 
over the record total of 1927. 


(2) Dividend accumulations voluntarily 
left with the Company on deposit at 
interest have increased from $3,000,000 
‘in 1922 to more than $8,000,000. 


(3) By electing to pay premiums in ad- 
vance, our policyholders have to their 
credit more than a HALF MILLION 


dollars on deposit at interest. 


(4) Policyholders and beneficiaries have 
also chosen to leave with the Company 
for safe investment nearly $3,000,000 
which was payable in claims. 





PHOENIX MUTUAL LIFE INSURANCE COMPANY of HARTFORD, CONN. 


























Page 12 











March 8. 1929 





Sun of London Wrote 
$75,000,000 In 1928 


BIG SUM IN SINGLE PREMIUMS 


Sir William Goschen, Chairman, Re- 

views Old Society’s Activities 

For Year 

Detail figures of the business of the 
old Sun of London (life insurance) for 
1928 are now available and show that this 
old Society, which has for many years 
confined its operations to Great Britain, 
had new business last year amounting 
to £15,758,380, an increase of about £2,- 
000,000 over 1927. A notable feature of 
the annual report of Sir William 
Goschen, chairman, was the large amount 
of single premiums which exceeded 
£5,000,000 surpassing even the high total 
of single premiums reported the previo- 
ous year. 
year. 

Following is a comparison of 

features of the two years: 

New business 1928 1927 
No. of policies .... 19,419 18,766 


Sums Assured: 
£15,758,380 £13,789,494 
15,274,880 13,382,494 

338,471 286,909 
5,016,980 4,649,130 

The average sum assured per policy 
continues to advance, being £811 in 1928, 
as compared with £734 in 1927 and £543 
in 1926. 

The total life premium income for the 
year rose by £552,685 to £7,519,723, and 
interest brought in £1,341,619, an increase 
of £324,819. The rate of interest on the 
fund, after allowing for sinking funds, 
in respect of terminable annuities, was 
£4 15s. 10d. per cent after deduction of 
income tax, following £4 12s. 8d. per cent. 

Some of the features of the Society’s 
annual figures follow: 

Total Funds.—The total funds have 
been raised in the year from £29,201,119 
to £35,779,515. 

Life Assurance Business.—New busi- 
ness for 1928: Assurances effected (with- 
in the United Kingdom) were 19,419 pol- 
lices for £15,758,380 with annual premi- 
ums of £5,017,087. The sums assured 
were reduced by reassurance to £15,274,- 
880 with annual premiums of £338,471 and 
single premiums amounting to £5,016,980. 

Revenue Account.—Income: The pre- 
mium income was £7,519,722. Interest, 
dividends and rents produced £1,341,618 
after allowing for sinking funds in re- 
spect of terminable securities, and the 
rate of interest on the fund was £4 15s. 
10d. per cent after deduction of income 
tax. The total income amounted to £8,- 
862,292. 

Outgo.—Claims amounted to £1,324,388. 
Surrenders were £219,961 and commis- 
sion and expenses of management £506,- 
471. A sum of £4,528 has been transfer- 
red to the super-annuation and guaran- 
tee fund. 

The life insurance fund showed an in- 
crease of £6,750,650 and amounted to £32,- 
041,301. 

Annuity Business.—Annuities for £18,- 
762 were granted during the year. The 
consideration received, including renew- 
al premiums on deferred and reversion- 
ary annuities, was £104,067. Interest, 
dividends and rents amounted to £49.008. 
The outgo for annuities paid was £100,- 
886, and for commission and expenses of 
management £11,794. Annuities for £5,- 
349 ceased during the year. The annu- 


ity fund at the close of the year amount- 
ed to £1,154,286. 


these 


Net annual premiums 
Net single premiums 


British Non-Medical 
Experience Favorable 


OLD SUN’S 28 YEARS’ RECORD 
Chairman Says There is No ludissiion 
Mortality Is Higher Than With 


Examination 


The old Sun Life of London has re- 
cently held its annual meeting, when the 
chairman, Sir William Goschen, made 
some interesting remarks regarding non- 
medical insurances and the costs of pro- 
duction. The Sun of London has always 
been prominent in simplifying the con- 
duct of life insurance. It has been a 
pioneer in the transaction of business 
without medical examination, and the 
chairman was able to say that the results 
of 28 years’ experience had quite con- 
firmed ‘the earlier conviction. of the 
soundness of the practice and that, as the 
years went by, there was still no indica- 
tion that the rate of mortality was high- 
er than it would have been had the so- 
ciety not accepted business on these 
terms. 

Within the last few years other life 
offices have been willing to conduct it in 
this way, but, as a rule, they have been 
careful to invest it with safeguards, such 
as limitation of amount and restriction 
of age. One of the factors which con- 
tribute to the cost of conducting life in- 
surance is the frequent necessity of per- 
sonal persuasion. 

If people would only seek life insur- 
ance of their own volition the cost would, 
the chairman said, be greatly lowered. 
That is proved by the extremely low cost 
of conducting the business by those 
British offices which pay no commission 
for the introduction of new business, and 
the ability of the offices which do so to 
give competitive results is a tribute to 
their excellent organization. 


Sinking Fund and Capital Redemption 
Business—The premium income was 
£120,338 and interest, dividends and 
rents £90,176; claims were £40,619, sur- 
renders £310,473, and commission and ex- 
penses of management £21,038. The 
sinking fund and capital redemption 
fund at the close of the year amounted 
to £1,918,638. 

Accident Insurance Business.—The 
premium income was £1,593 and interest, 
dividends and rents £1,217; payments 
under policies, including medical and 
legal expenses in connection therewith, 
were £597, and commission and ex- 
penses of management £796. The acci- 
dent insurance fund at the close of the 
year amounted to £28,932. 








BUSINESS OF 1923 


New Insurance. . 
Increase over 1927 . . 


- $143,573, 589 
. 6,083. 38% 


Insurance in Force. $1,113,810.563 


An Increase of . . . 


- 90,547,161 


Representing over 63% of the New Business 


New England Mutual Life Insurance Co, 


BOSTON, MASS. 








Globe Girdler W. J. Arnette Back 


W. J. Arnette, formerly vice-president 
of the Volunteer State Life, Chattan- 
ooga, and also at one time a general 
agent in Chicago, has returned from a 
trip around the world lasting more than 
a year. 

Arnette decided that he would treat 
himself to a year of traveling and went 
where his fancy willed. From Hawaii he 
jumped to Japan and then to China 
where he remained three months, seeing 
both the Japanese and Chinese troops in 
action. Then he spent a month in the 
Philippines, after which he journeyed to 
the Malay States and to Java. 

Arriving in Australia he spent four 


months there and in New Zealand. Next 
he visited Ceylon and India. Working 
his way into the near East he went 
through the Red Sea to Egypt; then to 
Palestine, Syria and Turkey. Greece, 
Italy and the Balkans were next on the 
itinerary, following which he took in 
some of the Northern African countries, 
Austria, Germany, France and England, 
In Japan and Australia he was enter- 
tained extensively by life insurance com- 
panies. 

After a visit to Philadelphia and Hart- 
ford Mr. Arnette goes to South Caro- 
line to visit his relatives. His future in- 
surance plans have not yet been an- 
nounced. 











AGENT HAS LANDING FIELD 

Charles T. Stedman, general agent in 
South Bend, Ind., is the first business 
man in his city to make personal use of 
aviation in the operation of his business. 
His agency requires frequent visits to 
other points in Indiana and he has pur- 
chased a new Waco biplane in which to 
make these trips. He also has purchased 
a tract of land south of the city for a 
private landing field and hangar. He 
made the trip last a to the convention 
in Asheville by plane. 


STILL ON THE JOB AT 70 

O. B. Jackman, highly energetic super- 
intendent of agencies for the Bankers 
Life of Des Moines, was 70 years old on 
Saturday, February 16, when his fellow 
officers of the company celebrated the 
anniversary of his birth in the old Cali- 
fornia of gold-seeking days. 





TALKS ON ADVERTISING 


J. P. Licklider, director of publicity 
and sales research for the Missouri State 
Life, addressed the Advertising Club of 
Indianapolis while attending a Missouri 
State Life agency meeting in that city 
on February 28th. His subject was 
“Fundamentals of Advertising Copy.” 
Mr. Licklider is vice-president of the 
St. Louis Advertising Club and as a 
speaker heads the St. Louis list of the 
International Advertising Association 
Speakers’ Bureau. On March IIth he 
will attend a Missouri State agency 
meeting in Columbus, Ohio, and on 
March 24th a similar meeting in Toledo. 
While in Columbus he will, by request, 
discuss “Research in Relation to Ad- 
vertising” before the Columbus Cham- 
ber of Commerce, and members of the 
Advertising Club of Toledo have re- 
quested that he speak before their or- 
ganization while he is in that city. 
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1851 BERKSHIRE LIFE INSURANCE COMPANY 1929 


In establishing connections with a life insurance company, the personal, 
equation of its official family is of paramount importance to the prospective 


agent. 


The Berkshire Life Insurance Company of Pittsfield, Massachusetts, 


has a well-earned reputation for a co-operative spirit between the Home 
Office and the Field Force that is of inestimable value to the success and 


happiness of its representatives. 
ee 


Ask any Berkshire Agent” 
BERKSHIRE LIFE INSURANCE COMPANY 
Incorporated 1851 


Pittsfield, Massachusetts 


FRED. H. RHODES, President 
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The Colonial Life Insurance Company of America q 


Insurance in Force 
Over ONE HUNDRED MILLION DOLLARS 


A strong and progressive Company, affording agents unusual money-makir: 
opportunities through a wide variety of Industrial and Ordinary policies adapte:: 
to the insurance needs of the whole family. 

OFFICERS 
B. J. Heppenheimer, President 


George T. Smith, Vice- 
Chas. F. Nettleship, 2nd Vice-President 


Home Office—Jersey City. N. J. 


oposttion fie she ee ents not 
~ conbact. 


S. R. Drown, Secretary 
EB. C. Wise, Treasurer 
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TIVEHINTS FOR BUSINESS 


2 ° — . 
Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 


E. H. Pooler, well- 


Protection known Canadian life 
For One-Man_ underwriter, in dis- 
Business cussing the applica- 


tion of life insurance 
to business men makes the following 
interesting observations in the Canadian 
“Life Underwriters’ News”: “In selling 
Business Life Insurance it is essential 
that the life underwriter have more than 
amere understanding of the various pol- 
icies of life insurance as they are is- 
sued today. The life underwriter must 
understand the various types of business 
organization; their advantages and their 
limitations, the things which they can 
do and the things which some of them 
can not do. . 

“There are three main types of busi- 

ness with which we are interested: 
1. The one-man business. 
2. The partnership. 
3. The limited company. 

“The main purposes for which busi- 
ness life insurance may be applied to 
these businesses are: 

1. To absorb shock. 
2. To retain control. 
3. To protect credit. 

“It is apparent, of course, that the 
one-inan business can only make use 
of the first and third purposes men- 
tioned, namely the shock and the credit 
phases of business insurance, because 
there is no partner to be brought out 
or stock which should be kept in the 
hands of the survivor. 

“Let us take a typical illustration of 
the need for business insurance in the 
one-man business. 

“One of our company’s clients is the 
sole man in his business, and at one 
season of the year he lays up a large 
supply of his produce which is sold dur- 
ing the summer. 

“In order to finance his large pur- 

chases, he has found it necessary to bor- 
tow a considerable sum of money from 
his bank, who, of course, have taken a 
Pledge from him for the amount. In 
past years everything has gone along 
very nicely, and this party has sold his 
produce and made a profit, repaying the 
bank in full. 
_ “As his business has been expanding, 
it has meant that each year he has to 
go to the bank for larger, and still larger 
amounts. 

“The bank realizes that if this man 
were to be taken away, they would, in 
all probability, have to take over his 
business and would have it on their 
hands, They have, therefore, protected 
themselves by insisting that this man 
hav» a substantial block of Business Life 
surance which has been assigned to 
the bank. 

“This ig an illustration of the credit 
Phase in the one-man business. It might 
also be applied as illustrating the ‘shock’ 
Phase, because this man’s death would 
se a very considerable depreciation 

s business, and his life insurance, 
large measure, will absorb the fi- 
Nancial shock which would be caused 
) is business and his family through 
his death.” : A 
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Direct mail adver- 


Direct tising has an ardent 
Mail supporter in Walter 
Results Hays, of the Bank- 


ers’ Life of Des 
Moines, Indianapolis agency, and Mr. 
Hays supports his conclusion with a con- 
crete analysis of his production for the 
last three months of 1928. 

His records show that he produced 
$50,000 in those three months by writ- 
ing thirteen applications. One applica- 
tion for $1,000 resulted from a “cold 
turkey” approach; delivery of a death 
claim check resulted in one application 
for $2,500. Policyholder leads netted four 
applications for an $8,000 total. Then 
came LD. M. A. with credit for seven 
applications and an aggregate of $38,000. 

Does D. M. A. pay? Mr. Hays says 
yes, and his record shows a D. M. A. 
production more than three times as 
great as his production from all other 
sources. It shows, too, that his average 
D. M. A. application was $5,500 while 
his average application from other 
sources was only slightly more than $1,- 


* * * 


The use of the life 


Life value idea in present- 

Value ing a sales talk for a 

Idea young man is_ sug- 

gested bv the Mutual 

Benefit agency paper, “The Pelican,” 


in the following: 

“The principal asset which you pos- 
sess is one which you may not have 
thought of or attempted to value. It 
is the assets which exists in your pow- 





HAlcHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 


INDIANAPOLIS 


Omaha Kansas City 











Gerard S. Nollen, President 

















TO BROKERS 


We would like to tell you 
about our unique Budget 
Policy-Protection at a Mini- 
imum Cost—Only Company 
writing this policy. - 


For Particulars Phone 


CANADA LIFE ASSURANCE 
COMPANY 


H. W. JONES, Mgr. 








110 William Street 
New York City 
Beekman 5058-6691 








Gains in Millions of Dollars Mark 
Bankers Life Company’s Best Year 


BANKERS LIFE COMPANY 


Established 1879 





1928 Gains 
Gain in Income, nearly................. $ 3,000,000 
Gain in Assets, over................... $ 14,800,000 
Gain in Legal Reserve Life Insurance: 
I ee een $ 52,000,000 
1928 Totals 
Total Income, over .................... $ 37,500,000 
Total Assets, over .................... $118,400,000 
Total Life Insurance in Force, over... ... $886,000,000 
1928 Business 
Total Life Insurance Paid-For, over...... $140,000,000 


Des Moines, Iowa 
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er to produce. Potentially there are 
many years ahead of you in which your 
ability to earn and develop and grow 
will produce a return and in total this 
value will amount to a very considerable 
sum. In fact, it is the principal value 
which you have thus far. A very con- 
siderable investment has been made in 
you, not alone by your parents but also 
by. the community, in the education 
which you have received. This invest- 
ment is unquestionably a good one and 
in due time will yield a substantial re- 
turn, but, as things stand right now, this 
investment must be called a liability. If 
a ledger account were being kept on 
you, it would stand at this time in the 
red. None of us has any desire to be 
considered a net loss. Given time you 
wouldn’t be, you would show a profit, 
but life insurance is the one thing and 
the only thing that you can use to under- 
write this element.” 


* * * 


The weckly rt 


Building of the Southern Cal- 
Up Your ifornia agency of the 
Approach Lincoln National 


Life says that a cer- 
tain prominent preacher recently made 
the following remarks: 

“If I were a salesman I would make 


A 


size. 


degree of its service. 
its service broadens. 


34 Nassau Street 


DAVID F. HOUSTON 
President 





Issuance of contracts of all standard forms, substantial 
dividends, income settlement provisions, Disability and Double 
Indemnity Benefits, and prompt payments and practices for 
convenience of members are embraced in its present service. 


It welcomes as field representatives those who know that 
success is according to the natural law of compensation—that 
the best comes to those who give out the best of themselves. 


The Mutual Life Insurance Company 
of New York 


— 


an honest attempt to be artful in my 
approach. I would endeavor to be tact- 
ful, courteous and gracious. The archi- 
tect makes a careful study of the ap- 
proach to a cathedral in order to lead 
up to it and show off its greatest beauty. 
In creating an instrument of government, 
attention is given to the preamble. Just 
so, a man should build his approach to 
other men, when he is to sel.” 





RECOVERING FROM ILLNESS 

A. L. Saltzstein, general agent at Mil- 
waukee for the New England Mutual 
who underwent a serious operation for 
gall-stone three weeks ago, is rapidly 
recovering from the operation and is ex- 
pected to be at his office about the 
middle of next week. He has been con- 


nected with the company for twenty- 
nine years. 





IVES & MYRICK AHEAD 
The paid-for business of Ives & My- 
rick for the month of February was #4,- 
677,400, as compared with $4,147,700 in 
1928. For the year the total paid-for 
business amounted to $8,830,605, as com- 
pared with $7,168,700 in 1928. 





“In This Way We Measure” 


LIFE INSURANCE COMPANY may well measure its 
success by the good it performs rather than by great 
Through eighty-six years THE MUTUAL LIFE 
INSURANCE COMPANY OF NEW YORK, the “first American Com- 
pany,” has measured its success by the scope, manner and 
In such a way it is measuring now as 


New York, N. Y. 


GEORGE K. SARGENT 
2nd Vice-President 


and 
Manager of Agencies 
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A. K. Taylor Now With 
Straus National Bank 


TRUST 


AS ITS OFFICIAL 





Formerly Had Charge of Insurance Trust 
Activities of National City Bank; 
His Career 





A change in banking circles of interest 
to life insurance men is the appointment 
of A. K. Taylor, formerly in the trust 
department of the National City Bank 
in charge of its insurance trust activi- 
ties, to the post of trust officer in charge 
of new business of the Straus National 
Bank & Trust Co. of New York. This 
is the bank organized last November by 
S. W. Straus & Co., prominent invest- 
ment house in New York City. While 
Mr. Taylor’s work is along general de- 
velopment lines, he wiil continue to keep 
in touch with his insurance trust con- 
tacts formed in life insurance agency 
circles. 

Mr. Taylor came into the insurance 
business in 1921 as advertising manager 
of the America Fore group. He had for- 
merly been in the advertising agency 
field. After creditable work with the 
America Fore companies he joined the 
National Board of Fire Underwriters as 
its public relations man. 

Nearly Four Years in ——’ 

Later, receiving an offer to go to the 
Orient as secretary of the Asia Life In- 
surance Co. of Shanghai, he spent near- 
ly four years in China in this capacity, 
his work being largely to interest and 
educate the Chinese as to the proper con- 
ception of life insurance. Among his 
accomplishments was a successful edu- 
cational advertising campaign which ap- 
peared in the leading Chinese daily news- 
papers. He also edited a Chinese in- 
surance magazine. 

Back in this country, Mr. Taylor sold 
life insurance for a time and then joined 
the trust department of the National City 
Bank in charge of its insurance trust 
activities, from which post he has re- 
signed to take up his new duties with 
the Straus bank. 





GOES WITH PRUDENTIAL 


F. B. Gerhard, Actuary, N. J. Insurance 
Dep’t. Resigns; Will Be Attached 
to Home Office 
It has been announced that F. B. Ger- 
hard, actuary of the department of in- 
surance of New Jersey has resigned his 
position and will be connected with The 
Prudential at the home office in Newark. 

Mr. Gerhard, who has been engaged 
in the insurance business all his life, 
was born in Reading, Pa., and graduated 
from the University of Pennsylvania in 
1914. Previous to his going to the New 
Jersey department in 1926, he was asso- 

ciated with the Missouri State Life. 





FRASER AGENCY INCORPORATES 

Peter M. Fraser, general agent of the 
Connecticut Mutual Life, 149 Broadway, 
New York City, announces the incorpor- 
ation of his agency under the name of 
The Fraser Agency, Inc., and the taking 
into the corporation of J. M. Fraser as 
general agent in addition to P. M. him- 
self, and H. J. Ranson and J. F. Too- 


mey as associate general agents. 


E. C. Hoy, manager of the Newark 
division of the Sun Life of Canada, re- 
turned yesterday from a short stay in 
Bermuda. 


Stevenson Running 
Two Penn Agencies Now 


ALTERNATES BETWEEN CITIES 





Took Charge at 150 Broadway Saturday; 
Home Office Agency, Philadelphia, 
Shows 50% Increase 





Major Alexander E. Patterson is now 
in Chicago, running the general agency 
of the Penn Mutual Life, the successor 
of Frank H: Davis, who will be general 
agent of the company in Denver. It is 
the office Major Patterson ran at the 
time he was transferred to New York 
some months ago. 

John A. Stevenson arrived’ in New 
York on Saturday. As stated last week, 
he will run the general agency which 
Major Patterson opened at 150 Broad- 
way and will also run the home office 
agency of the Penn Mutual. He told 
a representative of The Eastern Under- 
writer that he will spend a certain num- 
ber of days in each place each week. 

The Home Office agency of the Penn 
Mutual Life has shown a 50% gain in 
January and February of this year over 
the same period last year. The January 
paid business was $3,400,000 and the Feb- 
ruary paid was $3,100,000. 

Mr. Stevenson has put on forty new 
men at the Home Office agency in Phila- 
delphia since January 1 and has put in 
five units. Incidentally, Mr. Stevenson 
is writing considerable personal business. 
It has amounted to more than a million 
of business since the first of the year, 
$825,000 of which has been paid for. 





PRIZE CONTEST STIMULATION 





E. W. Owen, Detroit Manager of Sun 
Life, Explains Methods Before Phila. 
Life Underwriters’ Members 
Methods of stimulating insurance sales 
through the proper use of contests was 
explained by Ernest W. Owen, general 
agent in Detroit for the Sun Life of 
Canada, to members of the friendly con- 
ference of general agents, managers and 
superintendents of the Philadelphia Life 
Underwriters Association at a luncheon 
held in the Bellevue-Stratford, Febru- 

ary 28. 

Figures showing the increased sales 
resulting from contests were shown. Mr. 
Owen pointed out, however, that in run- 
ning a contest a group spirit should be 
developed and not one of individualism, 
as the latter may tend to disrupt the 
spirit of the agency. Various methods 
of keeping the spirit of the agency in- 
tact during a contest were explained. 

James O. Jensen, manager of the 
brokerage department of the Penn Mu- 
tual, was elected permanent chairman to 
fill the vacancy created by the resigna- 
tion of E. J. Berlet, former manager of 
the Guardian Life, who has entered into 
personal insurance service. Dr. John A. 
Stevenson, manager of the home office 
agency of the Penn Mutual Life and 
chairman of the program and speakers 
committee of the Tri-State Life Insur- 
ance Congress, outlined the plans for the 
conference to be held in Philadelphia on 
March 22. 





MARSHALL ASSISTANT ACTUARY 


The Connecticut Mutual Life has ap- 
pointed Gladstone Marshall assistant ac- 
tuary. Mr. Marshall is a fellow of the 
Actuarial Society of America and joined 
the company in 1921 after graduating 
from Toronto University. 














Provident Mutual 


Life Insurance Company of Philadelphia 


Pennsylvania 








Agents entering the business find Provident “‘tools”’ 
exceedingly effective—New Disability Feature—Acci- 
dental Death Benefit—New Retirememt Life Income 
Features—Special Class Policies—Low Premiums — 
Low Net Cost—Prompt and Friendly Home Office 
Service—National Advertising—Direct Mail— Educat- 
ional Course—Health Preservation Service — Sixty- 
three Years’ Accumulation of Policyholders’ Good Will. 


Write for Information 


Founded 1865 














friends of the Company everywhere. 


Massachusetts Mutual 











FRIENDS EVERYWHERE 


Long established and consistently progressive, providing perfect protection at a 
net cost which is notably low, and rendering prompt and efficient service, the 
Massachusetts Mutual stands out as an ideal company to represent. 
of square dealing are back of every one of our agents. 


Life Insurance Company 
Springfield, Massachusetts 
Organized 1851 


More Than a Billion and a Half of Insurance in Force 


Many yeurs 
They find enthusiastic 














A LIFE INSURANCE PRESIDENT 





Arthur M. Hyde, Secretary of Agricul- 
ture in Hoover's Cabinet, Heads 
Sentinel Life; Was Mo. Governor 

Former Governor Arthur M. Hyde of 
Missouri, the Secretary of Agriculture 
in President Hoover’s Cabinet, is well 
known to life insurance men by reason 
of his post as president of the Sentinel 
Life of Kansas City, Mo. Since his re- 
tirement as governor of the state he has 
given most of his time to the Sentinel, 
refusing to become a candidate for the 
senatorial nomination last year and also 
declining to allow his name to be put 
forward for the Vice-Presidency of the 
United States. ; 

The new Secretary of Agriculture 
owns and operates three farms in 
Grundy county, Missouri, and has first 
hand knowledge of the farmers’ needs. 
His father, Judge Ira B. Hyde, repre- 
sented the Second Missouri District in 
Congress and later established a record 
of long and efficient service on the cir- 
cuit bench. 





Edward D. Duffield, president of The 
Prudential, accompanied by Mrs. Duf- 
field and Miss Elizabeth Duffield, sailed 
last week on a three-week cruise to the 
West Indies. 


M. L. WOODWARD TO SPEAK 


Milton L. Woodward, general agent 
for the Northwestern Mutual Life at 
Detroit, will address the members of the 
Newark Life 
luncheon-meeting next 
will be 
Club. 


Monday which 
held at the Newark Athletic 





FORGING AHEAD 
GAINS FOR 1928 
Increase in Paid - for Business 


over 1927 . . 20.38% 


Increase in Gain in Insurance 
in Force over 1927 42.21% 


Gain in Total Insurance in 
Force. : : 7.8% 


ANOTHER BIG YEAR AHEAD 


Manhattan Life Insurance Company 
Madison Ave. at 60th Street 


‘New York, N. Y. 
Founded 1850 


Thomas E. Lovejoy, President 








Underwriters at their 














GUARDIAN LIFE 





Established 1860 Under the Laws of the State of New York 








17-23 John Street, New York 
CORtlandt 8300 











MANAGERS 





INSURANCE CO. sce: 








Home Office, 50 Union Square, New York City 


— 








Uptown 





420 Lexington Ave.—LEXington 6715 
245 Fifth Ave.—ASHland 1772 
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Breiling Fifty Years 
With Union Central 


STARTED AS MESSENGER BOY 








UII UII | Track Star Too Busy In 
Insurance to Run Track 


A. A. U. SUSPENDS RAY BARBUTI 
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NYLIC INCENTIVES and AIDS TO SUCCESS 


Nylic Friends 








Rose From Salary of $1.50 to Be Finan- 
cial Expert; Home Office Cele- 


brates Anniversary 





Guardian Life Agent Indifferent to Ac- 
tion of Athletic Authorities; Says 
Business Comes First 





IAUTING ZAG 7AG NOTING 





Louis Breiling, vice-president of the 
Union Central Life, has been fifty years 
with) the company, and on March 1 the o 
oficers and employes joined in celebrat- 
ing the event. Mr. Breiling was present- 


Ray Barbuti, bne of the Olympic track 
champions, has been suspended by the 
A. A. U., the ruling authority in amateur 
athletics, because he has been so busy 
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ed with fifty American Beauty roses and |g ; in the life insurance business selling pol- 
a Koodwood vase, the presentation be- 5 Rs} icies he could not find time to run at 
5 = a track meet of the New York Athletic 
A Za : : AE 
S . Pe ; hy} (Club. His many friends are indignant 
q National advertising grows because retail | over the action of the athletic authorities 
S merchants have learned that it is much easier _ |S]! Bar butt imself is not worried as he 
x y| said he cannot sell life insurance all day 
. ™ . 
S| to sell goods that are well known to the public. {|_ 24 then rum at the track at night. He 
-, 2 is with the J. C. McNamara agency of 
5 > the Guardian Life, working mostly in 
=% © . ‘a ; é ma 
. Nylic Agents do not find it necessary to [S| ‘ons Island territory. a 
<x ‘oa rn ; ; x The situation is accurately described in 
3 introduce” their Company, which now has __ |/j|_ the N. Y. Morning “Telegraph” by Rob- 
= pa : p M4; ert Harron, sports writer. His story in 
S| Two Million Policyholders insured for nearly 7 [S| part. follows: 
5 or > “The well-intentioned, tactless gentle- 
— = ’ 
5 Billion Dollars. S men who are running things in the A. 
S Rj <A. U., particularly in this section, seem 
= am p be — giving themselves the worst 
Sy : " = e . WI | of it in the public estimation. If there 
z: gq Since organization, Nylic has paid to living Gare wo wave to jump, you will often 
=z ° Pe ae, Z ne il j 
s Policyholders and to beneficiaries over 2 QJ {int ‘Pat these men will jump the wrong 
We tans . nee + “They've done it again in the case of 
2. 
5 Billion 600 Million Dollars. It is now distribut- SieWerwaa eda the hesebemeniad 
= dynamic boy who used to hit a football 





ing over 50 Millions a year in dividends. 


line for Syracuse with the gentle nudge 
of a four-ton truck. He’s also the young 
fellow who saved: good old faltering 
Uncle Samuel from being shut out of 
the individual track events at the Am- 
sterdam Olympics last Summer. At Syr- 
acuse and as a member of the American 
Olympic team, he came about as close 
to being what the A. A. U. people like 
to call the ‘typical American athlete and 
sportsman’ as any one you could name. 
We recall that Mr. Gustavus T. Kirby 
was very glowing in his description of 
Barbuti as an athlete and a man when 
he returned last Fall from Amsterdam. 

“Barbuti, in fact, is so much an ama- 
teur that he has preferred this Winter 
to devote all of his time to getting a 
start in the business world instead of 
campaigning on the board track. He has 
found time, however, to give up part 





Photo; J. Anthony Bill 
LOUIS BREILING 





q Through 84 years of investing, New York Life 

has been of incalculable service to the nation, 
to business and to individuals. Today its assets 
of over | Billion 400 Million Dollars are largely 
used to finance public works, railroads, public 
utilities, business buildings, homes and farms. 


ing made by William F. Gross, who is 
the next in point of service in the com- 
pany, having joined the organization 
forty-five years ago. 

Vice-President Breiling started with 
the Union Central as a messenger at 
$1.50 a week and rose through the posi- 
tions of stenographer, chief clerk, assist- 
ant treasurer and treasurer to the office 
of vice-president, to which he was elect- 
ed in 1921. 

President Jesse R. Clark, Jr., paid trib- 
ute to Mr. Breiling’s service, saying that 
he had made himself an expert in insur- 
ance finance, and in recounting Mr. Breil- 
ing’s loyalty and devotion to the company 
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he said that he did not remember a day |g of a day now and then to speak to meet- 
on ape pe a had been ab- [J S| ings of school boys and boys’ clubs. Sev- 
sent trom his desk. x KJ| eral times he has done that at the re- 
\mong other gifts that Vice-President 2 ‘z quest of the A. A. U. 
. ber received was a cigar lighter from . : z Entry Blank Unsigned 
— 5 So, wherever the Nylic agent = “Well, they called him up before the 
= a . . ~ . 
eas ry . ic fri Ka| Registration Committee of the Metro- 
NEW RULE ON GROUP PAYMENTS | goes, he finds Nylic friends | politan A. A. U. the other evening to ask 
>) —policyholders, benefici- 


Superintendent Conway Notifies Group 
Companies of Limits Set for Con- 
tribution by Employes 
Superintendent of Insurance Albert 
onway has notified the group writing 
companies of a new rule concerning 
Maximum contribution from employes 
Which supersedes the ruling made on 
this subject last June. Superintendent 

ouway’s letter says: 
“This is to advise that hereafter group 


aries and borrowers 
—who are grateful 
to the Company 
for its service 
to them. 





him why he had not appeared to run 
in the New York A. C. Games. His re- 
ply to the committee was that he never 
had signed an entry blank. He had 
agreed only verbally to run on the con- 
dition that he was able to spare time 
enough from his business to round into 
condition. When he found that it would 
be impossible for him to run, but that 
his name was being published as one 
of the starters, he notified the club peo- 
ple that he could not compete. 
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policy forms will be approved which 
provide for the payment of at least 
25°. of the premiums by the employer, 
or which provide for the following 
imum payments by employes: 





“He explained these facts and left the 
committee to its decision on Wednesday 
evening. On the way home from the 
committee room, however, he announced 
to the world at large that he had run his 
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in business was more important to his 
future than the addition of a few medals 
to his collection stowed away in the 
trunk in the attic. Perhaps he said a 
little more than he meant to say.” 


_' The above ruling supersedes the rul- 
i= contained in Section 6 of this De- 
Partment’s letters of June 11 and 12, 
19-5, to the group writing companies.” 
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Use Of Corporation 
Insurance Trusts 


PURPOSES OF SUCH TRUST PLAN 





Union Trust Co. of Baltimore Issues At- 
tractive Brochure Illustrating 


Its Use 





The Union Trust Co. of Maryland at 
Baltimore has brought out a new bro- 
chure on “Corporation Stock Purchase 
Insurance Trusts” which is very attrac- 
tively done and contains explanations of 
the purpose of this form of insurance 
trust plan with examples of its appli- 
cation. It is intended for the officers of 
closed corporations and is, of course, of 
special interest also to life insurance 
agents. 

Corporation insurance trusts, in one 
form or another, are widely used by cor- 
porations for many purposes of benefit 
to the corporations and their stockhold- 
ers. The more common uses are: 

1—For the purchase by the corpora- 

tion of the stock of its stockhold- 
ers as the deaths of the stockholders 
occur. ‘Trusts established for this 
purpose are commonly known as 
corporation stock purchase insur- 
ance trusts. 

2—For the support or retirement of 

bond and preferred stock issues sold 
for the reorganization or expansion 
of established businesses and the 
inauguration of new enterprises. 
Trusts established for these pur- 
poses are commonly known as cor- 
poration stock financing insurance 
trusts. ; 

This book confines itself to picturing 
the major accomplishments possible 
through corporation stock purchase in- 
surance trusts. 

What Advantages Are 

Among the advantages derived 
through a trust of this nature are: 

For the Corporation—Assurance of 
ownership of the stock at the lowest 
possible cost and without the investment 
of any material amount of money at any 
one time; increase in the value of and 
dividends upon the stock of the surviv- 
ing stockholders; prevention of stock 
passing to estates or into the hands of 
other inactive investors, or competitors. 

For the Deceased Stockholders.—As- 
surance that their heirs will receive the 
full value of their stockholdings in cash, 
or in a trust fund of equal amount; 
elimination of possibility of decrease in 
value of their estates through mistakes 
of surviving or new stockholders, or 
changing business conditions; economy 
and prevention of delay in estate admin- 
istration. 

Among the principal stockholders of 
corporations there quite frequently ex- 
ists a “gentlemen’s agreement,” some- 
times in written form, as to the pur- 
chase and sale of their stock interests as 
their respective deaths occur. Generally 
such agreements leave the purchase op- 
tional with the survivors; at the best 
they offer too little certainty. 

Any one of several conditions may 
render such agreements ineffective. At 
the death of a stockholder the surviv- 
ors to the agreement: May find that 
the deceased has _ hypothecated his 
stock; may not wish to purchase the 
stock; may not have nor be able to 
promptly secure the funds with which 
to purchase; may not be able to secure 
terms for delayed payment from the 
executor of the estate of the deceased; 
may, themselves, be incapacitated. 

A stock purchase insurance trust en- 
tered into by the corporation and the 
stockholders will eliminate all uncertain- 
ties and provide the funds immediately. 
It creates, in the present, a future mar- 
ket for the interests of a stockholder, at 
actual valuation, 

The. Average Close Corporation 

Discussing the conditions confronting 
the usual corporation the book says: 
“The average closed corporation usually 
consisting of three to five active major 
stockholders, the average closed corpor- 
ation functions smoothly and economi- 


cally because of the mutual interests 
and close association of the stockholders. 
Their joint success results from the close 
application of each to his respective du- 
ties. Their respective corporation inter- 
ests usually constitute a considerable 
portion of their material wealth. 

“The active stockholders are so busy 
increasing capital that they neglect to 
adopt effective means of conserving it. 
Their conception of their economic 
worth is that which they have accumu- 
lated rather than that which they are 
potentially capable of producing for the 
benefit of themselves, their families and 
their communities, if they live. If they 
die prematurely the value of that which 
they might otherwise produce is lost and 
the value of that which they have ac- 
cumulated may be open to question un- 
less properly conserved. It is for such 
men and situations that Corporation 
Stock Purchase Insurance Trusts have 
been devised. 

“A trust may be created to do for 
most corporations and their stockholders 
that which, ultimately, must be done. It 
will be done, if the stockholders of the 
corporation do not do it, by those whose 
knowledge and judgment as to the value 
and affairs of the corporation may not 
be equal to that of the stockholders.” 

As to partnership insurance trusts the 
following comment is made: “With the 
same accomplishments in view the adap- 
tation of an insurance trust to a partner- 
ship business requires approach and an- 
alysis from a somewhat different angle 
than in the case of a corporation. This 
because of (a) the lack of protection of 
the assets of partnership members that 
is enjoyed by the stockholders of a cor- 
poration and (b) the fact that a partner- 
ship is dissolved upon the withdrawal 
or death of a partner in default of spe- 
cific provisions, in writing, to the con- 
trary. 

“The need of a partnership for an in- 
surance trust that will retire interests at 
death is, indeed, urgent. In effect, a 
completed Partnership Insurance Trust 
for the retirement of interests differs in 
no essential way from a Corporation 
Stock Purchase Insurance Trust. There- 
fore the subjects of the preceding pages 
are equally valuable for partnership 
reading. Many of the circumstances, 
conditions and problems set forth will 
find parallels in active partnership oper- 
ations.” 





DELEGATES TO CONFERENCE 





W. M. White, Jr., Heads Americans Go- 
ing to London in April for Meeting 
On Safety at Sea 

The American delegation to the inter- 
national conference for revision of the 
Treaty of 1914 relating to safety of life 
at sea, to be held in London, England, 
April 16, at a meeting on February 21 
at the Bureau of Navigation, Department 
of Commerce, elected Representative 
Wallace M. White, Jr., of Lewiston, Me., 
to be chairman of the delegation. : 

The list of delegates approved by the 
President to represent the United States 
at the International Conference with an 
indication of the interest which each 
represents, is as follows: 

Wallace H. White, of Maine, House of 
Representatives; Charles M. Barnes, 
Chief of the Treaty Division, State De- 
partment; Rear Admiral George H. 
Rock, Bureau of Construction and Re- 
pair, Navy Department; Captain Clar- 
ence S. Kampff, hydrographer, Navy De- 
partment; Arthur J. Tryer, Commission- 
er of Navigation, Department of Com- 
merce; D. N. Hoover, supervising inspec- 
tor general, Steamboat Inspection Serv- 
ice, Department of Commerce; W. D. 
Terrell, chief of radio division, Depart- 
ment of Commerce; Rear Admiral J. G. 
Tawresey, construction corps, United 
States Navy (Ret.), United States Ship- 
ping Board; H. B. Walker, president, 
American Steamship Owners’ Associa- 
tion, New York; H. G. Smith, vice-presi- 
dent, National Council of American 


Shipbuilders, New York; Captain C. A. 
McAllister, president, American Bureau 
of Shipping. 


A Direct Mail Plan 
For Professional Men 


GOOD RESULTS AT LOW COST 


T. M. Bumiller Of Cincinnati Closed 
$91,000 With $65,000 More in Sight 
From 72 Returns 





A method of using direct mail that has 
been successful and also is so planned 
that it can be used on various classes of 
prospects has been worked out by Theo- 
dore M. Bumiller of the Cincinnati 
agency of the Union Central Life and 
is described in the company’s “Agency 
Bulletin.” Mr. Bumiller  circularized 
1,000 physicians in Cincinnati sending 
out each week about seventy-five letters 
to allow ample time for handling each 
return card. From the 1,000 letters 72 
return cards were received resulting in 
$91,000 of closed business, prospective 
business of $65,000 and about 15 pros- 
pects. Mr. Bumiller says that 35% of his 
new business comes from circularizing. 

_The first names used, those of physi- 
cins, were sent a letter on an endow- 
ment series. That is, a set of several en- 
dowment policies maturing at different 
intervals when the insured reaches re- 
tirement age. The plan was designed so 
that it might afterward be used for 
teachers, lawyers, and others. The total 
cost for the 1,000 letters was $40 and as 
Mr. Bumiller points out, it was obviously 
successful as the first year commissions 
would return in the neighborhood of 
$1,300 
What Agent Learned From Experience 
_As the return card signed by the phy- 
sician has his age on it, it is a good in- 
dication of what to submit. Any pre- 
knowledge of the doctor’s circumstances 
which the agent is able to obtain before- 
hand naturally affects the agent’s recom- 
mendation. 

Some of the physicians interviewed, 
Mr. Bumiller explains, had more urgent 
insurance needs than the endowment se- 
ries; a fact which had to be ascertained 
during the interview. 

Summarizing his experience, Mr. Bu- 
miller says: 

“This experiment taught me two things 
which would have made the profits from 
it even greater had I known them in ad- 
vance. 

“The first one is this: See the doctor 
at his leisure. If he still has patients 
waiting in his waiting room when you 
call, the interview will not be very suc- 
cessful. 

“The best time to interview a physi- 
cian is at the end of his office hours, 
when he has seen the last patient. Or 
ask his office girl for an appointment to 
see him on business without disclosing 
the nature of the business. 

“Second: Forget trick sales methods. 
The average physician is unconsciously 
a keen student of psychology, and an 
open interview, laying all the cards on 
the table, will produce better results than 
any other method I know of. 

“A specialized letter of this sort seems 
to establish a closer contact between the 
agent and the prospect than the more 
general letters do. For the agent who 
wants to break into the fertile field of 
insuring professional men, it is certainly 
worth trying.” 
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CENTRAL LIFE’S NEW PAPER 


J. F. McElderry, director of the ad- 
vertising department of the Central Life 
of Des Moines, has brought out the first 
issue of a bright little paper, “The Mes- 
senger,” which will be sent to the pol- 
icyholders of the Central Life and of 
which Mr. McElderry will be editor. 





JERMYN LOS ANGELES AGENT 


J. W. Jermyn has taken charge of the 
branch office of the Manufacturer's Life 
at Los Angeles, which was opened 
March 1. Mr. Jermyn has been branch 
manager for the company at Portland, 

re. 





HONOR DISTRICT MANAGER 


Trenton agents of the John Hancock 
gave a testimonial dinner to Frank |. 
Graham, district manager, last week in 
recognition of his fifth anniversary as 
manager of the Trenton district... Carl 
J. Maiorino was toastmaster. There were 
about fifty guests present. 
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The Columbian National Life Insurance Company 


BOSTON, MASSACHUSETTS 
ARTHUR E. CHILDS, President 


Columbia National Agents can offer the best in 


LIFE, ACCIDENT and HEALTH INSURANCE 


Columbian National Policies make selling easier. 
Policies backed by one of the very strongest companies in the country, having ample capital, 
surplus and highest standard of reserves. 
Exceptional opportunity is offered to salesmen of 
character and ability. Communicate at once with 
Agency Department, 77 Franklin Street, Boston. 
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simon Philosophizes 
In His Boston Talk 


DISCUSSES SOME FALLACIES 





Equitable Society Agent Thinks Expres- 
sion, “Salesmen Are Born,” 


Based On Fact 





The man or woman who evidences the 
fnest salesmanship is both a quality 
yritey and a quantity writer, said Leon 
(. Simon, special New York agent for 
the |.quitable Society, in a recent ad- 
dress before the members of the Boston 
City Club, on “Modern Underwriting.” 
He s:id that he would rather write $200,- 
(0) o: life insurance each year and have 
the qualitative factor included than write 
a million of business each year without 
the desired quality. 

“The ideal type of salesman is the man 
who has combined head power with foot 
power,” said Mr. Simon, “By that I 
mean one who is analyzing his clients’ 
needs for insurance, and presents the 
thouchts in a clear and intelligent fash- 
jon, and subsequently one who keeps 
hustling and seeing enough people. The 
first factor is referred to as head power 
and the last one as foot power. I be- 
lieve that the successful underwriter is 
the one who is using his feet to carry 
his head where it will do the most good. 
Therefore, I believe that we agree that 
hard work plus intelligent direction 
equals success, 

Underwriters Are Made 

“There is another popular fallacy, that 
salesmen are born and not made. That 
thought is entirely inconsistent with 
facts. We might as well say that engi- 
neers, doctors, architects, stock brokers, 
and bankers are born and not made. We 
develop our talents so as to make us 
fit for the work at hand and if we should 
decide on a career of selling life insur- 
ance we must develop our talents as 
salesmen and they are developed by 
study, research and the process of care- 
ful thinking. We all have some initial 
talents, but we cannot apply these tal- 
ents unless they are developed through 
effort. We must use our talents or lose 
them, it is one of the laws of life that 
which we use we develop and that which 
we do not use we lose. Use it or los 
it, that is the rule. Develop your innat 
selling talents so that you may becom 
a trained salesman, or otherwise throug 
disuse you will find yourself unable 
sell. 4 

“You can take inventory of your t: ‘o 

ents in your selling field by mixing with 
more prospects. Whether you succeed 
or not, it is necessary to take inventory 
of your effort. Each interview deter- 
mines as to whether or not you were 
strong or weak on the approach to the 
subject, the closing, or any other factor 
of the interview. Develop the strong 
points and reinforce the weak spots, but 
above all a clear realization of your own 
methods will help you to find improve- 
meni in those methods. ; 
_ “When a man goes into business he 
invests his capital and his labor, a com- 
bination of both of these factors deter- 
mines his success. It has been said that 
whe: a man engages in life insurance he 
doesn’t need capital and therefore doesn’t 
nee’ investment. That is an unfortunate 
thought, the same rule holds true in life 
Insurance as in any other business enter- 
prise. In this business we do need an 
investment and the investment plus labor 
detcrmines our success. This investment, 
however, is not a cash investment but a 
far more valuable one: it is self-invest- 
men: and ability to sell, and the more we 
Invest the greater will be the return. If 
you can keep a picture of yourself after 
you have made a heavy investment of 
this nature you will find a vision of you, 
the modern underwriter, trained, pre- 
pared, educated, and courageous.” 


MISSOURI STATE LIFE INSURANCE COMPANY 
BALANCE SHEET, DECEMBER 31, 1928 
ADMITTED ASSETS LIABILITIES 
NE 6 va vninetcSaceaessdaxcsashandanates $28,729,059.45 Policy Reserves ........c.cccceceececece $117,615,814.08 
First Mortgage Loans on Real Estate... 49,272,860.87_ Policy Claims in Process of Adjustment 
COCs eee a ee eee or 9,405,014.50 WAM BING is aictndecde idbadeakoadatxaass 1,078,929.98 
Real Estate Sales Contracts............. 828,765.56 Premiums and Interest Paid in Advance  1,021,144.69 
CONMEREY LGGGS 3 coos di ndh.d<ecies cece 3,030,380.27_ Dividends Left on Deposit with Company _1,430,075.66 
Loans to Policyholders.........00sc000% 27,927,473.80 Reserved for Taxes ..........cc.ccceeeee 490,734.64 
Stocks PY Ce OE EE CEE TTT ree 9,660.00 Contingency Reserve for Investments... 300,000.00 
WORN NOLES <6 oc dedsdlacctocsecces ec 564,950.26 All Other Liabilities .................... 1,076,371.25 
Cash in Banks on Interest.............. 4,649,972.48 Apportioned for Policy Divi- 
Cash in Banks and Home Office not on EME Sab occa ddwecéneens $1,367,369.65 
MWNCNOSE 505 Usa rihdraens seer eccccdaes Aanoerse Capital Std sec. cc cscccces 4,000,000.00 
A Accrued Interest on Investments........ SOOPSRAS SUPplas. ccccicccccccscvccscs 3,228,391.79 
a Outstanding and Deferred Premiums....  3,942,893.65 —_— 
PU OOP PASSE ooo cc iveccicrccxaeca 268,854.91 Surplus for Protection of Policyholders..  8,595,761.44 
$131,608,831.74 $131,608,831.74 
Insurance in Force, December 31, 1928............ $1,195,675,940.00 
Insurance in Force, December 31, 1927............ 757,369,613.00 
SR ip sie SR pa eas a ak Chee oad ees $ 438,306,327.00 
Amma, Teeeiae 94, IGE... oc $ 131,608,831.74 
Assets, December 31, 1927................200050- 80,262,887.84 








Boston Mutual Life 
In New Home Office 


PROVIDES FOR ITS EXPANSION 





Completely Remodelled Commercial 
Structure At 160 Congress Street 
Making New Building 





After being located for many years at 
75 Kilby street, Boston,.the Boston Mu- 
tual Life is now settled in its.new home 
office building at the corner of Frank- 
lin and Congress streets. This new lo- 
cation is 160 Congress street and the 
building occupying this site was one of 
the old strongly constructed structures. 

This has been completely remodelled 
to suit the needs of the Boston Mutual 
Life and is really a new building as far 
as the interior construction is concerned. 
The exterior of the first story was rebuilt 
in colonial style of Harvard brick and 
white marble trimmings. 

The executive offices have been fin- 
ished in English walnut with carved cor- 
nice and are furnished with tapestries, 
some paintings and other appropriate 
furnishings. The plans for putting the 
Boston Mutual in its new home office 
were carried through during the past 
several months under the personal di- 





rection of President H. O. Edgerton and 
Secretary E. C. Mansfield. 

In the working quarters for employes 
large open spaces have been provided, 
giving plenty of light and ventilation, 
a feature of these rooms being the 
black floors. Healthful working condi- 
tions were carefully worked out and 
there is recreation space provided on the 
top floor with rest room and emergency 
room. 





J. J. REILLY’S LARGER QUARTERS 


John J. Reilly has removed to larger 
quarters located at 330 Barrow street, 
Jersey City, where he has increased fa- 
cilities for conducting his insurance and 
real estate interests. He has taken two 
floors at his new location, the first floor 
being occupied as his general offices and 
the other floor is given over to private 
offices. 





RESERVE LOAN LIFE GAINS 

Officers of the Reserve Loan Life of 
Indianapolis report a gain of 60% was 
made in new business written during the 
first fifteen days of February as com- 
pared with the corresponding period of 
January. The company officials also 
state that this gain was not effected 
through special inducements to the 
agents. 


KNIGHT AGENCY’S BIG FEBRUARY 





Union Central Agency in Greater New 
York Paid For $5,196,000 in 
Short Month 
The C. B. Knight agency of the Union 
Central Life for Greater New York had 
a total of paid-for business for Febru- 
ary amounting to $5,196,000 as against 
a total for February last year of $3,- 
565,213. This is the second largest total 
of paid-for in the history of the agency, 

notwithstanding the short month. 

The total amount of the paid-for busi- 
ness of the agency for the two months 
of this year is $9,329,487 against a total 
for January and February, 1928, of $5,- 
688,490. 





Kiernan, Brown, McCarthy, Inc., 
Bronx, insurance business, has been char- 
tered at Albany with $5,000 capital. 
Thomas Kiernan, John E. McCarthy, 
New York City, and James W. Brown, 
Bronx, are directors, and Edward G. 
Schenfield, Martin I. Goldstone and Rue- 
ben Golin, New York City, are subscrib- 
ers. 





Philip Drexler, Inc., New York City, 
insurance business, has been chartered 
at Albany with $5,000 capital. Harry 
Kaplan, Herman F. Mautner and Essie 
Axelberg, New York City, are directors. 











A Record 


OF SOUND, SUBSTANTIAL PROGRESS— 














Increase 


Increase 





New Business Paid for, 1928 
New Business Paid for, 1927 
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Missouri State Life Insurance Company 
HILLSMAN TAYLOR, President 








$ 51,345,943.90 
$ 341,919,878.00 
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204,763,512.00 





$ 137,156,366.00 


HOME OFFICE: St. Louis 
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THE LATE HALEY FISKE 

The late Haley Fiske was the biggest 
figure in the history of the insurance 
business. That is practically the unani- 
mous estimate of him by the insurance 
fraternity. Although head of the larg- 
est financial institution in the world, an 
eminence. achieved by the Metropolitan 
Life some months ago when it passed 
two British banks in point of size of as- 
sets; head of an organization of 35,000 
people; and directing chief of the most 
complicated and delicate of modern 
business machines, Haley Fiske knew 
more about his institution than anyone 
in it. 

Although most men of his years and 
accomplishments prefer to sit back and 
linger on the achievements of the past, 
Haley Fiske’s thoughts dwelt constantly 
in the future and so when he became 
reminiscent it was only to prove a point 
or carry home an argument. His life- 
time habit of looking far, far ahead re- 
mained with him to the finish as his 
tremendous imagination and remarkable 
vision had planned many things for the 
development of the company. 

He had seen the triumph of Industrial 
insurance. Under his marvelous guid- 
ance the company had passed all others 
in the writing of Ordinary insurance. He 
had safely mutualized the Metropolitan 
Life although the company was partici- 
pating in some aspects some years be- 
fore it was mutualized. He had car- 
ried the welfare work of the company 
into millions of homes. His standing in 
the field of philanthropy, medicine, uni- 
versities, the church, was extraordinarily 
high. He was one of the nations’ most 
powerful and influential figures. 

Haley Fiske died as he would want to 
die: full of honors and in complete pos- 
session of his brilliant mental gifts, ap- 
parently in good health and shortly after 
performing a spiritual service to a young 
woman in a church. 

This is the age of biography and of 
autobiography. Haley Fiske did not 
bow to the current mood by jotting down 
for posterity the outstanding points in 
his career, but it is hoped that some of 
his associates will furnish the present 
generation with the facts of his life as 
well as their significance bearing not 
only upon insurance, but with the social, 
economic, welfare and health aspects of 
the nation. 

Undoubtedly one of the outstanding 
achievements of Haley Fiske was to sur- 
round himself with men of superb tal- 
ent, creative ideas, intelligent and indus- 
trious workers and staunch devotees of 
insurance. They were quick to catch and 


to carry out the ideas of the master 
mind. The organization literally teems 
with “big men.” They will carry on his 
work. The 25,000,000 policyholders of 
the Metropolitan Life will find their in- 
terests amply protected. 





THE WALES CONSOLIDATION 
BILL 

No bill introduced in the present New 
York state legislature session has cre- 
ated more interest among casualty and 
surety companies than the consolidation 
measure introduced last week in the sen- 
ate by Senator Wales, providing a new 
section 80-2 to the insurance law of the 
state for the future merger or consolida- 
tion of two or more casualty corpora- 
tions. 

It is a surprise that such a law has 
never been on the statute books of New 
York state, treating as it does the in- 
creasingly serious problem of the future 
security of new companies coming into 
the business. 

Superintendent of Insurance Conway, 
under whose guidance the consolidation 
bill was drafted, has taken a propitious 
time for its introduction. Any new com- 
panies formed without strong financial 
backing and profitable business contacts 
will find the road a hard one for some 
few years to come. Under the provi- 
sions of the proposed law two or more 
of such companies may effect a merger 
agreement which must carry the ap- 
proval of both stockholders and direc- 
tors interested, as well as the depart- 
mental stamp of approval. The tension 
of too big a financial burden and too 
keen competition will thus be eased to 
the benefit of everyone concerned. 

It is to be hoped that this bill wins 
passage in the legislature so that it may 
take effect immediately after the Gov- 
ernor’s signature. It is deserving of sup- 
port. 











Telephone Mishaps 


When the officers of the Metro- 
politan Life arrived at their offices 
on Monday morning last they found 
all of the telephones out of commis- 
sion. This applied to both incoming 
and outgoing messages. Hundreds of 
people who tried to call up the com- 
pany with réference to the death of 
Mr. Fiske were unable to connect. 
The clocks also stopped running. 

It developed that there was a fire 
in the basement early on Monday 
morning which d the chan- 
ical and electrical mishaps. This 
fire could not have occurred at a 
more inopportune moment. 
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Blank & Stoller 
W. G. WILSON 


W. G. Wilson, well-known general 
agent of the Aetna Life & Affiliated 
Companies at Cleveland and who is pres- 
ident of the National Association of Cas- 
ualty & Surety Agents, together with 
Mrs. Wilson, recently entertained 
Former Governor Alfred E. Smith and 
Mrs. Smith of New York at a large din- 
ner held at Whitehall, Florida. Other 
prominent guests were: Mr. and Mrs. 
William F. Kenny; Mr. and Mrs. Paul 
F. Clark; Major General and Mrs. Wil- 
liam N. Haskell; John J. Raskob, and 
J. J. Riordan. Mr. and Mrs. Wilson re- 
ceived their guests in the Central Patio, 
which was especially decorated and 
lighted for the occasion. 

* * * 


JOHN S. TURN 


John S. Turn, vice-president of the 
Aetna Life and manager in New York 
City of the Aetna Life, has been elected 
a director of the Standard Fire, one of 
the Aetna Life’s affiliated companies, 


William H. Harrison, vice-president 
and superintendent of agencies of the 
Atlantic Life, and P. M. Estes, vice-pres- 
ident and general counsel of the Life 
and Casualty of Nashville, have been 
elected alumni members of the recently 
installed chapter of Phi Beta Kappa at 
the University of Richmond. Out of the 
4,000 alumni of the university, only twen- 
ty were thus honored. Mr. Harrison re- 
ceived his B. A. from the institution in 
1888 and his master’s degree in 1889. His 
father, Edmund Harrison, was professor 
of Latin in the institution for many 
years. Mr. Estes received his B. A. de- 
gree in 1890. Later he received his L. 
L. B. from Washington University. 

* * 


M. M. Riley, who has been engaged in 
the real estate and insurance business at 
Las Vegas, Nevada, for about a quarter 
of a century and for the past twenty 
years resident manager of the Firemen’s 
Fund at Las Vegas, has retired from ac- 
tive business at the age of seventy-five 
Mr. Riley was raised on a farm abou 
twelve miles from Fond du Lac, Wis 
and in his early youth was a jockey. A 
the age of sixteen he took to drivin 
trotting horses and won a number o 
races. When he was seventeen years 
old he went to Marquette, Mich., and en- 
gaged in mining. He gave up this oc- 
cupation in 1905 and entered the real 
estate and insurance business in Las Ve- 
gas and built up a business which was 
second to none in his territory. In 
speaking of his retirement one of the 
local papers in his town referred to him 
as “the dean of southern Nevada real es- 
tate operators who has sold more real 
estate than any man in this section and 
whose transactions totaled several mil- 
lion dollars.” 


Charles H. Burras, Jovce & Co. (hi- 
cago, in speaking before the IIlinois Fed- 
ération banqueteers last week, referred 
to the interest now being taken in gov- 
ernmental interference in business by 
leaders in lines other than insurance. He 
said a nation-wide campaign in public 
education was in prospect and that a 
conference of business men will be held 
in Chicago about April 1 under the aus- 
pices of the Industrial Conservation 
Board at which President Hoover had 
consented to make the principal address 
probably by a nation-wide radio hook-up. 
This conference will be the beginning 
of the educational campaign, he said. 

* * * 


Frank E. Burke, vice-president of the 
Home, accompanied by Mrs. Burke, is 
now in Havana. After a short stay there 


ree they will go to Miami, Fla., returning to 
Richard T. Smith, newly promoted New York around March 1 
manager for life, accident’ and group ee 


lines in the Travelers branch office in 
downtown Detroit, has made consider- 
able progress since he joined the organi- the Liverpool & London & Globe, !iver- 
zation six years ago. He was first a_ pool, England. 
special agent in Kansas City and in less ver 
than two years was made assistant man- James F. Pershing, president |‘ the 
ager. Three years later he was made _ Pavonia Fire of Jersev City. has r igned 
manager of the office which post he left as president of the Boy Scout ( uneil 
to go to Detroit. Mr. Smith was a ma- of Jersey City. 
jor in the World War. * 
x * * 

A. O. Swink, president of the Atlantic 
Life, and W. H. Harrison, vice-president 
and superintendent of agencies, are on a 


J. Matson, M.A., F.F.A., has become 
assistant actuary at the home ofice of 


* 

T. C. Moffatt, president of T. © \iof- 
fatt & Co., with headquarters in \ew- 
ark, has returned from Florida here 
he had been for a past month. 


two weeks’ trip to visit agencies in the * * * 


Morgan B. Brainerd, president ‘| the 
Aetna Life and Affiliated Compar °s, '8 
in California with Mrs. Brainard 


Carolinas, Georgia and Florida. They 
planned to make part of the trip by auto 
and part by train. 
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Haley Fiske Was Great Friend of 
England and Canada 

During the last years of his life Haley 
Fiske, who died suddenly last week and 
who was president of the greatest finan- 
cial institution in the world, the Metro- 
politan Life, visited England frequently. 
He bel onged to the Pilgrim Society, the 
intern: ,tional amity association which 
links prominent Britishers and Ameri- 
cans; and also to the Cavendish Club of 
Lond m1. 

Mr. Fiske had many friends in Eng- 
land, not only among the high church 
clergy but also among public men. Am- 
bassador Houghton was one of his es- 
pecially good friends and they were 
much together. Many distinguished Brit- 
ishers upon coming to New York would 
stop at the Metropolitan Life to call 
upon the Metropolitan president and it 
is needless to say that they were always 
given a cordial welcome. Frequently, the 
visit resulted in social engagements. One 
of Mr. Fiske’s close friends was Sir Jo- 
seph Burn, head of the largest life in- 
surance company in Great Britain—the 
Prudential. For a long time there was 
a race between the two companies as to 
which had the largest number of policy- 
holders. Eventually, the Metropolitan 
outdistanced the British company. 

A year or so ago Mr. Fiske decided 
to open an office in Great Britain be- 
cause so many of the group policyhold- 
ers of the company had international 
business dealings, with many employes if 
not branches and factories abroad. When 
this was done the Metropolitan was not 
a bit backward in advertising the fact 
in Great Britain and the competition re- 
sulted in British companies going to the 
advertising columns of London daily pa- 
pers with their stories and what they 
had to offer. More recently the Metro- 
politan opened a branch in Glasgow, 
Scotland, and at the annual meeting of 
the company in February Mr. Fiske an- 


nounced that the Metropolitan would en- 
ter the European continent and South 
America. He had sent two men from 
the hor me office to South America to look 
over the field. They were Leroy A. Lin- 


cola, 5 f eneral counsel, and A. C. Camp- 
bell, third vice-president. Messrs. Lin- 
coln and Campbell are returning to the 
nited States now. 

The late president of the Metropolitan 


Was «so an ardent admirer of Canada 
and Canadians. The Canadian division 
of th. company he always regarded as 
alarce life insurance company in itself. 
At all Metropolitan field conventions and 
angicts in this country were attended 
by Ccnadians and the Canadian flag was 
Prominent in the decorations and Cana- 
dian :ousie was played. 

Mr Fiske frequently worked until 7 
cloc: at night. He was in his office 
last S turday afternoon until late. He 
could set through a terrific amount of 
Work and Bartlett, his stenographer, a 


little it of a fellow but a crackerjack 


‘teno-rapher, would take dictation fol- 
lowin: his chief about the room, United 
“tates Senate fashion, as the president 
woul roam about his tremendous office, 

















the largest in insurance buildings, dash- 
ing off letters and memorandum. Mr. 
Fiske didn’t care for golf, but occasion- 


ally played tennis. When the Metropol- 
itan went in for radio setting up exer- 
cises, giving hundreds of thousands of 
people opportunity to take exercise early 
in the morning, Mr. Fiske joined the 
setting up army; and he said no later 
than two years ago that he could touch 
the floor with his hands without bending 
his knees. 


Only a few people could see Mr. Fiske 
unannounced. One of them was Bishop 
Manning of New York, who sometimes 
called as late-as 5:30 o’clock at night. 
Persons not having engagements found 
that to see the chief they had to pass a 
special officer in uniform at the door of 
the suite; then a room containing three 
or four secretaries; and finally a room 
in which was Mr. Fiske’s principal sec- 
retary, Howard Dohrman. Arriving 
finally at Mr. Fiske’s desk they saw a 
giant bending over a desk piled high 
with papers. How he ever got to the 
bottom of the pile was a mystery, but 
he always knew what was in every pa- 
per on the desk and always managed 
to answer the important ones soon after 
they reached his desk. Visitors were re- 
quired to state their business without 
loss of time, and if the nature of their 
visit turned out to be trivial or foolish 
they were in for a balling out. He had 
a stentorian voice, and said brusquely 
what was on his mind, whether his visi- 
tor was the president of another great 
corporation or some one obscure. He 
judged men as men, met them on an 
pt footing, and no rank ever dazzled 
him or made him indulge in honeyed 
words or phrases. 

Incidentally, he liked to be surrounded 
by tall men. A numbor of the vice- 
presidents of the Metropolitan Life are 
six-footers. His probable successor, 
Frederick H. Ecker, for whom he cher- 
ished most affectionate feelings, and 

whose advice he regarded as invaluable 
and generally took, is of medium height. 

* * 


Fred A. Hubbard Entertains 


Fred A. Hubbard, former vice-presi- 
dent of the Hanover, had a good time 
while here last week, visiting his old 
friends. When I first knew Fred Hub- 
bard he was a smooth shaven, quiet, 
rather cynical, leisurely moving insurance 
executive. That was some years ago. 
He went down to Florida to live, picking 
out Ft. Myers, where they have orange 
groves and also two very distinguished 
winter residents, Thomas A. Edison and 
Henry Ford. When Mr. Hubbard showed 
up at a downtown lunch club in tow of 
Montgomery Clark, J. G. Hollman and 
some other executives of the Hanover 
he was wearing a big moustache and 
a slouch hat. He had a heavy coat of 
tan and a lot of his old. cynicism was 
lost in a most gratiating smile. Most 
of his friends didn’t know him ‘until 
thev took a second look. 

“Edison and Ford are a great advertise- 


ment for Fort Myers,” said Mr. Hub- 
bard. “There is generally a small crowd 
of tourists and rubber-neckers out in 
front of their houses, especially Edison’s 
house, but they rarely see either one of 
them. Edison spends most of his time 
in his laboratory, where he is experiment- 
ing with rubber plants." 

%. * 


To Punish Casualty “Bad Boys” 


It is not going to be so healthy cut- 
ting rates in casualty insurance and jock- 
eying classifications as it has been be- 
cause the companies themselves have ap- 
pointed a committee to check up on those 
violations and to receive complaints. Op- 
portunities will be given for a hearing 
and all that sort of thing. It is hoped, 
therefore, that more sanity will prevail 
hereafter, especially in automobile lia- 
bility insurance. 

Now that the companies themselves 
are going to see what they can do to 
stop rate cutting and classification jug- 
glery there will be a place to go for the 
remedy. For some reason or other few 

people have gone to the rating bureau 
of the New York Insurance Department 
to protest against casualty rate discrimi- 
nations, in compensation or automobile 
liability insurance the complaints not hav- 
ing averaged more than one a day; in 
short, practically no complaints when one 
considers the tremendous volume of pre- 
miums. The situation is different in fire 
insurance, where the department is some- 
times flooded with complaints. 

* * 


Conflagration Not Unlikely 

The rating bureau of ‘the New York 
Insurance Department sent representa- 
tives to the Queens section of Long Is- 
land on Tuesday of this week and went 
over part of the territory to see what 
are the condition of the roads and how 
long it will take a fire engine to reach 
the scene of the fire, etc. Lots of fire 
insurance men think that some night 
during a heavy wind there is going to 
be to be a! fearful conflagration in Queens 
with a large loss of life. The homes 
there would lend themselves to such a 
holocaust. 

Unfortunately, the owners of the 
houses cannot see the danger but are 
insistent upon lower rates and they speak 
with a united voice as that section of 
Long Island is full of property-owning 
and other associations, and also swings 
many votes. The moral hazard is good, 
as these residents are hard-working, 
honest people of the clerical type. For- 
merly they lived in apartment houses in 
New York, the Bronx, or Brooklyn. This 
is the first time they have ever owned 
a home. They bought them, generally, 
on the instalment plan and no English- 
man ever hugged more closely to his 
bosom the saying: “A man’s home is 
his castle.” 

* * * 


Thrills in East Africa 


Van Lear Black, director of the Fidel- 
ity & Deposit and formerly chairman of 
the board, is having all kinds of thrills 
in his latest airplane flight into Africa. 
On a recent trip from Mongolia, East- 
ern Sudan, to Tabora, East Africa, twen- 
ty-one murderers—native convicts from 
a local prison in Mongalia—loaded his 
baggage onto the plane prior to its de- 
parture. And when he arrived at his 
destination he found he had only enough 
gasoline for ten minutes more of flying. 


Seen At the Casualty and Surety 
Dinner 


The president of the Casualty and 
Surety Club telling the steward of the 
Drug & Chemical Club not to hustle 
the courses at the banquet so that the 
dinner will not be over before the guest 
of honor, Superintendent Conway, ar- 
rives. Mr. Conway was on his way down 
from Albany and did not get to the 
dinner until 8:30 o'clock. 

“Buck” O’Neill, former president of 
the club, at the speakers’ table, looking 


pleased that there were so few ginger 
ale bottles in sight. 

Séated at the same table but not know- 
ing #ach other were brothers of F. Rob- 
ertson Jones, of the Casualty Chief Ex- 
ecutives’ Association; and John A. Grif- 
fin, New York manager and vice-presi- 
dent of the Fidelity & Deposit. The less- 
er known Jones is a lawyer with the 
Aetna Life; the lesser known Griffin is 
with the Standard Surety & Casualty 
and has only been in the business a few 
months. 

Edward P. O’Hanlon receiving con- 
gratulations because on March 30, in 
Norwood Park, near Chicago, he is to 
marry Miss Cora M. Westphahl, of Nor- 
wood Park. 

John J. King, of the Hooper-Holmes 
Bureau, pleased at the quote the bureau 
recently received in the “Literary Di- 
gest” in an article on the moral hazard 
end of automobile insurance. 

* . 


Collector of Autographed Pictures 


George E. Hayes, vice-president, Union 
Indemnity, possesses the largest collec- 
tion of autographed pictures of surety 
executives of any man in the business. 
He has fifty-seven in all and they cover 
the entire wall in his private office. This 
is Mr. Hayes’ hobby and he has been at 
it persistently for the past two years. 

* 


Seen at Hartford 

H. H. Stryker, re-insurance man; E. 
J. Sloan, vice-president, Aetna (Fire), 
one of the best known of all the Hart- 
ford fire executives; and David Van 
Schaak, Aetna Life, former president of 
the National Safety Council, taking the 
8:40 train for New York. That Hart- 
ford-New York morning train is some- 
thing like a club, as most everybody on 
the car knows someone and it is a sort 
of a three-hour visit. 

The young Japanese at the school of 
the Bureau of Life Insurance Research. 
He was drinking in every word of the 
lectures. This young man came to Hart- 
ford to remain four months; and has 
been there five months. I hope that his 
life work will be insurance, as it would 
be a shame for him to return to Japan 
and go into rice growing or kimono man- 
ufacturing. It is the general opinion all 
through the insurance districts of Hart- 
ford, New York, Boston, Philadelphia, 
Chicago and San Francisco that there 
aren’t any students living who can ab- 
sorb as much information as the visiting 
Japanese; who can ask as many ques- 
tions; and who can read as many techni- 
cal books. Some of the Japanese over 
here copy the books in Japanese long 
hand and take them back to Japan with 
them. 

Louis N. Deniston, of the Travelers, 
making a success as a local agent in a 
Hartford suburban town after for years 
being in charge of the Travelers’ school. 

Louis Butler, president of the Travel- 
ers, leaving the building at 5:45 o’clock 
with a book under his arm. He is one 
of the greatest readers in the business 
with a taste for international biography. 
He reads the book reviews closely and 
generally has purchased a book which 
will interest him some time in advance 
before agents, general agents or associ- 
ates tell him about it. 

Morgan B. Brainard, president of the 
Aetna Life, frowning as he read an ar- 
ticle in a daily paper in which one of 
those modern iconoclastic biographer-his- 
torians “debunks” some great character 
in American history. A collector of Am- 
ericana, Mr. Brainard has little patience 
with half-baked sensational writers who 
are trying to convince the reading pub- 
lic that the most famous figures in Am- 
erican history were terribly over-rated. 

Richard M. Bissell, president of the 
Hartford Fire and Hartford A. & I., en- 
tering the extraordinarily, impressive 
building of those companies “on the hill.” 
He is alone and looks studious and 
thoughtful. He has added to his reputa- 
tion, by the way, through the tact, abilitv 
and courtesy with which he has handled 

(Continued on Page 42) 
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N. Y. State Fire Insurance Net 
Premiums and Incurred Losses, 1928 


Fire insurance net premiums received 
and net losses incurred for New York 
state during 1928, taken from the an- 
nual statements now on file at Albany, 
are given in the following table. The 
Home again leads the field, with a fire 
premium income about $100,000 in excess 
of 1927. The Continental holds its sec- 
ond position, hzv nz likewise increased 
its income sligh‘ly over $100,000, com- 
pared with 1927. Among the other lead- 
ers are the Great American, Insurance 
Company of North America, Fidelity- 
Phenix, Aetna, Globe & Rutgers, 
United States Fire, Liverpool & Lon- 
don & Globe and the North River. De- 
spite the influx of many new fire com- 
panies the premium income of the afore- 
mentioned leaders did not suffer by vir- 
tue of competition, the total for the ten 
being greater than in the previous year. 
The figures follow: 

Net 
Losses 
Incurred 
$848,636 

466,696 

137,175 

58,070 
84,951 
433,662 


Net 


Company Premiums 


Aetna 
Agricultural 
Alliance, Phila. 
Mr re 
Allemania 
American, 
American 
American 
American National 
American Eagle 
Atlas Assur. 
Automobile 
Baltica 
Bankers & Shippers..... 
Baltimore American 
British America 
Boston 
Buffalo 
Carolina 
Camden 
California 
Caledonian 
Columbia, N. J. 
County 
Chicago 
Central, 
Concordia 
Commerce 
Commercial Union ..... 
Commercial Un., N. Y 
Christiania Gen. 
Connecticut 
City of 
Citizens 
Commonwealth 
Continental 
Dixie 
Dubuque 
Eagle, Star 
Eagle 
Employers 
Equitable F. 
Excelsior 82,685 
Federal Union 105,456 
IIE weiss cb thw sees 994,531 
First American 133,413 
Fidelity-Phenix 2,538,827 
Fireman’s Fund 817,303 
Franklin 799,068 
Fire Ass’n. 794,020 
* ,130,995 
2.057.447 A 
2,814,065 122,8 
345,933 

142,691 

155,423 

161,497 
3,888,612 

273,404 

59,328 

177,200 
2,768,602 

319,109 

579.562 

60,612 

160.062 

282.697 


Central 


389,996 
,033,380 
77,767 
299,545 
345,976 
188,944 
532,761 
412,698 
133,072 
730,551 
109,810 
254,345 
140,247 
92,556 
98,273 
164,529 
650,405 
273,720 
972,455 
146,588 
370,319 
751,157 
689,708 
219,186 
343,369 
3,521,328 
148,697 
241,357 
290,176 
50,378 
165,627 
147,970 


r & B.D... 


Globe & Rutgers....... 
Great American 
SERINE xnisiaweaneeenae wie 
Guaranty, R. 
Hamilton 
Harmonia 
Home 
Hudson 


International 
Industrial, Ohio ....... 
Law Union & Rock.... 
Lincoln 
London & Lan. 
London & Scottish 
L. & 1. 

Lumbermen’s 
Liberty Bell 
London Assur. 
Kyodo 
Merchants, Colo. 
Merchants, R. I 
Mechanics 
Mercantile 
Mechanics & Traders 
Mercury 
Michigan F. & M....... 


71.633 
166,656 


Milwaukee MecHanics .. 
Manhattan 
Maryland ....«..6 ee 
Nat’l. Ben Franklin.... 
National, Hartford 

New Brunswick 
New Hampshire 
New Jersey 
MNES Go ta naan naeese 
North River .......... 
National Liberty 
North Star 
Northern, N. Y.......0 
Northwestern Nat’l. 

North Carolina Home.. 
N. Y. Underwriters... 
National Union 
New India 
Old Colony 
Orient 


384,677 194,976 


Patriotic Le ee 
Pennsylvania 

Peoples Natl. i.e sss0ss 
Phoenix Assurance 
Phoenix, Hartford en 
ae ea | 
Prudentia Re, oc .issc 
Prov.-Washington ..... 
Prudential, England 
RPNOER: . ouisa be abas hank 
Queensland 
Reliance 
Rhode Is 


Springfield F. & M..... 
Standard, Conn. 
Standard, N. Y. 
Standard, N. J. 
Star 
Skandinavia 
Svea 
Stuyvesant 
Scottish U. 
Superior 
Salamandra 
State Assur. 
Travelers Fire 
RUA. Goes aibwne teaver 
Bn A os Sos Sarees 
Transcontinental 
CRD fc a eee 
U.S. Mer. & Shippers.. 
United Firemen’s 
Union Assur. 
U. S. Fire 
rere ae 
Union & Phenix 
Victory 


Westehester: .......0200.. 
Western Assurance .... 
World F. & M........ 
Amer. Reserve 
Amer. Colony 
Amer. & Foreign 
Empire Fire 
RUOTIDWOE. ions sic a cin 
Hamburg-Amer. 
Safeguard 
Union, Buffalo 
Public, N. J. 
United Amer., 
Universal 
Halifax 

Swiss Re. 

Sun 
Eureka-Security 





Chanin Building 


JAMES A. BEHA 
Chairman of the Board 


HARRY A. GRANT, Vice-President 


Cc. E. Albright 
Harold G. Aron 
James A. Beha 
William H. Brudi 
H. E. Eckhoft 


Julian M. Gerard 
Charles H. Gristede 
Basil Harris 
August Heckscher 
Oscar Heyman 





Capital 
Surplus 


Preliminary Expense 














New York City | 
NORMAN T. ROBERTSON, President ra 
HAROLD G. ARON Am 


Chairman Finance Committee 


H. E. ECKHOFF, Treasurer | Bul 


Directors 
R. H. Johnston 
Leo Kaufmann 
Herman A. Metz 
Rudolf Pagenstecher 
A. Portfolio 
John W. Van Allen 


Writing 


Tornado 
Parcel Post 


Fire 

Fine Arts 
Tourist Baggage 
All Risk Furs & Jewelry 


Opportunities for Progressive Agents in Profitable Cities and Towns 


Rents 


Inland Marine 
Transportation Floaters 


Germanic Fire Insurance Company 
of NewYork ia” 


122 East 42nd Street | Agr 


E. A. MORRELL, Secreta: | Aut 


Norman T. Rober?so: 
Carl Schreiner | City 
Jesse Spier | 
Mason B. Starring, J+ 
Max L. Teich 


$1,000,000.00 
$1,500,000.00 
$100,000.00 





Automobile 
Registered Mail 
Use & Occupancy 

Riot & Civil Commotion 














Hail Figures 
for 1928 











Hail insurance continues to be one of 
the most difficult side-lines of fire in- 
surance. For several years the loss 
ratios have been extremely heavy and 
last year was no exception, most of the 
companies sustaining loss ratios of 75% 
or greater. Last year, as in 1927, the 
Hartford Fire, Home and the St. Paul 
Fire & Marine were the three leaders, 
each of them writing well in excess of 
$1,500,000. The Great American was also 
in the $1,000,000 class with $1,131,000. 
Following are the results of some of the 
principal companies writing hail insur- 
ance: 

Losses 

Paid 
$658,394 

86,340 
429,377 


Net 
Premiums 
$836,543 
123,048 
615,302 


Company 
Aetna 
American Eagle 
Continental 


Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 


United States Fire Branch: 80 John Street, New York 


J. A. KELSEY, General Agent 


GEORGE Z. DAY, Ass’t General Agent 


U. S.—Statement December 31, 1927 


ASSETS 

PREMIUM RESERVE 
OTHER LIABILITIES 
NET SURPLUS 


$9,771,118.88 
2,238,740.65 
875,414.78 
6,656,963.45 


Connecticut 
Fidelity-Phenix 


Globe & 


Glens Falls 


Great Ar 


Hartford 


Merchants, N. Y. 


National 
Niagara 
Phoenix, 


Prov.-Washington 
St. Paul 

Springfield 
United States 
Westchester 


RUtPETS .6.05.6-s 
merican 
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Riot and Explosion 


Figures for 1928 





Company 


Aetna . 


Agricultural 
American 

Continental 
Fidelity-Phenix 


Glens F 
Globe & 
Home . 


Hartford 


Phoenix, 


National, 
Springfield 


Uy 


American 


Niagara 


North River 
Great American 
Automobile 


Ins. Co. 


JAMES HAMILTON HONC al 








Jame 
England of the Yorkshire, has 
Sir James Hamilton by virtue 0! 
recently conferred upon him @' 


inghan 


Net 
Premiums 
$69,968 
7,192 
20,565 
50,824 
51,646 
32,388 
69,729 
83,937 
107,251 
66,308 
38,393 
59,244 
41,031 
32,394 
29,075 
44,072 
29,699 
25,860 _ an 
36,303 ma oed —_ 
26,548 Jit 
OF Ny Bi cccces 100,478 


NE oxxess 


alls 
Rutgers 





s Hamilton, managing dir: tor ! . 
come wea - 
onors Stuyves; 
R k- Sun ee 
Duc Transeo, 
Tanspo; 
ction, 
ction, 

. Union, 


1 Palace, London. 











4, 
13.88 
3,111 
44,263 
NORED 
firector i 
iS come 
of ynors 
Buck 





March 8, 1929 








Page 21 















N. J. Premiums and 


Incurred Losses, 1928 





Windstorm Figures 
for 1928 





Inland Marine 
Figures for 1928 








The 1928 New Jersey figures are as 

















follows: 
Net 
Premiums 
Aetna (Fire) ......... $ 621,368 
Agricul. UME kes 320,088 
Allianc i 161,452 
Americen Alliance < 85,355 
American & Foreign.... 35,911 
American Ce cess 93,385 
American WE i caclecns 260,445 
Americon National 19,579 
American Union ...... 51,630 
Automobile .esececcoee 504,038 
POHON see dsvicceveesc 169,137 
Buffalo... eee eee eeeee 83,278 
Baltica, paloma ad boas 82,683 
Central Mfrs. 64,363 
Chicago F. 56,108 
Citizens .-eeeeee 65,795 
City of N. x. 149,887 
Concordia . .cccecccccee 220,520 
Columbia, O. 89,988 
Comm. Union, 51,374 
GOMETCE sco seow cess 74,771 
Comm. Union, Eng..... 206,631 
Commonwealth ........ 132,045 
ConnecticUt .cccesssess 194,165 
Continental ....ccee. ‘ 847,637 
COOHNY <:s-cewcnicietsceien 18,205 
Eagle, N. Y. cscccceee 33,478 
Eagle S. & B. || ee 165,200 
Equitable F. & M. .... 38,838 
Farmers, YOR .occscee 225555 
Federal Union ........ 37,483 
First American .......,. 23,498 
Fireman’s Fund ....... 595,010 
Gen. Exch. Ins. Corp 283,550 
Glens: Falla: ia<'sc:0d00%s 339,808 
OS Sr ree 225,913 
Globe & Rutgers....... 696,037 
Grain Dealers ........ 19,814 
eee SUMS 650.020. 00 29,439 
Greet AMEE. n6.k000:5050% 754,341 
Hardware Dealers ..... 22,675 
eS GR OP ere 175,637 
PREG. caiscvnced snes 915,384 
RE Ns. Mretaiac cae wee 1,180,801 
ee? AL eee 148,719 
HOGS. csccsesesccss 58,149 
rrr eee 59,132 
Importers & Exp. ...... 238,000 
Insur. Co. of N. A. 1,480,943 
Insur. Co. of S. of P 233,129 
Ieiermationgs ..cccsccus 275,039 
Industrial, Boston ..... 32,128 
BN 3 x's concise anseues 34,476 
La Salle 7,681 
Liberty Bell 26,415 
MODE os «a bmeiere 7,276 
Law U. & 48,000 
L&L& G 598,357 
London & ‘Lan. 119,765 
London & Scottish ..... 16,420 
Lumber Mutual, Mass.. 30,502 
Lumberman’s, Ohio 83,503 
Lumberman’s, Pa. ..... 71,901 
Manhattan F. & M. .. 32,691 
Mnfrs. Mutual, R. I. .. 12,561 
BEGMINE Sssacucn<Gas 157,365 
MOCNRUICS  emiccee cca 86,831 
Merchants, N. Y. ...... 180,571 
Merchants, Prov. ..... 34,830 
i a ee 19,603 
ARNON NAB ogc cu pes 78,284 
Millers Mutual, Texas.. 25,307 
ES ES aera 19,640 
National, Conn. 787,043 
National Reserve 123,762 
INROELANGS 5046's /01s <ce'e:c 28,744 
We UNGsy scp cox scene 259,184 
Witte: Bo. since woes 274,500 
New Hampshire ....... 154,094 
New York State ...... 38,598 
Niagara ice Eneeoeeeee 858,066 
Roritern, Ny Ye sess 185,748 
MORE Stat cues gos cee 19,394 
Northwestern Nat’l 58,656 
Northwestern F. & M.. 11.821 
Occidental Pore. Re a 17,418 
LL Se ee 76,288 
OMECSIOny: 4. iiss cecs 42,106 
nee eae 52,725 
Pennsylvania 232.878 
re 62,321 
Penn, Millers 36,905 
Phila, Mnfrs. 61,603 
Phila. F. & M. 83,661 
oenix, Conn, 328,384 
Phoenix. Eng. 236,473 
BEM, “ae trway ts oes 64.903 
Presidential... .....0.. 19.635 
Prov.-W hington ..... 240,160 
RiMential . cbc caseces 140,353 
ny ERO Cre 542,403 
Queensland oo... ccs 65,548 
Rubber Mnfrs. 2.2... 58,354 
BIMCAN. os ceccceeses 6,514 
Rhode Tland sos... 00. 77.036 
Retail Hardware ...... 21.978 
1 RRR Rare 345.940 
Royal F HOMO S056 60% 163,756 
ARE oes 563.602 
GC ey aoe 9544 
Standard Conn. Pacis 49.018 
Meee Sc chante 112.052 
Peles + aren es 87,139 
a Paul ¥. & M. 311.627 
BO hos cc maaeeemctaes 63,125 
PARE St eaceos es 204,715 
Merci ttteneeeeeees 190,876 
Tanscon‘inental 11.815 
Jasportation 20.095 
won, Ruffalo 13,126 
rion, EN 6 c-srxs 64.663 
tion, France 50,277 





Losses 
Incurred 
$ 292, 803 


25 000 


Windstorm insurance is still showing 
its yearly increase in premium income 
for the fire companies, being today an 


important source of revenue. The loss 
ratios vary fairly widely. The Hart- 
ford Fire is still the leader, increasing 


its income about $150,600 over 1927. The 
Home is second with an increase of 
$120,000. Other companies in the $1,000,- 
000 income class are the Aetna, National 
of Hartford, Continental, Fidelity- 
Phenix, American of Newark, the St. 
Paul Fire & Marine and the Spring- 
field Fire & Marine. The figures of 


many of the leading companies in this 
field follow: 


Net Losses 
Company Premiums Paid 

| $270,759 $150,171 
PLOW « ciecres tiie sees nes 1,830,334 1,354,990 
American Eagle ....... 166,823 65,687 
American, Newark 1,222,348 595,356 
Automobile ........... 167,308 73,910 
Boston Sidcedécecucesan 246,080 139,815 
Connecticut .....ccccee 414,344 197,577 
COMUMEREEE ok écicccccs 1,391,300 538,691 
Commercial Union 268,387 146,335 
Commonwealth ........ 141,580 39,906 
Eagle, Star & B. D..... 112,814 45,911 
ee 138,728 78,435 
i en 726,105 326,415 
Ce. ae ee 430,495 198,604 
Fidelity-Phenix 1,295,989 289,557 
Fireman’s Fund ....... “485,584 299,378 
Gites PO ono. ccciccs 368,748 179,320 
Great American ....... 942,079 389,729 
Globe & Rutgers....... 706,841 558,293 
Hartford Fire ......+. 2,871,065 1,363,211 

WMG palatine andes ob cones 2,548,607 1,324,521 
Ens: Co. of N. A... se 951,568 478,228 
| Fa. i) I eee 626,688 417,535 
National Eaberty ... 6.2 367,039 165,302 
North River ....<..0.. 375,231 187,666 
INMUSON Sos Siw cs Cea ee 1,396,896 682,050 
Phoenix Assurance..... 184,611 81,871 
Phoenix, Hartford 686,628 327,414 
Prov.-Washington ...... 182,006 94,249 
Pennsylvania .......... 328,627 103,933 
GROIN oe es cones wake cds 327,846 142,195 
Springfield F. & M. 1,002,125 397,824 
Ca See 1,021,994 457,134 
Travelers: Fire .....0.% 325,639 136,318 
United States ......... 758,033 454,351 
Westchester ....6.6606 434,333 160,833 
Pe, Se ee ners 280,993 175,959 
IE Nic Ka em hss cate: 373,749 188,249 
Bankers & Shippers.... 108,036 33,459 
CANUTE 4 hes one ears 262,498 143,788 
National Union ‘ 500,858 421,512 
Northwestern National. 329,431 127,377 
GHIGHE 5 gc ccden ce scecs 192,907 73,358 
London & Lan. ...... 187,826 84,811 
ROWER -ckedecosvecex ces 571,186 243,083 
WEED cap tarehaodawcters 157,058 65,338 
Western Assurance 116,611 55,143 
Milwaukee Mech. ...... 252,032 90,794 
Alliance, Philadelphia .. 191,061 73,904 
Phila. F. i ae 202,702 113,065 





ROYAL-QUEEN CHANGES 

Arrangements have been made where- 
by the Royal-Queen group of compa- 
nies in the Kentucky field will hereafter 
be housed in one office,’at 1194 Starks 
building, Louisville, and the field work 
of the four companies districted. and 
handled by Milton C. Miller and W. B. 
Triplett as state agents. Miller has 
maintained an office for the Royal at 
1194 Starks building, while Triplett has 
had his Queen office at 711 Columbia 
building. Effective March 15, Triplett 
moves over to the Starks building. The 
two men will represent the Roval. Queen, 
Newark Fire, and American & Foreign, 
dividing up the state and each traveling 
for four companies. 





COUNTY FIRE AGENTS 
The County Fire of Philadelphia has 
appointed Wakefield, Morley & Co., of 
Hartford as general agents for Connec- 
ticut and S. L. Johnson & Co., 
ham, Ala., as general agents for that 
state. 





W. N. CORNELL IS DEAD 
W.N. Cornell. manager of the Railway 





Underwriters of Chicago, died at his 
home in Wilmette, Ill, recently of heart 
complications. He was connected with 
the Railway Underwriters for many 
years. 

United Firemen’s ...... 65.223 19,748 
United States .ccceces 801.180 399.350 
Virginia F. & M. ...... 12,919 8,555 
Wiest CMeGr cass ccvces 62.879 3.059 
World F. & M. .....06 16,788 30,837 


Birming- - 





Figures showing the premiums written 
by the fire and marine companies under 
the head of inland marine and transpor- 
tation insurance give «an indication of 
the enormous size of this business. And 
it is still growing steadily, the premium 
income for most of the companies being 
in 1928 in excess of that written during 
1927. It is now one of the four major 
lines of fire insurance and one which 
promises to show continued growth for a 
number of years. The Insurance Com- 
pany of North America last vear took 
the lead in this field from the Globe & 
Rutgers, which in 1928 ranked second. 
The North America increased its income 
on inland marine lines nearly $700,000 to 
$4,234,000. Others among the leaders are 
the Commercial Union, St. Paul, Marine 
of London, Aetna, Hartford Fire, Home, 
Automobile of Hartford and the Conti- 


nental. The figures follow: 
Net Losses 
Company Premiums Paid 

DOE iccecesanneders $1,854,309 1,073,915 
Agricaiturat ...csecsce 155,013 65,416 
Alliance Assur. ........ 230,165 71,436 
Amer. & Foreign...... 410,138 92,634 
American Eagle ...... 234,458 75,091 
Automobile ........... 1,492,991 517,179 
American, Newark 697,883 271,674 
ENON occa degen vava xe 311,606 111,112 
Commercial Union 2,995,372 1,030,380 
Continental ........... 1,192,069 516,089 
Commonwealth ........ 98,924 43,868 
Connecticut ........... 159,631 75,657 
Esgie S. & BF D..... 6s . 196,083 139,499 
Fidelity-Phenix ........ 1,030,075 427,239 
Fireman’s Fund ....... 682,419 428,387 
BIG SEE occ ancies cows 227,033 96,386 
Pe, bec adccessees 232,572 125,656 
CY POE sveseasices 463,994 191,045 
Great American ....... 572,253 244,242 
Globe & Rutgers ...... 3,823,242 2,870,755 
EME cine cans. x tine <'eces 1,593,921 741,055 
Ins. Co. of N. A 4,234,434 814,325 
WIACUION | cccedic cccisas 1,841,100 805,120 

. & arene sks 152,909 71,458 
NGG Wiwer 666cci sce 202,397 88,880 
Phoenix, Hartford 264,531 125,375 
Prov.-Washington ..... 398,923 202,628 
6oexceceveanue 2,811,898 1,184,174 
KO OES er ene 242,187 83,486 
Springfield aes & bacwares 237,666 68,648 
United States ......... 332,966 130.587 
Lay ee ee 180,469 132,621 
U. S. Mer. & Shippers.. 441,166 158,869 
WE ne diecaccanceocess 112,427 37,978 
WEE on cdnsscunesoad 216,398 61,175 
GU cate eticccancexcs 160,651 47,131 
MEGUGMEOc cedcnceczecene 329,877 166,089 
(MRIS ccaseccvunsesucs 637,820 302,998 
London Assur. ........ 242,194 82,526 
Matine, London ....... 1,923,895 588,995 
WEE Stcusnasdotccnus 204,383 49,127 
Co eee rere ere er 258,413 124,536 
WEG Se cae saeeces 168,446 37,684 
Allvance, Pilla. .s:<06<: 403,020 150,732 
Pria. Fo GM, icc cece 304,639 120,511 





GLENS FALLS SPECIALS 


H. C. Brown and G. W. Bartlett to 
Cover Eastern New York and West- 
ern Vermont from Home Office 


H. C. Brown and George W. Bartlett 
have been appointed special agents of 
the Glens Falls for eastern New York 
and western Vermont to succeed F. W. 
Stein, recently elected secretary of the 
Glens Falls and the Commerce. Messrs. 
Brown and Bartlett will make their 
headquarters at the home office in Glens 
Falls. Mr. Brown has had considerable 
field experience in the New England ter- 
ritorv and Mr. Bartlett, who will act as 
Mr. Brown’s assistant, has had extensive 
home office experience. 

Gordon H. Kemball will succeed Mr. 
Brown as special agent for eastern Mas- 
sachusetts and Rhode Island. with head- 
quarters at 40 Broad street, Boston. Mr. 
Kemball has traveled that territory for 
other companies and is well known in 
insurance circles throughout New Eng- 
land. 





W. L. RHOADS SUCCEEDS BUCK 

William L. Rhoads succeeds P. G. 
Buck as senior special agent of the 
Pennsylvania Fire at the Philadelphia 
office and Special Agent Harrv G. Rulon 
has had his activities enlarged to include 
Philadelphia citv fire business as well as 
the snecialtv lines. Special Agent How- 
ard Peak will remain in charge of the 
North Philadelphia office. 


Court Grants License 
To S. C. Bank Agent 


COMMISSIONER IS OVERRULED 
Firemen’s Representative Victor in 
Court Action; King Declared to 
Have Exceeded Authority 
EE 
Judge J. T. Maudlin of Columbia, S. 
C., ruled last week that Insurance Com- 
missioner Sam B. King exceeded his au- 
thority when he refused a license to 
Vernon C. Earle of Spartanburg, a bank 
agent, and also agent for the Firemen’s 
ot Newark. The court held that the 
commissioner cannot legally refuse to li- 
cense an insurance agent for the sole 
ground that he is an officer or employe 
of a bank, and granted Earle a writ of 
mandamus to compel the issuance of a 

license to him. 

Commissioner King took a positive 
stand against bank agencies when he be- 
came insurance commissioner last April, 
succeeding John J. McMahan. 

In the opinion of the court, the bank 
agency ruling handed down by ithe com- 
missioner in the matter of issuing li- 
censes to employes of the Bank of Com- 
merce of Spartanburg, who had formed 
the H. C. Hicks insurance agency, was 
in excess of the statutory authority con- 
ferred upon the insurance commissioner 
by statute. 

The opinion holds that the ruling of 
the commissioner would deny to a law- 
yer or real estate agent the right to car- 
ry on an insurance business in connec- 
tion with other business, except where 
the commissioner thought they should 
be permitted to do so, and more serious 
objection is made by the court because 
of the fact that the order expressly ex- 
empts existing agencies, whether con- 
nected with a bank, real estate agency, 
lawver’s office or otherwise, but refusing 
to license applicants who apply subse- 
quent to the ruling. 

The court also held that the commis- 
sioner’s decision to grant licenses to 
banks in small communities was in error. 
Mr. King held that there would be less 
likelihood of “improper influence,” but 
the court expressed the belief that the 
reverse would be true. 





W. W. ELLIS ON ADVERTISING 
Tells Hartford Club Agents Are Link- 
ing Up With Companies Doing 
Constructive Publicity 
Local agents, who link themselves 
with an insurance company that is ad- 
vertising and helping its agents to ad- 
vertise, will gain financially, in the opin- 
ion of W. Warren Ellis, of the public 
relations department of the National 
Board of Fire Underwriters, speaking 
Tuesday before the Hartford Advertis- 
ing Club at Hartford, Conn. He said 
that agents as well as the insurance 
companies, are in business to make 
money and the advertising heads in the 
companies must convince the agents 
that the advertising offered will not 
alone help them to sell, but will also 
increase their prestige in their respec- 

tive communities. 

“T believe the public relations plan 
started by the National Board will bene- 
fit every company,” said Mr. Ellis, “by 
making the relationship of insurance to 
business and to the public understood 
to such an extent as to lift from the 
shoulders of individual companies the 
necessity of justifying the need for in- 
surance. 

“Between fifty and a hundred new fire 
and casualty insurance companies have 
been started in the last year or two. 
They will offer a certain measure of 
competition, even to the largest com- 
panies now operating, and it will be in- 
teresting to see which will survive the 
test. I believe there will be an advan- 
tage for the companies that are adver- 
tising, that are offering their agents 
definite selling suggestions and aids, and 
showing them how to produce more 
business thereby gaining their lasting 
good will.” 
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Colonel Taggart To 
Quit As Commissioner 


MAY GO ON FEDERAL BENCH 





Pennsylvania Insurance Department 
Head Reported Slated for Judgeship; 
Charles H. Graff May Succeed Him 





Commissioner Matthew H. 
is to resign to 
the Federal 


Insurance 
Taggart, of Pennsylvania, 
accept an appointment to 
bench, according to reports in Pennsyl- 
vania insurance circles. 

At one time not long after his ap- 
pointment Colonel Taggart was criticized 





MATTHEW H. 


TAGGART 


by insurance companies and others, but 
nothing came of it. He was an appointee 
of Governor Fisher. One of the last 
official acts of President Coolidge was 
the signing of a bill authorizing the ap- 
pointment of an additional federal judge 
for the Middle District of Pennsylvania. 
According to the report, which comes 
from several sources and which Wash- 
ington seemingly verifies, the Mellons, 
who are leaders of the Republican party 
in Pennsylvania, have had a candidate 
for the place of insurance commissioner. 
With Andrew Mellon a hold-over in the 
new cabinet, it is reported that he will 
have the naming of the new judge. The 
story has it that Governor Fisher, in turn, 
will name Charles H. Graff, a Mellon 
man and present first deputy insurance 
eeecaastinss as Taggart’s successor. 


HOME F. & M. DIVIDEND 


The Home Fire & Marine of the Fire- 
man’s Fund group, has increased its 
quarterly dividend from forty cents a 
share to fifty cents, payable March 25 
to stockholders of record March 5. Good 
returns from the company’s investments 
are said to warrant the increased divi- 


dend. 





TO CELEBRATE 90TH BIRTHDAY 


Omar A. Hine, local agent for the In- 
surance Company of North America at 
Watertown, N. Y., will celebrate his nine- 
tieth birthday on Friday next. Mr. Hine 


has been in the insurance business for 
He is president of the - 


over forty years. 
Insurance Agents Club of Watertown. 





JOIN THE NATIONAL BOARD 

The executive committee of the Na- 
tional Board of Fire 
week elected to membership in the Na- 
tional Board the following companies: 
Fidelity & Guaranty Fire of Baltimore, 


National Guar: aunty Fire of Newark and 
Seaboard Fire & Marine of New 


i 
York. 


Underwriters last 


CONFERENCE ON AIRPORTS 





Department of Commerce Calls Meet- 
ing in Washington March 22 to 
Discuss Fire Regulations 
The Aeronautics Branch of the United 
States Department of Commerce has 
called a meeting on March 22 in the 
Commerce building at Washington of 
representatives of the aviation industry 
to discuss the proposals of the National 
Board of Fire Underwrters and the Na- 
tional Fire Protection Association cover- 
ing the construction and protection of 

airports in the United States. 

Those who will not be able to attend 
are invited to submit to the Aeronautics 
3ranch written discussions of the pro- 
posed regulations setting forth any sug- 
gestions or criticisms they may have to 
offer. Mimeographed copies of the regu- 
lations are expected to be available this 
week. 





W. V. A. KEELER RESIGNS 
W. V. A. Keeler, who has been spe- 
cial agent for the American Eagle and 
the Firts American in New Jersey with 
headquarters in Newark, has resigned. 
His plans as to the future will be an- 


nounced at a later date. 


CAPITAL INCREASED 


“Lloyd Continental Francais,” of Rou- 
baix, has increased its capital by 2,500,- 
000 francs to 10,000,000 francs, 25% paid 
up. “Bourgogne,” of Montceau-les 
Mines, increased its capital by 2,000,000 
francs to 5,000,000. 





LICENSED IN NEW JERSEY 


Four New York City companies have 
been licensed in New Jersey within the 
past ten days. They are the Germanic 
Fire, Seaboard Fire & Marine, Ameri- 
can Home Fire and the American Con- 
stitution Fire. 





FRENCH COS. TO LIQUIDATE 


Two Paris companies, “La Gallo-Brit- 
annique” and “L’Omnium d’assurances 
Maritimes” have decided to discontinue 
their underwriting activities and are go- 
ing into voluntary liquidation. 





The insurance agencv of Henry S. 
Marmorstein in Jersey City has been in- 
corporated with a capital of $100,000. 
Henry S. Marmorstein and Josephine 
Ricardelli, of Jersev City, and William 
M. Goldweber, of Bayonne, are the in- 
corporators. 
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Anywhere 
and 


Everywhere 


aging gales. 
“Weather Man”. 


New Hampshire. 


credit. 









































































































































Though tornadoes in this country are more 
frequent in Kansas and Missouri than in Mas- 
sachusetts or Connecticut, no part of the 
country is free from the possibility of dam- 
If you don’t believe it, ask the 


Anywhere, a gale of terrific force may sud- 
denly blow up. Last year, severe windstorms 
swept parts of New York, Pennsylvania and 
Of course serious destruc- 
tion through tornadoes and windstorms oc- 
curred in other parts of the country too. Even 
a wind of lesser violence may tear off a shut- 
ter or cause other damage. 

Bankers everywhere recognize the worth of 
Windstorm Insurance as a protection to 
Wherever he may be, the local agent 
who points out the windstorm danger to 
clients and friends is discharging a responsi- 
bility to his fellow citizens as well as increas- 
ing his premium income. 


HARMONIA 


Fire Insurance Company 


NEW YORK OFFICE 
59 MAIDEN LANE 











If the weathercock 
could give warning of a 
storm, he would say, 

“Beware of the gale 
and .take out wind- 
storm insurance.” 



























































































































































Bankers Join Board 
Of National Lii erty 


GOLDMAN, SACHS EXECU 





IVES 
Ralph Jonas, Catchings and Sac!.. Made 
Directors; Thoms, Ikier and } core 


Are Promoted 





Ralph Jonas, directing head |; the 
Financial & Industrial Securitic. Cor. 
poration, which has just merged \. ih the 
Goldman, Sachs Trading Cor; ration 
and Waddill Catchings and Water F 


Sachs, both members of the inking 
firm of Goldman, Sachs & Co., wire last 
week elected directors of the ational 
Liberty, the Baltimore Americin and 
the Peoples National Fire, the le ‘ost ac. 
quisitions to the Home of New York 


-— by virtue of a management con. 
tro 

Three promotions have becn ap. 
nounced by the National Liberty group, 
David C. Thoms and Edward F Ikier, 
formerly assistant secretaries, have been 
made secretaries, and David H. Moore, 
superintendent of agencies in the West. 
ern department at the home office, has 
been promoted to assistant secret: ry. 

Mr. Thoms joined the National Lib- 
erty in 1922 as manager of the Pitts- 
burgh branch. In 1924 he became su- 
perintendent of agencies for the Middle 
department, with headquarters in New 
York, and in the following year was 
made assistant secretary. He has been 
prominent in New York insurance cir- 
cles for many years. 

Mr. Ikier also became a member of 
the National Liberty family in 1922, be- 
ginning as a general adjuster and later 
becoming assistant secretary. For five 
years he was associated with the New 
Jersey Insurance Co., resigning as as- 
sistant secretary to make his present 
connection. Prior to that he served as 
special agent for New Jersey for the 
North British & Mercantile. 

Mr. Moore joined the National Lib- 
erty in 1923 to act as state agent in 
northern Ohio, including Cleveland. 
Prior to that he was associated with a 
large company as Michigan state agent 
He is a native of Chicago and entered 
the insurance business in 1913, after 
going with Critchell, Miller, Whitney & 
Barbour of that city. 





LATVIA INSURANCE 


According to the report of the minister 
of finances there were in 1927, 455 insur- 
ance carriers operating in the republic 
of Latvia. By far, the largest part ot 
the business is done in the fire and ma- 
rine lines. There is comparatively little 
life, accident, burglary and automobile 
insurance so far, and some plate glass 
and live stock insurance. 





FIREPROOF SCAFFOLDING BILL 


Under the provisions of a bill intro- 
duced in the New York senate by Thom- 
as F. Burchill, the labor law is amended 
by providing all scaffolding and staging 
for erecting, repairing, painting, clean- 
ing or pointing a building mus! be of 
fireproof material. 





PROV. WASHINGTON DIViDEND 


The Providence Washington ‘1as de- 
clared a quarterly dividend of $5 « share, 
payable March 28 to shareho' ‘ers o 


record March 11. 





HAGUE RULES IN FRA’ CE 
A bill has been prepared provi ing the 
introduction of the Hague rules to the 
French Code Law, with certain difica- 
tions. 





Ossip-Oster, Inc., Queens Bor sh, ™ 
surance business, has been cha 
Albany with a capital of $20,004 
Ossip, Hollis, L. I.; Shirley 
witz, Brooklyn ; Gertrude Oest: 
Jamaica, N. Y.; Nathan Ossip, ! 
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“AMERICA FORE” 


























OUR TELEPHONE—do you 


make the most of it? 





It’s a valuable ally. Use it. Pack 





a dozen or so highly concentrated sales 





talks into it every day. They'll save 





you time-wasting trips to prospects 











who are not in today. 












A modern miracle —the telephone. 








And it will work miracles for your 








premium income if you will give it halt 





a chance. 








FIRST AMERICAN 
FIRE INSURANCE COMPANY 


EIGHTY MAIDEN LANE, NEW YORK, N. ¥. 


CRAEST STURM, Cuenmen or rt Benen. 
LRAID, Passoeer 




















‘CASH CAPITAL — ONE MILLION DOLLARS 





NEW YORK CHICAGO MONTREAL DALLAS SAN FRANCISCO 
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One Hundred and Fifth Annual Statement 


United States Fire Insurance Company 


ORGANIZED 1824 


110 William Street, New York City 





Statement December Thirty-first Nineteen Hundred and Twenty-eight 


Assets 


United States Government 
Bonds $ 5,864,700.00 
Other Bonds and Stocks___ 25,935,813.00 
Bonds, Mortgages and 
Other Loans 
Cash on Deposit 
Premiums in Course of Col- 


2,031,275.00 
2,159,499.46 


2,326,652.99 
132,745.50 
110,347.56 
9,111.00 





$38,570,144.51 


Liabilities 
Unearned Premiums $14,735,678.79 


Losses in Process of Adjust- 
2,710,467.00 


1,078,355.72 
Capital $ 4,000,000.00 
Net Surplus__ 16,045,643.00 





Surplus to Policyholders___ 20,045,648.00 





$38,570,144.51 








INCREASE IN ASSETS 


$5,897,484.89 





INCREASE IN CAPITAL 


2,000,000.00 





INCREASE IN NET SURPLUS 





3,727,559.68 








CRUM & FORSTER 


MANAGERS 


110 William Street, New York City 


Western Dept. 
FREEPORT, ILL. 


Southern Dept. 
ATLANTA, GA. 


Pacific Dept. 
SAN FRANCISCO, CAL. 


Carolinas Dept. 
DURHAM, N. C. 


Allegheny Dept. 
PITTSBURGH, PA. 
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One Hundred and Seventh Annual Statement 


The North River Insurance Company 


INCORPORATED 1822 


110 William Street, New York City 





Statement December Thirty-first Nineteen Hundred and Twenty-eight 




















Assets Liabilities 
ic cai States eupeeieeniaa ee Unearned Premiums ----_-- $ 9,365,088.01 
I ae rst eget a > 3,280,000.00 a 
Other Bonds and Stocks___ 18,559,138.00 Lamsoosn Processor Adjust- 
Loset-on Peds ond a, 1,904,062.00 
P SS ghag oe sereinestsie 7 eit All Other Liabilities______- 655,049.07 
ash on Deposit_________- 1,756,509.72 . 
Premiums in Course of Col- Capital .....- > 2,000,000.00 
leotiom ....-........-.. 1,387,285.08 Net Surplus__ 11,848,203.89 
Bills Receivable _______--- 29,812.83 
Interest Accrued .......-- 46,565.34 Surplus to Policyholders___ 13,848,203.89 
Reinsurance Due _____--__- 6,391.00 
$25,772,401.97 $25,772,401.97 
INCREASE IN ASSETS $4,142,541.73 
INCREASE IN NET SURPLUS 4,325,650.52 











CRUM & FORSTER 


MANAGERS 


110 William Street, New York City 


Southern Dept. 
ATLANTA, GA. 


Western Dept. 
FREEPORT, ILL. 





Pacific Dept. 
SAN FRANCISCO, CAL. 


Allegheny Dept. 
PITTSBURGH, PA. 


Carolinas Dept. 
DURHAM, N. C. 
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Bronx Victim of Auto Accident Awarded 
$30,000 Damages for Injury to His Legs 











SUE FOR $10,000 FOR SON A MS Ceo , 
Mr. and Mrs. W. Meyer Say Auto y un 4 Pee | 1 Killed, 10 Hurtin Jersey 
‘ ital Shortens Boy’s Leg. | ‘Aine ue 4 4 N “. So : When Bus Hits Pedestrian 


Mt. Vernonite Killed, Fiancee ues ie 79 Two Women Injured by Trt 
Hurt, in Motor Crash “Aisi  _-— of Fire Rescue Squad 


"aaa [Fhe gewredirsanens a it Injured in Father’s cx Port Chester Policeman Killed 
Succumbs in Hospital 


800000 Automobile Accidents in 1928 


as Car Goes Over Bank as Sedan Overturns in Crossing Street 


{An average of more than ninety-one {91} an hour for the 8,760 hours in the year } 


These Accidents took 27000 Lives 


{An average of more than three {3} an hour for every hour last year} 


Involving an Economic Loss of 850000000 


{An average of more than $97,000 an hour for every hour in 1928} 


In spite of this evidence, there are thousands upon thousands of automobile owners who do not 
carry any insurance, or who are under-insured. This fact puts it squarely up to the insurance 
agent, and leaves no doubt as to his responsibility to the car owners in his community. 





‘The Glens Falls Fleet’’ 


Gaby, OMMERCE. Veli 





INSURANCE COMPANY 
Glens Falls, New York, 


INSURANCE COMPANY INDEMNITY COMPANY 
Glens Falls, NewYork . : Glens Falls, NewYork, 











CHICAGO BRANCH OFFICE NEW YORK BRANCH OFFICE SAN FRANCISCO BRANCH OFFICE 
175 West Jackson Boulevard 84 William Street 354 Pine Street 
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Chicago Lloyd’s.in N. J. 
Pays 10% Commissions. 


RATE DIFFERENTIAL 





HAS 20% 





Circular Sent Out By Squire Co., Who 
Have Headquarters in Newark; 
Want Preferred Risks 





Another insurance concern which has 
just been licensed to do business in New 
Jersey is soliciting business on a dif- 
ferential of 20% from the rates in the 
state with a 10% commission to the 


This fact became known last week 
through a circular letter which has been 
sent to Newark agents by the Squire 
Co, of Caldwell, N. J., and who have 


just been appointed managers of the 
eastern division for the Chicago Lloyds, 
with headquarters in the Industrial build- 
ing, Newark. 

The circular letter in part states: “The 
Chicago Lloyds has just been licensed to 
do business in New Jersey, to write fire, 
automobiles and kindred lines, but the 
underwriting will be limited to risks of 
the better classifications—only properties 
of excellent ownership—brick or better 
construction — non-hazardous occupancy 
and under public fire protection. 

“We have filed a rate schedule with 
the New Jersey Insurance Department 
which involves a differential of 20% from 
the rates of the New Jersey Rating Bu- 
reau. Due to reduced overhead allow- 
ance, we will allow a commission of but 
10%.” 

According to the 1928 statement of the 
Chicago Lloyds, filed with the New Jer- 
sey department of insurance, the total 
liabilities are given as $2,732,999, which 
includes funds available for protection of 
policyholders which amounts to $2,368,- 
600; cash in banks, $57,205; bonds, stocks 
and other securities owned by the con- 
cern total $2,524,424; premiums in course 
of collection, $144,971; due from other 
companies, $2,259; accrued interest, $4,- 
138. Outside of London the Chicago 
Lloyds claim to be the largest Lloyds 
organization in the world. 





INSTITUTE EXAMINATIONS 





Nearly 1,500 Register, With Fire Stu- 
dents Leading Field; Fine Gain 
in Interest Is Shown 

Registration for the examinations of 
the Insurance Institute of America, Inc., 
has reached the high water mark this 
year with 1,468 registrants, as compared 
with 1,054 in 1928. Of this total, 1,023 
have registered through the various in- 
surance societies, the number of regis- 
trants in each branch of the business 
being as follows: Fire, 846; surety, 13; 
casualty, 87; marine, 10; life, 67. 

Three hundred and forty-five outside 
of the societies have registered for the 
surety examinations. This is undoubt- 
edly due in a large measure to the fact 
that the National Association of Insur- 
ance Agents through the American 
Agency Bulletin has been publishing the 
surety lectures delivered under the aus- 
pices of the Insurance Society of New 
York, and many of its readers at points 
Where there are no insurance societies 
which desire to take the examinations. 
In other branches than surety 100 in- 
dividuals have registered for the exam- 


Matious otherwise than through the in- 
surance societies. A number of these 
are in 


foreign countries. 





MOVE BROKERAGE DEP’TS 


Th brokerage and service depart- 
ment: of the National Liberty group of 
ite ¢ mpanies have moved from 135 Wil- 
liam street, New York City, to the 
round floor of the Home Insurance Co. 
buildi:g at 59 Maiden Lane. The Home 
recen iy gained control of the three Na- 
tonal Liberty companies. Henry Lehr 
Continues as manager of the depart- 
ments, but they will work in co-opera- 


“ton with the same department of the 
Home 
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WHY BUY 
# INSURANCE STOCKS? 


: 
; 
Insurance stocks should be bought 
because of their stability and safety, 
their past history of profit to stock- 
holders, and because insurance com- 
: panies have demonstrated their 


ability to profit both in times of 
prosperity and depression. 


SAFETY 


Insurance stocks present the seem- 
ing paradox of an exceptionally large 
degree of safety combined with a 
‘ substantial appreciation in value on 
the capital invested. Backed by hun- 
dreds of years of experience, their 
investments under state supervision, 
their risks so diversified that even a 
serious catastrophe would not im- 
; pair the resources of any one com- 
pany, their financial statements issued 
according to law in such condition 
that the intrinsic value of any insur- 
ance company can be easily approxi- 
mated, insurance stocks may be safely 
ranked as an investment in one of 
the safest industries in existence. 


-< 
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PROFIT 


Figures show that the average 
annual appreciation over a period of 
years from investment in insurance 
stocks is surprisingly large. During 
the last ten years, 1918-1928, annual 
gains to stockholders in a group of 

forty-one representative insurance 
companies have amounted to 55.2%. 


; This figure is based on the average 
yearly gain to stockholders of forty- 
; one actively traded-in insurance 
stocks. 

On request, our Pooklet 


“Insurance Stocks— Facts and Figures” 
} CAWLSD 


Perez F. Huff Co., Inc. 


Members Unlisted Securities Dealers Association 


75 MaIDEN Lane, New York 
Telephone Beekman 6480 
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Agents Convene N ext . 
Week at Birmingham 


TOPICS COVER WIDE RANGE 
Instalment Premiums, Compulsory Auto 
Covers, Future of Fire Insurance 
Among Topics on the Agenda 
The National Association of Insurance 
Agents holds its mid-year meeting next 
Tuesday, Wednesday and Thursday at 
the Tutwiler Hotel in Birmingham, Ala. 
This will be almost entirely a discussion 
meeting with prepared talks kept down 
to the minimum in order to give ample 
time to the consideration by the mem- 
bers themselves of leading problems be- 

fore the business of insurance. 

The national executive committee will 
meet before the convention on Monday 
and Tuesday, and the main gathering 
will get under way with a joint get-to- 
gether dinner Tuesday evening with the 
Alabama Association. Following is the 
program as determined for the business 
sessions on Wednesday and Thursday: 


Wednesday and Thursday, March 13-14 


(Convening hours: 10 a. m. and 2 p. m.) 
Addresses of welcome. 

For the Birmingham Fire and Casualty 
Insurance Exchange, H. B. 
president. 

For the Alabama Association, Charles 
L. Gandy, president; metnber, national 
executive committee. 

Response to addresses of welcome: 
Clyde B. Smith, Lansing, Mich, chair- 
man, national executive committee. 

Semi-annual report of President R. P. 
DeVan, Charleston, W. Va. 

During the remaining sessions of the 
Conference the following subjects will be 
discussed : 

Oil Insurance Association: 

1. Operation of insurance pools. 

2. Arbitrary reduction of commissions. 
3. Non-conference companies. 
Instalment payments of insurance pre- 

miums. 

Compulsory automobile liability insur- 
ance. 

Safety-responsibility bill. 

Principle of conference and co-opera- 

tion. 

Fire insurance, past, present and fu- 
ture: 

1. Lines lost to agents. 

_2. The race with casualty volume. 

3. The agent’s duty to himself. 

Branch office tendencies. 

Problem of non-admitted companies. 

Outlook for aviation insurance. 

Better business methods. 

Public relations. 

Five year development program. 


Thompson, 


JOIN ROCHESTER BOARD 

With the addition of Wellington Pot- 
ter and the George Dietrich Co. to mem- 
bership, the Rochester, N. Y., Fire and 
Casualty Underwriters Board now has a 
total of sixty-three men and firms in its 
personnel. The two new members were 
elected at the organization’s dinner 
meeting last week in the Rochester club. 
William Munns of Syracuse was the 
speaker. L. L. Greeno, president of the 
Rochester board, was elected to repre- 
sent it at the forthcoming Birmingham 
convention. 


Mrs. Frank B. Knapp, 60 years old, 
wife of a Buffalo general fire and auto- 
mobile agent in Elmwood avenue of that 
city, committed suicide by plunging over 
Niagara Falls on March 1. fer body 
was found the same day below the wa- 
terfall. A note and her outer garments 
were left above the falls. .Mr. Knapp 
said his wife had been ill for a long 
time prior to her suicide. 


TWO ENTER VIRGINIA 


The Germanic Fire of New York has 


been admitted to Virginia to_write fire 
and kindred lines. Another New York 


company just entered in Virginia is the 

. one ~ . » 
American & Foreign, one of the Royal 
group. 
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Rossia Promotes 
Executive Officers 


FORD AND JONES VICE-PRES. 
McDermott Becomes Secretary-Treas- 
urer; Three New Directors 

Also Elected 

Three new directors of the Rossia 
were elected to the board at the annual 
meeting of stockholders on Tuesday in 
Hartford and several officers of the com- 
pany were promoted to positions of 
greater responsibility. George E. Jones 
was elevated from secretary to vice- 
president; William H. Ford promoted 
from treasurer to vice-president ; 
Thomas B. McDermott from assistant 
secretary to secretary-treasurer; William 
J. Langler from assistant secretary to 
secretary, and S. H. Carpen from head 
of the marine department to assistant 
secretary in charge of marine. 

The executive staff elected by the di- 
rectors is as follows: 

President, C. F. Sturhahn; first vice- 
president, B. N. Carvalho; vice-presi- 
dents, T. B. Ford; secretary-treasurer, 
T. B. McDermott; secretaries, W. S. 
Waddy and W. J. Langler; assistant 
secretaries, F. E. Amidon and W. R. 
Falkin; assistant secretary of marine 
department, S. H. Carpen. 

C. C. House, president of the Provyi- 
dence Washington of Providence, was 
elected director to fill the vacancy caused 
by the death of C. 1). Dunlop of Provi- 
dence. L. Brooks Leavitt of Paine, Web- 
ber & Co., of New York, was added to 
the board. E. G. Seibels of Seibels, 
Bruce & Co., of Columbia, S. C., was 
elected a member. 

Careers of Promoted Officers 

Thomas B. McDermott, elected secre- 
tary and treasurer, was formerly an as- 
sistant secretary of the company. He 
is also treasurer of the Fire Reassur- 
ance, secretary and treasurer of the 
Globe Underwriters Exchange of Hart- 
ford, and secretary and treasurer of the 
Transatlantic Securities Company. 

George E. Jones, newly-elected vice- 
president by promotion from secretary, 
is identified in an official capacity in 
other companies of the Rossia group 
with which he has been connected for 
many years, receiving from time to time 
recognition for his services. He is vice- 
president and director of the Globe Ex- 
change, vice-president of the Fire Reas- 
surance Company; and vice-president of 
the First Reinsurance. 

William H. Ford, promoted from the 
office of treasurer to that of vice-presi- 
dent, at an early age became associated 
with the firm of insurance accountants 
of New York, Joseph Froggatt & Com- 
pany, Inc., and served in succession as 
senior accountant, manager of the Chi- 
cago office and assistant secretary of the 
home office in New York. 

In March, 1924, he severed his con- 
nections with Joseph Froggatt & Com- 
pany, Inc., to become auditor of the 
Rossia. 

William 1. Langler, promoted from the 
office of assistant secretary to that of 
secretary, is also secretary of the Fire 
Reassurance. He joined the Munich Re- 
insurance Company in London in 1902 
and was employed there and in the 
Hartford office of the company until the 
war closed its business in 1917. He 
served for a year in the comptroller’s 
department of Travelers and for five and 
a half years was employed by the Am- 
erican Equitable in New York, eventu- 
ally becoming an assistant secretary of 
that company. He became associated 
with the Rossia in July, 1924, and was 
made an assistant secretary in 1925. 

S. H. Carpen, promoted to become an 
assistant secretary in the marine depart- 
ment, is a native of Hartford. He first 
entered the insurance field with the 
Hartford Fire in 1913. In 1917 he be- 
came associated with the Rossia in the 
marine and transportation department 
and since 1918 has been in charge of 
that department. 








NORWICH UNION 


policies and service 
have world-wide 


reputation. 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 
75 Maiden Lane, New York 


HART DARLINGTON, Manager 


EAGLE FIRE COMPANY 


of New York 


Incorporated 1806 
HART DARLINGTON, President 


75 Maiden Lane, New York 
The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 
H. P. JACKSON, President 


In NORWICH UNION there is strength 


COMPANIES 








BEAVER CO. (PA.) LOCAL |! 
Over 90% of Agents in that | 
State Join Board and State / 
J. W. Doncaster, Presiden 

The local agents of Beaver 
Pa., have organized the Beaver 
Association of Insurance Agent 
90% ot the agents in the count 
to this board and are member 
Pennsylvania Association and 
tional Association of Insurance 
Every town in the county is rep: 
in this board and practically 
full time policy signing agents wl 
tain omces belong. 

An organization meeting was 
the Penn-Beaver Hotel, which 
tended by W. L. Clark of Pit 
who is a vice-president of the S 
sociation, and by H. E. McKely 
of Pittsburgh, who is one of th 
of directors of the State Asso 
This was one of the most entl 
and successful organization 
held in the state for some ti 
the board promises to be an acti 

President, James W. Doncaster, | 
ester, Pa.; first vice-president, Harr 
RKeeves, Beaver Falls: second vic 
dent, Christ Henderson, Aliquip; 
retary, Stanley Pangburn, Beave: 
and treasurer, Eugene R. Hurst, 
Falls, Pa. 

The executive committee follows 
W. Wilson, New Brighton; W. | 
Monaca; Carl W. Wagner (Valk 
ty Co.), Ambridge; Stewart C 
(Ruffner & Moore), Aliquippa, 
RK. Glover (Mai Realty Co.), 
Falls. 





MICHIGAN INSURANCE CODE 


New Code Now Before Siate Legisla- 
ture Expected to Pass; Corrects Many 
Inadequacies of the Past 

Insurance laws as strong and as com- 
prehensive as those of any state in th 
union will be placed upon the statut 
books of Michigan if the presen i 
lature adopts the thoroughly revised in- 
surance code which was introduced late 
last week by Senator Alex Cowan of 
Port Huron, chairman of the senate in- 
surance committee and himself a leading 
local agent. 

Commissioner Charles D. Livingston 
has intimated from time to time during 
his two years’ occupancy of his office 
that the department would ask numerous 
changes in the laws as they are at pres- 
ent inadequate in many respects ¢ 
cially as they affect certain types of 
riers. He has also promised to ask f 
a qualifications law for agents and 
new section in the code would j 
him to accomplish this end accorii 
his own ideas. But the revisio1 
clude iar more than a few isolated li- 
fications as many parts of the code have 
been virtually rewritten and the altera- 
tions make up a bill which _ totaled 
eighty-nine pages as presented in type 
written form. 

Among the most interesting features 
of the nearly new code are the radical 
changes made in the reciprocal law, the 
strengthening of requirements jor Ol 
ganization of all types of carricrs, the 
altered investment laws, the sev: 
sections and modifications of 
which will correct specific flaws 
present code, and the general tig! 
of the department’s regulatory 


“GRAF ZEPPELIN” INSURED 

Hull insurance of the airship “Gt 
Zeppelin” has again been place: the 
Hamburg brokers, M. W. Joost, «1 
term irom January 18 to Nover.der * 
1929. The amount of insurance is 3200 
000 marks, of which 25% may ‘wot PF 
covered, and have to be retained »Y = 
insured at their own risk. The p:omium 
for this term is 12% and the i: 
has been fixed at 100,000 marks 


. the 
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LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 





JANUARY 1, 1929, STATEMENTS 





NEAL rs President JOHN KAY, Vice-President and [freasurer 


. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 
ORGANIZED 1855 


FIREMEN’S INSURANCE COMPANY 


OF NEWARK, N. J. 
SURPLUS 


ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 
$56,065,676.33  $19,562,549.89  $13,500,000.00 $23,003,126.44 $36,503,126.44 








HENRY M. GRATZ, President NEAL BASSETT, fe ae a 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V. a Ae BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d Ww 


THE GIRARD F. & M. IN SURANCE CO. 


OF PHILADELPHIA, PA. 


$ 6,036,606.06 $ 2,834,467.72 $ 1,000,000.00 $ 2,202,138.34 $ 3,202,138.34 





NEAL BASSETT, President JOHN KAY, Vice-Pres’t and Treasurer 
A. H. HASSINGER, Vice-Pres’t WELLS "i Bay bi Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 


MECHANICS INSURANCE CO. 


OF PHILADELPHIA, PA. 


$ 4,881,357.40 $ 2,770,413.44 $ 600,000.00 $ 1,510,943.96 $ 2,110,943.96 





NEAL BASSETT, President JOHN KAY, Vice-Pres’t and Treasurer 
A. H. HASSINGER, Vice-Pres’t WELLS T. ASE. Vin —_ Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 


NATIONAL-BEN FRANKLIN FIRE INS. CO. 


OF PITTSBURGH, PA. 


$ 5,021,040.53 $ 2,502,743.59 $ 1,000,000.00 $ 1,518,296.84 $ 2,518,296.84 





A. H. TRIMBLE, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V. a me T- . canaaiahd V.-Pres’t ARCHIBALD KEMP, 2d V. -Pres’t 


SUPERIOR FIRE "IN SURANCE CO. 


PITTSBURGH, P. 


$ 4,837,239.59 $ 2,492,228.84 ‘$ 1,000,000. 00 $ 1,345,010.75 $ 2,345,010.75 





W. E. WOLLAEGER, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V. oa ates ical V.-Pres’t ARCHIBALD KEMP, 2d V. -Pres’t 


CONCORDIA | FIRE INSURANCE Co. 


WAUKEE, 


$ 5,359,804.52 $ 2,486,092.08 “s 1 000, 000. 00 $ 1,873,712.44 $ 2,873,712.44 





vias L. JACKMAN, Presiden NEAL BASSETT, Vice-Pres’t 
OHN KAY, V. -Pres’t A. H. "HASSINGER, V. -_ rae | eae V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


CAPITAL FIRE INSURANCE CO. 


OF CONCORD, N. H. 


$ 666,598.88 $ 196.08 $ 300,000.00 $ 366,402.80 $ 666,402.80 





NEAL BASSETT, Chairman of Board 
J. SCOFIELD ROWE, President WM. BURTON, Vice-Pres’t 
E. J. DONEGAN, Ist V.-Pres’t & Gen’l Counsel J. C. HEYER, Vice-Pres’t WM. P. STANTON Vice- Pres’ t 


ORGANIZED 1874 


METROPOLITAN: CASUALTY INSURANCE CO. 


NEW YORK, 


$15,452,308.70 $10,173,698.43 °§ ‘I 000, 060. 00 $ 3,778,610.27  $ 5,278,610.27 


JAMES SMITH FRED. W. SULLIVAN 








EASTERN DEPARTMENT 
10 Park Place 
Newark, New Jersey: 

WESTERN DEPARTMENT CANADIAN DEPARTMENT PACIFIC DEPARTMENT 
844 Rush Street, 461-467 Bay Street, 60 Sansome Street 
Chicago, Illinois Toronto, Canada San Francisco, California 
H. R. M. SMITH Manag 


Je: Stnneee 
JOHN R,. COONEY 
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Great American To 
Form Holding Co. 


ADD $1 ,000,000 TO 


CAPITAL 


Propose to Use $2,000,000 for Trust 
Fund for Holding Co. to Buy 
Insurance Company Siocks 





Directors of the Great American have 
submitted to the stockholders a‘ propo- 
sition to create a holding company which 
shall purchase all the insurance stock 
holdings of the Great American, thus 
putting the latter in a position to ac- 
quire an interest in other insurance com- 
panies when favorable opportunities pre- 
sent themselves...The creation, of this 
holding company is arranged for 
through a trust fund to be derived by 
the sale of 100,000 additional shares of 
Great American stock of $10 par value to 
present stockholders at $30 a share. This 
means an increase in the capital stock 
of the Great American from $15,000,000 
to $16,000,000 and provides $2,000,000 im- 
mediately for the trust fund, the trustees 
of which will be the Great American’s 
finance committee. The fund will be 
held in trust for the pro rata benefit of 
the stockholders of the present company. 

In his notice to Great American stock- 
holders President William H. Koop 
cites the following conditions under 
which the aforementioned proposals will 
become operative: 

Details of the Proposal 

“If the foregoing recommendations 
are approved by the stockholders, it is 
proposed that the stockholders of rec- 
ord on March 30, be given the right to 
subscribe for the additional 100,000 
shares of the capital stock of this com- 
pany, in the ratio of one new share for 
every fifteen shares held by them, re- 
spectively. Payment will be required on 
May |, at the rate of $30 in respect of 

each new share ‘subscribed for, of which 
$10 will be applied to increase the capi- 
val stock of this company, and $20 will 
be paid to the said trustees, for the pur- 
poses above mentioned. Thereupon, the 
Great American company will sell to the 
holding company such stocks of insur- 
ance companies now owned by it. and 
upon such terms as may, in the opinion 
of the board of directors of the Great 
American company, seem most advan- 
tageous to its stockholders. 

“As a result, the Great American com- 
pany will be in position to acquire an 
interest in other insurance companies, if 
favorable opportunities for so doing 
should present themselves; and, in this 
manner, the general business’ strength 
and influence of the. Great American 
company will be substantially: enhanced. 
The rights to subscribe to the additional 
100,000 shares of the capital stock of this 
company will be valuable and will un- 
doubtedly command a ready market. If 
a stockholder of the Great American 
company exercises his rights, he will 
have sixteen shares for every fifteen 
shares now owned by him, and his in- 
terest in the holding company will’ be 
relatively the same as his interest in the 
Great American company. If, however, 
a stockholder of the Great American 
company should not care to exercise his 
rights, he can dispose of them, but will, 
notwithstanding, receive his pro rata in- 
terest in the capital stock of the hold- 
ing company, in the proportion that his 
present shares bear to the total shares 
at any time outstanding. 

“The purchaserof fifteen rights will 
be entitled to subscribe for one new 
share of Great American stock and will, 


STUYVESANT SHOW GAINS 





Assets at the Close of 1928 Were $4,799,- 
500 and the Policyholders’ Surplus 
$2,629,428 
The Stuyvesant, which is under the 
management of the J. I. Frelinghuysen 
Agency, and thereby asociated with four 
other fire companies, is gaining good 
headway in fire insurance and broaden- 
ing its activities. On the first day of this 
year it had assets of $4,799,513, compared 
with $4,455,307 at the close of 1927. Pre- 
mium writings last year gained over 
$250,000, béing $3,226,000 for 1928 and 

$2,966,000 for the previous year. 

The Stuyvesant sets up an unearned 
premium reserve of $1,627,362, against 
$1,348,878 the previous year, and after 
providing for all other obligations shows 
a net surplus of $1,629,428, which with 
the $1,000,000 capital gives a surplus to 
policyholders of $2,629,428. The record 
of progress made by the Stuyvesant dur- 
ing the past ten years has been remark- 
ably good. On January 1, 1919, its net 
surplus was $182,404 and by January 1. 
1924, this fund had risen to $444,121, and 
now it stands at $1,629,428. 


BUCK WITH NAT’L LIBERTY 
Percy G. Buck, special agent of the 
Pennsylvania Fire in the Philade!phia 


territory, has resigned to become man- 
ager of the P hiladelphia branch office of 
the National Liberty, Peoples Natton-l 
and the Baltimore American. Mr. Buck 


has been connected with the Pennsylvo- 
nia Fire for nine years, prior to which 
he was with the old Delaware Under- 
writers for four years. 





FIRE BOAT FOR BUFFALO 

Request that provision be made in 
3uffalo’s forthcoming capital budget to 
enable that city’s executives to provide 
a modern fire tug for the protection of 
waterfront property has been filed with 
the finance committee of the Buffalo 
City Council, which has the budget pro- 
gram in charge. 





STEEL HOUSES GAIN 


The production of “steel walls” has 
again increased and is now on a basis 
of 3,500 houses a year in Germany. The 
houses thus constructed are built en- 
tirely of steel, except the inside fixtures 
and fittings, and the floors which are 
coated with other materials. Further ex- 
pansion of this method of construction 


is expected. 








accordingly, have an interest in the capi- 
tal stock of the holding company rep- 
resented by that share. In other words, 
the present stockholders of the Great 
American company will obtain their pro 
rata interest in the capital stock of the 
holding company, whether they subscribe 
for the new stock of the Great Ameri- 
can company, or whether they dispose 
of their rights. All certificates of stock 
of the Great American company will be 
stamped with a properly signed state- 
ment on behalf of the trustees, that the 
registered holders shall be entitled to a 
beneficial interest in the capital stock 
of the holding company ratably with all 
other stockholders of the Great Ameri- 
can company, and that this beneficial in- 
terest shall be transferable only by the 
transfer of the stock of the Great 
American company. The relative inter- 
ests of the stockholders of the Great 
American company. in the assets of the 
two companies will thus always be the 
same.” 


JOINS BUFFALO AGENCY 


Buffalo Fire Office, Inc., fire under- 
writers, announces the election of Chris- 
tian Trapp as vice-president of that 
company. Mr. Trapp, who formerly was 
secretary of the Buffalo Brewers’ Ex- 
change, will also hold a financial interest 
in the company, according to President 
DeForrest F. Churchill. 


O’CONNOR YORKSHIRE SPECIAL 


J. F. O'Connor has been appointed spe- 
cial agent in Pennsylvania for the York- 
shire, the London & Provincial Marine 
& General and the Yorkshire Indem- 
nity, with headquarters at No. 902 Peo- 
ples Bank building, Pittsburgh, Pa., to 
succeed Walter E. Volbrecht. 





FIRE LOSSES IN GERMANY 


The tariff companies in Germany have 
received claims in the amount of 8,270,- 
000 marks in December as against 10,- 
820,000 in December, 1927. Incurred 
losses for the whole year 1928 amounted 
to 119,120,000 marks as against 101,700,- 
000 in 1927. 





PUBLIC FIRE AGENTS 


Hare & Chase have been appointed 
general agents in Philadelphia for the 
Public Fire of Newark. Headquarters 
will be at a branch office at 323 Wal- 
nut street, under the management of 
Horace B. Jennings. 


Republic of Texas a 
Has Not Been Bouxht 


COMPANY STILL INDEPENDENT 





Financial Organization Buys | arge 
Block of Stock But Not Contr: : 
Official Staff Unchanged 


The Republic Insurance Co. of Vexas 
has not been bought or absorbed bh. any 
fire insurance company or group oi! fire 
insurance companies. A financial o;.ani- 
zation, operating nationally and d, iting 
its activities to the purchase and | ding 
of stock in sound, well-managed © pa- 
nies, was attracted by the record «/ the 
Republic and purchased a large block of 
stock as a permanent investment. 

The management will resell a part of 
its holdings to Republic agents on a lib- 
eral instalment plan. This purchase will 
cause no change in the policy of the or- 
ganization or official staff. The arrange- 
ment will give the Republic additional 
reinsurance capacity, other valuable fa- 


cilities and an exchange of busines with 
other companies. The Republic will op- 
erate independently in the future as it 
has in the past and by reason of this 
valuable connection will extend its activi- 
ties into new territory. 














Great American 
Iusurance Company 


Cheose N i 4 t fy Choose 
Your t Por Your 
Company INCORPORATED -1872 Company 


STATEMENT Fagg 1,1929 
CAPITA 


$15,000, OO 


0.00 


VE FOR ALL’ OTHER LIABILITIES 


24.46 


55,534.40 


27.7 29, 


318. 71 


67,194,853. 1 1 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$4.2,729,318.7 1 


LOSSES PAID POLICY HOLDERS 


$204,088,888.03 


HOME OFFICE 


ONE LIBERTY STREET, NEW YORK CITY 


WESTERN DEPARTMENT 

310 South Michigan Avenue, Chicage, Ill. 
CG. R. STREET, Vice-President 
PACIFIC DEPARTMENT 


233 Sansome Street, San Francisco, Cal. 
CLIFFORD CONLY, Manager. 


MARINE DEPARTMENT 


NEW YORK—Wwm.H. McGee & Go., General Agents, 11 So. 
SAN FRANGCISCO—George L. West, M ger, 233 S 


’ illiam Street 
Street 





CHICAGO— Wm. H. McGee & Co., Gen’! Agts., eininions Exchange Bldg. 
AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 





an ao aecconamnsr aa 














GUARDIAN LIFE 








Established 1860 Under the Laws of the State of New York 








17-23 John Street, New York 
CORtlandt 8300 






THE 
JOHN C.MCNAMARA 
ORGANIZATION 





MANAGERS 


INSURANCE CO. scx. 









Home Office, 50 Union Square, New York City 


— 





Uptown 





420 Lexington Ave.—LEXington 6715 
245 Fifth Ave.—ASHland 1772 



















March 8, 1929 











THE EASTERN = = 
UNDERWRITER GaeaictS 

















a 











KING MIDAS was the POOR LITTLE © 
RICH BOY, 











A. A REWARD for service performed, 


Midas had his pet wish granted . . . that everything 
he touched might immediately turn to gold. A twig, 
a stone, an apple . . . all became gold in his hand. 
Fine . . . but there was a catch to it. When it came 
time to eat and a sumptuous meal was placed before 
the greedy king, alas . . . the bread in his hand 
turned to gold, the meat hardened and defied his teeth, 
the glass of wine flowed down his throat like melted 
gold. Then poor Midas beseeched Bacchus to deliver 
him from this golden destruction. 


Au OF WHICH suggests that “Gold Bricks” 
provide poor sustenance; also that “all that glitters” may 
not prove to be everything requisite. 

There is comfort to Home Agents in the knowledge 
that their Company will help them to turn even unlikely 
propositions into golden opportunities . . yet at the same 
time help them to differentiate the gold from the dross. 


“N CW YORK 
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Amuses Himself With 
Pro Bono Publicoing 


ATTACK ON STOCK COMPANIES 


J. J. Harpell, Canadian Editor, Puts 
Blasts in Book Form and Circulates 
United States Companies 


J. J. Harpell, who organizes “pro bono 
publico association” in Canada, himself 
and a few others constituting the mem- 
bership, and who has been assailing the 
stock fire insurance companies and the 
Sun Life in a newspaper which he pub- 
lishes, has now gotten out his attacks in 
the form of booklets and they have been 
widely distributed to presidents and rep- 
resentatives of American insurance com- 
panies. One booklet is signed by Mr. 
Harpell as “president of the Institute of 
Industrial Arts.” The other comes from 
“The policyholders’ Association.” Both 
are printed by the Garden City Press, 
at Gardenvale in Quebec and Toronto, 
Ontario. 

The attacks on the Sun Life are based 
on objections which Harpell has to its 
investment policy. The Sun Life has had 
a sensational run of marvelous luck with 
its investments, owning stock in many 
of the industrials which have gone very 
high in the market. Mr. Harpell has 
also taken a shot at the decision of the 
Sun Life to increase its capital stock. 
He appeared at the recent meeting of 
the company and cross-examined Presi- 
dent T. B. Macaulay. 

In his fire insurance booklet factory 
mutuals come in for a great boost, stock 
companies for many a rap. Among other 
things he says about stock companies: 

Says New Canadian Fire Companies 

Are Scarce 

“There has been little or no progres- 
sive development in the fire insurance 
business of the Dominion. It is almost 
one hundred years since the first attempt 
to establish a purely Canadian fire in- 
surance business was made; yet today, 
Canadian companies carry about 15% of 
the total fire insurance of the Dominion, 
and of that amount two-thirds is carried 
by Canadian companies controlled by 
British and foreign companies, leaving 
about 5% of the total business in Can- 
ada accounted for by Canadian controlled 
companies. The business of fire insur- 
ance, as a purely Canadian enterprise, 
has dwindled until at present it is practi- 
cally non-existent. 

“Outside of the Factory Mutuals and 
a few non-tariff companies of doubtful 
strength, the business of fire insurance 
in Canada is controlled by an organiza- 
tion composed of men who receive their 
instructions from outside of Canada. They 
are known as the Canadian Fire Under- 
writers’ Association, with headquarters 
at Toronto. They fix the tariff or rates 
to be charged on Canadian property.” 

His Remedy 

Mr. Harpell’s idea of a remedy follows: 

“The remedy for the undesirable con- 
ditions in the business of Canadian fire 
insurance is very simple. Rigid investi- 
gation before acceptance of a risk and 
periodic inspection thereafter, plus rates 
and fair conditions of contract are all 
that is necessary. This is the summun 
bonum of the principle upon which the 
Factory Mutuals business rests. It is 
also the system adopted by the New 
York Reciprocal Underwriters, the Indi- 
vidual Underwriter of New York and 
other progressive institutions. If Ameri- 
can fire insurance companies can give 
this service to the people of the United 
States there is no reason why they and 
the Canadian companies, or, at least, 
what is left of them, cannot give it to 
Canadians. If British companies can give 
the people of Great Britain fair rates, 
fair conditions of policy and generally 
such services that it is quite impossible 
for a foreign company to do business 
in that country in competition with Brit- 
ish companies, there is no reason why 
these British companies cannot give a 
similar service with similar rates and 
canditions to Canadians. Of course they 


INSURANSHARES EXPANDS 


Will Form New Investment Company 
With Goldman Sacks Owning 
Part of Stock 

Plans for a large new investment com- 
pany to specialize in the insurance and 
bank stock fields were outlined Wednes- 
day in an announcement by Edward B. 
Twombly, chairman of the Insuranshares 
Corporation of New York, of the organi- 
zation of Insuranshares Corporation of 
Delaware. The initial financing of the 
company will provide it immediately with 
$15,000,000 of capital, of which the Gold- 
man Sachs Trading Corporation will hold 
about one-third. Representatives of the 
Goldman Sachs organization will join the 
boards of directors of the new company 
and of Insuranshares Management Cor- 
poration, which supervises the operations 
of the Insuranshares trusts. 

The board of directors of the new com- 
pany, in addition to representatives of the 
Goldman Sachs Trading Corporation, will 
include the men responsible for the de- 
velopment of the Insuranshares group of 
trusts. Representatives of the insurance 
business who will serve on the board in- 
clude Edward S. Goodwin, of Goodwin- 
Beach & Co. of Hartford, Edgar H. 
Boles, president of the General Reinsur- 
ance Corporation, and Harold A. Forting- 
tno, financial secretary of the Royal and 
the Liverpool & London & Globe. 





PLAN NEW HOLDING CO. 


Bankers Reported Behind Company to 
Buy Stock of American and 
Foreign Insurers 
Plans for the formation of a holding 
company to purchase control of at least 
two leading European insurance com- 
panies and three American companies 
were formulated this week. The com- 
pany will be unique in the insurance 
field, its founders say, in that it will 
combine features of an investment trust 
with those of a holding company. The 
company is to be managed by insurance 
executives working in conjunction with 
investment bankers headed by Paine, 
Webber & Co. It is to be formed under 
the laws of New York, with an initial 

authorized capital of 1,200,000 shares. 
ne of the purposes of the new com- 
pany will be to effect a community in- 
terest between the holding company and 
the managements of the insurance com- 
panies without absorbing or assuming 
the management of the latter. Under 
this plan, the preferred business of each 
of the insurance companies will be re- 
tained. The holding company will also 
enable the insurance companies to ex- 
tend their business by assuring them of 
adequate reserves and surplus. 





KY. COMPROMISE FAILS 


A conference was opened Wednesday 
morning in the law offices of Joseph S. 
Laurent, attorney for the Kentucky Ac- 
tuarial Bureau in Louisville, Ky., looking 
to a compromise between the State and 
the fire insurance companies regarding 
the 12%. rate increase, which became 
effective April 1, 1927, and which has 
been in the courts since shortly after its 
announcement as of August 2, 1926. In 
the afternoon, however, the negotiators 
became deadlocked and the conference 
was abandoned. 








can, if Canadian policyholders insist upon 
it, the same as policyholders of the 
United States, Great Britain, Australia, 
New Zealand, South Africa and else- 
where have. 

“Here, at the Garden City Press, all 
classes of property is insured under the 
same principle — factory, workmen's 
homes, store houses and stables. There 
is no reason why this principle should 
not be adopted by any company or group 
of companies on any class of risk what- 
ever.” 




















Specialists in the Securities of the 
FIRE INSURANCE COMPANIES 


under the management of 


CORROON & REYNOLDS, INC. 


We recommend for investment and price 
enhancement the stocks of this progressive 
group of companies at present market levels: 


American Equitable Assurance Company 
of NEW YORK 
Capital - $2,000,000 


Brooklyn Fire Insurance Company 
Capital - $1,000,000 


Bronx Fire Insurance Company 
of the CITY OF NEW YORK 
Capital - $1,000,000 


Knickerbocker Insurance Company 
of NEW YORK 
Capital - $1,000,000 


Merchants & Manufacturers Fire Insurance Company 
of NEWARK (1849) 
Capital - $1,000,000 


New York Fire Insurance Company (1832) 
Capital - $1,000,000 


Sylvania Insurance Company, 
PHILADELPHIA, PA. 
Capital - $1,500,000 


Republic Fire Insurance Company, 
PITTSBURGH, PA. (1871) 
Capital - $600,000 


BOUGHT—SOLD—QUOTED 


Information and Circulars Upon Request 


AMERICAN INSURANSTOCKS CORPORATION 
W. WALLACE LYON, President 


$1 East 42d Street New York 
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STATEMENT, JANUARY 1, 1929 
of 
The Franklin Fire Insurance Co. 
of Philadelphia 
ASSETS 
ee ee $ 1,110,821.92 
Stocks and Bonds............ 10,587,090.00 
ree 167,120.52 
Uncollected Premiums ....... 964,785.25 
Peormed Interest... . 6 cece 116,616.00 
$12,946,433.69 
LIABILITIES 
CO ks shee snes $ 1,000,000.00 
Unearned Premiums ........ 5,023,507.00 
Reserve for Losses . .......56.. 929,443.00 
Unpaid Re-Insurance ........ 1,418,541.86 
Reserve for Taxes and Accounts —_ 150,000.00 
Reserve for Contingencies, Etc. 350,000.00 
be 4.074,941.83* 
$12,946,433.69 
SURPLUS AS REGARDS POLICYHOLDERS, $5,074,941 83°* 






































































|THE FRANKLIN FIRE INSU 
‘ OF PHILADELPHIA 











RANCE COf}T? 






The Company commenced business one hundred years ago. 
perpetual charter, passed by an act of the Assembly, was approved 
and signed by the Governor on April 22, 1829, and the first policy, a 
perpetual contract, was issued July 20, 1829. 





yearsOia! 


E take pleasure in presenting the statement 
as of January |, 1929, of The Franklin Fire 
Insurance Company. 


A 


With increased strength, The Franklin Fire looks forward to its 
next century of growth and of continued service to policyholders. 


The FRANKLIN FIRE INSURANCE COQ. 


Philadelphia 
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cAn Analysis of Dean Schedule 


By JEAN C. HIESTAND, Ohio Farmers 


ARTICLE NO. 2 


The Universal Schedule contains 
charges for overhead wires, but these 
charges do not appear in the Dean 


Schedule. 
Flat Cent Charge 


Both schedules have aften charges and 
in both schedules these aftercharges are 
a flat cent charge. The theory of after- 
charges, which are of course added to 
the rate after the regular rate has been 
figured, is that a large charge is made 
for poor housekeeping, poor manage- 
ment, rubbish, defective wiring, etc., in 
the hope that the owner of the building 
will immediately have the bad condition 
remedied thereby receiving at once a 
very appreciable credit in his rate. 

We now take up the consideration of 
the two schedules in regard to the figur- 
ing of the rate on contents. In both 
schedules the Occupancy Table contains 
two columns and in both schedules the 
Occupancy charge added to the building 
rate is found in the first column. Under 
the Dean, h ywever, the highest second 
column charge is also added to the 
building rate which | will explain more 
fully further on. 

Key Rate 

Under the Universal Schedule the un- 
occupied building rate is reduced by a 
certain formula which produces the Key 
or Basis Rate for all contents. and to 
this Key Rate is added 75% of the sec- 
ond column found in the Occupancy List 
of the schedule, then this contents rate 
receives credit for fire fighting appli- 
ances, ete. which is entirely different 
from the Dean Schedule. Under the 
Dean Schedule the contents differential, 
which is found in column three, is added 
to the unexposed building estimate, the 
exposure charge is then added and the 
after charges are added, making the con- 
tents rate, without any more credit for 
fire fighting appliances. Of course credit 
for fire fighting appliances has already 
been given to the unexposed estimate, 
but this is true also in the Universal 
Schedule and it appears to me that the 
fire fighting appliance credit is - given 
twice under the Universal Schedule. 

Occupancy Under Three Headings 

I might say that this contents charge 
which is added to the Contents Key Rate 
is a charge representing the susceptibil- 
ity of the contents to the damage. The 
hazard and combustibility have already 
been taken care of and this charge 
against the contents is only supposed 
to consider the: damage which may be 
sustained by the contents due to their 
susceptibility to either water, fire or 
smoke. 

As stated, under the Dean Schedule, 
the Occupancy List, you will find that 
the occupancy is scheduled under three 
headings, the first is Causative, which is 
column 1, and which contains charges to 
be added to the basis rate to obtain the 
occupied unexposed building rate, and re- 
fers to things inherent with the occu- 
pancy which originates combustion. 

Second is Media, and’ where there is 
more than one occupant in a risk the 
highest charge in this second column or 
media is used to increase the basis rate 
to obtain the net occupied unexposed 
building estimate and refers to the haz- 
ard of substances incident to the occu- 
pancy upon which the causes for com- 
bustion (column one) act with reference 
to their latent energy or combustibility. 

The third column is like the second 
column of the Universal Schedule sns- 
ceptibility or domveabilitv. or in reality 
the effect of the fire, which meons the 
relative susceptibilitv of the media (sec- 
ond column) or substances incident to 
the occupancy to damare, as the direct 
or indirect result of fire. The third 
class or effect is as in the Universal 


Schedule, the classification, in the Dean 
which determines the addition- 
added to the 


Schedule, 


al rate to be unexposed 





building estimate to ogtain the contents 
rate. 
Combustibility 

To further analyze the second column 
charges or media, the combustibility of 
the occupancy is the main point to be 
considered. This combustibility is di- 
dived into five classes and the charges 
for No. 1 or Causative Elements of the 
risk are graded according to the second 
class or combustibility of the occupancy. 
Briefly these five classes of Combustibil- 
itv are C-1, slow burning or incombus- 
tible; C-2. moderate burning; C-3, free 
burning; C-4, intense burning; C-5, flash 
burning, ranging from semi to full ex- 
plosiveness with additional classes of 
C3% and C4% which are intermediate 
classes. Some occupancies carry with 
them a higher classification for combus- 
tibility due to the presence of packing 
or unpacking materials as well as the 


combustible refuse which accompanies 
certain manufacturing processes. 


Under the heading of Causes, found in 
column (1) we have labor, motive power, 
furnaces, forging, dry rooms, and other 
miscallaneous causes. 

Causes are divided into two parts, one 
known as traffic or the hazard involved 
in the regular transaction of the business 
connected with the sale of the merchan- 
dise, either wholesale or retail, and the 
other is labor, or the hazard involved in 
the production of material or the manip- 
ulation of material in the manufacture, 
packing, shipping, etc., of merchandise. 
In this also comes motive power embrac- 
ing the hazard of electric motors or dy- 
namos, and internal combustion engines, 
or heat producing and utilizing devices, 
such as furnaces, kettles, ovens, forges, 
dry rooms, etc. There are also miscel- 
laneous hazards of occupancy coming un- 
der the heading of causes, such as the 
storage of materials, heating, lighting 
and special features of hazards in con- 
nection with certain occupations. The 
schedule notes also unclassified divisions, 
such as recreational, habitational, etc. 








tured products. 





WILMINGTON 
NORTH CAROLINA 





“The Windy City” 


Since the great Chicago fire of 1871 in which 
the property loss reached one hundred and 
sixty-five millions, a great advance has been 
made in the curtailment of local fire hazards. 


The port of entry and shipping center of 
western produce to the East, Chicago’s trade in 
grain, provisions, livestock, and lumber is the 
largest of any city in the world. 
industries include a wide variety of manufac- 


With such a tremendous development in 
trade and industry, there have arisen many in- 
tricate problems of fire protection and insur- 
ance which have been met and solved by pro- 
gressive stock fire insurance companies. 


The CAROLINA 


INSURANCE COMPANY 





Its gigantic 





NEW YORK OFFICE 
59 MAIDEN LANE 








Traffic, labor, motive power, hea: ; 
ducing and utilizing devices and »'< 
laneous hazards are considered in (ot; 
and unclassified hazards are reco: \izeq 
in the occupancy list by special ch +o 
or additions to the normal basis 


. ccu- 
pancy charge in column one the 
schedule. In general the occupanci. < are 
divided into three classes, mercant: ©, in- 
dustrial and miscellaneous. 

The third column, damageabili'-, as 


stated above, determined the amo: nt of 
charge to be added to the une~ 


. . . . sed 
building estimate to obtain the cc tents 
rate and indicate the direct eff of 
combustion on the substances them <clyes 


and the resultant effect incident! to 
fires, such as smoke, water, dam ness. 
change of temperature, breakage and 
soilure. Damageability is assign od to 
three grades: Low D 1, Intermediate 
D 1%, Middling D2, Intermediate |) 214, 
High D3, Intermediate High D 3%, extra 
high D4. 


The Basic Master Table 


In reviewing the outline of the lecture 
on fire insurance ratings, principles and 
practices, and questions asked on this 
lecture as given out by the Insurance 
Institute of America, Incorporated, | find 
a question which says, “Describe the 
method of arriving at the basis rate in 
the Analytic Schedule.” Since | have 
only touched on this subject I will go 
into it now with a little more detail, 

The Master Table worked out by Mr. 
Dean begins with a Class 10 town with 
a basis rate of $1 for a one-story build- 
ing. You will note that this is a one- 
story building in an unprotected town. 

As the fire protection in the classifi- 
cation of the town increases to a class 1 
town, the basis rate under this $1 sched- 
ule is reduced to .5428 

Under this basis rate table the dollar 
rate for the one story building in the 
unprotected town is increased for each 
story in height and for each sub-base- 
ment, and this increase for additional 
stories and additional sub-basements also 
applies in the other nine town classifi- 
cations. As an illustration the basis rate 
for a three story brick building without 
sub-basement in an unprotected town is 
1.10 and the basis rate for a three story 
brick building without sub-basement in a 
first class town is .597. 

As stated at the beginning of this pa- 
per, the basis rate table to be used in 
any particular state or territory is arbi- 
trarily designated by the Rating Bureau 
having jurisdiction over the territory and 
from time te time when the statistics 
compiled by the National Board of Fire 
Underwriters warrant a change, a reduc- 
tion or an increase in the fire insurance 
rate is obtained by the adoption of a 
different basis rate table. 


(The End) 





VIRGINIA AGENTS’ MEETING 


The annual meeting of the Virginia 
Association of Insurance Agents will be 
held in Alexandria this year. Decision 
to stage the convention there sorie time 
in June was reached at a meeting of the 
executive committee held in Richmond 
a few days ago. The exact date will be 
determined tater. It will be the first 
time in a number of years that the meet- 
ing has been held in northern Virginia. 
Calvert R. Dey of Norfolk is presi ‘ent 
of the state association and is now 
rounding out his second term in the 
office. 





ASSESS MUTUAL ASSURED5 


Policyholders of the dissolved S; ‘ing 
Garden Mutual Fire of Pennsy! :ma 
have received notices of assessments !1¢Y 
will have to pay for losses and expec 'ses 
during their membership in the com; ny. 
The assessments total $208,706. Thx as- 
sessments have been levied upo1 all 
known and located policyholders of ‘ec- 
ord as of the time of each loss an: 10 
policyholder is assessed for any .0SS 
which did not occur during his p ‘Icy 
period, 
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CORROON & REYNOLDS FLEET 
EXTENDING COUNTRY-WIDE SERVICE AND PROTECTION 


SEPTEMBER 30th, 1928, STATEMENTS 
after giving effect to additional funds paid into Treasuries since that date 







Policyholders’ Policyholders’ 

Surplus Plus Surplus Plus 
Assets Liabili Capita! Voluntary Reserves Liabilities pital Voluntary Reserves 

AMERICAN EQUITABLE. SSURANCE COMPANY OF NEW YORK ASMERCHANTS = Be lg ge oe FIRE INSURANCE COMPANY 
$8,962,682.26 $2,963,608.73 $2,000,000.00 $5,999,073.53 N. J. (Incorporated 1849) 
on BRONX FIRE ata oe COMPANY OF THE CITY OF NEW YORK $5,005,889.54 ot "332, nti8. 01 $1,000,000.00 $3,773,774.53 
456,971.95 90,473.92 $1,000,000.00 $3,866,498.03 
BROOKLYN FIRE INSURANCE COMPANY — inane’ aS cone seas — 

$5,082,407.74 $1,229,759.65 $1,000,000.00 $3,852,648.09 $2 443,620.06 $ 725,758.46 $1,000,000.00 .$1,717,861.60 


GLOBE INSURANCE COMPANY OF AMERICA 
PITTSBURGH, PA. (Incorporated 1862) 


REPUBLIC FIRE INSURANCE COMPANY 


$2,112,265.0 $698,289.36 $512,000.00 = 413,975.65 PITTSBURGH, PA. (Incorporated 1871) 
KNICK KERBOCKER INSURANCE COMPANY OF NEW YOR $3,729,779.53 $ 768,092.41 $1,000,000.00 $2,961,687.12 
gnsresenst $1,536,937.29 1,000,000.00 5230, 422.42 SYLVANIA INSURANCE COMPANY 
LONG ISLAND FIRE INSURANCE COMPANY PHILADELPHIA, PA. 
$ 362,236.06 = ceeseccees $ 2,000.000 $ 362,236.06 $4,918,317.33 $ 590,388.92 $1,500,000.00 $4,327,928.41 


CLASSES OF INSURANCE WRITTEN 
FIRE, AUTOMOBILE, EXPLOSION, RIOT, CIVIL COMMOTION, TORNADO AND WINDSTORM, SPRINKLER LEAKAGE, USE AND OCCUPANCY, PROFITS, 
LEASEHOLD AND GENERAL MERCHANDISE FLOATERS. 


CORROON & REYNOLDS 
INCORPORATED 
MANAGER 


92 WILLIAM STREET NEW YORK CITY, N. Y. 
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Two New Types of Cover 
Reported in Europe 


CORRECT TELEGRAPH DELIVERY 
Also, Insurance dapinat Sabotage; Ger- 
man-French Tariff War; Swedish 
Aviation Insurance 
Foreign insurance exchanges received 
this week contain some interesting de- 

velopments in the business. 

The Association of Chambers of Com- 
merce of Czechoslovakia has approached 
the Ministry of Mails and Telegraphs in 
view of obtaining a guarantee for the 
correctness of forwarded telegrams. As 
the Ministry understood this request as 
if it should be made responsible for the 
correctness of the telegrams, it was nec- 


essary for the Prague Chamber of Com- 
merce to make another petition, asking 
for the insurance of domestic telegrams. 


For this insurance an extra charge would 
have to be paid by the sender of the 
telegram. If the plan will be realized, 
the covering of the risk will be effected 


by an already existing stock insurance 
company. 

The latest form of insurance protec- 
tion which companies in Great Britain 


are being asked to provide is that against 
damage done by sabotage. Mill owners 
in some districts are asking for cover 
against loss which may result from the 
malicious aciion of disaffected work peo- 
ple in damaging machinery, spoiling work 
in progress, and the like. Some policies 
have been issued, and the demand is suf- 
ficiently real to cause offices to give it 
serious consideration; but difficulties 
such as thit of inevitably strong selec- 
tion against the company, and of proving 
that any particular isolated piece of dam- 
age was or was not caused by any act 
of sabotage. are likely to prevent insur- 
ances of this nature from being readily 
granted. 
Rate War 


Business in the Saar mining district is 
evidently just as much disputed as the 
ownership of the whole territory itself. 
The wild scramble for premium income 
goes on. The French companies in their 
efforts to gain a foothold wrote all lines 
they could get at rates far below the ex- 
isting German tariff. German companies 
facing the danger of losing the business 


have now decided to abandon the tariff 
and are going to cut their own rates in 
competition with the French. The re- 


sults no doubt will be ruinous for the 
companies on both sides. 

The Atlas of Great Britain, which had 
so far written only marine and fire busi- 
ness in Germany, has now taken up 
underwriting of burglary, plate glass and 
riots insurance there. 

The Czechoslovakian Underwriters 
Association has asked the Ministry of 
the Interior to renew the decree under 
which life-insurance in foreign currency 
may not be written in Czechoslovakia. 


Swedish Aviation Insurance 


At the last meeting of the Association 
of Swedish Underwriters, Captain <A. 
Florman, a well known Swedish aviator 
and insurance man, held a lecture on 
what they call “flying insurance.” Cap- 
tain Florman pointed out that the only 
enterprise in Sweden which engages in 
regular air traffic with foreign countries, 
the A. B. Aerotransport, had its insur- 
ance placed abroad during the first four 
years of its activities, but that since 
last year all insurances for hulls as well 
as third party risks have been under- 
written in the Northern Pool for Air 
Traffic Insurance. Insurance of the staff 
is covered to a certain extent in the 
National Insurance Institution; the pre- 
mium is 96 Kr. per 1,000 Kr. insurance, 
but with 2.400 Kr. as maximum income. 
In view of the fact that airmen have 
considerably larger incomes and of the 
low amounts of insurance paid by said 
institution, the companv has covered an 
additional collective policy in Germany 
at an extremely low rate, which coverave 
also comprises the administrative staff, 


as far as they are flying. The premium 
amounts to 175 Kr. a year for an insur- 
ance amount of 5,000 Kr. in case of death, 
10,000 Kr. for total disability and 10 Kr. 
daily during temporary disability. As 
regards the insurance of passengers, the 
Aerotransport Co. at present runs itself 
the risk of eventual compensation grant- 
ed to passengers by the courts. As no 
accidents have happened in Sweden so 
far, no such decisions have been made 
by the courts as yet. The premium for 
accident insurance which the passengers 
themselves can arrange, has been fixed 
by the Northern Pool. There are com- 
plaints, however, that the rate is too 
high. Liability insurance has not ex- 
perienced any heavy claims in Sweden 
so far. The amounts which apply here 
in such instances are 100,000 Kr. if a 
person be killed or injured, 500,000 Kr. 
for one accident and 50,000 for property 
damage. The reason why these amounts 
are so large is the fact that under Swed- 
ish law the owner of the aeroplane is 
held responsible to an unlimited extent 
for the damage that may be caused. The 
premiums are low and for a six months’ 
coverage for one aeroplane f.i. amount to 
135 Kr. In “Aeroplane Hull” insurance 
practically the same principles as for 
automobile insurance are applied. The 
insurance value is reduced by a certain 
amount which is fixed each year by the 
air traffic authorities. Funds, correspond- 
ing to the amounts thus fixed have to 
be set aside by the Aviation companies 
and have to be deposited separately from 
all the other funds of such air traffic 
enterprises. 

Premiums are calculated on different 
bases, depending on various factors. If 
the insured retain a participation of 5% 
at their own risk, the rate for the above 
mentioned A. B. Aerotransport is f.i. 10% 
for the triple motor plane and 13%% 
for the single motor craft. During the 
traffic season last year the company paid 
a total of 66,000 Kr. for “hull” premiums, 
while claims amounted to only 16,000 K. 
Those premium figures include, however, 
those for the participation of the “Up- 
land” (Sweden’s largest amphibian aero- 
plane) in the Spitzbergen expedition for 
the rescue of the Nobile party, which 
amounted to 24,000 Kr., and against 
which no claim was to be paid. 

For another Swedish enterprise, which 
carries on school flying, advertising, and 
photographing with a light one-motor 
aeroplane of the “DeHavilland Moth” 
type the rate was 25% at the beginning, 
but was later on raised to 30%. In spite 
of this high rate the account brought 
a heavy underwriting loss, as claims 
amounted to about 31,500 Kr., chiefly 
from two losses. Premiums were 15,500 
Kr. Over all “Aeroplane hull” business 
in Sweden has been quite good, and the 
less percentage is not quite 50%. 





GERMANS IN SOUTH AFRICA 

In the new commercial and maritime 
treaty between Germany and the Union 
of South Africa, the insurance compa- 
nies have been specifically mentioned. 
Both countries grant each other mutu- 
ally the rights of most favored nations, 
particularly also regarding branch offices 
of insurance companies. The South Af- 
rican branches of the leading German 
companies have been working already 
before the conclusion of this treaty and 
have shown _ results. 


GAINES & SILVEY EXPAND 

George P. Nichols and John H. Sher- 
man have joined Gaines & Silvey as vice- 
presidents and the brokerage corporation 
will be known hereafter as Gaines, Silvey 
& Nichols, Inc. Messrs. Gaines and Sil- 
vey have been active in the Fire, Marine 
and Liability Brokers’ Association, each 
having served a term as_ president. 
Messrs. Nichols and Sherman have been 
members of Frederick E. Driggs & Co. 
since the incorporation of that firm in 
1910. Robert S. Jamieson of Gaines & 
Silvey has been made assistant secretary 
of the new office. The firm has taken 
enlarged offices at 7 Dey street. 


JOIN NATIONAL LIBERTY 


W. R. Lewis Rating Manager in Phila- 
delphia Office; Albert Butler Made 
Counterman; J. A. Fouser 
Heads Agency 


William R. Lewis, manager of the rat- 
ing department of the Doriss & Paist 
Agency of Philadelphia, has been ap- 
pointed rating engineer in the Philadel- 
phia office of the National Liberty, tak- 
ing effect after March 15. Previously 
Mr. Lewis was connected with the rat- 
ing bureau of the Philadelphia Fire Un- 
derwriters’ Association. 

Albert Butler, formerly associated with 
John A. Forrestel in the underwriting 
department of the Insurance Company 
of North America, has been appointed 
counterman in the National Liberty 
Philadelphia office. John A. Fouser, for- 
merly manager of the Philadelphia office 


of the National Liberty, has become 
manager of a city agency of the Na- 
tional Liberty in a location separate 
from the branch office at 427 Walnut 
street. 





HAZARDS OF MASTIC PASTE 


Valuable information on varying forms 
and hazards of the widely used mastic 
floor coverings is given in a ~~ just 
prepared by “Examiner W. K. Evans of 
the Aetna (Fire) for the southern de- 
partment field men of that company. 

“Mastic floor covering,” explains Mr. 
Evans, “is in the form of mastic or paste 
ready ‘for use. There are several brands 
of mastic floor covering on the market 
varying in composition. When stored or 
handled in barrels or cans, mastic mate- 
rial presents a hazard equal to or greater 
than asphalt or roofing pitch, depending 
upon whether gasoline or naphtha is 
used. When light solvents are present 
in this material or are used as thinners 
while spreading, the hazard of applica- 
tion is a serious one. The ignition of 
the inflammable vapors given off by the 
mastic in drying is an ever-present dan- 
ger and for that reason smoking or the 
presence of any open flames or sparks 
when the more volatile variety is pres- 
ent is most dangerous indeed and to be 


carefully guarded against if the possibil- 


ity of a disastrous and fatal explosion is 
to be avoided.” 






J. Campbell Haywood 
ADJUSTER 
for STATE of CONNECTICUT 
Wide Experience Prompt Service 
Moderate Charges 
Tel. 221-4 Washington 
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THE HANOVE 


FIRE INSURANCE COMPANY 





Conti ly in b since 1852 


Charles W. Higley, President 


HOME OFFICE 
Hanover Building 
34 Pine St., 
New York City 
Howie, Jarvis & Wright, Inc., 
General Agents 
Metropolitan District 
99 John Street, New York 


R 

















O. J. PRIOR, President 
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The Standard Fire Insurance Co. 
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Royal Exchange Assurance 1720 
THE STATE ASSURANCE CO. Ltd. 1891 
PROVIDENT FIRE INS. CO. 1924 
(New Hampshire Corporation) 
CAR & GENERAL INS. CORP., Ltd. 1903 
The First Company Organized to Insure Automobiles 
95 Maiden Lane, New York 
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Pleads For Cut In 
New Jersey Fire Loss 


sTATE NOT UP TO AVERAGE 














A. C. Stephany Says Agents Should 
Work For Greater Reductions in 
Fires and Accidents 





Albert C. Stephany, of Stephany & 
Co, Atlantic City, reporting as chair- 


man of the fire and accident prevention 
commitice to the mid-year meeting of 
the N Jersey Association of Under- 
writers [ast week at Trenton, N. J., said 
that grcater activity is needed among 
New Jrrsey local agents in order that 
the record of that state be maintained 
at an tnderwriting position which will 
enable the agents to hold desirable pres- 
tige wilh the companies and procure for 


assures the fullest measure of protec- 
tion and insurance service. 

Only in that manner, Mr. Stephany 
said, can. the agents hope successfully to 
compete with those offering inferior pro- 
tection i: mutuals, reciprocals, exchanges 


and small rate cutting institutions that 
frequently do not outlast the period of 
the policy they offer. The industrial 
growth of New Jersey has brought forth 
an abundance of problems which only 
constant combat of the weaknesses of 
mankind can hope to solve to any ex- 


tent. The constant efforts of agents are 
needed for the spasmodic effort during 
one or two weeks of the vear will not 
suffice to produce appreciable results 
either in accident or fire prevention 
work, he stated. 

“The committee, therefore, urges the 
continued use of effective material that 
will illustrate and drive home through- 
out the year the need of greater care- 
fulness. In accident and fire prevention 
the recent circular of the National Fire 
Protection Association, entitled “Crush 
Your Cigarette,” has helped to give em- 
phasis and should be used vigorously 
with all other avaibale exhibits produc- 
ing effective reminders. 

Carelessness in Evidence 

“The publications since January on 
Sfire loss figures give striking emphasis 
of the enormity of the share due to 
carelessness, and extreme carelessness at 
that. 

“It is to be regretted that New Jer- 
sey should need to be classified among 
the several states where the ‘known ori- 
ginating cause responsible for the largest 
loss in each state’ is that careless cause, 
‘matches—smoking, for which the toll 
In our state was more than a million 
dollars in 1927. 

“There was apparently no reduction in 
fire waste in New Jersey for several 
years and the agents should make every 


effort to step in line with greater activi- 
pties in our fire and accident prevention 
So as to at least also share appropriately 
in the ceneral trend of fire loss reduc- 
tion evidenced throughout the country. 


A large number of agents have on 
their books manufacturing risks of large 


or small scale, warranting special atten- 
tion fire prevention activities along 
those ! nes, because heavy losses in New 
Jersey manufacturing establishments 
have been a frequent occurrence in large 
and small communities lately. 

“Few agents are familiar with the im- 


pPortant law of 1923, which positively 
forbid; smoking in factories, mills and 


Worksops and provides substantial pen- 
alties :herefor. 

“Wh the kind co-operation of the 
comm: sioner of labor the committee last 


year »repared a factory caution card in 
m of a direct appeal to the em- 
ploye which in a number of communities 
were s.ened by the fire chief and put 
up in the factories where they have at- 
tractc'! suitable attention.” 





: e & Co., who conduct a general 
Msurance agency at Trenton, have in- 
Corperated their agency with a capital 
of $51.00, the incorporators being Thom- 
as |. Manning, Levi Updike and Sara 
E. U; like, 














AND STILL THE 
LETTERS COME! 


When people rise up of their own volition and call a 
thing good, it usually is. The increasing number of letters 
we receive from our agents commenting favorably upon 
the results they get out of our monthly business-building 
magazine, THE ACCELERATOR, clearly shows the periodi- 
cal’s worth to progressive local agents. Its pages are 
devoid of fluffy superlatives about our companies, but 
they do contain unusual business helps that result in 
increased premium income. 


If you would like to see for yourself some of the unusual 
and effective helps that our agents receive in the pages 
of THE ACCELERATOR, write to our Advertising Depart- 
ment for a sample copy and further helpful information 
about our companies. A request for a copy will bring 
it to you on the wings of the next mail. 


BOSTON INSURANCE COMPANY 
OLD COLONY INSURANCE COMPANY 


87 Kilby Street, Boston, Massachusetts 
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Seeks Congressional 


Probe of Marine Ins. 


VESSEL » OWNER’S’' COMPLAINT 


E. J. McCormack Doesn’t Believe Under- 
writers Are Charging the Lowest 
Profitable Rates Now 


Congressional investigation of Ameri- 
can marine insurance rates is suggested 
in a letter written by Emmet J. Mc- 
Cormack, treasurer of the Moore & Mc- 
Cormack Co., operators of the Commer- 
cial Line and other 
N. Sumner 
Chamber of 


steamship enter- 

Myrick, of the 
Commerce of the United 
States, replying to an article Mr. Myrick 


prises, to 


wrote recently in which he opposed Goy- 
ernment competition in marine under- 
writing, and stated that American un- 
derwriters were now having a hard time 
to make their business profitable. Both 
Mr. Myrick and Mr. 
inembers of the committee appointed at 
the Washington merchant marine con- 
ference to study the comparative costs 
for insurance on American and foreign 
owned vessels. ; 

Mr. McCormack is hardly in sympathy 
with American marine insurance as it 
stands today. He comes to the conclu- 
sion that too much money is being made 
by the stock insurance companies and 
therefore they should either mutualize 
or the Government at Washington 
should launch its. own fund to offer in- 
surance facilities to all hull and cargo 
owners. Mr. McCormack in his letter 
Says in part: 

Would Mutualize All Companies 


“It would appear to me that if the 
marine insurance interests expect per- 
manently to maintain their present status 
and to keep out the competition of Goy- 
ernment controlled insurance, they 
should begin at once to get their house 
in order. Apparently the best way to do 
this would be to completely mutualize 
in the same way that the life insurance 
companies have been mutualized. 

“You have stressed the point that most 
of the profit of the marine insurance 
companies as of late years comes from 
the investment of their surplus in se- 
curities and that little or no profit has 
been made in the marine insurance field 
during the last decade. The natural re- 
tort to this is that if such is indeed the 
case I can see no reason why the insur- 
ance interests should make such strenu- 
ous objection to permitting the Govern- 
ment to enter the insurance field. 

“They would, in that case, be making 
no’ sacrifice whatever, whereas they 
would be doing a real service to the 
nation now exerting its utmost endeav- 
ors to put America on the high seas as 
a real power in the merchant service; 
this for the reason that by withdrawing 
their objection to the issuance of policies 
by the Government, very large saving 
could be made to ship owners. 

“It has been demonstrated that from 
2 to 3% can be saved on hull insurance 
and the Government Insurance Bureau 
can issue policies on cargo with entire 
expediency at a rate not to exceed that 
charged on first class foreign vessels by 
foreign underwriting companies. 

“It must be borne in mind that the 
American merchant marine of today is a 
development really of the last five or six 
vears. To be sure there was a great 
impetus given American ship building 
during the war, which left on our hands 
a large tonnage which no one knew what 
to do with. It is only within very re- 
cent years that operators with the expe- 
rience and money as well as ‘the courage 
to undertake the operation of American 
ships in foreign trade have created ship- 
ping of consequence. 

“Therefore it is unfair for the insur- 
ance companies which have accumulated 
enormous profits at the expense of Am- 
erican shippers and American ship own- 
ers to apply a hard and fast rule of ex- 
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McCormack are: 


Uphold Conn. Rule in 
Apportioning Losses 


APPELLATE COURT DECISION 


Case Involved Complex Non-Concurrent 
Insurance, With Specific and Gen- 
eral Insurance Policies 


\ decision of interest to insurance was 
rendered late last week by the Appellate 
Division, First Department New York, in 
the case of Herman Pinsky (assignee of 
Solomon Raisin), against the Minneap- 
olis Fire & Marine. Raisin suffered a 
loss and damage by fire to his property 
located in New York City on October 
4, 1923. The property was insured -by 
three insurance companies: Minneapolis 
Fire & Marine, Insurance Co. of North 
America and Commercial Union Assur- 
ance. 

The Minneapolis Fire & Marine policy 
was a specific policy, covering separate- 
ly on stock of merchandise and on fix- 
tures, while the policies of the North 
America and Commercial Union covered 
blanket on merchandise and fixtures. The 
amount insured under the blanket poli- 
cies equalled eleven-seventeenths of the 
total insurance, while the amount insured 
by the Minneapolis Fire & Marine 
equalled four-seventeenths of the total 
on the stock of merchandise, and two- 
seventeenths on the _ fixtures. The 
amount of loss was adjusted by the com- 
mittee of the New York Board of Fire 
Underwriters, and when it came to the 
apportionment of the loss, as adjusted 
between the three insurers, they were 
confronted with the problem involved 
in cases of double or complex non-con- 
current insurance. 

Loss Committee Proposal 

The loss committee proposed that the 
apportionment should be made in the 
following way First, ascertaining the 
maximum liability of the specific insurer 
and the blanket insurers, respectively, 
then adding the maximum liability of 
both classes of policy, thus arriving at 
the total maximum liability and then 
each class of insurer paying such part 
of the amount of the loss as its maxi- 
mum liability bears to the total maxi- 
mum liability of both classes. By using 
this method, the proportion of the loss 
due from the Minneapolis Fire & Ma- 
rine equalled 44% of the amount the 
loss was adjusted for. 

Connecticut Rule Upheld 

S. T. Walton, representing the Minne- 
apolis Fire & Marine, refused to follow 
the apportionment plan of the loss com- 
mittee and insisted ithat the apportion- 
ment of the loss should be made in ac- 
cordance with what is known as the 
Connecticut Rule (Schmaelzle vs. Lon- 
don & Lancashire Fire Insurance Co., 75 
Conn. 397), which decision was adopted 
and followed by the courts of Errors and 
Appeals in New Jersey—said rule is 
styled by some text writers as_ the 
“Gradual Reduction Rule.” Under that 
rule the blanket insurer contributes with 
the specific insurer on one item of loss, 
thereby reducing the blanket insurance 
to the extent of such contribution; then 
the remainder of ithe blanket insurance 
policy contributes with the specific in- 
surance on the next item. 

Under this method of apportionment 
the Minneapolis Fire & Marine share 
of the loss was 23%. The controversy 
was submitted to the Appellate Division 
of the Supreme Court, First Department, 
on an agreed statement of facts. The 
Appellate Division completely sustained 
the position taken by ‘the Minneapolis 


Fire & Marine and directed judgment ’ 


accordingly. The court in its opinion 
said: 

“We are therefore of the opinion that 
the so-called Connecticut Rule should 
be adopted in apportioning the amounts 
to be paid by the various companies un- 
dér said policy.” 

All the members of the court con- 
curred in the foregoing decision. 

A. H. Sarasohn was attorney for plain- 
tiff, and D. I. Rosenblum and S. J. Ro- 


senblum, attorneys for the defendant. 
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agents are realizing 

the potentiality of the 
Automobile field. 
Registration now exceeds 
25,000,000 machines. 


¢e” 


in building up an 

automobile account can be 
best obtained by soliciting 
complete automobile coverage 
of present clients. 


¢hP 


of competitors are the agencies 
that are Automobile wise. 
Does your office get its full 
share of this lucrative class 

of business? 


Whisper No. 2 


Our agents receive 
suggestions that help 
them to be far mor? 
than mere “premium: 
chasers.” 
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Automobile And Marine 
vitings During 1928 


\L MOTORS BIG LEADER 


Liberty yer" Home Have Auto 
of Over $5,000,000; Marine 
Ratios a Bit Better 


irance companies writing auto- 
ks continued last year to enjoy 
ome and a favorable loss ratio, 
ze company keeping its loss 
n below 50%. The General 
Insurance Corporation, the in- 
subsidiary of the General 
orporation, again leads as a 
writing net premiums last year 
1191, compared with $8,954,161 
lhe National Liberty was sec- 
‘ar with an automobile income 
the Home was third 
The losses of the Gen- 
ange showed only a slight in- 
1928, or from $4,087,518 to 


22,297. 


the other stock fire companies 
nal of Hartford is up with the 
automobile income of 
a reduction of over $300,000 
1927 figures. The Fireman’s 
rtford Fire, Insurance Com- 
North America, National Lib- 
i and the American Automo- 
round out the first ten com- 
the field last year. 

iarine field the loss ratios con- 
h and disappointing to those 
looked for a good improve- 
wever, the 1928 premiums and 
the figures 


comparison than 


and it would not be going too 
iv that if 
continues during the current vear, 
business may 


the improved trend 
the 
vet return to a favorable 
The Insurance Company of 
erica, the Atlantic Mutual and 

American branches of Brit- 


ish compan ot show the best loss ratios. 
Last year the Insurance Company of 


North A; 


nerica continued to hold first 


place, whi ch it gained from the Automo- 
bile of Hartford in 1927. The company 


increased 
$260,000) 
field ary 


its marine income in 1928 about 
Other leaders in the marine 
| ‘ » , 
he Atlantic Mutual, Fireman’s 


Fund, Globe & Rutgers, St. Paul, Home, 
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: Pera Marine, 


United States 
& Shippers and the Federal 
ersey. 


ng are the tables showing the 


nobile and marine net 


pre- 
| losses paid: 


Automobile Figures 
Vet Losses 


Premiums Paid 
a ae eee $2,121,202 $911,412 
dpcdhecco tela 1,164,027 558,402 
ih. ceskiene 339,351 137,961 
ewark 893,120 415,904 
WEE icisws 121,007 69,482 
AGE 9s astcoame 390,776 183,324 
Mile opens 247,840 99,349 
an 6 fis% 590,281 251,935 
Ven Wermseeae 1,402,014 467,851 
shippers 963,644 478,149 
\merican 607,420 246,854 
Tier 960,225 381,721 
WOM. iicetentas 91,077 58,621 
<9. as Care ateis 514,324 228,711 
i ee 433,937 210,087 
0. Eee BX 66.295 29,363 
YORE. cx 664,724 307,580 
noe sta erereene 623,500 245,459 
 alkeedes 403,977 201,443 
eee ree 353,330 128.569 
ee rT ee 502,493 186,924 
ohn ate aateree 1,630,028 708,529 
Ne Es; percrics 201,775 108,731 
1G - Bicia dss 1,083,859 454.744 
Dom 287,124 147,666 
rere Pet: 1,386,468 577,289 
Newark 586,443 260,354 
ix 1,353,415 650,092 
and: Jones 3,879,517 1,781,215 
de eee elie 1,142,856 610,470 
0:9 waniparale ated 997 086 461,370 
cede hdwen ed 868,457 377.813 
COP «vince 1,142,190 425,907 
W.. -s.cosor 10,539,191 4,214,747 
Ser Sess 1,236,684 600,454 
rc eee 659,010 238,133 





Maver oscar Se cds 3,676,942 
ee eee 5,022,297 
Ins. Co. of N. A...... 2,884,490 
errr 126,734 
— pO ae peor ee 980,753 
Le — Os «cake cos 533,324 
L. & (| i eee 743,224 
Margiona eVembace oan es 916,958 
Merchants; N. Y. ..... 209,438 
Mercantile ...... wanna 485,529 
Northern WC OW. i... csc 750,017 
National Liberty ....... 2,425,954 
National, Hart. ....... 4,737,494 
New Hampshire ....... 113,765 
New Jersey 448,732 
N. B. & M. 633,999 
North River 1,023,148 
pT Barer 994,232 
Northweste ‘rn Nat'l. 505.758 
National Union ....... 5,283,848 
One GONE nc ccc cccccs 282,081 
COME eaten san sees 349,288 
iy. Se ree 135,429 
cee 815.272 
Prov.-Washington ...... 562,821 
Phoenix, Hartford ..... 832,703 
Phoenix Assur. 506,938 
UME aeer tic ncceess 873,387 
WAMU i saccu cc case 114.318 
te 825,793 
GUNES oS.ocds 5 cavcedcdes 1,284,901 
WN ee Saas oacres Saws 1,483.734 
kk 234,710 
St Paul F. & M. 1,996,488 
Senettel.. 0. & Wai .cses. 420.060 
Standard. N. YY. .cces. 295,465 
Springfield ae Wari We tara a 1,529,390 
SOME a ha cas Carta eelg iors 730.632 
be ee eee 305,869 
Travelers Fire .s...0<.. 1,738,948 
Transcontinental ...... 102,238 
U. S. Mer. & Shippers. . pe 441,635 
Union Assurance ...... 109,400 
United Firemen’s ..... 139,845 
Bic tens MEME” Sa ceccct ces 1,181,258 
MINGWCUGE ok. 6 sis cosines 369.120 
WesteRestee  o0. cc cscce 445,762 
Western Assurance 181,199 
Werle FF. & Mi... cise 214,458 
Manhattan F. & Bix 94,220 
MONON cin Saicckdcgwes 371,075 
Wee Fe 6 oo ck as 495.549 
Amer. Auto Fire /.... 2,012.135 
American Nat'l. ....... 134,721 
tos. Ce of Pa... .cc. 117,330 
Netherlands ........... 158.503 
Peoples Fire .......... 169.328 
Queensland .......006.. 86.720 
Reliance, Phila. ....... 97.090 
WRU iia cetueisics cuee es 105.995 
bo ee ore eee 219.077 
REERMOGE 6.5 66ccccense 129.333 
pe ete 110,500 
Lo ME eee 104,792 
International F 144.172 
Lambermien’s .... 226.0%: 190.990 
Milwaukee Mech. ..... 466,557 
Peoples Nat'l. ......... 448.478 
WE Nada tiwtecavecachan 138,942 
PEO daSdeceacsccace 501,142 
po ae er 250,166 
Marine Figures 

Alliance, Phila. ....... $169,565 
American & Foreign.... 546,188 
American, Newark ..... 451,725 
Mgricaltasral co. seces ees 341,011 
Alliance, Lon. ........ 491,066 
American Eagle ....... 203,515 
Atlantic Mutual ....... 3,332,000 
PAR RROBTE noo cccice cane 885,124 
Bankers & Shippers.... 143,452 
AMEE Adccdiecdne acne 1,406,519 
British & Foreign...... 612,267 
Commercial Union ..... 537,191 
Connecticut 250,431 
| ere 605,286 
Eagle, Star & B. D.... 849,832 
Pe er are 530,631 
PO singed v.ck eaSiee 944,575 
Fire Association 606,550 
Fidelity-Phenix ........ 573,569 
Vo yt eer 277,482 


190.034 
99,786 


$152,872 
282,393 


383,974 
186,132 


MARINE INSURANCE IN FRANCE 
Complete results for 1927 business have 
been compiled in the last number of 
“La Reassurance.” The paper states 
that it is a miracle that the thirteen com- 
panies writing exclusively or chiefly ma- 
rine business, do still exist Jin spite of 
the number of “black years.” Most of 
these companies are old and they will 
not give up even in the face of the worst 
difficulties. The total results tell the 
story: losses, 86%, expenses 32% of pre- 
miums. One is surprised to find a credit 
balance of more than 2,000,000 francs 
under these circumstances. This result 
seems to have been obtained only part- 
ly through interest revenue. There is 
a remarkable reduction of the reserves, 
the total of which have decreased by 
2,349,566. Alone Alliance Francaise and 
Comptoir Maritime have reduced their 
reserves by about 800,000 francs each 
and Union Maritime even by 1,000,000. 





HOLLAND ON LA PLATA CLAUSE 


As the Institute of London Under- 
writers has announced, that in London 
and Liverpool the La Plata ten days 
clause has been abolished, the “Commis- 
sie tot Verbetering van het Transport- 
bedrijf te Amsterdam” and the Rotter- 
damsche Vereeniging tot Verbeter'ng 
van het ‘Transportverzekeringsbedrijf,” 
the respective local organizations of ma- 
rine underwriters in Holland, have found 
it necessary to do the same, in order to 
prevent their business from being lost 
to London underwriters. 








Fireman’s Fund ....... 3,043,926 2,417,073 
WBMRN o.6c. cc ccreccecs 237,442 182,605 
SE babes d4 anna ob nee 115.290 84,184 
ee 556,089 407.160 
Globe & Rutgers ...... 2,001,180 1,579,587 
Great American ....... 627,958 345,105 
MEE a bevescacesaes 164,528 65918 
CE a bink'enscane cee ee 1,489,366 1,225,848 
pT PTT eee 377,522 101.354 
nee 46s OP. Assia 4,815,728 2,737.391 
ee ee eee 187,276 25.291 
London Assur. ........ 814,874 372.340 
London & Scottish..... 241,039 187,155 
MESriGHM™ ...c ccccceccccs 248,512 216,371 
Marine, London 861,607 241,394 
MIO GRPA ccc cccccccncces 573,414 263,440 
National, Hartford 304,205 258.617 

Bd Wee cnveee 114,174 40,714 
North River ........-. 516,413 323.606 
New Hampshire ...... 198,638 160,551 
CRP OCMORG. cc ces 5 cue 342,510 251,782 
GHEE cate ncccedsuess 145,397 60.629 
Prov.-Washington ..... 883,757 406,991 
Phoenix, Hart. ........ 415,000 296,402 
ee Reece oro 409,816 213,649 
jo RP errr cee 322,483 270,519 
Royal 2... ccccceccceece 353,164 180,660 
Relenes Marine 109,017 33,830 
Royal Ex. .........05. 261,964 93,816 
GR ncn ceécenedecdscces 908,666 361,835 
St. Paul F. & M....... 1,625,676 827,203 
Springfield F. & M...... 83,561 103,211 
Standard Marine ..... 1,239,389 670,526 
Ce aod cadeaeeaaeen 155,405 91,458 
Switz. General ........ 762,498 382,332 
Thames & Mersey ..... 569,273 281,331 
Union of Canton....... 922,386 668,913 
Wh Se FIRE cs ndiesiens 785,823 477,103 
Ussiow, Ltd. ....cacces 215,407 96,808 
U. S. Mer. & Ship.... 1,189,279 828,535 
i. arr reer 663,791 370,026 
Westchester .........+- 297,547 210,134 
Western Assur. ....... 206,838 129,285 
Vangteze .....0ceseess 389,976 222,445 
Milwaukee Mech. ..... 285,027 186,436 
New Zealand ......... 73,330 27,142 
Pacific Fire ......--.+- 95,640 41,293 
Transportation .......- 84,655 21,524 











APPLETON & COX, Inc. 


8 South William Street, New York 
8 South William Street, New York 





AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $6,034,982.98 | 
Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $9,771,118.88 
Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,363,929.39 





WRITE FOR OUR AGENCY PROPOSITION 





Seeks Marine Probe 
38) 


perience in making their rates on hull 
and cargo. 


(Continued from Page 


Reduction Important 


“Twenty to 25% of the operating cost 
of vessels today is made up of insurance. 
You can readily understand, therefore, 
that an appreciable’ reduction in the in- 
surance rate would mean a great deal of 
difference in the profit and loss account 
of the ship owner. I can only conclude 
by repeating that jt behooves the insur- 
ance companies to get their house i in or- 
der, because from where i sit it looks 
to me inevitable that unless this is done 
the Government will enter the marine 
insurance field, to stay, just as the states 
have set up their own insurance fund to 
take care of compensation insurance. 

“Aside from the legalized, but uncon- 
trolled monopoly, which private under- 
writers enjoy in this country, which nec- 
essarily invites a tyrannical relationship 
on the part of the underwriter toward 
the ship owner regardless of how right- 
eously the underwriters may conduct 
their business, the chief obstacle is the 
premium differential between the newly 
created cargo liner service by the United 
States Government and the cargo liner 
service of the older foreign companies. 

“Whether or not this differential is 
justified by sound economic practice in 
the application of rates, still the very 
procedure in effect put the shipper’s 
world on notice that it is entrusting its 
shipments to an inferior character of 
vessel and this idea is exaggerated in the 
minds of the shippers and_ necessarily 
develops an unwarranted prejudice 
against the cargo liner service of the 
newly created merchant marine. 

“You can readily see that regardless 
of how much money the Government 
may spend in the way of supporting the 
merchant marine, no amount would be 
sufficient to overcome the thought in the 
shipper’s mind that an American vessel 
was an inferior vessel, and nothing 
brands a vessel as an imferior vessel so 
conclusively as a higher rate of insur- 
ance.” 


EMBARGO IN PERU 

The importation of into 
Peru has been prohibited by decree, re- 
storing a law of 1922, providing such 
prohibition. The central agricultural sta- 
tion of Peru and its dependent stations 
may import cottonseed, in amounts not 
exceeding one kilogram, when the United 
States Department of Agriculture certi- 
fies that such proceeds from uninfected 
areas. 

Sugar cane seed also may be imported 
only by the central agricultural experi- 
ment station in quantities not exceed- 
ing twenty-five kilos accompanied by a 
document declaring their class, place of 
origin, and custom house or post office 
of destination, and by forwarding cer- 
tificate, a sanitation certificate from the 
Peruvian consul at the place to the ef- 
fect that the seeds are proceeding from 
a healthy location. 


cottonseed 





OPEN INLAND MARINE DEP’T. 

Hooper & McDaniel, one of the prin- 
cipal agencies in New York, have 
opened an inland marine department 
with Frank A. Murphy as manager. This 
department will be equipped to give 
service on all forms of inland marine and 
transportation risks which will be writ- 
ten in the Public Fire of Newark, N. J. 
Mr. Murphy is an experienced marine 
and inland underwriter, enjoying a large 
acquaintance among the brokers han- 
dling these lines. He has been seven- 
ten years with the Fireman’s Fund in its 
marine department, and prior to the 
present change he was special agent for 
New York State for the ocean and in- 
land marine department. 

Ogden H. Hammond, Ambassador to 
Spain, and formerly a well-known in- 
surance broker, is on his way to Madrid. 
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Conn. Dep’t Analysis 
Of the Aetna (Fire) 


COMPANY IN SOUND CONDITION 





Report on Four Years’ Operations 
Shows Small Business Loss and Big 
Investment Gams 





A report of the recent quadrennial 
examination of the Aetna (Fire) by the 
Connecticut Insurance Department has 
been released by Insurance Commission- 
er Howard P. Dunham. The examina- 
tion covered the period from December 
31, 1923, to December 31, 1927. 

The underwriting and investment ex- 
hibit contained in the examination re- 
port reflects the company’s experience 
during the four-year period. It shows 
that the underwriting loss of the com- 
pany amounted to $2,450,255 and that the 
gain from investments totaled $13,923,906. 
This resulted in an increase in surplus 
of $3,873,650, after dividends to stock- 
holders amounting to $5,100,000 were de- 
clared and $2,500,000 added to special re- 
serves. 

The report states in conclusion: 

“This examination shows that the Aet- 
na Insurance Co. is in possession of 
adinitted assets of $53,460,336. The to- 
tal liabilities, including capital, amount 
to $38,552,053, leaving a surplus over all 
liabilities of $14,908,282, which, by in- 
cluding the liability of paid-up capital 
of $5,000,000, produces a surplus as re- 
gards policyholders amounting to $19,- 
908,282. This constitutes an increase of 
$3,873,650 over the surplus shown by the 
last examination made by the Connecti- 
cut Insurance Department. 

“The company is in a sound and sat- 
isfactory financial condition. Its invest- 
ments are of a high grade, carefully 
selected and well diversified. The af- 
fairs of the company are efficiently man- 
aged and the policyholders are accorded 
fair and equitable treatment.” 


PAVONIA FIRE SHOWS GAINS 
1928 Report Shows Gross Assets of Over 
$631,000; Policyholders’ Surplus To- 
tals $363,468 
In the annual 1928 report of the Pa- 
vonia Fire of Jersey City the gross as- 
sets are given as $631,029; the reserve 
for losses in process of adjustment to- 
tal $9,799; reserve for unearned premi- 
ums amount to $85,265, while the reserve 
for taxes, expenses 
items total $32,029. The amount due on 
subscriptions to capital surplus 
amount to $140,466. The capital now 
totals $217,240, with a paid-in surplus of 
$146,228, giving a surplus to the policy- 
holders of $363,468. The loss ratio to 
premiums written amounted to 15% 
while the loss ratio to premiums earned 

amounted to 38%%. 

The Favonia Fire is one of New Jer- 
sey’s young companies and since its in- 
ception has shown a _ steady growth 
throughout the state in which the com- 
panv has confined its writings. The of- 
ficials plan in the near future to make 
application for licenses in other states, 
New York state being among the first. 

The company, non-affiliated> is now 
represented in every section of the state 
and has upwards of more than 200 
agents. The steady growth of the com- 
pany was forced then to enlarge their 
offices and they now occupv nearly one 
half of the fifth floor at 75 Montgom- 
erv street, Jersey City. 

The officers are as follows: President, 
James F. Pershing; vice-president, Tames 
A. Mets; secretary, George W. Blond- 
good: treasurer, Fred L. Bloodgood. The 
board of directors. in addition to the 
officers. include Col. W. A. Starrett, 
Miles Bronson, Col. Arthur Foran. Clyde 
Potts. Col. Charles R. Van Etten, Frank 
J. Codey, Col. Stephen H. Barlow, Har- 
vey Movnihan, James F. Pershing, Jr., 


C. M. Nichols and F. W. Dodd. 


and miscellaneous 


and 


CALLS PRISONS FIRE TRAPS 

Charles Cole, a member of the Ken- 
tucky state board of charities and cor- 
rections, charged in a recent speech that 
the many of the penal and charitable 
institutions of that state are fire-traps. 
The state has been complaining that fire 
insurance rates are too high and it is 
expected that the next legislature will 
consider a bill to carry its own insurance 
fund. Cole’s speech will probably be 


used at‘that time to explain why the 
rates are so high. 


EMPIRE FIRE EXPANDS 

The financial statement of the Empire 
Fire of New York as of December 31, 
1928, gives the result of nine months’ 
business done by this company. The 
company was chartered on April 3, 
1928, with total assets of $1,000,000. These 
have now been increased to $1,089,343 
with a total unearned premium reserve 
of $105,603. Surplus to policyholders 
now stands at $921,739. Since organiza- 
tion the company has been admitted to 


March & 

—" 
seventeen states, eight of which «re su- 
pervised by general agents. 1) com. 
pany now has over 200 residen agents 
doing a general fire, automobi! sprin- 
kler leakage, tornado and eartha ake jp. 
surance. The inland marine dey .:tment 
is maintained at 84 William str, New 
York city, under the supervision ©: Drew 
Seaver, manager. The  metrpolitan 
automobile department is in charge of 
Newman & Orr, Inc, of 76 \Villiam 
street, New York. W. F. Burr -ide has 
been engaged to take care of 1) auto. 
mobile department at the home : fice. 
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Often this name on your card will favor: 


ably identify you when calling on a new 


insurance prospect. 


Are you a Hartford Agent! 


HARTFORD . 


HARTFORD FIRE INSURANCE CoO. 


CONNECTICUT 
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Windstorm insurance, like Automobile 


1 ornadoes are no res pecters of the calendar. 
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Broker- Agent Appointments 


(Continued 


good volume of high class 
know insurance thoroughly and _ have 
contacts of the best sort. Such desir- 
able representations among the leading 
New York agencies are growing scarce. 
Most agencies have already expanded to 
the point where they are finding it dii- 
ficult to take on additional companies. 
And the taking on of one with the drop- 
ping of another does not clarify the 
problem for the latter company has then 
to find another agent. Thus, the brok- 
erage business comes under observation 
as a possible fertile field for agency ap- 
pointments. 
Commission Increases Sought 

From the brokerage viewpoint a more 
friendly feeling toward agency appoint- 
ments is engendered by a desire to in- 
crease commissions and thereby profits 
for the organization. New York brokers 
get commissions ranging from 10 to 20%, 
while agencies are paid a gross return of 
25 and 30%, with a 10% contingent in 
addition. During the past year the New 
York brokerage offices staged a vigor- 
ous drive to prove their contentions that 
the minimum brokerage on fire insur- 
ance business should be increased from 
10% to at least 15%. They gained a 
compromise with the New York Fire 
Insurance Exchange which they declare 
to be unsatisfactory. In some of the 
territory adjacent to New York City the 
agents’ associations have fixed the bro- 
kerage rates at either 10% or 12Y%%, 
which the brokers claim are not suffi- 
cient. 

There are upwards of 10,000 persons 
in the New York City area licensed, ac- 
cording to the best information, as in- 
surance brokers. Of all these only a few 
hundred have large offices with expen- 
sive facilities designed to render full 
service to large assureds. These brokers 
have their engineering and inspection 
staffs and in reality perform many of the 
functions of company underwriters. They 
say the exigencies of the business de- 
mand that such services be rendered to 
the large business corporations of the 
country. 

But all this service costs money and 
the brokers say their average expense 
ratio on fire insurance business is be- 
tween 12 and 13%, before any allow- 
ance is given to salaries or dividends of 
those who are the head officers or own- 
ers of the brokerage concerns. The 
average commission income on fire in- 
surance is around 15%, and less than 
that in some of the leading offices, cut- 
ting the margin of profit to a narrow 
basis. Only the fact that many of these 
offices do a tremendous volume of busi- 
ness permits them to make anything 
like a fair return. 

More than one broker has made the 
remark that unless the brokerage income 
on fire business is increased his office 
will at least consider the possibility of 
contracting for an agency connection. 
Some prominent New York brokers also 
say that it is not wholly improbable that 
they may organize a fire insurance com- 
pany of their own, with a capital of at 
least $2,000,000. This may or may not 
come to pass, but there is talk of it, and 
with this amount of money easily avail- 
able, the launching of such a company 
would not be a great surprise. 

Broker Opposition to Agencies 


On the other hand, a large number of 
brokers would prefer not to have fire 
company connections unless they are 
convinced that such a course is essential 
to the profitable future of their own 
business. The old established companies 
are now located for the most part in 
first class agencies and have not ex- 
pressed any desires to alter their affilia- 
tions. The connections available for 
brokers are generally ‘new units in some 
of the large, progressive and expanding 
fire fleets or new companies with inde- 
pendent management. 

Insuring the progress of a 
company is not altogether 


business, 


fire 


even 


new 
easy, 


from Page 1) 


though the tie-up may be with a good 
brokerage office. Many banks require 
policies against mortgaged property to 
be in companies with a definite reputa- 
tion for fair settlement of losses. While 
this condition may militate unfairly 
against new companies, the insurance de- 
partments of banks claim their attitude 
of conservativeness is essential to the 
safeguarding of their own business. 

Moreover, for a brokerage office to 
handle an agency it must control a 
large volume of preferred business, suf- 
ficient not only to place with its own 
company but ample enough to be placed 
with the agencies where the brokerage 
concern generally places its risks. This 
is in order that the broker may get rid 
of his accommodation lines, those ques- 
tionable risks which the agencies will 
accept only in connection with the of- 
fering of strictly first class covers. 

Agents Keep Eyes Open 

Any move on the part of brokers to 
enlarge their sphere of insurance activ- 
ity naturally arouses the. interest of 
agents. While some New York City 
fire agents now have brokers’ licenses, 
others refuse to accept any direct busi- 
ness from assureds, and when offered 
such, name a broker with whom the ap- 
plicant should get in touch. Those of- 
fices which frown on direct contacts with 
policyholders hold to the viewpoint that 
there should continue to be a distinct 
separation, as far as possible, in the re- 
lations of assureds and brokers with 
agencies and companies. At the same 
time. should there be a pronounced 
trend toward broker-agencies, these 
agencies say they might be forced to 
secure brokerage licenses and encourage 
direct business between insurance com- 
pany offices and assureds. 

The ramifications of the _ broker- 
agency question are so far-reaching that 


few offices are willing at the present 
time to act in the dual capacity of broker 
and agent. The past experience of the 
business, including as it does not only 
precedent, but rules and regulations that 
have come into being, is against any 
radical change in the status quo of 
broker-agency relations. Still, the pos- 
sibility of breaking down in the future 
some of these current barriers is being 
talked about in the New York insurance 
district and with fire insurance show- 
ing increasing tendencies to reach out 
into new directions the broker-agent may 
be more common within the next few 
years than he is today. 


Big Bill 
(Continued from Page 19) 
his end of the Eastern Underwriters’ As- 
sociation organization. It is said by oth- 
er insurance presidents that there isn’t 
a better chairman in the business. 

Two special agents of the Phoenix of 
Hartford standing in the rain, trying to 
get a taxicab from the Hotel Bond to 
the building of the Phoenix, a few blocks 
away. It costs nothing almost to ride 
in a taxicab in Hartford, but just try 
to get one in a snowstorm or a rain- 
storm. The only way to do it is to tele- 
phone the taxicab company and it soon 
will be along; but out-of-towners never 
think of that. They just wait and fume. 

Bert A. Page, vice-president of the 
Travelers, reading to John E. Ahearn 
telegrams from general agents to the 
effect that the new accident policy of the 
company is a knockout. 

John W. Longnecker, advertising man- 
ager of the Hartford Fire, pleased that 
his new book on co-operative advertising 
is soon to be published. 

Vice-President Alfred Stinson and oth- 
er officers of the Automobile Insurance 
Co. eating at Hueblein’s Restaurant at 
a round table. 

H. H. Armstrong, vice-president of the 
Travelers, reading “The Saturday Eve- 














SIXTY-SIXTH ANNUAL 


STATEMENT BY THE 





45 Millions Increase in Assets. 


tional dividends 


$457,503,922.71. 


payable 


ance is built. 


4,200,000 policyholders. 


8%% Gain in Additional Insurance. 
figure of $650,731,723. 


day $187,543. 














3 Billion Dollars Outstanding Insurance. 


One Billion of outstanding insurance. 
shows the great growth of the last decade. 


Tryst JD 
LIFE INSURANCE COMPANY 


OF BOSTON. MASSACHUSETTS 


SUMMARY AS OF DECEMBER 31, 1928 


This is growth in policyholders’ property, 
which now has a total value of $496,171,706.51. 


Liabilities to be deducted (policy reserve required by law to mature poli- 
cies; reserve to pay all accrued dividends held for policyholders and addi- 
in 1929, with all 


other liabilities) total 


This leaves Surplus Funds of $38,667,783.80. 


38% Millions Surplus adds to the security of the reserves, is an additional 
assurance of safety, and makes the policies so much more secure. 
questionable strength of resources is the rock upon which all real insur- 


Un- 


6,500,000 contracts covering over 


Ten years ago the Company had approximately 


The new 3 Billion record for 1928 


New paid-for insurance written in 


1928, together with revived and increased insurance, attained a new high 


540 Millions Paid Out on Policies. This is the enormous sum paid out in 
66 years by this Company to beneficiaries and policyholders: in 1928 
alone the sum so paid was $56,262,949.93; average payment per working 


Total of such payments in 66 years—over $540,000,000. 


Reduction in Cost. There has been a reduction in general annual cost to 
policyholders during the past seven years, while in the same period the 
Company has doubled in size and financial resources. 








ning Post,” which has been runnin, 
articles on antique furniture in th. 
ing of which Mr. Armstrong collab 
Mrs. Armstrong being interviewe 
society reporter for the H 
“Times.” She is president of the 
ford Junior League. 

Clarence T. Hubbard, Automob. . 
surance Co., who writes more 
boosting insurance and printed in 
zines outside of the insurance b) 
than anybody else in the busines: 

* 


N. Y. Department to Mov 
The New York Insurance Depa: 
has been notified by the owners 
building at No. 165 Broadway 
wants the space for other purpos:s and 
so the department is to move. leputy 
Daniel F. Gordon is looking over office 
space for the department’s new home. 
It will not be in the Forty-second street 
district, but some place downtown. Even 
then the new quarters will be only tem- 
porary as the state is building a stricture 
here which eventually will be the home 
of all the state , departments. 


tment 
i the 
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Dowry jaan Planned 

Something new in insurance compa- 
nies is the Dowry Insurance Co., of Ak- 
ron, O., which has filed an application 
for license with the Ohio Insurance De- 
partment. 

The company proposes to insure per- 
sons twenty-one and over who are sin- 
gle, widows and widowers and persons 
who have been divorced. It plans to 
charge an initiation fee of $10 and col- 
lect dues of $1_a month. If one of the 
members marries he or she is to re- 
ceive a dowry of $1,000. If death oc- 
curs the estate will be given $100, pro- 
vided at least $200 has been paid into 
the organization. 

* & & 
Echo Of Great New York Fire 
Of 1835 

At the Washington’s birthday parade 
of the Volunteer Firemen in Brooklyn 
the other day the attention of Charles 
C. Dominge of the Great American, a 
witness of the parade, was called to a 
very elderly man attired as a fireman 
trudging along with many others pulling 
one of the old fire engines. On inquiry 
he learned that this old fireman, Thomas 
J. Early, will be 100 years old on Sep- 
tember 3, of this year. Early remembers 
the fire of 1835 which burned a 
portion of lower Manhattan. This con- 
flagration started on December 16, 1835, 
evidently from an explosion of saltpetre, 
and raged for two whole days. Ona 
marble tablet in front of the five-story 
brick bonded warehouse at 88 Pearl 
street, may be found the following in- 


scription: 
Destroyed 1835 
Conflagration 16-17 December 
650 buildings containing merchandise 
consumed in one night 
Loss 20,000,000 dollars 
Rebuilt 1836 
* * * 


Mechanics Lien Law And Credit 

The fire insurance people will be in- 
terested in the proposed amendments to 
the New York State Mechanics Lien 
Law, by which it is proposed that all 
claims of material men shall precede the 
claims of second mortgages. The (redit 
Association of the Building Trades of 
New York looks upon the change a= hav- 
ing great importance for building. the 
understanding being that the purpose of 
the amendments to the Mechanics Lien 
Law is to improve the credit situat'on in 
the building trades by passing on to the 
land speculators the responsibility o* pay- 
ing when necessary the building cos s in- 
curred by the builders. The vice-»res!- 
dent of the City Mortgage Co., G. “alen 
Snow, puts his finger on the wes ness 
of the situation, apparently, wh 1 he 
points out that careful investicstion 
should be made of the ground mort« 28s, 
the lending companies, and conditi s,0 
the loan agreement; that failure 
vestigate these points enables unser! 
lous land speculators to sell prop< 
exorbitant prices. 
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Sales Arguments for Major Forms 
Of Water Damage Risks In One Gover 


Water damage insurance is a form of 
coverage gaining wider popularity with 
local insurance agents. It his been writ- 
ten by various companies since 1904 and 
at the present time there are nine major 
forms of coverage provided in this policy. 
Owners or tenants of dwellings represent 


a class of prospects to whom water dam- 


age ‘nsurance should be sold in much 
larger volume than at present. The 
Aetn: Life and affiliated companies, 
through the “Aetna-izer” supplement 
preset this month these concrete argu- 
ments for water damage insurance: 

Under our present policy, the assured 
js protected against losses arising from 
damace to the building and its contents, 
through the accidental leakage or dis- 
charee of water, or steam, from the fol- 
lowing sources: 

1. Plumbing system (not including 


automatic sprinkler system). 

2. Plumbing supply tanks. 

3. Steam or hot water heating pipes 
and radiators. 


4. Elevator tanks and cylinders. 
5. Standpipes for fire hose. | 
6. Kain or snow admitted directly to 


the interior of the building by defective 
roofs, leaders and spouting. 

7. Kain or snow driven or admitted 
through broken or open windows, includ- 
ing skylights. 

8. Refrigerating systems. 

9. Bursting of street mains and fire 
hydrants. 

Fully to appreciate the value of the 
coverave afforded under each of the fore- 
going items it is necessary to have (1) 
a clear definition of the terms used and 
(2) an understanding of the various loss 
hazards associated with each of them. 
We will therefore review them briefly. 

Plumbing 

The plumbing system, as covered by 
the policy, includes all pipes and fixtures 
attached to sinks, wash basins, slop sinks, 
bath tubs, showed baths, etc,, from the 
point at which the piping enters the 
building carrying the clean water, to the 
point at which the sewer system leaves 
the outside of the foundation wall. 

Trouble may develop, and often does 
develop, in plumbing systems even when 
they represent the best of materials and 
workmanship—not to mention the num- 
berless cases where either the one or the 
other is not of the best. 

In the case of a newly installed plumb- 
ing system, there is always the chance 
that the installation may prove to have 
been faulty. In older plumbing systems 
the tine element has to be taken into 


account. Gradual corrosion or some un- 
usual strain or pressure at points where 
inherent weakness exists may cause 
water pipes to burst or leak badly with- 
out warning.’ When repairs or altera- 


tions are made to plumbing systems, too, 
the work may not be properly done and 
hiddcn) weaknesses may exist for some 
time following such repairs or altera- 
tions and suddenly result in the bursting 
of a pipe or in leakage that will cause 
extensive loss to the building or con- 
tents or both. 

lhe hazards so far mentioned apply 
Paruicularly to dwellings. Obviously a 
long list of additional plumbing hazards 


will 5e found in hotels, apartments, 
Stores, factories, public buildings, ete. 
Damize is frequently caused by water 
rom plumbing tanks which are used to 
st water that supplies the plumbing 
ystem, 

Human carelessness often results in 
dama e from water supplied through 
plumbing systems. It is a common oc- 
currence for some member of a house- 
hold io allow wash-basins or bath tubs 
'o overflow. Children and servants are 
Supposed -to, be the chief offenders in 
oe regard, although our claim experi- 

ice 


shows that individuals not common- 
Y given-to lapses of memory leave a 





faucet turned on as a result of having 
their attention unexpectedly distracted by 
a ’phone call, the receipt of a disturbing 
telegram, some minor casualty in the 
family or neighborhood, etc. Whatever 
the distraction, the running water takes 
the opportunity to seek its own level and 
is wholly indifferent to the attendant loss 
or damage. In the case of hotels, stores, 
apartment houses, factories, public build- 
ings, etc., the hazard of loss from care- 
lessness is multiplied in proportion to the 
number of people who use these build- 
ings. 

In severely cold weather there are al- 
ways instances where water will freeze 
in hot and cold water pipes, causing 
breakage or leakage usually attended by 
large resulting damage. 


Steam or Hot Water System 

The steam or hot water system in- 
cludes the piping, fittings and radiators 
necessary to heat the building. 

When heating systems are first turned 
on in the fall, or after any temporary 
period of disuse, there is a danger of 
damage caused by escaping steam or 
water as a result of relief valves being 
opened while air is being forced out of 
the pipes and then, through oversight, 
being allowed to remain open after steam 
or water has filled the radiators. At such 
times it is an easy matter to forget ra- 
diators in little-used or remote sections 
of the building until after the damage 
has been done. Worn-out valve pack- 
ings in hot water radiators frequently 
develop leaks when such radiators are 
turned off after having been allowed to 
remain on for long periods at a time. 
Such leakage in upper-story radiators 
often causes extensive water damage on 
the floors below—especially in private 
residences. 

One major hazard is, of course, that 


of freezing and every winter we pay 
many claims as a result of freeze-ups. 
Many conditions may cause such freez- 
ing. The fuel shortage and the high 
the failure of the heating apparatus for 
plumbing tanks or because the frost- 
proof boxing used to enclose the tank 
connection is imperfectly constructed. 
Broken windows or windows left open 
in severe weather cause many losses 
from freezing. 

In stores, factories, etc. there are 
many “cold spots” such as hallways, en- 
tries, stair towers, show windows, ship- 
ping rooms, attics, roof monitors, sky- 
lights, places near freight elevators and 
alley entrances, under sidewalks, etc. 
Freezing also occurs frequently in parts 
of buildings which are inadequately pro- 
tected during repairs and the claims 
which we pay every year covering such 
losses run into large figures. 


Elevator Tanks and Cylinders 


Elevator tanks and cylinders comprise 
that part of the equipment necessary to 
operate hydraulic elevators which would 
constitute a possible source of damage 
by water. 

Leakage of the supply tank is a hazard 
often overlooked in connection with the 
use of water-operated elevators. Such 
tanks not infrequently develop leaks 
which before they are discovered or can 
be stopped, cause considerable damage 
to the building and contents. 

Occasionally, too, the water pressure 
will cause a cylinder head to let go, and 
the resultant discharge of a large volume 
of water will in most cases cause exten- 
sive damage. 

Roofs, Leaders and Spouting 


Roof is interpreted to include the roof 
and flashings, flashings being pieces of 
metal built into the joints of a wall so 
as to lap over the edge of the gutter or 
cover the edge of the roofing, also simi- 
lar pieces used to cover the valleys of 
roofs of slate, shingles or the like or 
the metal covering of ridges and hips of 
roofs. Leaders are pipes on the inside 








Thus millions are now impressed 
with the ability of Alliance Agents 





THE ALLIANCE INSURANCE COMPANY 


OF PHILADELPHIA 
Head Office: 1600 Arch Street, Philadelphia 
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price of coal have led many people to 
shut off the heat in certain rooms, caus- 
ing the temperature to drop to the freez- 
ing point. Freezing may also result from 
er outside of the building which carry 
the water from the roof to the sewer. 

On the easy-going theory that they 
need no attention in fine weather and 
that they can’t well be repaired during 
the heavy rain, many roofs are neglected 
until after considerable damage has been 
done to the building or its contents. Also, 
many roofs which are proof against short 
rainy periods develop serious leaks dur- 
ing a prolonged downpour. 

Spouts usually have cages over them. 
In the not infrequent absence of such 
cages, however, the roof hazard is ma- 
terially increased due to the tendency of 
leaves, paper @d waste to a¢cumulate 
and block the drainage outlets. Unless 
the cages are cleaned periodically such 
clogging will take place anyway. Water 
is sometimes forced beyond the flashing 
by alternate freezings and thawings 
when snow remains on the roof. 

Refrigerating System 

A_ refrigerating system includes the 
equipment necessary for the distribution 
of brine and ammonia to maintain a low 
temperature. 

Refrigerating system hazards primarily 
apply to butter and egg warehouses, 
meat storage plants, fur storage estab- 
lishments, florists and other places where 
low temperatures must be maintained to 
preserve the stocks handled. 





U. G. I. NAMES FIRE BROKERS 

’ Hutchinson, Rivinus & Co., one of the 
leading insurance brokerage offices in 
Philadelphia, has been authorized to 
place the entire line of fire insurance on 
the plants of the United Gas Improve- 
ment Co. in Eastern territory, which 
embraces all the plants except those in 
New England and the western states. 
Brown, Crosby & Co., and Platt, Ungh- 
man & Co. are brokers on part of the 
U. G. I. line The volume of the brok- 
erage on all lines of the property is es- 
timated at more than $40,000,000. 


STANDARD HOLDING STOCK 

Joseph S. Blume, president of the 
Standard Holding Corporation, states 
that an additional 40,000 shares of Class 
A capital stock of the corporation will 
be issued to present stockholders at $30 
a share in the ratio of one new share 
for every two now held. The company 
intends to continue the $1.50 dividend 
on the additional stock. The rights ex- 
pire March 24. 








T. M. WILLIAMS’ NEW POST 

T. Morgan Williams has resigned as 
suburban special agent of the Alliance 
to manage the suburban department of 
the Philadelphia office of the National 
Liberty group. He joined the city auto- 
mobile department of the Insurance 
Company of North America in 1920 and 
was made automobile special agent in 
1925. A year later he was made spe- 
cial agent of the Alliance. He is a grad- 
uate of the University of Pennsylvania. 


BARS BANKS FROM TITLE LINE 

A bill before the Pennsylvania Legis- 
lature prohibits banks or other financial 
institutions from carrying on a title in- 
surance business and requires a separate 
company for these two businesses. The 
bill puts the title insurance companies 
under the supervision of the insurance 
department. 








AMERICANS ON DIRECTORATE 

The following new members of the 
board of directors of the British Colo- 
nial Fire have been elected: A. T. Tam- 
blyn, president of the Lincoln Fire of 
New York, and Walter L. Maillot and 
G. M. Thomas, vice-president of the Fire 
Association of Philadelphia. 


SPECIALS TO HEAR SHERWOOD 

At the next meeting of the New Jer- 
sey Special Agents Association which 
will be held on Monday next at the 
Elks’ Club house, Newark, Robert Ed- 
mund (Bob) Sherwood will give a tal 
on circus life. . 
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Decide Upon F. R. Jones 
For General Manager 


CHIEF EXECUTIVES’ ASS'N. 





Fairchild Will Probably Be Assistant 
Manager; H. S. Ives Comes Here; 
Turner Probable Counsel; Clearing 

House to Liquidate 





ahead in the adminis- 
tration of the Association of Casualty & 
Surety Executives was taken at a meet- 
ing held last week when it was decided 
that F. Robertson Jones was:to be gen- 
eral manager of the association. The 
choice of Mr. Jones is considered a ‘good 
one inasmuch as he has had many years 
of bureau work and is at the present 
time secretary-treasurer of the Work- 
men’s Compensation Publicity Bureau; 
International Association of 


\ definite step 


Casualty & 


F. ROBERTSON JONES 
Surety Underwriters; Bureau of Per- 
sonal Accident & Health Underwriters ; 


and secretary of the Committee of Nine 
on Financial Responsibility for Automo- 
bile Accidents. Furthermore, he has 
been temporary secretary of the Asso- 
ciation of Casualty & Surety Executives 
pending the selection of a general man- 


ager. 

Another expected outcome , of the 
meeting is that the affairs of the Cas+ 
ualty Information Clearing House of 


Chicago will be liquidated and the activi- 
ties of this organization merged with the 
Executives’ Association. Under this ar- 
rangement Henry Swift Ives, vice-presi- 
dent, will come on to New York City. 
It is believed that George E. Turner, 
manager and counsel of the Clearing 
House, will be made counsel of the Ex- 
ecutives’ Association. 


Careers of Ives and Turner 
Mr. Ives has 
himself 


made a reputation for 
as a vigorous opponent of gov- 
(Continued on Page 49) 





Merger Bill Now Up 
In N. Y. State Senate 


PROPOSED BY SENATOR WALES 





Provides Consolidation of Two ‘or More 
Casualty Companies; Its Necessity 
Stressed by Sup’t. Conway : 





The attention of casualty and ‘surety 
company executives is focused on a new 
departmental bill which adds a new sec- 
tion 80-a‘to the insurance law of New 
York state, providing for ’the future mer- 
ger or consolidation of two or more cas. 
ualty companies... This. measure. was in- 
troduced in the senate late last week by 

Roger Wales, chairman of the sen- 
a insurance committee, and, the neces- 
sity for it was discussed briefly, by Su- 
perintendent of Insurance Conway’ dur- 
ing his talk before the Casualty & 
Surety Club of New York last. Thursday, 
No such law has ever been on the New 
York statutes. 

There are a number of conditions pre- 
scribed in this bill which are being close- 
ly ‘read into by company  exécutives at 
this time when new carrietS‘aré being 
formed with increasing rapidity. First, 
it is provided that any two or’ moré 
casualty cofporations, organized ‘in New 
York state, may merge or consolidaté 
into one corporation under the name" of 
ene or ‘more of the corporations. 

Provisions of the Agreement 

The agreement entered into‘*by such 
corporations must specify that the capi- 
tal of the ‘merged ‘companies shall not 
be larger in amount than the aggregate 
amount of capital of the corporations in- 
volved’ in the merger.) The agreement, 
furthermore, must be assented to by a 
vote: of the majority of the directors of 
each corporation prescribed in its char- 
ter and must be approved by the votes 
of stockholders owning at least two- 
thirds of the stock of each corporation. 

Another provision of the agreement is 
that it shall contain a copy of the char- 
ter under which thé business is to be 
conducted, which Shall conform to the 
provisions of either one or more of the 
charters of the merging corporations. 
The approval of the superintendent of 
insurance must be 
agreement bécomes effective. 

In the case of a.New York state com- 
pany desiring to* merge or consolidate 
with a company organized under the 
laws of another state and licensed in 
New York state, the domestic company 
must comply with the terms and -condi- 
tions of the consolidation agreement and 
the foreign corporation must. comply 
with all. of the requirements of the state 
in which it is incorporated regulating the 
conditions of a consolidation ‘agreement; 
which agreement must first be approved 
by the superintendent of New Y6rk 
state. It is specified that the corpofa- 
tion formed by such a merger shall .be 
a New Yotk corporation. 

Exchange of Stock Provided 


Upon filing this agreement, with the 
prescribed certificate of the secretaries 
of the interested companies and approval 
of the superintendent of insurance en- 
dorsed thereon in the office of the su- 
perintendent of insurance and a dupli- 
cate or certified copy of it with the clerk 

(Continued on Page 45) 


obtained before the 














Debate Non- Assessable 
Policies for Mutuals 
OPPOSITION TO TO PORTER BILL 





Hervey Drake! Appeared’ at ‘ Albany 
Hearing for Stock ‘Interests; J. L. 
‘Train or wgrrens ater of Measure 





Honors were aboot! equally divided -be- 
tween the opositien to and proponents 
of the: Porter bill, amending the insur- 
ance kiw sé°as to permit mutual casualty 
companies’ to “write: non-assessable - poli+ 
cies, at ithe hearing held.in Albany this 
week before the assembly insurancé 
conimittee. ‘The purport of the measure, 
which was. introduced last Friday, is to 
allow: a. mutual: company when .it has a 
surplus. equal to: the: capital required of 
a stock company, plus $100,000 as a fur- 
ther safety reserve, to write non-assess- 
able policies of employers’ libility, 
workmen’s compensation, automobile fire 
insurance and automobile casualty insur- 
ance. , 

Hervey Drake, former counsel to the 
Insurance Department, and representing 
the Workmen’s Compensation Publicity 
Bureau, led the opposition to the bill. 
Mr. Drake pointed out that the enact- 
met. of the bill would ¢reate a. new 
ass of insurance companies in this 
"State, and that the matter was entirely 
“a competitive. proposition, as to whether 
the mutual company which,’noW writes 
an assessable policy, should be allowed 
to set up this new kind of insurance and 
compete with stock companies. He also 
pointed out that the bill would permit a 
company to write both assessable: and 
non-assessable contracts at the sme 


time, which. .might get a company into 
trouble as Mf companies were not al- 
lowedé ytite ” ‘both participating and 






ating insurance. 
‘Tippett, 247 Park avenue, 
City, representing the Ameri- 


appeased: in opposition: to the bill and 
declared. that anything which would tend 
to lessen the security of the company to 
its policyholders, was: dangerous and for 
_that reason his company opposed the bill. 
John L. Train For It 
The bill was apparently drawn at the 
request of the Utica Mutual and other 
companies aligned with John L. Train, 
who was the principal speaker for the 
measure. He declared that there was 
scarcely a mutual company operating in 


ee | 


the state of New York which had not 
sufficient surplus to take advantage of 
the provisions of the bill, that it was 
entirely in the hands of the directors 
of the mutual companies how the sur- 
plus should be used and that the policy 
holders were entitled to such dividends 
as the directors saw fit and proper to 
distribute from such surplus, that the in- 
surance department itself imposes a per- 
centage regulation as to the amount of 
such surplus that shall be maintained as 
a reserve. 

The extra $100,000 above the capital 
required of a stock company as surplus 
was written into the bill at the request 
of the insurance department as an extra 
element of safety to preclude any dan- 
ger of.the company fluctuating between 
the issuance of assessable and non-as- 
sessable policies, he said. 

The meeting. broke up in good humor 
with Mr. Train remarking : “The only 
thing I forgot to say is that the depart- 
ment of insurance has approv ed this bill,” 
and the chairmin replying: “That’s the 
only argument I’ve heard against it.” 





REQUIRED STOCK DEPOSITED 
Necessary For Commercial Casualty Mer- 
ger With Firemen’s of Newark; 
Feigenspan and Garrision on 
Latter’s Board 

More than the two-thirds of the stock 
of the Commercial Casualty needed for 
affiliation with the Firemen’s of Newark 
has been deposited, according to com- 
pany officials. The Fidelity Union Trust 
was the depository of the stock. 

Christian W. Feigenspan, president, 
Commercial Casualty, and Neal Bassett, 
head of Firemen’s, have agreed to an 
extension of time for depositing stock 
that is not directly accessible to holders 
away from the city, especially vacation- 
ists. 

Mr. Feigenspan and Winton C. (ar- 
rison, vice-president and treasurer of the 
Commercial, have been added to the 
Firemen’s directorate. 





APPOINT GENERAL AGENTS 

Four general agency appointments 
have been made known by the Standard 
Surety & Casualty which include for cas- 
ualty and surety: Earle R. Texido. New 
Haven; Culver & Coogan, Inc., White 
Plains, and Wallace G. de Courcey. Mt. 
Vernon. John C. Conklin Agency, | ‘ack 
ensack, represents the compan, tof 
surety lines. 
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Conway’s Frank Talk 
About Code Of Ethics 


AGREEMENTS OF GENTLEMEN 





Says Department Attitude Is to Accept 
Theory that Given Word and 
Pledges Shall Be Kept 





When gentlemen enter into business 
agrecinents they should do so only after 
carefi| consideration and weighing of all 
sides the matters under considera- 
tion; and once having given their word 


dged their support to the agree- 
hen the pact should be kept. in- 


and‘ 
ment 
violable. 
Thai 
whic! i 


in brief is the code of ethics 
the New York Insurance Depart- 





ALBERT CONWAY 


ment, under Superintendent Conway, 
will insist shall be enforced. It is the 
only code which the Department will 
recognize in its relations with the insur- 
ance fraternity and their agreements. 

These were the principal points scored 
by the new Superintendent in the course 
of a short talk before the Casualty & 
Surety Club of New York on Thurs- 
day night of last week. It was his first 
appearance before the club. 


Busy With Interpretation 


Immediately there was a buzz of ex- 
citement as the casualty men made their 
own mental interpretations of what the 
Superintendent intended to convey. To 
them there came a picture of acquisition 
cost practices and the attempts not only 
of the companies but of the Department 
to regulate them. Some read into the 
Superintendent’s message the impression 


that the Department is going to insist 
that “sentlemen’s agreements” be car- 
tied out; and that if the agreements are 
violate’ the Department will want to 
know why. 

Those who have seen the Superinten- 
dent 1 action at hearings and elsewhere 
during his brief term of office have got- 
ten a pretty good line on him. And 
this is the way they size up the Super- 
intendent: 

=| He \s not approdching any contro- 
versia! subject with haste. He appre- 
Clates to the full his power as well as 

'S responsibility. When once he has 
-_ ‘ to clear up a situation he gath- 

Ts t 

1 


ether all of the conflicting factors 
irs what each has to say. Each 
‘s most carefully weighed. If there 
are briefs he studies them until he has 


Teachcd the comprehension point. He 

bores into a topic until he has mastered 

It, depcnding little on instinct and hunch. 

Thus, fully armed with the facts, with 

the y: ‘lant points of view, and with the 

= ay ha of the diplomat and executive 
8) 


» guided only by a desire to pro- 











CASUALTY AND SURETY 


of high urder personally; underwriter and producer, 25 years ex: 
perience in underwriting ‘and executive capacities local organi- 
zations, at present connected in an official capacity controlling 
$2,000,000 premium business, seeks for very sound reasons a new 


“connection. 


10 Fulton Street 


tect the business as well as the public, 
he will act decisively. 
Round the Table 

And the Superintendent in his talk last 
Thursday night had something to say 
about the’exchange of views, the meet- 
ing about the table of various minds and 
interests. He is for that emphatically. 
Most of the misunderstandings and ‘¢on+ 
flicts in the business arise through lack 
of understanding of the other fellow’s 
point of view, in his opinion: And his 
advice ‘was thaf there should- be’ more 
of these round the table conferences, be- 
cause that is. the .best way ‘to. find out 
that the other fellow is..not wearing 
horns, ‘ 5 : ; 

The Superintendent also, made a plea 
for frankness in the relations between 
insurance and the public. He is not the 
first man to advocate that the insurance 
men do their share, in taking the mystery 
out of insurance, but no one has said it 
in briefer or more eff¢ctive fashion than 
he did at the club’s dinner., F 

Consolidation Bill Introduced 

Another problem engaging. his atten- 
tion at this time is to make definite pro; 
vision for the future in respect, to the 
many new companies now coming into 
the field. He said that a bill has been 
introduced in the New York. state legis- 
lature which will provide for future con- 
solidation of two or more of ‘such casual- 
ty. carriers, a precautionary measure 
which the insurance law of the state has 
never taken care of. . This. bill, will be 
decidedly in the interest ,of the interest- 
ed companies and their stockholders and 
it was his firm conviction that the law 
ought. to be clear-cut on how such mer- 
gers should be made. | _. 

Tt was a fine impression that the Su- 
perintendent made. .Behind his logic and 
his evident desire to be fair and avoid 
all sensationalism his auditors also’ de- 
tected force and independence:’-He had 
won a.big victory in life insurance a 
short time before by overcoming all the 
company.- opposition .to ‘Section. 97 
amendments (lifé...insurarnee expenses 
statutes) and also obtained the co-opera- 
tion of the agents.and general agents. 

Mr.-Conway’s talk was:the only one 
at the club’s affair last Thursday. -He 
had made the. trip: down. .from Albany 
where ‘he had been: all day at a meet- 
ing of the Roosevelt cabinet. 

John McGinley was a good toastmas- 
ter; and the music and entertainment 
were: lively and satisfactory. Former 
President “Buck” O’Neill was one of 
those at the head table, the others in- 
cluding T. J. Grahame, H. P. Jackson, 
E. R. Lewis, George -H. Reaney and 
John A. Diamond. 


ON WEST INDIES CRUISE 
Sydney H. Pool, resident manager at 
Philadelphia for the Fidelity & Casualty. 
sailed last week on a month’s cruise of 
the West Indies. 
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RECOMMEND CAPITAL INCREASE 





Continental Casualty Stockholders 
Vote May 14 on $500,000 Stock 
Dividend Proposal 

The recommendation was made this 
week by the directors of the Continental 
Casualty to its stockholders that the 
capital of the company be increased from 
$3,000,000 to $3,500,000 in the form of a 
stock dividend: of $500,000. 

The stockholders will vote on the pro- 
posal May 14 and if approved the new 
stock will be issued to shareholders of 
record May 25 at the ratio of:one for 
six. The directors further propose to 
take the dividend out of the voluntary 
contingent reserve of $1,110,000 instead 
of disturbing the surplus which will con- 
tinue at-the fixed amount of :$3,500,000. 


to 





BIG INDIANA MEETING 


At a forthcoming meeting of Indtana 
fieldmen’ to be held in Indianapolis, J. 
Scofield Rowe, president, Metropolitan 
Casualty; J. C. Heyer, vice-president, 
and E. J. Donegan, vice-president and 
general counsel, will be the guest speak- 
ers. At least 250 Indiana and southern 
Illinois agents are expectéd to attend 
with Howe S. Landets, head of Landers 
& Landers, general agents of the Met- 
ropolitan for Indiana, as the presiding 
officer. 





NEW SAN FRANCISCO OFFICE 

The Travelers has opened a new city 
brokers’ office in San Francisco, occa- 
sioned by recent changes inaugurated by 
the company, such as instalment pay- 
ments of automobile. premiums. This 
effice will include. underwriting, claims 
and engineering service under the su- 
pervision of R. H. Bosshard, assistant 
manager of the company’s San Francisco 
branch office. 





OCEAN ACCIDENT PROGRESS 

The United States branch Ocean Acci- 
dent closed 1928, its ithirty-third year, 
with assets of $19,706,086, liabilities of 
$13,900,365 and a surplus to policyholders 
of $4,805,720. The company has set aside 
a voluntary reserve for contingencies of 
$1,000,000. Charles .H. Neely, United 
States manager, has.been the leader of 
the company here since 1918 and has 
had a constructive administration. 





CAPITAL INCREASE FAVORED 

The Travelers’ petition to the Connec- 
ticut* general assembly to increase its 
authorized capital from $25,000,000 to 
$50,000,000 has been reported favorably 
by the insurance committee of this body. 





DECIDE ON ALLENTOWN, PA. 

The 1929 Pennsylvania Insurance Days 
of the Insurance Federation of Pennsyl- 
vania, always a largely attended meeting, 
will be held on May 21 to 23 at Allen- 
town. 


WRITING INSTALMENT BUSINESS 








Georgia Casualty Company 
: Atlanta, 
HARRY C. MITCHELL, President 


COMPLETE CASUALTY INSURANCE SERVICE 
APPLICATIONS FOR AGENCIES SOLICITED 


Georgia 











W. L. Mooney, Aetna Life Vice-Presi- 
_ dent, Outlines at Michigan Conference 
Auto Premium Payment Plan 

More than ninety representatives of 
the Aetna Life Affiliated Companies at- 
tended a sales conference of the Grand 
Rapids, Mich., branch last week which 
was addressed by several of the home 
office officials. 

William L. Mooney, vice-president of 
the ‘Aetna companies, informed the 
agents that the Automobile has decided 
to try out the much-discussed instalment 
payment premium plan for auto business 
and is already writing on this basis. Un- 
der the scheme, he said, the assured pays 
a quarter of the premium each month 
for four months following the effective 
date of the policy. The agents were 
impressed by ‘the practicability of the 
plan and its good will features which 
they believed will result in the retention 
of considerable business for the stock 
carriers which might otherwise go to 
some of the so-called “at costers.” 

John F. Horton, manager of the 
branch, présided at several of the gen- 
eral sessions, and expressed the objec- 
tive of the branch for the coming year, 
an increase in general business volume 
of at least 10%. 


GAINES & SILVEY CHANGE 

Gaines & Silvey, Inc., prominent met- 
ropolitan brokers, announced this week 
a change in the firm nme to Gaines, 
Silvey & Nichols, Inc., by the election 
of George P. Nichols and John H. Sher- 
man as vice-presidents and Robert S. 
Jamieson as assistant secretary. 





A. A. A. BILL PROPOSED 
The' A. A. A. safety responsibility bill 
has been presented ‘this week for ap- 
proval to the Michigan legislature. 11 
was iritroduced by Senator Ernest. T. 
Conlon of Grand Rapids. 


C. F. GREENE GOES TO DETROIT 
, Chapin F. Greene; of the firm of Greene 
& Layton, manager of the New Amster- 
dam Casualty in Indianapolis, has been 
transferred to Detroit as manager. 


Merger Bill 


(Continued from Page 44) 
of the county where the contracting cor- 
poration is located, the details of such 
agreement may be carried into effect. 

The corporation may require the re- 
turn of the original certificates of stock 
held by each stockholder in each of the 
corporations to be merged or consoli- 
dated, and issue in lieu thereof new cer- 
tificates for such number of shares of 
its, own stock as the stockholders may 
be entitled to receive. } 

Upon the merger or consolidation -ll 
the rights, franchises and interests of the 
corporations so merging or consolidat- 
ing shall be deemed to be transferred to 
the new corporation without any. other 
deed or transfer. The new corporation, 
furthermore, shall succeed to all the ob- 
ligations and liabilities of the old cor- 
porations and shall be liable to pay and 
discharge all such debts and liabilities in 
the same manner as if they had been 
incurred or contracted by it. 

In the same manner the stockholders 
of the old corporations shall continue to 
be subject to all liabilities, claims end 
demands existing against them at or be- 
fore such merger or consolidation. No 
action or proceeding pending at the time 
of the consolidation in which any or all 
of the old corporations, may be a party, 
shall abate or discontinue by reason of 
the merger or consolidation, but may 
be prosecuted to final judgment in the 
same manner as if the merger or con- 
solidation had not taken place, or the 
new corporation may be substituted in 
place of any corporation so merged or 
consolidated by order of the court in 
which the action or proceeding may be 
pending. 

Senator Wales specifies that this act 
shall take effect immediately. 
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General Accident’s Wide “Fang Operations 


Depicted in Anniversary Number of “General’s Review,” Commemorating 
“he Gorporation’s ‘Ghirtieth Year in he United States; Splendid 
Growth in Assets and Premiums Here Keeps Lace With Foreign Activities 


To commemorate the thirtieth anniver- 
sary of its entry into the United States, 
the General Accident of Perth, Scotland, 
has sent out this month to friends at 
home and abroad a handsome anniver- 
sary edition of the “General's Review,” 
profusely illustrated with scenes from the 
Orient, South America, India, Hawaii, 
Cuba and America, which, together with 
appropriate text, give a birdseye view of 
the General Accident’s wide- flung opera- 
tions. 

Frederick Richardson, United States 
manager, takes occasion to point out in 
a foreword that the General’s premium 
income of $19,105,360 last year was great- 
er than the combined income in 1899 of 
all casualty companies in the United 
States, while the grand total of casualty 
and surety premiums written in this 
country last year, in his opinion, was 
probably not less than $850,000,000. He 
says: “Such a remarkable development 
is unparalleled in the history of insur- 
ance, and yet it is safe to say that the 
next thirty years:will probably witness a 
much larger growth.” 

A Thirty Year Record 


Going back over the record of thirty 
years, Mr. Richardson calls attention to 
* total losses paid, including loss expense, 
of $90,156,242. As the following tabula- 
tion shows, the assets of the General in 
this country have gained nearly six-fold 
in the last ten years period with a steady 
climb in net premiums written: 


Total Net Premiums 

Assets Written 
1899 end Ist year... $309,749 $137,124 
1903 end Sth year... 581,227 389,837 
1908 end 10th year... 1,867,454 1,836,295 
1913 end 15th year... 2,867,458 3,997,132 
1918 end 20th year... 3,982,795 4,437,485 
1923 end 25th year...11,521,643 11,696,401 
1928 end 30th year...22,450,197 19,105,360 


Tribute to F. Norie-Miller 

Any reference to the General Accident 
would be incomplete without a tribute to 
F. Norie- Miller, its deputy chairman and 
general manager, who has guided the 
corporation for more than forty years. 
Mr. Richardson says of him: “When 
Mr. Norie-Miller went to Perth over 
forty years ago to assume the manage- 
ment of a little local company he could 
have had no idea he would live to see it 
occupying its present position among the 
leading British companies, namely, sec- 
ond in casualty business and fourth in 
casualty and fire business combined. How 
untiring he has been, and how genial and 
encouraging towards his associates! His 
many friends in America look forward to 
seeing him next October at our conven- 
tion and hope he will be accompanied by 
the chairman, William Low, who has 
done splendid work for the company.” 

Nearly 4,000 Agents in Belgium 

General Accident activity in Europe, 
Asia, Africa, America and Australasia, 
with branches in leading cities in these 
lands, unfolds itself in the “General’s Re- 
view,” and the reader is taken in the 
mind’s eye first to Belgium, where the 
General has developed from mere pros- 
pects to an established business of twen- 
ty million francs a year. Its office in 
Antwerp is one of the conspicuous build- 
ings in that city. 

During the World. War this property 
and the corporation’s business in Bel- 
gium were put under German seques- 
tration. Occupation of the offices was 
tolerated, however, until 1916, when the 
order came to vacate within eight days. 
Business was carried on in temporary 
quarters with only correspondence and 
papers to guide the managers of the 
office. The General now has on its Bel- 





gium payroll 150 persons with nearly 
4,000 agents and brokers. 
Near Eastern Progress 


Although the General has been repre- 
sented through agents in the Near East 
for more than twenty years, it was not 
until 1925 that the continually increas- 
ing business there necessitated the open- 
ing of a branch office. Accordingly, an 
office was opened in Cairo, Egypt, hav- 
ing jurisdiction over the entire Near East- 
ern territory, comprising the countries of 
Egypt, the Anglo-Egyptian Sudan, Pal- 
estine, Syria, Malta, Greece and Turkey. 
Sub-branch offices have been established 
at Athens and in Constantinople. 

For the past few years, unsettled con- 
ditions, particularly in Turkey, where an 
entirely new governmental regime has 
been set up, have occasioned considerable 
difficulty in the orderly conduct of every- 
day business affairs. Notwithstanding 
these hindrances, however, the General 
has made splendid progress in the Near 
Eastern countries, which have only since 
the war commenced to adopt the more 
modern and progressive methods of 
Western civilization. A very substantial 
volume of business is now being transact- 
ed through the Near Eastern branch. 

25 Years in India 

In India, where some three million peo- 
ple speak fifty different languages and 
almost as many different kinds of re- 
ligion are practiced with the most fanati- 
cal devotion, the General Accident has 
— established for a quarter of a cen- 
tur 

Frias to 1913 only fire and personal ac- 
cident business was written. There was 
no branch office of the corporation in 
India until 1913, but up to that time an 
excellent agency plant had been devel- 
oped throughout the territory. For the 
purpose of cultivating the Indian busi- 
ness more intensively and to enable the 
corporation to develop other classes of 
casualty insurance with greater facility, 
a branch was opened at Bombay in 1913. 
This step proved to be so successful that 
sub-branches were subsequently estab- 
lished at Calcutta and Rangoon. 

The General’s business in India has 
progressed rapidly in the last few years, 
a considerable portion of it being de- 
veloped by agents, many of whom have 
represented the General in India for more 
than twenty-five years. 

Native Chinese Employes in Shanghai 


Coming to Shanghai, the metropolitan 
and international city of China to whose 
port come the ships of all nations, pick- 
ing their way among the hordes of na- 
tive junks and sampoons that clutter the 
harbor, it is found that the General Ac- 
cident has maintained a_ branch since 
1908. Quite a large staff is now em- 
ployed, mostly native Chinese. The ter- 
ritory controlled by this office includes 
all of China, Indo-China, Siam, Hong- 
kong, the Philippines and the Federated 
Malay States. All classes of fire and 
casualty insurance are written. 

T. E. Mitchell Is Far Eastern Manager 

At the present time, owing to the po- 
litical upheaval which China has been un- 
dergoing, with its consequent serious civ- 
il war, business has been sadly disrupted 
and is being carried on under extreme 
difficulty. Many members of the Shang- 
hai staff belong to the Shanghai Volun- 
teer Corps and upon numerous occasions 
have been hurriedly called away from 
their business duties to defend the In- 
ternational Settlement against invading 
troops. 

There seems to be some promise of 


improvement in the situation, and the 
General Accident, particularly the. Shang- 
hai staff, looks forward hopefully to that 
happy time when China’s sadly disor- 
dered internal affairs will be peacefully 
settled and China can turn to the task 
of converting her great natural resources 
into real prosperity. Fora long time now 
the writing of insurance in China has 
been confined to the treaty ports, the 
only places where business can be con- 
ducted with security. 


The Hawaii Representatives 

In Hawaii the General Accident is rep- 
resented by the International Trust Co., 
Ltd., of Honolulu, a company having the 
distinction of being the only American 
corporation which is owned equally by 
Americans and Japanese. It was origi- 
nally organized in 1922 for the purpose 
of bringing the American and Japanese 
business men of Hawaii into closer re- 
lationship and also to induce Japanese 
residents of the islands to keep their cap- 
ital invested in Hawaiian territory. Be- 
sides an extensive investment business, 
this company conducts a large real es- 
tate and insurance agency, writing all 
classes of insurance. 

Wade Warren Thayer, formerly the 
Attorney General, and later Secretary of 
the Territory of Hawaii, is the president 
and manager, while the remainder of the 
official staff is fairly equally divided be- 
tween Japanese and Americans. 

The General Accident regards its busi- 
ness in the Hawaiian Islands at present 
in a flourishing condition. Sugar is the 
principal export, and in 1927, 870,000 
tons were produced. A valuable second- 
ary crop is the Hawaiian pineapple, of 
which more than 9,000,000 cases were ex- 
ported from Hawaii last year. 


Three Canadian Subsidiaries 


The corporation has been a pioneer in 
Canada, a land of tremendous resources 
and one of Britain’s most prized posses- 
sions. In 1906, by special act of the Do- 
minion Parliament, the General Accident 
Assurance Co. of Canada was formed. 
Originally founded to transact casualtv 
insurance, this company has gradually 
extended its operations to include all lines 
of insurance. The General of Perth was 
organized in 1908 to write fire insurance. 
The activities of that company have since 
been extended to every province of Can- 
ada and to the sister dominion of New- 
foundland. It also now includes casualty 
insurance in its Canadian operations. 

In 1920 still another company was 
formed by the General in Canada, known 
as the Scottish Canadian Assurance 
Corp., licensed to write fire, hail, explo- 
sion and sprinkler leakage insurance. All 
three of these Canadian subsidiaries of 
the General are under the supervision of 
Thomas H. Hall, who has been manager 
and now managing director since the 
opening of the Canadian Offices in 1906. 

The three companies are now housed 
in a modern ten story fireproof building 
in Toronto, where a large staff of em- 
ployes is maintained. Branch offices have 
been opened in Montreal in the east and 
Winnipeg, Calgary and Vancouver in the 
west. 

The annual writings of the General 
group in Canada are now upwards of 
$2,000,000, placing it among the leading 
Canadian insurance organizations. 

The Potomac, 98 Year Old Fire Mate 

While the General Accident’s charter 
abroad allows it to transact all lines of 
insurance including fire, it was not until 
1911 that the corporation extended its 
operations in the United States to fire 


lines by the purchase of a contr: 


y ng in- 
terest in the Potomac Insurance Co, a 
ninety-eight year old company in the 
District of Columbia formed by « special 
act of Congress in the administration of 
Andrew Jackson. 

For the first few years little p: ogress 


was made in the fire business, but in 1915 
a general agency contract was entered 
into with Crum & Forster, of New York 
City, which continued for ten years. 
The original intention was, of course, 
to operate the Potomac in conjunction 
with the General Accident, and in 198 
it was decided to write automobi! > busi- 
ness through General Accident 


agencies 
and independent of the fire veneral 
agency. The first automobile policies 


were written during the last quarter of 
1918 and at the end of 1919, with an in- 


come of approximately $100,000. The ac- 
count showed about $13,000 “on the 
wrong side of the ledger.” Those were 


“parlous” days in the automobile busi- 
ness, but with careful underwriting and 
the helpful co-operation of General Ac- 
cident agents the “balance” changed to 
black in 1920, and the automobile busi- 
ness has shown a profit every year since. 


Growth of the Company 


In 1925 the General Accident decided 
that the time had arrived when the Po- 
tomac should be made a real company, 
and the capital was increased from $200,- 
000 to $500,000, and the new stock being 
paid in three for one, the surplus of 
slightly more than 000 went up to 
$1,102,309. The Crum & Forster general 
agency was terminated by mutual agree- 
ment, “agency department offices” were 
established in the General building, in 
Philadelphia, and the organization of a 
country-wide agency plant for the Po- 
tomac was set in motion. 

Owing to the disruption of old con- 
nections and the problems incident to the 
establishment of new ones, the income 
of the Potomac for 1925 was only $732, 
538, as against $801,509 in 1924. In 1926 
the net premiums written were $1,492,217, 
with an increase in premium reserve of 
$465,776, but a falling off in surplus of 
about $14,000. In 1927 the net premiums 
were $1,636,678, with $258,126 added to the 
premium reserves and an increase in sur- 
plus of $90,203. 

During 1928 the net premiums have in- 
creased 16% to $1,905,372. The premium 
reserve increased $246,000, but owing to 
the fact that the investments of the com- 
pany are limited almost entirely to high 
grade bonds on which the present mar- 
ket values are low, the increase in sutI- 
plus amounted to only $10,374. 

The first vice-president and 
manager of the Potomac is Thomas 
Moore, and an entire page in the ‘Gen- 
eral’s Review” is devoted to a message 
from him in which he makes pai 'icular 
reference to the fine spirit of co-opera 
tion shown by the company in its deal- 
ings with the agency force. 





LICENSES REVOKED 
The agent’s licenses of Willicn 
Cuomo, Brooklyn; Philip Dein, | 
L. I. and Joseph O’Lear, Maspet! 
have been revoked by the New 
Insurance Department. 





HOLD TWO-DAY CONVEN? ‘ON 

Agents from six states of the Atlas 
Casualty Co. met in Fort Wayn: Ind, 
recently for the annual two-day © nvel- 
tion of the company: Approxima! 
agents attended the meeting. 
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Rules Changed on Auto 
Contingent Liability 


CATLIN 





pICUSSED BY R. IL 


Coverare Now Called Non-Ownership 
Automobile Liability; Agents Can 
uote Rates “On the Spot” 








Autor obile contingent liability insur- 
is no longer to be known by this 


ance 1: : 
name, a new rule having been sent out 
to the companies which provides that 
this forin of coverage, confusing to many 
agents, will hereafter be. called more ap- 
propriatcly non-ownership automobile 
liability insurance. Even more impor- 


tant then the change in title is the fact 
that a uew plan drawn up for writing 
the coverage, enables the agent to quote 
rates a'd premiums “on the spot.” 

k. I. Catlin, secretary, automobile de- 
partment, Aetna Casualty & Surety, in 
discussiug this plan in the current issue 
of the “Aetna-izer” has the following to 
sav: ‘instead of having to fill out a 


lengthy application for rates, getting it 
signed by the applicant, waiting a few 
weeks or so for the rates before placing 


a definite proposition before the pros- 
pect, the agent is now in a position to 
say ‘right off the bat’ what non-owner- 
ship automobile liability coverage will 
cost. The only delay which might oc- 
cur would be an inability on the part 
of the prospect to furnish the necessary 
details for establishing a premium. 
“Under the new plan, what we have 
heretofore called the ‘known hazard’ will 
be referred to as the exposure applica- 
ble to class 1 employes or persons. Like- 
wise, the ‘unknown hazard’ will be spok- 
en of as the exposure applicable to class 


2 employes. The two classes are de- 
fined as follows: 
“Class 1. (a) All outside employes or 


other persons whether compensated on 
a salary or commission basis whose us- 
ual duties involve the use of automobiles 
or motorcycles, not specifically excluded, 
in the business of the named assured. 
(b) All other employes or other per- 
sons whether compensated on a salary 
or commission basis whose usual duties 
involve the use of automobiles or motor- 
cycles, not specifically excluded, in the 
business of the named assured who re- 
ceive a specific operating allowance of 
any kind (operating allowance meaning 
rate per mile, gas, oil; tire or upkeep 
allowance; where the salary, commission 
or terms of employment contemplate the 
use of an automobile or motorcycle.) 

“Class 2. All other employes whether 
compensated on a salary or commission 
basis, not included in class 1. 

“Class 1 employes or persons must be 
specifically named and their location 
shown in the schedule attached to the 
policy. While class 2 employes need not 
be named, it must be understood, the 
number shown in the schedule must rep- 
resent the total number of employes, 
less, of course, the number of employes 
specifically named as class 1 employes.” 

“Joint Schedule” Policy 


Mr. Catlin points out that while it is 
naturally preferred to have agents write 
“compicte” coverage, a policy covering 
solely class 1 employes or persons may 
be writen provided it is understood the 
automatic feature does not apply. He 


adds: ‘We are unwilling to write a 
policy covering solely class 2 employes 
unless i: can be definitely proven there 


1S no class 1 exposure or unless it is a 
case where the assured prefers a ‘joint 
scheduic’ policy covering jointly the em- 
ployer and class 1 employes or persons 
stead of a non-ownership liability pol- 
‘ty tor the class 1 employes. ~ 

“We cannot urge too strongly the im- 


Portance of selling the ‘joint schedule’ 
policy herever possible. By joining the 
employ; and the employes or persons 
Whose duties involve the use of indivi- 
dually owned cars on company business 
under «ne policy, we are able to provide 


4 maximum coverage at a minimum 
cost.’ 


Where a “joint schedule” policy is or 


has been issued, Mr. Catlin suggests not 
to overlook the importance of providing 
protection for the employer as respects 
class 2 employes. Otherwise an agent 
may be leaving a loop-hole which might 
cause both the assured and himself con- 
siderable embarrassment. 

“Risks involving 500 or more employes 
are to be submitted to the company for 
special rating,” he says, “and risks now 
covered at rates promulgated under the 
old ‘contingent’ rule should be discussed 
with the company at least thirty days 
before renewal date, so that a decision 
as to basis of renewal may be properly 
and promptly reached.” 

Minimum Premium Provision 

Another new feature under the revised 
plan is a provision for a minimum pre- 
mium which must be applied irrespec- 
tive of the size of the risk or the ter- 
ritory involved. This rule is applicable 
only to automobiles and motorcycles. of 
the private passenger type. Risks in- 
volving automobiles of the commercial 
or public type must be submitted to the 
company for special consideration. 

Non-ownership liability coverage for 
commercial and public type automobiles 
is available only to an assured who con- 
tracts with independent persons, firms 
or corporations for the use of such au- 
tomobiles with drivers where the com- 
plete control or supervision of such au- 
tomobiles and drivers remains with the 
independent persons, firms or corpora- 
tions and does not pass to the assured. 
Generally speaking, the hired car rule 
is applicable where automobiles of the 
commercial and public type are involved. 


SUBSTITUTE FOR “INSURANCE” 
Senate Bill 60, which permits indem- 
nity and casualty companies in New 
Jersey to omit the word “insurance“ in 
their corporate titles. substituting there- 
for such words as “indemnitv” or “cas- 
ualty” descriptive of the character of 
the insurance written, was signed by 
Governor Larson last week. 


J. C. SINNOTT NEW SPECIAL 

James C. Sinnott has been appointed 
a special agent by the Metropolitan Cas- 
ualty, attached to the Brooklyn branch 
office of the company. Mr. Sinnott 
comes to this post from the Globe In- 
demnity and before that served in turn 
the United States F. & G., and the Stur- 
tevant Overin Co., Inc. 











Cosmopolitan Underwriters, Inc., New 
York City, insurance. has been chartered 
at Albanv with $5,000 capital. Joseph A. 
Tacola. Francis J. Koch and Arthur G. 
Weil, New York City, are directors and 
subscribers. 


CHICAGO RACKETEERING 


$136,000,000 Annual Toll to City Reflect- 
ed in Higher Insurance Rates, 
Illinois Federation Told 


A meeting unique in insurance circles, 
one in which Chicago insurance men 
heard the thrilling account of the war 
of honorable business against the high 
pressure Chicago racketeers, was staged 
incident to the annual banquet and elec- 
tion of the Insurance Federation of IIli- 
nois last week. The principal speaker 
was Earl H. Macoy, president, Employ- 
ers Association of Chicago, which has 
been the militant opponent of the racke- 
teers for the past several years. 


There was no material change in the 
official line-up of the association, as 
John C. Lanphier of Springfield was re- 
elected president and most of the vice- 
presidents of the past year were re- 
tained, namely: Charles H. Burras, Joyce 
& Co.; Joseph E. Callender, Ocean Acci- 
dent; Frank M. Chandler. Emplovers’ 
Liability ; Charles N. Gorham, American; 
Isaac Miller Hamilton. Federal Life; 
William E. Hodnett of Lincoln, Illinois; 
Louis J. Kempf, Travelers; Ne C. Mc- 
Lean, McLean & Galvin, agents, East 
St. Louis, and George D. Webb, Conk- 
ling, Price & Webb. 

This was the first annual meeting ar- 
ranged by Edgar M. Ackerman, recently 
elected secretary-treasurer. 

Mr. Macoy got the attention of the 
insurance men when he told them that 
the rackets cost the city of Chicago $136.- 
000,000 annually, an average of $45 for 
each person, much of which increased 
cost was reflected in the insurance rates 
on plate glass, burglary, public liability, 
and property damage. 

George E. Turner, counsel, Casualty 
Information Clearing House, was the 
toastmaster and it was a polished per- 
formance that he gave in introducing 
the celebrities at the speaker’s table. 








RECIPROCAL RESTRICTION 


Policies of reciprocals containing a 
non-assessment clause are made illegal 
by Senate Bill No. 587, just introduced 
in the Pennsylvania Legislature by Sen- 
ator Kitts. This measure amends the 
act of May 17, 1921, and stipulates that 
such policies “shall make provision for 
contingent liability equal to not less than 
one additional annual premium or de- 
posit charged.” 





Pollock Agency, Inc., has been char- 
tered as a general insurance agency in 
New York state. R. John Urevich and 
Ellen Barron are directors and subscrib- 
ers. 


Accident and Health 
Special Agents 


A prominent stock insurance company desires the 


services of experienced Accident and Health 


Special Agents for New England, New York, Penn- 


sylvania, Michigan and Illinois territories. State 


experience, also salary expected. 


Box 1107 
THE EASTERN UNDERWRITER 


110 Fulton Street, : 


: New York, N. Y. 











Kemper Group Promotes 
G. Rudd and J. C. Wilson 


BIG GAINS MADE LAST YEAR 








$15,000,000 in Assets Shown By the Four 
Companies Comprising the Fleet; 
Net Premiums Ahead 





The Kemper group, of Chicago, last 
week promoted Graham Rudd and James 
G. Wilson to be vice-presidents in the 
(American) Lumbermens, Federal Mu- 
tual and American Motorists. Mr. Rudd 
will have charge of the New England 
department at Boston and Mr. Wilson 
of the Pacific Coast department at San 
Francisco. Both have had long associa- 
tion with the Kemper organization, Mr. 
Rudd at the home office and Mr. Wilson 
at the home office and at Boston. Mr. 
Rudd has been in the insurance field 
continuously since 1902, when he was ap- 
pointed to the staff of the Ohio Insurance 
Department. 

he Kemper group shows approximate- 
ly $15,000,000 in assets in its financial 
statements covering 1928 operations. The 
(American) Lumbermens Mutual Casu- 
alty of Illinois, as of February 1, had as- 
sets of $10,204,937. The Federal Mutual 
Liability showed $2,212,397, the American 
Motorists $1,638,837, and the National 
Retailers’ Mutual $750,537. 

The (American) Lumbermens in 1928 
wrote premiums of $9,168,597, an increase 
of $2,450,465 for the year, and returned 
to policyholders in dividend savings $1,- 
519,767. Net cash surplus is $1,527,600 
and reserve for contingencies $1,000,000, 
making the policyholders’ surplus $2,527,- 
600, an increase of $568,926. 

The Federal Mutual, which is domi- 
ciled in Boston and a large percentage of 
whose business is in workmen’s compen- 
sation insurance in eastern states, showed 
in that territory a lower loss ratio than 
in any of the last five years. Its ex- 
pense ratio of 19.18% in 1928, compared 
with 22.37% in 1927, and with 23.85% 
for the five years preceding 1928, accord- 
ing to President Kemper’s report to pol- 
icyholders. 

The American Motorists in 1928 in- 
creased its premium income by $6l1,- 
903.12 and its assets by $862,967.55. The 
National Retailers’ wrote in premiums 
$642,198 net. 





BACKS A. A. SYSTEM 
Northwestern C. & S. Ad Message This 
Month Indicates Its Faith in 
Present Agency Structure 


That the Northwestern Casualty & 
Surety, member of the Union Indemnity 
group, is a firm believer in the American 
Agency System and the principles on 
which the agency structure of this coun- 
try rests, is the theme of the March 
advertisement of this company, appear- 
ing in the leading insurance trade pa- 
pers. The copy under the heading of 
“Faith” reads in part: 

“The American Agency System has 
been molded into its present form by the 
practical experience of many years. We 
believe it is instrumental in keeping the 
ethics of our profession on a high planc. 
We believe its representatives are con- 
scious of the trust invested in them by 
their assureds and by the companies they 
represent. 

“We are confident that the American 
Agency System, as supported by the Na- 
tional Association of Insurance Agents 
is the best possible system of selling 
insurance. Confidence, loyalty and a 
spirit of helpfulness—these are the ideals 
we maintain in our agency relations and 
these are the ideals on which the Amer- 
ican Agency System has been built.” 

The Northwestern Casualty & Surety 
feels that the appearance of this message 
is timely in view of certain developments 
in the business. 





The Poland ministry of finance has 
given its approval to the proposed for- 
mation of an export credit insurance 
company. 
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Nation’s Sick Bill 
Shows Need for A. & H. 


L. M. WILLSON REVEALS STUDY 


Century Indemnity Man Points To Daily 
Loss of $3,000,000 in Hospital 
Cases Alone 





Leland M. Willson of the Century In- 
demnity has just completed a study of 
the nation’s annual bill for illness and 
injurv which has convinced him that the 
accident and health is big enough for the 
most ambitious agent. Mr. Willson says 
in part: 

“There are in the United States and 
Canada over 7,500 hospitals. A recent 
survey shows that the total number of 
beds occupied in these hospitals stands 
at a day to day average of 644,000. Pa+ 
tients come and go; some stay but a 
short time, others are forced to remain 
for vears. The percentage of the coun- 
trvy’s population that enters hospitals 
during a year is appallingly high at the 
present, and the number is constantly 
increasing. 

“Everv dav these 7,500 hospitals spend 
more than $3,000,000 for operation and 
maintenanee—more than a billion dollars 
a vear. This money, with a very few 
exceptions, comes out of ‘the luckless pa- 
tient. The illness or accident that puts 
a person in a hospital is just a part of 
of the misfortune—the financial stress 
is often greater than the physical dis- 
conifort. 

Tremendous Opportunity for Agents 

“The hospital indemnity provision in 
an accident policy is designed to lift this 
burden from the shoulders of the poten- 
tial patient. The need for this protec- 
tion is obvious; looking at it from the 
agent’s point of view, the situation offers 
tremendous opportunity. A daily loss of 
$3,000,000 through hospital cases alone, 
plus a far greater amount through semi- 
minor injuries and illnesses that do not 
require hospital treatment, brings the to- 
tal to a staggering amount. It has been 
estimated that each year 12,000,000 per- 
sons receive hospital treatment; add to 
this the number who remain home ill or 
injured and the total figure is almost 
unbelievable. 

“All of which shows that the accident 
and health field is big enough for the 
most ambitious agent. The people’s need 
for the protection given by this form 
of insurance has been demonstrated in 
many ways by reliable statistics. The 
existence of ample accident and health 
business in every agent’s community is 
easily shown. The nation’s need has 
been proved—the communities that make 
up the nation offer a cross section. of 
the country; they are the points from 
which the nation’s figures have been 
gathered. 

“Accident and health business can be 
put on the agent’s books with surpris- 
ingly little effort. Ponderous statistics 
and intricate logic prove that it can be 
done; a little time spent by the agent 
in going after the business carries the 
proof still further by actually putting it 
on the books. . 

“From every angle, accident and 
health is one of the most valuable and 
desirable lines. It requires but little 
time and effort to sell it; once sold, it is 
almost self-renewing. It offers the pub- 
lic relief from one of the heaviest of its 
burdens at relatively low cost, and’ it 
provides the agent with generous re- 
mune ration in proportion to his efforts. 
All in all, isn’t it a good line to push?” 





COLUMBIA CASUALTY IN 1928 


The Columbia Casualty, now in its 
ninth year. produced in earned premiums 
last year $4,777,156 with a 45.10 ratio of 
premiums earned to losses incurred. As- 
sets of the companv are now $6,829,092 
and liabilities $4,558,426. The surplus 
over all liabilities was $1,270,666 as con- 
trasted with $1,258,163 the previous year. 
Surplus to policyholders is now up to 
$2,270,666. The paid-up capital of the 
company is $1,000,000. 


Big Burglary Claims 
Seen in Fake Holdups 


CROOKS SPOTTED IN’_ PARIS 
Get-Rich-Quick Scheme Was to Plunder 
One’s Own Premises; Insurance 


Company Then Victim 








A get-rich-quick scheme recently dealt 
with by the Tenth Correctional Chamber 
in Paris will be of interest to burglary 
underwriters here. The stunt was noth- 
ing less than paying men to break into 
premises and stage sham burglaries with 
the idea i in mind of collecting a big claim 
from the insurance company. The situa- 
tion follows: 

After the shop of Charles Rein, the 
furrier, in the Rue Notre Dame de Lor- 
ette had been “burglariously” entered, he 
obtained 300,000 francs (£2,400) from an 
insurance company, but the faked bur- 
glary was discovered, and the money was 
reimbursed by the jeweller’s father. 

Salomon Rakover, who kept a jeweller’s 
shop in the Rue Bergere, was less fortu- 
nate. He reported a burglary at his 
shop and called upon an insurance com- 
pany to pay him 800,000 francs (£6,400). 
The company did not part with a cen- 
time, for Rakover was found out. 

The “burglary contractor,” 
Frisant, and one of his assistants were 
arrested with the furrier and jeweller. 
Prisant had a scale of charges for effect- 
ing spurious burglaries. He obtained 
3.000 francs from the furrier for his good 
offices, but had to content himself with 
promises which were never fulfilled from 
Rakover. Rein and Rakover were each 
sentenced to six months in prison, and 
the burglary contractor and his assist- 
ant to eighteen months. 





CHANGE IN NAME 


The Brooklyn Casualty has asked the 


New York Insurance Department that 
its name be changed to Manhattan In- 
demnity. 


Samuel. 





MIDLAND CHANGES HANDS 
New Interests Elect John Patterson 
President; New Official Lineup; Was 

Owned by American Bankers 

A mid-western change of the past 
week which is of general interest to cas- 
ualty men evolves around the change in 
control of the Midland Casualty of Mil- 
waukee. This company, up to this time 
owned by the American Bankers of 
Jacksonville, Ill, has been acquired by 
other interests ‘with several changes in 
the official line-up. 

John Patterson, formerly vice-presi- 
dent of the Massachusetts Bonding, and 
well known*in aceident ‘and. health cir-' 
cles, is the new president of the com- 
pany; Orlaf Anderson, a lawyer, is vice- 
president and, general counsel; H. O. 
Maxwell, also vice-president, was for- 
merly secretary of the company. The 
new secretary, K. C. Patterson, is the 
son of President Patterson... He was 
previously with the New York office of 
the Globe Indemnity: .E. B. Hormuth, 
treasurer, has been, in this capacity for 
the past year. 





L. J. KLEIN APPOINTED 
Becomes Surety Manager in _ Illinois 
Branch Equitable Casualty & Surety; 
Was With R. W. Hosmer & Co 
Louis J. Klein has been appointed by 
the Equitable Casualty & Surety as 
surety department manager of the com- 
pany’s newly established Illinois branch 

office in Chicago. 

Mr. Klein started in the business back 
in 1910 with the Title Guaranty. & Surety 
as a solicitor and special agent attached 
to the Chicago and Kansas City offices. 
In 1913 he became associated with R. W. 
Hosmer & Co., general agents of the 
Globe Indemnity, where he took charge 
of the fidelity and surety department and 
since that time has been successful in 
handling a profitable volume of business 
for the Hosmer office. 
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UNITED STATES BRANCH 






C. "0 


ONE PARK AVENUE, NEW YORK, N. Y. 


CHARLES H. NEELY 
MANAGER AND ATTORNEY 





Financial Statement for the United States _| 


(As filed with New York Insurance Department) 


January 1, 1929 
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PRPORATION, LIMITED 








ee a $19,706,086.08 
Liabilities '13,900,365.25 
Voluntary Reserve for Contingencies......... 1,000,000.00 





NEWARK OFFICE: 
1060 Broad Street 








Surplus as to Policyholders 





METROPOLITAN OFFICE: 
123 William Street 


LINDSAY H. RUDD, Resident Manager 


4,805,720.83 


JAMAICA OFFICE: 
161-15 Jamaica Avenue 
DAVID P. REGAN, Supervisor 























Control Sought For ie. 
Social Insur:nce 


BY BRITISH TRADE UNIONISTS 





Sees Danger of Profit-Making Concerns 
Monopolizing Such Scheme:: 
Resolution Passed 





One of a series of conferences 


n So- 
cial insurance arranged by the ama 
Council of the Trades Union C. inress 
all over the United Kingdom w>. held 
recently at Cardiff, England, and after 
addresses by various authorities ‘1 the 
movement, the following resolution was 
carried: 

“That this conference recognizing the 
tremendous influence exercised by soci] 
insurance schemes on the lives f the 
workers, and realizing the danger of al- 
lowing the control of those scheres to 
get into the hands of profit-makine con- 
cerns, records its conviction that it is q 
matter of imperative necessity for the 


workers to secure and maintain the con- 


trol of social insurance through the es- 
tablished trade union machinery, so as 
to ensure that the maximum streneth of 
the movement can be used as occasion 


arises to further the agreed policy as 
against the retrogressive policy of cap- 
italistic organizations which exist mainly 
for the exploitation of the workers.” 

One speaker said that the benefits 
paid out under the various schemes of 
compensation, health insurance, compen- 
sation. and nensions amounted to no less 
than £120,000,000 per annum, and as these 
schemes so vitally affected trade union- 
ists it was necessary for them to for- 
mulate their policy in the right way. 

Another speaker, discussing unemploy- 
ment insurance, said that during the past 
three years, 1.848492 workers were re- 
ferred to the insurance officers for dis- 
qualification. Of ‘these only 651,031 
claims were allowed, leaving 1,197,451 
disqualified from benefit. 

A suggestion made was that every 
trade union should make provision for 
young lives from the time they were in 
school until they got into employment. 
Unless they did this it was thought that 
the workers of the country would lose 
all control over social insurance. 


30-YEAR PIN FOR HARTMAN 


Honored at Maryland Casualty 3lst 
Birthday Celebration; 20-Year Pin 
for Vice-President Bond 

John A. Hartman, secretary of the 
Maryland Casualty, was the recipient of 
a thirty year pin at the annual birthday 
celebration of the company at the home 
office a short time ago. First Vice-Presi- 
dent Edward J. Bond, Jr., received the 
twenty year pin. Pins were distributed 
to 204 employes at the celebration, 
which marked the thirty-first anniver- 
sary of the organization of the com- 
pany. Nine employes were awarded 
twenty-five year pins. — 

Mr. Hartman, who has had an exten- 
sive accounting and financial experience 
with the Maryland, possesses a thorough 
knowledge of the company’s oper: ations 
both in the home office and in the field. 
He began in 1899 as a junior clerk, later 
became cashier, was elected assistant 








secretary in 1910, assistant treasurer 
January 15, 1913, and when the depart: 
ment of claim disbursements was created 
Mav 2. 1916, he was appointed comp- 


troller in charge of the new department. 
In December of the same year he w’s 


elected secretary. He also performs the 
duties of a personnel officer. 

The employes were guests of the com- 
pany at luncheon, after which the service 
pins were awarded by President Surns 
in the Clubhouse Auditorium. The 
Maryland Casualty Women’s Chevus 
one hundred voices gave a concert 
which was followed by a motion picture 


showing. Dancing in the ballroom fol- 
lowed the entertainment in the ¢ 
house. In the evening the Counc: 

composed of department heads a” 
sistants, gave a dinner at the Lord 
more Hotel. 
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Detroit Fidelity 


Questions on surety problems were re- 
cently answered by the Detroit Fidelity & 
Surety in the ‘Co-operator,” the company 
house organ, for the benefit of the field 
jorce. ihe quiz follows: 

Question: What are the main advan- 
tages to the employer of a blanket bond 
over a schedule bond? 

Answer: The mercantile blanket bond 
diminates to great extent underinsurance, 
one of the greatest evils we must contend 
with in schedules where the assured en- 
deavors (0 guess or estimate the pioper 
amount ‘o bond each employe or position. 


The blanket bond also eliminates con- 
siderable detail work as no change notices 
are necessary, as all additions to the 
schedule are covered automatically and, 
without adjustment of premium. There 
can be 0 Oversight on the part of the 
assured ‘to Cover a new employe by this 
method. 

Que stion: Which are the more hazard- 
ous? Plaintiff’s or defendant’s bonds and 
why? 

Answer: Defendant’s bonds are more 


hazardous than plaintiff's bonds because 
they are involuntary bonds. The plaintiff 
does not need to start an action unless 
he wishes, and as he rarely does so with- 
out the advice of counsel, and his bonds 
are given to assist in the enforcement of 
legal remedies, the liability on them is not 
great. 

Defendant’s bonds are given to stave off 
the collection or enforcement of judg- 
ments or decrees of court and are gener- 
ally conditioned to pay any judgment 
which may be obtained against them. 

Question: What is the difference be- 
tween primary and excess blanket bonds? 

Answer: A primary bond is one which 
pays the first or primary loss. An excess 
bond is one which is only liable for that 
part of the loss which is in excess of the 
amount of the primary bond or of a pre- 
determined fixed um. 

Illustration : 

Primary bond. .$25,000.00 (Form 11) 

Excess bond.. 50,000.00 (Form 12) 

Question: Why is an excess blanket 
bond used, and if different in form from 
the primary blanket bond, outline a few 
reasons for the difference? 

Answer: Excess bond is used because 
the assured desires additional coverage 
which may or may not be given by the 
same company issuing the primary bond, 
for on the same form as the primary bond. 
The necessity for the additional coverage 
may be limited to one or two items such 
as fidelity or hold-up outside or inside the 
premises. In such a case it would be too 
expensive to extend the broader primary 
bond on coverage not desired for the 
B larger amount, and a narrower excess 
bond form is taken out giving the cover- 
age desired at a lesser cost. 

Question: What are three prime requi- 
sites you would expect to find reflected in 
an application for a fiduciary bond? Ex- 





& Surety Quiz 


plain the part each plays inthe under- 


writing of such a bond: Is anyone of 
them ever dispensible? 
Answer: Three prime requisites one 


should expect to find reflected in atv ap- 
plication for a fiduciary bond are (1)' 
character, (2) capacity ‘and (3) capital. 
Character means the inherent honesty of 
a person. Character being an indispen- 
sable requisite for all bonds, is necessar- 
ily most important in fiduaryship, where 
the fiduciary: has legal: ahd’ complete: ti‘lé 
to and control of the property of another, 
where honesty ‘plays a major part. Ca- 
pacity means the ability’ of a fiduciary to 
c?rry Gut the duties he has undertaken, in 
the trusteeship. ‘Fhis ability includes a 
knowledge of the laws which govern the 
trust uridertaken. * Capitalmcans tHe! per-" 
sonal financial responsibility of the appli- 
cant. reflecting the séurce :of his means to* 
reimburse: the - trust estate ‘im: case anv'of 
his acts or commissions: should ‘create a 
deficit. for which. he would be liable. Char- 
acter and capacity are absolutely neces- 
sary in the applicant; canital may be dis- 
pensed with when'the other two are pres-" 
ent. 

Question: . Having in mind that many 
private contracts are not bonded, give any 
arguments you can to indice the interest- 
ed parties to bond a contraet for a pro- 
posed office building. 

Answer: The cost of a contract bond 
is small compared to the possibility of se- 
rious loss to the owner. A contract bond 
is an endorsement of the contractor’s lia- 
bility to complete the work -in question. 
A contract bond guarantees to the owner 
completion of his building at the agreed 
price. It enables the owner to finance his 
building more readily if the lender knows 
there is a contract bond. - The -private 
owner should have the same protection by 
surety bond as is required by law when 
public money is expended on public con- 
tracts. 

Question: Discuss the lender’s: or com- 
pletion bond, briefly, as to what it is, and 
its importance in the contract bond field ?. 

Answer: The lender’s or completion 
bond is given by a borrower to a lender 
guaranteeing that the horrower will. erect 
and complete the building or, other ‘strue- 
ture free from all Jiens and. claims aris- 
ing out of the’ construction operation. 
This bond has come into quite common 
use through the increased cost gf con- 
struction work in recent years and the ac- 
tivities of lending companies’ who desire 
to make loans on contemplated buildings 
and to distribute such loans to investors 
during the construction period. 
upon such completion bonds for the -nec- 
esary protection until the building is com- 


pleted free from all liens other than: the’ 


mortgage lien of the loan. Manv big 
buildings in New York have heen and are 
being built today under the protection of 
this form of bond. Its importance in the 
construction field is increasing daily. 








BRITISH SILICOSIS SCHEME 


sAct Now Effective Provides Compensa- 
tion for Workers in Trades Where 
Rock Is Used 
The 


Various Industries (Silicosis) 
Scheme 1928, has just come into force 


im Great Britain. This scheme is an ex- 
tension of the workmen’s compensation 
acts, and is a companion to the “Re- 
Mractorics Industries (Silicosis) Scheme, 


1925,” and the “Metal Grinding Indus- 
Nes (Silicosis) Scheme, 1927.” 
Under the conditions of the present 


cheme, < compensation must be paid by 
mployers for death or total disable- 
nent of any of their workers through 
NICOsis 


€ scheme is wide in application, and 





mbracc call workmen, employed after 
oat 1, 1929, in operations such as 
* Ing, 5) asting, crushing, grinding, carv- 
g. Cuttis 








in handling, etc. 
og metal works 
ther trades in which the 





in quarries, 
potteries and 
rock is used. 






























NEW CASUALTY MATE ~~ 





Provident Accident’ & White Cross of 


London to Enter U. S. as Northern 
Assurance Carrier ~- 


Another old British fire company, the 
Northern Assurance, is to enter a cas- 
ualty running mate in the United States. 
The company. is the Provident Accident 
& White Cross-of London, a consolida- 
tion of the’ Provident Accident and the 
White Cross; both subsidiaries of 
Northern. The United States manager 
of the casualty company will be Robert 
P. Barbour, who furs the Northern in 
this country. The company will write 
accident, health and liability lines. 





NOW IN SEVENTEEN STATES 


During the past few weeks the Stand- 


ard Surety & Casualty has entered the 
states of Minnesota, New Hampshire and 
Ohio, making seventeen states in which 
the company is licensed. 


relying | 


the 


Decide on Jones for Gen'l. Manager 


(Continued from Page 44) 


ernmental interference in private busi- 
ness and during the past few years has 
been in demand as a speaker before both 
insurance and civic bodies. His speeches 
have been widely quoted. 

‘Mr. Turner has: ably administered the 
legal afiairs of the Casualty Information 
Clearing House since 1921 and is a par- 
ticular expert on mutuals and reciprocals. 





GEORGE £ 


TURNER 


He is an Indianapolis lawyer who for- 
merly ran the Indiana Insurance Depart- 
ment. and later was counsel for the In- 
diana Insurance Federation. 

Still another change talked about at 
last week’s meeting: was the transfer of 
C. W. Fairchild from the Washington, 
D. C., bureau of the Workmen’s Com- 
pensation Publicity Bureau to New York 
City as assistant to Mr. Jones. Mr. 
Fairchild has been the sales representa- 
tive’ of, the Publicity Bureau in the C api- 
tal city arid has had years of training in 
organization work. At one time he was 
president of the National Convention of 
Insurance ‘Commissioners. He was the 
Commissioner from Colorado. 

Super-Organization the Goal 

The Association of Casualty & Surety 
Executives was_formed early in 1927 and 
now has ‘a membership of forty chief 
executives, representing forty-four cas- 
ualty “and surety companies. The ideas 
motivating its formation were (1) to 
provide a forum for the discussion of 
general problems which are the common 
concern to its members; (2) the pro- 


motion of their interests in every legi- 
timate manner consistent with the pub- 
lic welfare; (3) the serving as an ad- 
visory body for the purpose of guiding 
the existing bureaus and associations, 
and (4) both molding and co-ordinating 
them into an effective unit to meet sat- 
isfactorily and economically conditions 





HENRY 


SWIFT IVES 


as they now exist or may prevail in the 
future. 

The casualty business at the time the 
Executives’ Association was formed had 
within it a multiplicity of organizations, 
all of which had a very necessary place 


in the scheme of things. It was the 
feeling of the executives that the time 
had come not only to check this ten- 


dency but to start a movement for syn- 
thesizing the activities of these bureaus 
through a single super-organization. It 
was evident from the beginning that 
such a movement would involve some 
eliminations, some amalgamations and 
some pruning of overlapping activities. 
The progress made so far has been to 
house under one roof (1 Park avenue, 
New York) and on one floor, approxi- 
mately ten of such national organiza- 
tions.. A. Duncan Reid, president, Globe 
Indemnity, chairman of the Associa- 
tidn and is likewise chairman of an ex- 
ecutive committee of seven chief execu- 
tives. Mr. Reid said recently that the 
Association’s prime purpose was to see 
that the public was well served and fair- 
ly treated, his belief being that if this 
was done the casualty business would 
receive similar treatment from the public. 


is 








INCREASED STRENGTH IN 1928 





Metropolitan Casualty Assets Now Up 
to $15,452,308; Surplus to Policy- 
holders $5,778,610 
The 1928 financial statement of the 
Metropolitan Casualty, showing  in- 
creases in assets and surplus to policy- 
holders, 
materially strengthened its financial po- 
sition during the past vear. The 
now stand at $15,452,308. as compared 
with $15,295,959 in 1928 while the surplus 
to policyholders “of $5,778,610 compares 
favorably. with the $5,211,211 surplus in 
1928. The capital of the company is now 

$1,500,000 ‘and its surplus $3,778,610. 

The company lists among its assets 
stocks and bonds at the market value 
amounting to $9,763,533; mortgages and 
real estate $2,660,051; intterest due and 
accrued $93,450;-cash on hand: and in 
banks, $1,152,903, and premiums in the 
course of collection, $1,662,942. It carries 
a voluntary contingent: reserve of $500,- 


indicates that the company has 


assets 


Rounding out its first year as a mem- 





GET FRANKLIN STATUE 

A heroic size bronze statue of Benja- 
min Franklin now graces the home of- 
fices of the Franklin Surety at 123 Wil- 
liam street, New York. It was presented 
to.the company by Manassah Miller and 
James J. Brooke,-members of its board 
of directors, and formerly stood for more 
than sixty years in front of the Franklin 
building .on Montague street Brooklyn. 
AWARDED AUTO LIABILITY BID 

AS‘F. Kelsey, whose office is located 
at 50 Beaver street, New York, was 
awarded the liability and property dam- 


age insurance for ‘town automobiles be- 
longing to Montclair, N. J., last week. 
His bid was $4,232. The U. S. Casualty 
will write the business. 

Edward E. ‘Jessup, Lee Higginson & 
Co., and Ernest Woodruff, president, 


Piedmont 
been added'to the 


Securities Corporation, have 
board of the National 





Surety. 
ber of the Firemen’s af Newark group, 
the. Metropolitan Casualty with J. Sco- 


field Kowe as its president has already 
hit its stride this year for further gains. 
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Personal Suretyship 
Effectively Combated 


BY CONTINENTAL CASUALTY 
Helps Agent Save $600,000 School Con- 
tract Bond By Letter To Local 
School Board President 








The home office surety department of 
the Continental Casualty, of which Wal- 
ter E. Krafft is secretary, recently had 
the opportunity of assisting one of its 
agents in successfully combating the ten- 
dency towards personal suretyship on the 
part of a local school board in a Chicago 
suburb. The agent was in danger of 
losing the bond on a $600,000 school con- 
tract, inasmuch as the board at one of 
its meetings concluded that it would be 
well to save the premium by accepting 
personal bond on the contractor, because 
as they put it “corporate surety compa- 
nies resort to tedious litigation and tech- 
nicalities.” 

At the request of the agent, Mr. Krafft 
addressed a letter to the president of the 
school board fully explaining the advan- 
tages of corporate suretyship and the 
disadvantages of personal suretyship. 
This letter produced the desired effect 
and at the next meeting of the board 
it was unanimously decided that the con- 
tractor would be required to furnish cor- 
porate surety bond. The premium on the 
bond was approximately $8,000. 

Erroneous Opinion Corrected 

The letter, which is being reproduced 
in the March issue of the Continental 
Agents’ Record, follows in part: 

“My attention has just been called to 
certain erroneous opinions expressed by 
some members of the school board of 
which you are president with regard to 
propriety of requesting the contractor to 
whom contract for the construction of 
proposed school building at Park Manor 
was awarded furnishing corporate surety 
bond in lieu of personal surety. 

“I gather that it seems to be the im- 
pression on the part of several members 
on your board that having a contractor 
with the reputation of Construc- 
tion Co., the board would have very little 
danger of sustaining a loss on such con- 
tract and another opinion expressed to 
the effect that corporate surety compa- 
nies rather than assume an obligation on 
a bond resort to tedious litigation caus- 
ing delay and loss of money to the 
obligee. 

“As a business man there surely can 
be no question in your mind as to the 
comparative value of personal surety 
and corporate surety. Nearly every day 
we read of a personal surety who has 
become bankrupt or who has died with 
the result that the obligee has no pro- 
tection at a time when it really requires 
it. A personal surety may be solvent 
today and yet one month or one year 
hence may be insolvent. On the other 
hand, a corporate surety company, or- 
ganized under the laws of the state and 
qualified under the federal government, 
is obliged at all times to maintain proper 
premium reserve for the purpose of pay- 
ing losses. It might interest you to read 
the following newspaper excerpt which 
illustrates clearly the fallacy of personal 
suretyship : 

Secretary Mellon Quoted 

“Tn his annual report to Congress, 
Secretary of the Treasury Mellon recom- 
mended that individuals should be prohib- 
ited from acting as sureties on bonds 
of federal employes for large amounts. 

“In 1924 there were uncollectible judg- 
ments and claims against individual 
sureties amounting to the startling total 
of $35,000,000. The Government does not 
have direct control over the resources 
of individuals and cannot, therefore, fol- 
low their continuing solvency, and Mr. 
Mellon states that bonds with such in- 
dividuals as sureties should not be ac- 
cepted in large amounts, if at all.’ 

“The premium which a surety derives 
for assuming a risk on a contract bond 
is, of course, nominal. As a trustee of 





public funds, you should be vitally con- 


cerned in protecting the monies of the 
taxpayers and afford them the best pro- 
tection both as regards fire insurance on 
public buildings and corporate surety 
bonds from the contractors who have 
been awarded contracts for the perform- 
ance of public work. 

“Now, with regard to question of the 
surety‘s willingness to fulfill the terms of 
its obligation, I can cite you no better 
instances than actual cases which have 
recently happened wherein we have been 
the surety on the bond of the contractor. 
In each case. the contractor was A-1 fi- 
nancially at the time we executed the 
bond, but due to business reverses over 
which he had no control, we were obliged 
to step in and complete the contract at a 
loss. The following cases are just a few 
which I can recall at this iristance: 


Specific Cases 


“Tt. Contract bond—T. M. Gibbs Con- 
struction Co., Irvington High School. 
Amount of bond $596,251. Mr. Gibbs at 
the time we executed his bond was thor- 
oughly experienced and was financially 
responsible. He made some mistakes in 
judgment and we are now completing 
the Irvington High School contract. 

“2. M. B. Barker Construction Co. 
We executed several contract bonds for 
Mr. Parker and about six months ago 
he met with financial reverses and the 
obligee called upon us to complete his 
job. We fulfilled the terms of our con- 
tract and satisfied several unpaid credi- 
tors. The amount of this bond was $198,- 
477. The M. B. Parker Construction Co. 
had an unexcelled reputation for con- 
structing school buildings for the Cleve- 
land Board of Education. They had suc- 
cessfully completed school buildings 
where the individual contract price ex- 
ceeded, in one instance, $750,000—the 
John Adams School, Cleveland, Ohio. 

“3. Tobin Construction Co.—U. S. 
Veterans’ building, Oteen. North Caro- 
lina. Contract price $202,003.50. We ex- 
ected bond for Tobin Construction Co.. 
calling for construction of U. S. Veterans’ 
building at Oteen, North Carolina, award- 


ed them at a price of $202,003.50. Mr. 
Tobin, due to forces of circumstances 
over which he had no control, defaulted 
on the contract in its early stages. The 
Continental Casualty Co. took up the 
contract and completed the building 
within the prescribed time limit. 

“The surety records are replete with 
cases of good contractors who have gone 
broke. I presume you are familiar with 
the failure of the George M. Jackson 
Co., probably one of the biggest con- 
tracting concerns of its kind in its day. 

“The executive of one of the largest 
surety companies in the United States 
made the statement that regardless of 
the financial standing of any contractor 
client, the possibilities are not remote 
that the surety company might be called 
upon to meet a loss in his behalf.” 





GLOBE INDEMNITY’S NEW POLICY 





Offers Combination Residence Contract 
With Distinctive Features; May In- 
clude Added Coverage 
The Globe Indemnity has put on the 
market a combination residence policy 
which combines in one comprehensive 
contract many forms of protection need- 

ed by the average home-owner. 

The basic forms of protection afforded 
under the policy are: burglary, theft and 
larceny; personal hold-up; public and 
employers’ liability; breakage of fixed 
glass; water damage or explosion; loss 
of use from water damage or explosion. 

The policy, which has several distinc- 
tive features, may be extended bv en- 
dorsement to include golfers’ liability, 
sports liability and other forms of pro- 
tection which augment the basic cover- 
ages where desired. 

The issuance of this policy by the 
Globe is in recognition of the growing 
demand for insurance which conveniently 
groups in one contract protective fea- 
tures which safeguard both the substan- 
tial investment represented by a home 
and its contents and also the liability 
hazards incident to home ownership. 





‘ 1926 it was realized that the creat 








Columbia 


Assets 


Company 


ONE PARK AVENUE, NEW YORK, N. Y. 


CHARLES H. NEELY 
President 


Financial Statement 


(As filed with New York Insurance Department) 


January 1, 1929 


Casualty 


$6,829,092.98 





Liabilities 


4,558,426.98 





Capital, Paid-up 


1,000,000.00 





Surplus over all liabilities 


1,270,666.00 





Surplus as to Policyholders 





General Agent 
FRED J. WALTERS 
80 John Street 
New York City 








2,270,666.00 


Bonding Department 
H. B. HODGE, Superintendent 
123 William Street 
New York City 

















Quota Plan Works Out 
For Great American {nd, 


RESUME OF 





1928 ACTIVITIES 


Wisdom of Gradual Rather Than Mush. 
room Growth Shown by Presen: Fi- 
nancial Standing of Company 








How a new casualty company 1 


pped 
out for itself at inception a quot: 


plan 
of operation covering several years and 
is being guided in the fulfillment ©! that 
plan by a policy of conservative acress- 
iveness, is revealed in the 1928 s¢} wing 


of the Great American Indemnity, casual- 

ty member of the Great American ‘fleet, 

which is headed by Jesse S. Phillips. 
When the company was organized in 


mn of 
reserves, always the bugaboo of a crow- 
ing company, would demand that its plan 
of expansion be one for gradual rather 
than mushroom growth. At the same 


time, if the company were to attain a 
place among the larger and leading car- 
riers it could not afford to stand and 
wait, reserves notwithstanding. <A suffi- 
cient volume of premiums had to be de- 


veloped to absorb the operating expenses 
—likewise heavy for a newly organized 
company. Therefore, the plan had to 
consider both factors. 

The table below shows the premium 
volume contemplated for the first three 
years together with the actual premiums 
written: 


CONTEMPLATED ACTUAL 
YEAR VOLUME VOLUME 
1926 (last 6 months).. $500,000 $476,617 
DE nce inh euenendes 3,000,000 3,576,414 
PEGE Sica keene che eat 5,000,000 5,637,081 


A comparison between the 1927 and 
1928 financial position indicates that the 
Great American Indemnity had a surplus 
of $2,702,682 in 1927 as compared with 
$2,265,791 last year. Its reserves for 
claims, unearned premiums and expenses 
jumped from $2,717,837 in 1927 to $5,025,- 
487 in 1928, while its voluntary reserve in- 
creased from $110,000 in 1927 to $250,000 
last year. There is also shown an in- 
crease of $2,010,758 in assets, the 1927 
figure being $7,030,520 as compared with 
$9,041,278 in 1928. Capital has been $1,- 
500,000 for both years. 

Allowing for the increase of $140,000 
in the voluntary ae there is a drop 
of only $296,891 in surplus against an in- 
pel written premiums of $2,060,667 
and a gain in reserves of $2,307,650. 

The company plans to write $7,000,000 
in 1929. 





STATE RECEIVES $75,000 CHECK 


Attorney General Hamilton Ward this 
week received a check for $75,000 from 
the American Surety in payment of the 
full amount of the bond covering a de- 
posit of this amount in general state 
funds in the City Trust Co. of New York 
City which was taken over by the state 
banking department recently. ; 

The check was immediately forwarded 
to the treasury bureau of the state de- 
partment of taxation and finance which 
last week advised Attorney (eneral 
Ward of the jeopardy of these state 
moneys. At that time the attorney gen- 
eral took steps to collect upon the bond. 





COL. C. F. SMITH DEAD 

Colonel Clarence F. Smith, managing 
director for Canada of the National 
Surety, passed away in Montrea! a few 
weeks ago. He had had charge of the 
company’s business in the Canadian field 
since the fall of 1922. In the course of 8 
busy lifetime Col. Smith was identified 
with many governmental and incustrial 
activities in the Dominion. 





AFTER UNADMITTED CO’S. 


A warrant for the arrest of L. ‘! Lind: 
sey of Paducah, Ky., has been sworn ott 
by the state insurance departmer on 4 
charge of soliciting and selling ‘sur 
ance for an unauthorized company. Com 
missioner Saufley is continuing «© drive 
to rid the state of unadmitted compamits: 








